














The BEAVERETTES 


+ nee ‘SE handy little self-contained threaders popularly known as the “Beaverettes” have been favorites for many 
years. Of patented design, there is nothing similar to them on the market. They are self-contained—that is, the tool 


is a complete unit with no loose parts of any kind. They are fully-adjustable for cutting standard, oversize or under- 
size threads. They cover a useful range—}, 3, 4 and }-inch. When desired, extra dies are available for {-inch size (by 
changing dies). The No. 6 Beaver is a two-handle non-ratchet tool; the No. 6-R, a standard one-handle ratchet tool, suit: 


able for either bench or confined-area use. American or British standards. Right or Left. 


(Left) The two sets of dies—required be- 
cause of different thread pitches within the 
range—remain in the tool and are adjusted 
to cut standard, oversize or undersize 
threads by setting the index ring. No tools 
required! 


(Right) Beaverette tools are accurately 
centered on all sizes of pipe within the op- 
erating range by a_smooth-working  self- 
centering universal chuck. No loose parts 
and accurate centering! 
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LOOKING AHEAD 


Logistics is one of those 50-cent words 
that you used to hear once in awhile. 
Chances are you never got around to 
reading Mr. Webster's definition but that 
is unnecessary now—the war has made 
the term known to most everyone. The 
military science of supply and trans- 
portation, in other words, Logistics, has 
played a vital role in the war. 

It was while musing on this fact that 





we were struck with the similarity of 
the problems confronting the men re- 
sponsible for distributing war implements 
to the fighting men‘ and the problems 
industrial distributors face daily. In- 
vestigation showed they are very similar 
and, as a result, next month we’il take 
you behind the scenes and show in 
detail how the New York Port of Em- 
barkation is handling “the greatest dis- 
tribution job in history.” The multitude 
of problems port officers faced and 


solved are not only interesting. they will 
give you many ideas for adapting sure- 
fire efficient systems to your business. 
The story is one you cannot afford to 
miss. 
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iol” BUILDING SALES 
" FOR 


HOLO-KROME 
DISTRIBUTORS 


"Holo - Krome" specified—"Holo - Krome" 
specified—again and again! New markets, 
new users, repeat orders for Holo-Krome 
authorized Distributors .. . It's the day after 
day, steadily increasing volume which ap- 
peals to H-K Distributors . . . They know 
what "Holo-Krome" specified means to 
them and of the assistance Holo-Krome 


gives in accomplishing the results of this sales 
building. 


THE HOLO-KROME SALES POLICY 


100% SELECTIVE 





HOLO-KROME 
fibre forged DISTRIBUTOR DISTRIBUTION 


SOCKET 
SCREWS. THE HOLO-KROME SCREW CORP. 


Y Method Patented, Owned, Controlled 


wad Used Sslely by HOLOKROME MARTFORD 10, CONN., U.S. A. 
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VITAL CONSTRUCTION OPERATIONS 


Prouble- Free 


ROLLER BEARING 
OPERATION 


Rapid extension of pipelines throughout the coun- 
try is. undoubtedly an important factor in the 
speedy response of America’s industry to the chal- 
lenge of war production. 


American inventiveness, expressed in such spe- 
cialized equipment as the pipe line machinery 
developed by Trackson Company of Milwaukee, 
is making new construction records possible. 
Carrying tremendous loads over all -types of 
ground, on steep slopes as well as on 
the level, every part of these machines 
must be capable of withstanding every 
conceivable strain. For the main power 
shaft for the cable drums, Trackson 
Company selected Link-Belt Roller 
Bearings because they assure full load 
capacity and free rolling action even in 












the presence of misalignment and shaft deflection. 
They are available in ball or roller types, un- 
mounted or mounted, in pillow blocks, hangers, 
flanges or take-up mountings. Send for data book 
No. 1775-A for full engineering and application 
data. 

LINK-BELT COMPANY 


Chicago 9, Indianapolis 6, Philadelphia 40, Atlanta, Dallas 1, 
Minneapolis 5, San Francisco 24, Los Angeles 33, Seattle 4, 
Toronto 8. Offices, Factory Branch Stores and Distributors in 

Principal Cities. VO23A 
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DISTRIBUTOR PRODUCTS DIVISION 
ALFREO G YORA 

VCE PRES OENT 
im CHARGE OF SLES 


TO WATSON-STILLMAN DISTRIBUTORS: 


At this time, when we give thought to resolutions, we 
would like to restate our sales policy covering those 
products sold through our Distributor Products Division. 


We sincerely believe thet the Distributor is playing an 
important role in our war effort, not omly in the distri- 
bution of the products they handle, but in lending valuable 
service to the user in offering substitutes, expediting 
and taking care of wany details which otherwise would be 
added to the burden of our plants doing war work. 





Several years ago we established a firm policy of doing 
business with Distributors and we have not deviated from 
this position. 





It is our policy to select a limited number of industrial 
Distributors in a trading area who will work in harmony for 
the sale and promotion and successful distribution of our 
product. 


It is our policy to suggest such resale prices that will 
compensete the Distributor for services rendered. 


It is our policy to maintain a price differential between 
the Distrioutor who stocks our products and one who does not. 


It is our policy to discourage direct sales and refer such 
inquiries to our Distributors. 


We have been loyal in the fulfillment of these policies and 
we appreciate the loyalty we, in turn, have had from you as 
our Distributors. 

Very truly yours, 


THE WATSON-STI COMPANY, 








AGY: VM 

















54 
S- A year ago this letter was sent to all Watson-Stillman 
distributors. It reaffirmed the selling 







policies of the company, and paid 





WATSON~ 
STILLMAN 


tribute to the loyalty of these customers. 
Those policies have not changed, that 


loyalty has not diminished. 





DISTRIBUTOR PRODUCTS DIVISION 


Designers and manufacturers of hydraulic machinery and ROSELLE, NEW JERSEY 
equipment, forged steel fittings, valves, hydraulic jacks, @ 1313 
wire rope shears, hand pumps and portable pipe benders 
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TOOL HOLDERS 
For Every Operation 





Turning 
Cutting-Off P| 
Side o 
Many leading distributors of industrial supplies have oa. Bi 
reading 
doubled, tripled, yes skyrocketed their sales and profits _Knurling * 
Shaper 
in drop forged tools by going ARMSTRONG “across the Planer 
Screw Machine 
board” . . . by cashing in on the universal acceptance Turret Lathe 
Slott 
and preference for not one, but all ARMSTRONG TOOLS rsa a Metal Cases - 
—the 11 major ARMSTRONG Lines, outstanding in quality, ke “* 
design and “tool sense,’ widely and continually adver- cutters ' ; te 
tised for over 50 years, and always sold through recog- All Types for Too! Holders = | NOL 
nized distributors. High Speed Bits 
High Speed Blades T: 
acwased . sed High Speed Formed Thread Cutters Br 
For of] Profits Armide (Carbide Tipped) Bits - 
Pl 
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MACHINE SHOP PM Ses Be het ARMSTRONG BROS. 
SPECIALTIES PIPE TOOLS 
Exclusive Features Bent Tail 

Drill Holders a Pipe Threading Tools 
caine . savy Uy Bolt Threading Tools 
Drill Drifts—Sofety & Plain Clamp T ‘ ; 
amp type Hinged Pipe Vises 
Improved Lathe Tool Posts Milling Machine Chain Pipe Vi 
Quick Acting Drill Vises hain Pipe Vises 
Ratchet Drills ““c”’ CLA M PS ripe ion 
Drilling Posts For Every Requirement Ratchet Pipe Reamers 
Pipe Cutter Wheels 
Heavy Duty 
EYE BOLTS Medium Service 
Proof Tested- Dependable Deep Throat (Light Service) ARMSTRONG BROS. 
Tool Makers’ CHAIN TONGS 
Plain Machinists For Pipe and Fittings 
Shoulder WRENCHES Single End Jaw 
Blank or Threaded A Complete Service Double End Jaw 
Special Lengths Both Carbon and Alloy Steel With Flat Link or Cable Chains 
Engineers’ o 
KNURLS Offset Angle i 
Precision Hob-Cut Thin (Check Nut) EASTERN WHSE. AND SALES ~ 
“S” Heavy and Light OFFICE: ee 
14, 21 and 33 Pitch Car 199 Lafayette St., Fe 
Diamond Pattern Set Screw New York 12, N. Y. 
Straight Line Tool Post 
Full Face Box—11 Types 
Standard Face Construction 
Structural 
|JHOLD-DOWN and SET-UP Spanners : 
TOOLS Socket (Straight Shank & Offset PACIFIC COAST WHSE. AND 
All Types and Sizes Pattern) SALES OFFICE: 
T Slot Bolts, Nuts & Washers A 1275 a oa isco 3, Calif 
fers H ji nm Francisco ° 
Bracing Jacks Detachable Socket : 











Vertical Jacks 
Planer Jacks 
Strap Clamps 


Driving Units—All Types 

Ratchets 

Sets . 
Specials 
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Williams Box “Superrenches”, with their thin head walls, permit fast and safe 
operation where clearances are limited. Offset handles clear obstructions that would 
otherwise bark knuckles and generally slow up the wokk. Their 12-point openings grip 
hex nuts on six sides...preventing slippage and rounding\of the nut’s corners. Complete 
rotation of hex nuts is possible with these wrenches where handle swing is limited to as 
little as 30°... less than one-tenth of a full turn. Yes sir, these wrenches do guarantee 
more *output per man-hour ! 


Williams Box “Superrenches” are made in a variety of popular patterns, 
including Structural and Striking face types. All are forged frem tough alloy steel, 
heat-treated and fully guaranteed. Sold by Industrial Distributory everywhere. 

J. H. WILLIAMS & CO., BUFFALO 7, N. Y. 
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DIMENSIONS OF GREAT PYRAMID 


Base: 750 ft. x 750 tt. 
Height: 482 ft. 
Contents: 3,041,148 Cu. Yds. 


BOSTON WOVEN HOSE & RUBBER COMPANY i 


WORKS: CAMBRIDGE, MASS., U.S.A P.O. BOX 1071, BOSTON 3, MASS., U.S.A. 





Other Republic Products include Pipe, Sheets, T 





There’s a different type or size of Republic 
Upson fastening for each mile-and-a-quarter 
you would travel in going around the world 
at the equator. That shows how far Republic 
goes to give you exactly the right headed 
or threaded product for each of your par- 
ticular requirements. 


But that’s not all—the more you know about 
the Republic Upson Quality Line, the better 
you'll like it. 


Heads and nuts are tough, full-formed, fit 
wrenches perfectly—shanks are strong and 


This advertisement appears in Iron Age, 
Steel, Southern Hardware, Hardware 
Age, Railway Purchases and Stores. 
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No wonder the Republic Upson Line has 
just the Right Types and Sizes for you 


accurate in diameter—threads are sturdy, 
clean-cut and gauged for proper fit. All of 
which means better performance on the job 
—less spoilage. And one source for all bolt 
and nut requirements will save you time and 
work in ordering. 


Begin to get these advantages for yourself 
now—by specifying Republic Upson Qual- 
ity on every order for bolts and nuts. 


REPUBLIC STEEL CORPORATION 


BOLT AND NUT DIVISION ¢« CLEVELAND 13, OHIO 
Export Department: Chrysler Building, New York 17, N. Y. 











REPUBLIC 
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Tres ACTION! 


CONDITIONS ARE MY 
OBJECTIVES. IM SUPER-7 YOU'RE SURE TO GET TOP-FLIGHT 
Oil: PROOF... MADE OF DRIVE PERFORMANCE WHEN YOU SPECIFY 
SOLID NEOPRENE. ALLIS-CHALMERS TEXROPE V-BELTS ... 
GRIMY LIQUIDS EACH BELT IS DESIGNED, TESTED AND BUILT 
DONT BOTHER ME 7 TO SOLVE SPECIFIC DRIVE PROBLEMS 

















HEAVY LOADS ? EASY! 
MY STEEL CABLES ADD POWER, 
REDUCE STRETCH AND surest. 
IM SUPER-7-STEEL. 


SUPER-7 STATIC- : 
RESISTING TALKING:MY [ 
BUILT-IN CONDUCTING | 7 
ELEMENT CARRIES 
STANIC CHARGES TO 
MACHINES WHERE 


wk vin Aga eeEjest + 8 


90% OF ALL OIL CONDITIONS Jii{ HOT-RUNAING DRIVES ARE WHERE] 
ARE ACINCH FOR ME. B] | SHINE. 180°F IS JUST 
NEOPRENE IS MY COVER .SUPER7 , COMFORTABLY WARM FOR ¢ Py 
OIL-RESISTING, MY NAME, (HE(SUPER-7 HEAT RESISTING THATS ME) (CS 
<3, (<gire 


L 7 
Nes : 








©) : 8 
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IT PAYS TO MAKE ALLIS-CHALMERS Your 


V-BELT DRIVE HEADQUARTERS | j 


Texrope Super-7 V-Belts result from the cooperative research of two great companies—Allis-Chalmers and B. F. Goodrich—and are sold exclusively by A-C, 
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CHAMPION LAMP WORKS 


4 


Champion Fluorescent and Incandescent Lamps are ideal supply 


items. Here’s why: 


Universal demand —steady repeat business. 
Every one of your customers uses lamps and needs regular replacements. 
You can get this business with Champion Lamps. 


A quality product that wins and holds new accounts. Champion Lamp quality 
is guaranteed to equal or exceed Federal Specifications and is backed by one 
of the largest and strongest producers of fine lamps. Champien Lamp per- 


formance keeps your customers in line for repeat business. 


Champion Lamps are easier and more profitable to handle. No red tape, no restric- 
tions, no contracts, nothing to hinder you from getting new and additional 


lamp business at lowest handling cost and utmost profitable volume. 


Ask us how you can make more money selling CHAMPIONS. 


Lynn, Massachusetts 


DIVISION OF CONSOLIDATED ELECTRIC LAMP 
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AMERICAN MACHINIST 


FACTORY MANAGEMENT AND 
MAINTENANCE 


IRON AGE 


This advertisement appears in 
current issues of the following magazines: 


MACHINE TOOL BLUE BOOK PRODUCTION MANAGEMENT TOOL AND DIE JOURNAL 
MACHINERY ~ ~ PURCHASING WESTERN MACHINERY AND 
MILL AND FACTORY STEEL STEEL WORLD 
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General Forrest is reputed to have said 
that the way to win battles in war was 
to “get thar the firstest with the most- 
est.” In business, the big secret is to 
get there at the right time with the 
right product — a timely product that 
renders the user a valuable service. 
NOW is the time to sell factories, 
assembly plants, power plants, rail- 





roads, food processing plants, gasoline =| 
stations, garages and others OIL-DRi i 
or OIL-DRI- (All-Purpose). 


L) 


Reg. U. S. Pat. Off. 











(Absorbs oils, greases, fats, paraffin, etc. tee 
from slippery, hazardous floors and aisles.) ' re 
vs 
cL ai<< = 
© Unlimited Potential Business { att- pg post. “ | 
® Attractive Profits }) 4LL- puRPOSE | 





© No Priorities Necessary Re A 
© Factory Representatives Available for ote el 4 


(Absorbs oils, water and soluble oil solu- 





Missionary Sales Work tions around equipment where there is 
® Attractive Imprinted Mailing Literature constant danger of slipping on oil-and- 
Available water “‘slicks.’’) 


SOLD THROUGH JOBBERS ONLY OIL-DRI and OJL-DRI-(All-Purpose) are widely 


used by the Army, the Navy and outstanding 
industrial plants to reduce fire hazards and cut 
down the toll of costly slipping accidents. 





A Memb f th Wenn 
National Satay Connell Some desirable territories still open. Write today; our 


territorial representative will visit you with full details. 


“Vi-Dri Company cricrcors tno | 


AMERICA 
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PRUNG OR BROKEN shafts, burned-out 
bearings, overload failure—are cases 

of motor damage commonly caused by 

lu- Misalignment. And the damage can occur 
is in drive or driven machine, too. For when 
\d- these elements are assembled in incorrect 


geometry, bending, breaking or excessive 


p? 


wear must result. Something has to “give! 


Picture above is from Allis-Chalmers’ 








When you do need new motors 
into the strength, solidity and all-around 
protection of the new | Safety. Circle 


ee Re Ee 





new “Guide to Wartime Care of Electric 
Motors” . . . which takes a fresh look at 
Misalignment and the 8 other main enemies 
of motor life! 


Over 100,000 copies of this valuable new 
book are already in use by armed forces and 
industry. Applies to all makes—contains no 
advertising. Send for your free copy. 

Atuis-CHALMERS, MILWAUKEE 1, Wis. 
A-1652 





look 


protected top, sides, ends and bottom 
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IS FIGHT! 








WORK FOR ae) 
victory. CS 









HOW ABOUT 
LOCKING THE BARN DOOR 









ILITARY needs still come first—take a large 
. M share of the mechanical rubber goods being 
) produced today. That’s why your customers have 
been more than willing to make the best of things 


— to make do or to do without. 


Final victory will change all that. Industrial 
buyers know that military demands have meant 

He the development of special types of synthetic 
rubber mechanical goods that outperform any previously manufactured. 
When they’re ready for reconversion, they’ll want these new top standards 


of excellence in any product they buy from you. 


Isn’t it smart, then, to get ready now to satisfy them fully — to supply products 


that have proved their efficiency under tough wartime operations? 


Rotary hose, for example. You know that oil’s a weapon. That wells are 
being drilled deeper and deeper. That the deeper they go, the greater the 
strain on rotary hose. To meet these conditions, Goodyear developed a 
revolutionary hose that operates trouble-free in drilling wells miles deep 
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and withstands pressures in excess of 5,000 pounds per square inch. 


Of course, rotary hose may not enter your picture at all. But don’t overlook 
this fact— wartime needs have developed and wartime production has proved 
that today’s belting, hose, packing and molded goods—compounded to resist 


oil—can be made much better than prewar qualities. 


Goodyear products have the plus values of broad-range experience, long-term 
knowledge built right into them. They give distributors a passkey to more 
profitable postwar markets. Maybe you can sign up for a Goodyear distributor 
franchise in your territory. It costs nothing to find out—so don’t let potential 
profits get away from you. Write Industrial Products Sales Dept., Goodyear, 
Akron 16, Ohio or Los Angeles 54, California. 


Why Goodyear Hose Means Bigger Sales To You 




















The development of Goodyear Style 245-H GOODYEAR INDUSTRIAL RUBBER PRODUCTS 


Rotary Hose for deep well drilling is typical 
of advances made in all types of hose. (Gp) -seestec STYLE 245-H ROTARY HOSE 
Goodyear has perfected weather- and 


wear-resistant covers. Synthetic rubber 
tubes that resist oil, aromatic gasoline, sol- 
vents. Hose that takes high pressures, super- 


(A) Heavy gauge, extra-tough 
synthetic rubber cover 


(B) Multiple plies of heavy 


heated steam, cold, heat or flame in its £3 om fabric 

stride. Hose that is extra-flexible, kink-free 5: - ark C) End reinforcement of heavy 
—that is superstandard by any count. Your wire 

biggest sales are in hose—Goodyear hose / (0) Two plies cabled-steel 


wire 


means sales leadership to you. ' 
E) Oil-resistant synthetic rub- 
ber tube 








Z 
OODFYEAR 
THE GREATEST NAME IN RUBBER 
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Above—Rotary Geared Pump 
with Herringbone Gears 
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bove—Rotary Geared Pump 
ith Spur or Helical Gears 


Bik 








em ¢t left—Motor Driven 
‘ v Rotary Geared Pump 


MEET 
MOST CUSTOMERS’ REQUIREME 


—for Lubrication—Supplying Coolant — Circulating Purposes 
Transfer Work —Hydraulic Installations 


ROTARY GEARED 
Available with Spur, Helical and Herringbone gears with 
capacities from ¥2 to over 37 G.P.M. at 0 Ibs., and for pres- 
sures up to 500 Ibs. per square inch. Bronze pumps for water 
and saline solutions. Also reversible types for equipment 


that reverses. 

VANE 
Maintains same direction of delivery when rotation is re- 
versed. .23 to 1.37 G.P.M. at 0 Ibs. 


MOTOR DRIVEN ROTARY GEARED 
Capacities 3 to 18 G.P.M. at 0 Ibs. Electrical characteristics 
cover wide range of current supply. 


- . « We age buying 


MOTOR DRIVEN CENTRIFUGA 


" Capacities with water up to 70 G.P.M. at 8 ft. head. 


mergence types. Also compact types; one with motor havi 
an integral mounting bracket as shown above and anothe 
with integral flange mounting which serves as intake. 


SPECIAL 


Designs of Brown & Sharpe Pumps lend themselves to speci 


installations—for use as duplex units—and for flange mo 
ings. 


BROWN & SHARPE MFG. CO. 
Providence 1, R. I., U. S. A. 
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BROWN & SHARPE | 





OR more than 40 years Darling 
valves have earned a reputation 
in the tough industrial jobs... refin- 
eries, pipe lines, chemical plants, etc. 


The unique Darling fully revolv- 
ing double disc parallel seat gate 
valve design gives drop-tight closing 
under extreme pressure and tempera- 
ture, and despite unusual line strains. 


Only four working parts—two 
discs, two wedgés—make up the 
gate assembly. 

The upper wedge of the valve is 
curved and cut with a transverse 


beveled face so that the discs can 
adjust themselves to body distortions. 


The discs are fully revolving 

















This diagram is taken from one of Darling's current full 
page advertisements, running in leading business and tech- 
nical magazines to help our distributors sell more valves. 


through 360°, insuring even wear 
on discs and seats. 


The valve gives instant release at 
the first quarter turn of the stem, 
minimizing friction between gate 
and seat ring. 

The gate assembly contains no 
links or rods to come apart in serv- 
ice; there are no pockets to collect 
sediment, line scale, etc. 


Recently a large chemical manu- 
facturer conducted exhaustive tests 
on 1000 pound valves and standard- 
ized on Darling. The report reads, 
“it was very interesting to note that due 
to the double disc parallel seat design 
the valve was practically drop tight 
(at 4000 pounds).” 


VALVE & MANUFACTURING CO. 


WILLIAMSPORT, PA. : 





Predominant 


in 

Metal Sauing 
MARVEL predominates. The No. 1 and No. 2 
hack saws are the most widely used small 
shop saws. The No. 4B will far outcut any 
other metal saw in its price class regardless 
of type. The No. 6 and 9 are the fastest-cut- © 
ting hack saws built while the No. 6A and X 
9A Production saws far surpass all other i ee 
automatic bar push up cutting-off machines , 
both in output and accuracy. The No. 8 is 
universally recognized as the world’s most 
versatile metal band saw; while the No. 18 
and 24 Giant Hydraulic Saws represent the 


latest developments in basic hack saw de- 
sign and are the “world’s largest hack saws.”’ 
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0. Whe Hack Saw Peeple 5700 W. Bloomingdale Ave., CHICAGO 39, U.S.A. 
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“It’s Good Business to do 
Business with Thermoid” 


COMPLETE LINE —The Thermoid Line is so complete that all your Industrial 
Rubber Products, Friction Materials, Sheet Packings, and Hard Rubber and 
Plastics Parts requirements can be ordered from one source. That means 
savings in ordering, shipping and billing. 


POINTS OF SERVICE —From its several factories and warehouses Thermoid is 
in an excellent position to serve efficiently distributors in any section of the 
country —when war conditions permit. 


FAIR POLICY —The complete line of Thermoid Industrial Rubber Products is 
distributed through mill supply houses and jobbers. Thermoid's policies pro- 
vide fair profits to distributors and complete service to distributors’ customers. 


PERSONALIZED SERVICE —Thermoid is big enough to offer up-to-date prod- 
uct engineering and production on a complete line of quality products, yet 
small enough to give close personal attention to the special requirements of 
distributors and their customers. 


PROBLEM SOLVING ABILITY —Thermoid research and engineering is avail- 
able to all distributors and users of industrial rubber products for the solu- 





tion of their problems. Thermoid has proved its problem solving ability for 
customers in the past—and will continue to demonstrate it in the future. 


hermol 
Rubber 


DIVISION OF THERMOID CO., TRENTON, NEW JERSEY 


THE THERMOID LINE INCLUDES: Transmission Belting « F.H.P. and Multiple V- 
Belts and Drives + Conveyor Belting + Elevator Belting » Wrapped and Molded 
Hose + Sheet Packings + Industrial Brake Linings and Friction Products + 
Molded Hard Rubber and Plastic Products. 
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We have been planning better 
wrenches since 1869 and are 
BE still planning 


Today we are all working to WIN TWO 
WARS but Smart Distributors are now plan- 
ning for Tomorrow's Markets. Are you? 





































Farsighted Distributors, with an eye on post- 
war markets are “getting the range”. They 
know that there will be hundreds of reversible 
ratchet wrenches used both on outside and in- 
side jobs by many types of industry. 


Now is the time to Pick Your Targets. Don't 
delay, go over your territory, check every angle. 


Lowell Reversible Ratchet Wrenches, whose 
quality is well known, accepted and backed by 
76 years’ of experience, will continue to bring 
smart distributors profitable business. 


LOWELLS FOR TOMORROW 


For Jobs where rugged socket wrenches are required 
where heavy leverage is needed. 


Pipe Coupling Grease Plugs 

Steel Construction Contino Plugs 

Timber Bolting Tunnel Liner Plates 

Culvert Connecting Tank Bands 
Botan Staybolt Caps R. R. Truck Bolting 
waco §=Cable Clamps Water Gates, Etc. 


Start checking your own field today and 
be ready for tomorrow's requirements. 





TELL YOUR TRADE THE 
STRAIGHT LINE LEVERAGE STORY 








See how each pawl, when engaged, transmits leverage 
from the solid stock of the handle, direct to the gear in 
a straight line and a square contact. The pawl is in com- 
pression only—no shear, no tension, no torsion. The 
shipper carries none of the load. This strong construction 
insures steady service. 


LOWELL 


THE “OLD RELIABLE” 
LOWELL WRENCH CO., Worcester, Mass. 
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Size No. A180 for A Belts 
Size No. B214 for B Belts 


Here is a new fastener, the Flex V; for the smaller sizes of V-belts that 
is going to establish the same outstanding performance record as the Alli- 
gator V-belt fastener has already established for the larger sizes of V-belts. 


This new Flex V fastener is made in two sizes for A and B section 
V-belts. It is simple in design, easy to apply and the separable hinge joint 
makes for quick replacement of V-belts without dismantling shafting or 


machinery. No metal touches the pulley so Flex V fastened belts can be 
run on a V-Flat drive. 


Folder No. V-12 gives complete details on this new Flex V fastener 


with list prices, special tools and application information. Your request 
will bring a copy. 


Distributed through Supply Houses 


r Steel Belt Lacing 
r ¥-Belt Fasteners 
Rip Plates 


Nigato 
facturers of Allis 
sole Pape are belts. Alligato . 
» It Fasteners of 
aveyor belts. 


Also 
for fiat tran 


for ¥-Belts and Flexco HD Be 


for fastening and repairing co 


These illustrations 
show how easy 
it is to apply 
Flex V Fasteners 


First a slit is. cut in the end 
of the belt with the knife 
blade in the applicator 


Then the lower part of the 
end plate is pushed into this 


opening in the belt 


The screws are inserted into 
the belt through the end plate 


The hinge pin is inserted 
to make the finished joint 
































¢ Thousands and thousands more BLUE DEVIL Socket 
Screws will be needed when the little ordinary things 
that go to make life worth living clamor again for 
attention. This brings out the fact that these smaller 
items continue in the BIG SALES class. 


SAFETY SOCKET SCREW COMPANY 


4445 N. KNOX AVENUE CHICAGO 30, ILLINOIS 
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TO SUPPORT YOUR SELLING 


AGAINST COMING COMPETITION 





Dominating Advertising that reaches over 
half a million buyers or men who influence 
buying in every important field of wire rope 
application... through leading business and 
industrial papers that are outstanding in 
reader acceptance .. . Commanding two- 
page spreads that reflect the dominance of 
the Roebling name in wire rope... that give 


your selling efforts a solid foundation. 


Engineering Assistance by seasoned Roebling 


engineers and research men is yours for the 


HERE’S THE 


ROEBLING 


AGENCY PLAN: 
CLEAN-CUT POLICY: A business relationship 


which offers friendly cooperation on all prob- 
lems of mutual interest. 


QUALITY PRODUCT: Wire rope of top quality, 
capable of delivering service that means 
satisfied customers and repeat business. 


Here’s What ROEBLING Offers You... 


MILL SUPPLIES 


asking .. . in the mill and in the field .. . to 
help you solve knotty technical problems— 
or show your customers how to get most 
value for their wire rope dollars. It’s the 
kind of service that pays off in repeat 
business for you. 


Sectional Warehousing is a selling point that 
enables you to offer customers the big ad- 
vantage of prompt delivery on orders. More 
than a dozen Roebling warehouses carrying 
complete stocks are located strategically 
throughout the country. 


COMPLETE LINE: A line of wire rope and fit- 
tings that is complete and permits supplying 
the requirements of every user. 


FAIR PRICES: A price basis that permits com- 
petitive selling, assures a reasonable profit. 


SALES CO-OPERATION: Thorough-going sales 
assistance in the form of industry-wide adver- 


tising, direct mail contacts and engineering 
service made available through the agent. 


¢ MAY, 1945 





: 
OR Toucy MINING J08s 


*++ CHOOse Wire ROpe 


JOHN A. ROEBLING'S SONS COMPANY 
TRENTON 2, NEW JERSEY 


Branches and Warehouses in Principal Cities 


ROEBLING 


PACEMAKER IN WIRE PRODUCTS @ 





MILL SUPPLIES * MAY, 1945 





Perfection 


yall the way through , 


: 





There was a time when Distributors could not guarantee 
the quality of the bronze bars they sold. That was before 
Johnson Bronze introduced complete machining. Now 
JOHNSON the quality is apparent from the start. Every Johnson 
UNIVERSAL Bronze Bar is entirely usable from end to end 
...no waste ...no scrap. The range of sizes—over 350— 
enables your customers to buy exactly according to their 


UNIVERSAL 


BRONZE needs. Why not permit us to show you how you can make 
a pleasant and profitable connection by offering your 
trade—Johnson UNIVERSAL Bronze Bars. 





BRONZE 


HEADQUARTERS 
535 $. MILL STREET NEW CASTLE, PA. 
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¥O OPERATE 
Ricks © GAGE OF FLAME 





Touma THCCER Owe 


Carbon Dimiide Tice Celinguisher 


OUT OF THE BRACKET, INTO THE FLAMES... 
ALL WITH JUST QNE HAND. HERE'S SPLIT- 
SECOND FIRE FIGHTING —THE EASY WAY! 


No one can escape FIRE! In 1943, 660,000 fires 
burned out an all-time record loss . . . grim proof 
that every industry requires streamlined, first-aid 
fire protection. 

Fulfilling that need is Randolph “4”, the extin- 
guisher that’s winning the acclaim of safety engi- 
neers and employees alike. It’s fast becoming 


JUS7 A TOUCH OF THE THUMB... standard equipment in scores of factories, refiner- 


sends powerful carbon dioxide deep into the blaze...snuffs out ies, chemical plants, automotives . . . diversified 
shop and factory fires before they can spread. With no valves markets in your territory. 
to twist or nozzles to adjust, Randolph “4” is PANIC PROOF. Easy to demonstrate, profitable to sell, 


Randolph carbon dioxide does not damage equipment or Randolph carbon dioxide products are selectively 


pets Coeiiy. - one, oy act mares we age a distributed in all principal trading centers. Write 
this modern fire-killer will not deteriorate or freeze — elimi- i : 
today for complete sales and profit information. 


nates annual recharging. 
AIMING AT FLAMES AND PROFITS! 


THIS NATIONAL ADVERTISING REACHES 
OVER 2,000,000 BUYERS... STIMULATING 
RANDOLPH SALES AND DISTRIBUTION! 


a 
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Sh PRECISION THREADING) 


is another controlled 
quality feature of 


SPANG PIPE 








> 








SPANG-CHALFANT 


Division of The National Supply Co. 
Precision threading is a “‘must’’ in SPANG produc- Executive Offices: Pittsburgh, Pa. 


tion operations. You are assured accurate threads ne ee Oh a 
when you use quality controlled “SPANG” pipe. Deereit: Mandias Mew Yerk: Ph 


Louis: San Francisco; Tulsa; Washington 













Shorter, more compact... 
for better balance, for easier 
handling, for greater conven: 
ience in close quarters. Get 
acquainted with SIOUX per- 
formance if you want the most 
efficient and economical meth- 


od of handling any drill job. 


A Size for Every Need 
Heavy duty 1”, %", %" ’r"’ 
(2), ¥e" (2), %6"", Y'', Special 
%"' All Angle, *” 


Write for details and discounts 





WORLD OVER 





G-TIME SERVICE 













a? 
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Wiig 


SCREW END TYPE orig 


Sete i) few wc wand tort ey 


Ft A GP 


For 2000, 3000 and 6000 pounds service — Sizes !/g'' to 6" 


ve.’ SOCKET WELD 
% x72 ny mY \ TYPE 





For schedules 40, 80 and 160 pipe — Sizes !/,"' to 6" 





Round-the-clock operation of oil refineries, chemical plants, steam plants, etc., essential 
to the continuous flow of war products to the United Nations, is all in the day's work for 
these fittings. Today, as in peacetime, Vogt drop forged steel fittings make a major contri- 
bution to the efficient functioning of pipe lines in plants vital to the war effort. 


Shocks and stresses imposed by high pressures and high temperatures are taken in their 
stride because Vogt fittings are uniform in structure, fine grained, and free from porosity 
. » « the superior product of laboratory controlled matorials and giant forging hammers and 
upsetters. These properties also give higher resistance to erosive and corrosive conditions, 
thereby adding to service life expectancy, 


Vogt Ells, Tees, Crosses, etc., are forged from carbon steel or various alloys to meet specific 
operating conditions. Catalog F-8 will aid you in their selection and proper application. 


HENRY VOGT MACHINE CO., Inc., LOUISVILLE 10, KY. 


BRANCH OFFICES: NEW YORK + PHILADELPHIA ~- CLEVELAND + CHICAGO ~- DALLAS 
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CUTTING TOOLS 


That’s why good machinists every- 
where prefer Clark Adjustable Cutting 
Tools. Their quick adjustability means 
fewer trips to the tool crib and more pro- 
ductive time on the job. Clark Cutting 
Tools give cleaner cuts because they fit the 
job. Each Clark Cutting Tool has a wide 
range of sizes and does the work of sev- 
eral other tools. There are Clark Adjust- 
able Cutting Tools for ALL materials. 

For complete information, 


call your Clark Cutter Jobber 
teday, or write for catalog 


This ad is appearing in ae — CLARK (@) 
. + m 
— gore ag You are . 


i t opportunities — 
k Cutters. Write today . 
ees e entire Clark line. : A 
Bt 


for information on th 


9330 SANTA MONICA BOULEVARD VERLY HILLS, CALIFORNIA 
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The McKay slogan, “ 
is based on the determination to make every 


grade as good as 


manufacturing and unusually thorough step-by- 
step testing can make it. In addition to our own 
laboratories, an active fellowship in Mellon 
Institute fully qualifies McKay Electrodes to be 
called the researched line. 

The standard line includes an exceptionally 
wide range of mild steel, alloy steel and stainless 
steel rods suited to almost every welding need 
but special analyses can be made upon request. 














MKAY UZSa@z~L 


ELECTRODES 


every electrode a leader,” 





painstaking research, careful 


















































McKAY A.W. S. 
TYPE USE AND CHARACTERISTICS SIZES 
GRADE | No. 
No a1 | 4510 } Sulcoated for automatic or manual welding where shielded arc physical properties are not 3/32”—1/8” —5/39” 
. required. DC straight pplarity only. 3/16” —7/32"—1/4 
No. 3 T 4520 | Flux drawn for high speed automatic or manual welding where shielded arc physical prop- 3/32”—1/8” —5/32” 
0. erties are not required. DC straight polarity only. 3/16 
~ enag | All position shielded arc. DC reverse polarity only. Navy type electrode for shipbuilding | 3/32//—1/8”, —5/32” 
No. 15 | 6010 and pipe line or structural steel fabrication. +s As 32" —1/4 
N u 6011 All position shielded arc. AC or DC reverse polarity. Navy type electrode for shipbuilding | +4/g” —s/39”—3/16” 
0. and pipe line or structural steel fabrication. 1/4" 
—- ' Pay EP me 1/16” 5/64" —3/32” 
No. u 6012 | All position poor fii up and fillets. DC straight polarity. For general shop fabrication work. 1/8" 3/32" —316, 
5 — * — — ——— 
j , , ; ity. ication | 1/16”—5/64” 3/32” 
No. 116 6012 pn petien poor fit up and fillets. AC or DC straight polarity. For general shop fabrication 1/e", —8/39"—3n6" 
Ae re 1/16"”—5/64” —3/32” 
No. 1 4| 6013 | Horizontal illets = butts. “DC straight or - AC. Has fillet characteristics of 6012 type and Ve", 313 "3/6" 
SS ...  SS...CKC ——— 
N 16 6020 Horizontal fillets and butts. “DC straight or AC. Navy type electrode for shipbuilding, | 3/16”—7/39”—1/4”" 
0. pressure vessel and heavy shop fabrication. 5/16” : 
N 18 | 6030 “| Butt welds and positioned fillets. DC straight or reverse or AC. Navy type rod for flat | 3/46”—7/39”—1/4” 
0. position work requiring high physical properties. 5/16” 
| Wot _| For cover pe pass work on flat butts. Provides sufficient slag to permit use of high current on wer ener 
No. 16H Classified | cover passes. DC straight or AC. ie. 
No. 117 Not A non stick type Electrode for low “Voltage AC equipment. A fool proof electrode for in- | 3;39”_4 /8” —5/39” 
Classified experienced welders. — 3/16”—7/32" —1/4” 
oe ] For cast iron repair work. DC straight, reverse or AC. Recommended for water-tight welds " a - 
No. 19 | ciassitied on cylinder blocks, motor heads, etc. 3/32” —1/8" —5/32 





McKay electrodes in the A.W.S. 60,000—70,000—80,000—-90,000 and 100,000 series are available upon request. 


GENERAL SALES OFFICES: YORK, PA. 


PITTSBURGH, PA. 


WELDING ELECTRODES COMMERCIAL CHAINS 
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KAY SGinlese St 
SS ELECTRODES 


USE AND CHARACTERISTICS 






SIZES 





For welding | Stainless St. Steels from 17 Chrome, 7 7 Nickel to 20 Chrome, 10 Nickel. Weld 






















4/16" —5/64" 3/32” 
Ve" —5/32” —3/16” 


4/16" —5/64” 3/32” 
Ve" —5/32”—3/16" 


. | 1/16"—5/64”" —3/32” x 
Vee —5/32”"—3/16” 








308 be equal or superior to parent metal in corrosion and physical properties. * 

25-12 309 For weldin type No. 309 Stainless Steel and stain clad | plate where higher Chrome Nickel 

content is desired than can be secured with 18-8 Electrodes. * 

For came ee type 309 Cb Stainless Steel and for multiple pass weld where interpass temper- 
25-12 Ch | 309Cb ature may be up long enough for carbides to form.* pe 

For welding type 310 Stainless Steel. Also widely used for welding plain Carbon Steel u 
25-20 310 to .50 Carbon and low Chrome Steels where post heat ‘eatment is not practical. * ” 
18-8Mo| 316 | For welding type 316 Stainless Steels. Molybdenum content of weld deposit 2 to 3%. 





For welding type 316 or 317 Stainless Steels. Molybdenum content of weld deposit 3 to 4%. 













For use on type 330 Stainless Steels where welds are subject to > extremely corrosive agents | 













































































Has good abrasion teslstance 








*These Electrodes are supplied with Titania coating for DC reverse | yea unless otherwise specified. They are available 
in Lime coating for DC or AC and in a special Titania coating for 


The Titania coating for DC reverse is green in color. The Lime coating for DC or AC is grey in color. The Titania coating 


15-35 330 or require heat resistance up to 2100°F.* 
For welding type 347 and 321 Stainless Steels where welds may be exposed ‘to service 
18-8Cbh| 347 temperatures between 900°-1500°F.* 
410 For welding type 410 Chromium Steels. Weld structure is martensitic requiring preheat 
12 Cr and post heat treatment to refine grain structure. * 
430 For welding type 430 Chromium Steels. Weld structure is normally ferretic. Preheat and | 
16 Cr post heat treatment required to eliminate stresses. * 
- 442 For welding type 442 Chromium ‘Steels. ‘Weld structure | is s ferretic and subject to grain 
18 Cr growth. Preheat and post heat treatment required to eliminate stresses. : 
‘446 For welding type 446 Chromium Steels. Weld structure is esas and subject to grain 
28 Cr ' growth. Preheat and post heat treatment required to eliminate stresses. . 
502 For welding type 501 and 502 Chromium Steels. Weld structure is martensitic. requiring 
5 Cr Mo preheat and post heat treatment, to refine grain structure. 
For welding Nichrome Steel and similar compositions requiring toughness, resistance to 
15-60 **** | oxidation, nitriding and carburization. 
Weld deposit of work hardening type. Used for building up wearing 5 surfaces subject to 
Frogalloy| ....- impact. 
Tool and | .,.. | For repair and build up of air hardening tools and dies. 
Die properties. 
Armorloy For welding Armor Plate ond other "difficult weldable alloys. “Has high resistence to weld 
A-8 cracks when used with dissimilar all 


oys. 





C on request. 


for AC is cream in color. 


GENERAL SALES OFFICES: YORK, PA. 


1/16" —5/64"" 3/32” 


1/8” —5/32”—3/16" 
1/4” 
1/16" —5/64" 3/32” 
1/8” —5/32"—3/16" 
1/4” 
1/16" —5/64" 3/3” 
a" —5/32” —3/16" 
4” 


5/32” 







3/39” —1/8”" 
3/16" 











T 1/16” —5/64” —3/32 

1/8” —5/39” ~3/16" 
1/4" 

3/32” —1/8” —5/32” 
3/16’ 

3/32” —1/8" —5/32”" 
3/16” 

3/32” —1/8"” —5/32” 
3/16” 

3/32” —1/8" —5/39” 
3/16” 

-3/32"—1/8" —5/32” 
3/16” 


1/8” —5/32”—3/16’ 













1/8” —5/32” ~3/16" | 

1/4” 

3/32” —1/8"” —5/32” 

3/16” 

13732” —1/8" —5/32” 
1/4" —5/16" 








3/16” 
3/8” 


PITTSBURGH, P4 


WELDING ELECTRODES COMMERCIAL CHAINS. . 
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ally advertised line of 
: ALSO 


MACKLIN COMPANY 


Manufacturers of GRINDING WHEELS — JACKSON, MICHIGAN, U. S. A. 


Distributor in ail principal citie 


Detromt rgl Cleveland Cin ' Milwaukee - Philadelphia 


MILL SUPPLIES ¢ MAY, 1945 











ARE UNBREAKABLE 


HACKMASTER MOLYBDENUM 
HIGH SPEED UNBREAKABLE HAND BLADES 


THE ABOVE EXTRA 14 VALUE 
WILL BRING REPEAT ORDERS 


SERVICE—These exceptional saws are made of Molybdenum 
High Speed Steel, can take the toughest twist and come out 
straight and unbroken, good as ever ... good for many more 
hours of smooth, fast cutting service. For the tooth-edge alone 
is hardened, leaving the body of the blade tough and flexible, 
fit to stand the severest strain. 





The Lenox Line is complete, Hack Saws and 
Band Saws for every type of metal cutting. 


‘LE NOX” 


The LENOX Sales Policy 
Sold only through Distributors 
with full protection to stocking 


. “THE BLADES IN THE PLAID BOX" 
Distributors 


AMERICAN SAW & MFG. CO. SPRINGFIELD 1, MASS. 
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KNOWN 


FROM 
CHUNGKING | 4 
- BOTH WAYS -~ | 


“FIGHTIN'EST™ 
WRENCHES 


Battle weapons of the front lines .. . 
In the vanguard of combat - or in the 
thick of industrial production lines - 
or in the fashioning of ‘‘peace-time’’ 


things to come - if’s Billings! . . . BILLINGS - FORGED TOOL 
CRAFTSMEN SINCE 1869 


UT eS 


THE BILLINGS & SPENCER CO. 
HARTFORD 6, CONN., U.S.A. 
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Catalog "H" of Noland Company, Inc., is one of nine Donnelley-compiled catalogs 
which it has been our privilege to build for this well known distributor. 


Many forward-looking distributors are finding 


this a good time to plow back some of their present profits 
into future sales help 


R. R. DONNELLEY & SONS COMPANY 


350 EAST TWENTY-SECOND STREET CHICAGO 16, ILLINOIS 
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WHEN THIS STUFFING BOX 
IS TO BE PACKED 


J UST show your customers all the conveniences 
at the stuffing box of this Kennedy Standard O. S. & Y. Iron 
Body Wedge Gate Valve. 


Swing bolts drop out of the way for repacking, the slotted 
gland frees the bolts after the nuts have been loosened, the 
washer type nuts eliminate loss of washers, the shelves on 
the yoke hold the gland out of the way. bronze bushings 
are at gland and bonnet where the stem passes through, 
and the stuffing box is generously deep. The bolts and 


nuts are rust-proofed, too, so they will not corrode. 


No wonder all previous repacking annoyances and troubles 
are eliminated when these valves are installed. These 
many conveniences are typical of the careful attention to 
detail in all Kennedy valves . . . a type and size for all 
standard bronze and iron body valve requirements of your 


customers. 


THE KENNEDY VALVE MFG. CO., ELMIRA, NEW YORK 





Cvira Value in CVAL VES 
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One of a series of advertisements ex- 
plaining how Kennedy gives careful 
attention to the details of valve design, 
construction and workmanship that pro- 
vide maximum effectiveness, convenience, 
and length of service. 
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DISTRIBUTOR 





HEAT TREATING EQUIPMENT 


SKILSAW We, 
KEEPS RIGHT ON 


IMPROVING 
SKILTOOL 


QUALITY t . . AUTOMATIC SCREW MACHINES 


better products to sell! 


Constant improvement in manufacturing methods 

is a fundamental principle here at SKILSAW 

Recent plant improvements, housed in a new addition, 

include newest type electric furnace, heat-treating 

equipment, several additional automatic screw 

machines and enlarged facilities for finishing and — _ 
testing. Our experimental laboratory, also, has been a _ ecru 4? | 
completely modernized for developing and testing se 6 EXPERIMENTAL LABORATORY 
a host of new products. ——— as 

a 


Ly 


These improvements give us closer control over 
the quality of every part that goes into SKILTOOLS. 
But equally important, they set the stage for volume 
production in Peacetime of many NEW TYPES OF 
SKILTOOLS which will enable you to capture your 
share of ADDITIONAL SALES in NEW MARKETS! 


SKILSAW, INC. 
5033-43 Elston Ave., Chicago 30, Ill. 


Factory Branches in All Principal Cities 





See the 
3 preceding 
pages! 





Vital to the 


World’s Finest Electrical Equipment 


VERY major maker of 
E electrical equipment for 
industrial and for home use 
regularly specifies and uses 
Standard Shield Brand Drills, 


Reamers, Taps, Dies and Cut- 


ters. This industry is among 
our largest customers. 
Electrical equipment built 
with the aid of Standard Shield 
Brand Tools is contributing to 
the efficiency and economy of 
work in factories and homes 
throughout America. 
Wherever accuracy, speed 


and uninterrupted production 


are required, you will find Shield 
Brand Tools specified by tool 
engineers. If you have a tough 
problem in drilling, reaming, 
tapping, threading, or machin- 
ing small parts, let us examine 
it. Our experience may suggest 
a money-saving or time-saving 
answer. No obligation, of 


course. Write 





THE STANDARD TOOL (0. 


CLEVELAND 





CHICAGO STORE 


552 W. WASHINGTON BLVD. 


NEW YORK STORE 


94 READE STREET 


DETROIT STORE 
6553 HAMILTON AVE. 


O Standardize your product, so far as possible 

—making only the most wanted grades, sizes 
and designs, is generally accepted as a good prin- 
ciple. It permits line manufacture, eliminates the 
necessity of more costly job shop methods, and 
thus increases profits. 


Have you considered how far Standardization 
may be carried profitably? 


For example—many manufacturers Standardize 
on Shield Brand metal cutting tools—drills, ream- 
ers, cutters, taps, and dies. These classes of tools, 
all made in one plant, are manufactured under the 
same laboratory control of materials, the same 
highly trained supervision, the same rigid standard 
of inspection. , 


Result, they are uniform in economical perform- 
ance. Your mechanics will like them—their use 
will aid you in Standardizing your own manufac- 
turing program. 


Leading mill supply dealers from coast to coast 
will fill your requirements. Specify Standard Shield 
Brand Drills, Reamers, Cutters, Taps and Dies for 
maximum economy in metal cutting operations. 


THE STANDARD [OOL (0. 


CLEVELAND 





NEW YORK STORE DETROIT STORE ot tier. Vclome-) fe) 3 3 


94 READE STREET 6553 HAMILTON AVE. 5532 W. WASHINGTON BLVD. 














The F.L.A.T. drive is news to most of your customers. It’s 
the pep in your sales talk on leather transmission belting. 


The Flat Leather Automatic Tension drive has attention- 
getting sales features . . . will deliver the performance claimed 
for it... yet has not even scratched the surface of its un- 
limited sales possibilities. 

When prospects realize that tension — which wears out 
belts if it is either too high or too low — can be controlled 
aulomatically, they will sit up and take notice. Many do not 
know that a “Research” Belt on a F.L.A.T. drive will outlive 
& V-Belt on a corresponding drive .. . better than 2 to 1. 


You can get new sales — by informing your customers 
about F.L.A.T. drive. 


from Graton & Knight's complete line . . 
product. Branches and distributors everywhere. Look under “‘Graton & Knight” in ‘‘Belting” 


— 


* 








Graton & Knight sales promotion is dedicated to selling 
the advantages of the Flat Leather Automatic Tension drive 
— with “Research” Leather Belting. 


Exclusive Graton & Knight manufacturing methods give 
“Research” qualities that are ideal for service with piv- 
oted motor bases—highest coefficient of friction, sufficient 
flexibility to hug the small pulley without slip, least stretch, 
longest life. 


Recommend “Research” Leather Belting for best results 
with Flat Leather Automatic Tension drive. 


Graton & Knight Company, 339 Franklin St. , Worcester 4, 
Massachusetts. 


+ manufactured under one control from green hide to finished 
section of 


Classified Telephone Directory or THOMAS’ REGISTER. 
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It's simple and profitable to sell Walk 

Turner Machine Tools because practic« 

. every industrial concern in your territ 

is a prospect. Their low price encouray 

volume buying; high performance insures repeat by 

ness. 

Walker-Turner Machine Tools are backed up by doy 

to-earth advertising and sales promotion. This prog 

tional effort blankets all major industry and does 
strong pre-selling job. Our highly selective d 

franchise policy assures fair competition and unify 

profits. Adaptability to special tooling set-ups bui 

good-will for your house and your other lines, too! 
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NOLS Cut Casts. 


LOW POWER 
CONSUMPTION 


Below — This Walker-Turner 
20°’ Drill Head mounted on 
an overhead ‘'|'’ beam, does 
the work of a 12-ft. Radial 
while using only a 1 H.-P. 


| “ 


PYonse reas bAv stil avionsus 


The No. 1 function of Walker - Turner 

Machine Tools is to cut production costs 

by efficiently handling the countless jobs 

in Industry where heavy machine tool 

capacity is wasted. Wide range of speeds enables 
operator to select the most economical cutting speed 
for any material — any operation. Alert production 
men adapt them to special set-ups that save labor, 
tooling costs and capital investment. 

Volume production methods keep prices far below 
heavy machine tool levels Low power consumption 
and low maintenance costs hold operating expendi- 
tures to a minimum. 


WALKER-TURNER COMPANY, Inc. _— Plainfield, N. J. 





~ WIDE RANGE OF SPEEDS 


260-5200 R.P.M. 60-5300 S.F.M. 160-8300 R.P.M. 
20" DRILL PRESS BAND SAW RADIAL DRILL 


; . / 
IVs | , | : 
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DRILL PRESSES — HAND AND POWER FEED e RADIAL DRILLS 
METAL-CUTTING RAND CAWC @ SCOIICHING LATMEC « CleEvinir ersarew ane 





HLOVES-vALVES 


SOLVE DIFFICULT CORROSION PROBLEM 
| AT COASTWISE PETROLEUM COMPANY 


Note non-fouling double-disc wedge. Free HL 
to rotate, it provides drop-tight closure. 





Valve fabricated of stainless steel, even to 


bonnet bolting. 
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if you handle corrosive fluids, you can benefit 
from the experience of Coastwise Petroleum 
Company’s Goodhope, Louisiana Plant. Be- 
fore they began to use Aloyco Stainless Steel 
Valves, valve life on their Benzol Treaters 
was only a few months with acid, less with 
alkali—making repair charges high, causing 
frequent service interruptions. Finally, to with- 
stand the effluent which varies from sodium 
sulphate, benzene sulphonic acid, sulphuric 
esters, etc. to soda and acids, they chose 
Aloyco Valves fabricated of Aloyco 20. 


After one year of continuous service, 
these Aloyco Valves are still on the line and 
give promise of remaining there indefinitely. 
This is but one of the many good records 
Aloyco Valves have made in resisting corro- 
sion. Investigate what they can do in your 
plant. Write us today. 


Other alloys available: 18-8S, 18-8SMo, the higher Chrome-Nickel 


series, Worthite, Hastelloy, Monel, Pure Nickel and es 


emt 
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SHIPBUILDING... 


Heavy check lines festooned along this cruiser’s 
hull snub the vessel’s momentum after she 
becomes water-borne. Blocks on the vertical 
lines used to retrieve the cradle are rigged with 
rope. These are but two of many heavy-duty 
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Sales Offices BALTIMORE * BOSTON * CHICAGO * 


UMI 






Care Saves Rope.. 


EXPERT JUDGMENT PREFERS 


jobs in shipbuilding for which rope is used. 
Shipyards all over the country consistently spec- 
ify “AMERICAN” when ordering rope. The 
reason for this preference is found in the 
outstanding serviceability of “AMERICAN” 
ROPE on the toughest of jobs. 


. a Vital War Material 


Pr AMERICAN MANUFACTURING COMPANY, BROOKLYN 22, N. Y. - ROPE - TWINE + PACKING - OAKUM 
Branch Factory: ST. LOUIS CORDAGE MILLS, ST. LOUIS 4, MO. 


HOUSTON * NEW ORLEANS «+ PHILADELPHIA 
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Quality Comes FIRST 
PLUMB 
is FIRST in Quality 
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One of the current ads telling your customers 
how they can get the best in abrasives and 
abrasive engineering advice through consult- 
ing the “CARBORUNDUM” Representative 
—YOU! 


You can't find it all in books! 


RINDING has become an exact science. And so, 

much of the standard information users of abra- 
sives need to specify the right abrasive for the job 
can be found in the books—notably “GRINDING 
FACTS” by “CARBORUNDUM.” Nevertheless, indus- 
trial grinding techniques advance so fast these days, 
the books can’t quite keep up. If you have an abrasive 
problem that cannot be solved by the standard pattern, 
call a “CARBORUNDUM"” He has 
access to the latest information from other users and 
from the “CARBORUNDUM"” 


Representative. 


laboratories. 


‘ problems consult your 


And there the “CARBORUNDUM” 
Abrasive Engineers. These are the men who know 
abrasives and their uses from the inside out. They 
have helped originate many of the present-day stand- 
ard grinding techniques. They can sit right down with 
you at the planning stage and help you work out your 
problems from the start, as they have done for many 
manufacturers. For the solution to all your abrasive 
“CARBORUNDUM” Repre- 
sentative. He will be glad to be of service. Write to The 
Carborundum Company, Niagara Falls, New York. 


are always 


eae THERE 1S A PRODUCT BY 


& 


ADE MAR 


FOR EVERY ABRASIVE APPLICATION 


“CARBORUNDUM?” is a registered trade mark of and indicates manufacture by The Carborundum Company 
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“For the duration” many young women have had to take 


over jobs like this one—using 4 thread ¢ 
curacy of bolt threads- Inspections such as 
craft bolts— 


omparator for 





checking a¢ 
this are imp 
and just as © 
nuts. The principal difference 

e aircraft fastenings and those $ 

difference in the metals used i 

of fit, for they are made on the same ma- 
producing the far more 


erative fot production of air 


xacting inspections are mad 


close toleranc 
the trade is 4 
their closeness 
chines. Experience gained in 
oducts is NOW being used to make 


expensive aircraft pf 
her standards of accuracy 


ordinary fastenings tO much hig 
ere used before the wat- Result is you get 


and finish than W 
de before for your trade. 


a finer product than was ever ma 
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a wv ¢ THE LAMSON & SESSIONS COMPANY, 1971 W. g5th St., Cleveland, Ohio 
Plants at Cleveland and Kent, Ohio; Chicag° and Birmingha 
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SPECIFY 


ARO « 


PNEUMATIC IMPACT TOOLS 


Now—you can eliminate lost time and wasted materials 
due to stretching, stripping or “burning” in screw-driving 
and nut-setting operations! Do the job with ARO Pneu- 
matic Impact Tools... designed with Controlled Torque 
—an exclusive ARO feature! 
The ARO simple Impact mechanism, consisting of 
only four moving parts, entirely eliminates clutch jaws, 
springs, adjustment nuts and screws... assuring long 
life and trouble-free performance. Torque 
selection is obtained by merely turning the 
torque selector on the handle. Light in GAPS) —— 
weight...aluminum housing... sturdily | ee 
built. Write for catalog No. 44A. The Aro Nea’ 
Equipment Corporation, Bryan, Ohio. SOBBERS: Wa, a Boe enoloe. 


Write or wire for our proposition. 
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MORSE 





...and you'll see why costs go down 
when Morse Cutting Tools go in! 


See the length of these chips. Here’s proof for 
you... the best kind of proof . . . that Morse 
Drills are accurately ground, uniformly angled, 
and have just the right amount of lip clearance. 
Try them! They'll cut down work and tool 
spoilage .. . reduce down-time . . . make a noftice- 


able difference in your production costs! 


ONE UNIVERSAL HIGH QUALITY TO REDUCE COSTS, SPECIFY MORSE CUTTING TOOLS 


TWIST DRILL AND 
MACHINE COMPANY 


NEW BEDFORD, MASS., U. S. A. 





NEW YORK STORE: 130 LAFAYETTE ST. - -- - CHICAGO STORE: 570 WEST RANDOLPH ST. 





60 


we SAN FRANCISCO STORE: 1180 FOLSOM ST. 
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FERRY CAP 


* PIONEERING ~ 


The First Company to Produce 
Cold Upset Connectin 
























Subjected to terrific 
punishment... 


FERRY CAP 


‘ Ta ee ee 
ADE of nickel alloy steel, threads rolled are one of the most 


Diesel Freight Locomotive for the Burlington Lines. 
















Or or cut, and finished to extremely close vital parts of this 
: thread and body tolerances—body ground — ae ti 
- where specified—these bolts are noteworthy for thei — 
d strength, toughness, and precision—in brief, for their 
' performance. 
C. Ferry Cap—recognized pioneers in cold upset connecting 
rod bolts for American industry—was the first company 
ol to produce nickel alloy steel cold upset connecting rod “The same skilled workmen who produce 
~ bolts—the first to turn out rolled thread connecting rod these outstanding connecting rod bolts 


bolts 15% to 20% stronger than threaded by other 


» produce SHINYHEADS— America’s Best 
known methods. 


Looking Cap Screw — SHINYTHREADS 
— America’s Leading Aircraft Engine 
Studs — and other Ferry Cap products. We 
shall welcome the opportunity to discuss 
« ‘os requirements with you. 


The FERRY CAP & SET SCREW Co. 


2153 SCRANTON ROAD ° * CLEVELAND 13, OHIO 
Pioneers and Recognized Specialists, Cold Upset Screw Products since 1907 

ST. CAP AND SET SCREWS © CONNECTING ROD BOLTS ¢ MAIN BEARING BOLTS © SPRING BOLTS AND SHACKLE BOLTS ¢ HARDENED AND GROUND BOLTS © SPECIAL 

— ALLOY STEEL SCREWS © VALVE TAPPET ADJUSTING SCREWS © AIRCRAFT ENGINE STUDS © ALLOY STEEL AND COMMERCIAL STUDS © FERRY PATENTED ACORN NUTS 


Millions of Ferry Cap connecting rod bolts were used 
daily before and during World War I, and are used daily 
LS in the leading diesel, marine, jeep, truck, and tractor 
motors of the country in World War II. 


> <0 
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When he asks you 
for a Slim Taper... 


DEALERS TELL Us that the one way to strengthen your position 
for building more profitable sales, both now and in postwar 
years, is to concentrate on only quality merchandise. Take files. 
When your buyer asks you, say, for a slim taper, it pays to give 
him a Heller Nucut,—because Nucut is the best file value that 
money can buy. : 

Another practice many dealers also find helpful is to suggest 
the purchase at the same time of some other shapes, cuts and 
sizes. Often the buyer that originally asked for just one file 
frequently finds that he has good use for several more. The 
accompanying chart lists the more popular Heller Nucut 
Saw Files. 

Above all, make certain that your file buyer understands 
thoroughly why a Heller Nucur cuts more, more quickly, more 
easily. It's all in the patented “wavy-teeth” design,—a two-in- 
one file feature that enables a Heller Nucut both to cut and 
smooth at every stroke. Your jobber will be glad to suggest the 
right stock to meet your customers’ needs best. 


HELLER BROTHERS COMPANY 
America’s Oldest File Manufacturers—Good Tools Since 1836 
Newark 4,N.J. * Newcomerstown, Ohio 


eur MUCUT 


| 
| 
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Typical Applications of Heller Nucut Mill and Saw Files 


Sharpening mill, ice and circular 
saws, axes, implements, knives, 
shears, tools; lathe work; draw fil- 
ing; polishing 

Sharpening saws, axes and milling 
cutters 

Sharpening circular, cross-cut and 
buck saws 

Sharpening fine-tooth hand and hack 
saws 

Sharpening fine-tooth saws 


Filing M-shaped teeth of cross-cut 
saws 

Sharpening cross-cut saws of the 
Great American type. Also wood or 
hack saws 


Filing teeth of pit or frame saws 


WAVY-TEETH 


FILES 


Slim Taper 


Extra Slim Taper 
Double Extra Slim Taper 


Cant Saw 


Cross-Cut 


Pit Saw 


Awarded to the 
Newcomerstown, 
Ohw 
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Through a smooth-working policy of dealer cooperation . . . 
through constant industry-by-industry advertising in leading 

—_ sales-producing publications, distributors are cashing in on 

ae . Fairbanks Planned Merchandising! 


Ruggedly-built, the complete line of Fairbanks bronze, iron 
body and all-iron valves meets practically every valve need of 
industry. Fairbanks valves have something engineers look for 
. . . the extra protection margin that helps them operate 
satisfactorily under severe working conditions. - 

Fairbanks valves have something you look for . . . a nation- 
wide popular demand with which to gear your selling efforts. 
This ed has been built upon a record of service reliability 
. of over fifty years. It has been stepped up by progressive 
merchandising policies. 


Write today for information about how your 
business can benefit by the fact that “American 
oa industry flows through Faitbanks Valves”. 





COMPANY 
393 LAFAYETTE STREET, NEW YORK 3, N. Y. 


B° 520 Atlantic Avenue, Boston 10, Mass. 
15 Ferry Street, Pittsburgh 22, Pa. 
748 M & M Bidg., Houston 2, Texas 
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A Nicholson 60° Cone Shape Rotary File in the chuck of a portable tool 
offers just about the handiest, “time-savingest” method there is for burring 
or countersinking holes in irregular or unwieldy castings. The file must, 
naturally, be of larger diameter than the hole. 

This shape is also used for the second operation (removing bur) on 
screw machine when cutting inside threads. 

Most important thing about Rotary Files is, of course, quality. It is the 
first thing Nicholson thinks about, for quality is the priceless heritage of 
81 years of Nicholson adherence to high file-making standards. You can 
be sure that Nicholson Rotary Files—whether Hand Cut or Ground—are 
right in every respect: Manufactured from high-speed steel; carefully 
shaped and true-centered; accurately cut and expertly hardened. 


WRITE FOR CATALOG AND PRICE LIST— and for any special information you 
desire. For deliveries, consult your mill-supply house. 


NICHOLSON FILE CO. © 91 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 
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STANDARD 
16 SHAPES 


(in either Hand Cut or 
Ground). 3 cuts—Coarse, 
Medium, Fine. '/s” to 2” 
diameters. 
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LOOK TO SHOOK /- BRONZE BAR STOCK 


Shook dealers stock over 850 different sizes of plain 
bronze bushings. That's quite a choice . . . and it 
takes care of all standard applications. To take care 
of the other sizes . . . and to provide a means for 
making stock size bushings when the need arises, 
Shook dealers also carry over 450 sizes of bored 
bronze bars and solid bronze bars, These bars are 
13” long and are machined on all surfaces. 


DEALERS! LOOK WHAT S&4ack OFFERS 


The Shook franchise offers you a full line of bushings, bar stock, bab- 
. backed by a liberal guarantee which permits you to go “all 
out” to your trade in recommending Shook products. You'll find Shook’s 
dealer policy to your liking too. It offers full protection. A line from you 


bitts .. 


will bring our representative. 


MILL SUPPLIES 


By using Shook precision machined bored bars you 
save money ... time... and tools... . as compared 
to making bushings from rough bars which require 
more cutting, weigh more and often wreck tools on 
rough, hard, outer surfaces. The saving in material 
alone is impressive. A rough bar that will machine 
to 2” O.D., 1” LD., 13” long will weigh between 15 
and 16 lbs. A Shook bar of this size weighs only 
10!/2 lbs. . . . a saving in metal of !/3. 
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Brightboy 
TUFF-TEX 


Tougher texture, for finishing 
hard metals, The tougher binder 
accents the abrasive aciion, yet 
retains the seft rubber cushion, 
finishing and polishing in one ep- 


eration, 


Brightboy 
FINE-TEX 


Smoother, finer texture for work 
on softer metals, producing spe- 
cial Ginishes and for applications 
where the coarser wheel might 
net be suitable. 








BRIGHTBOY INDUSTRIAL DIVISION, Weldon Roberts Rubber Co., Newark 7, N. J. 
© | 2 WeErpon 


“Br i 3 ¢éh t poy ” 
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Production executives of every metal-working plant 
should see examples of fine, rubber-cushioned, precision- 


controlled Brightboy abrasive finishing th-surface 





revelations which Brightboy’s rubber and abrasive com- 


bination have made possible. 


Covering in one operation, the grind-to-buff gap in 
finishing, Brightboy cuts time and operations; improves 
Brightboy products are made in THREE 
TEXTURES for extensive work-adaptability on a wide 


product quality. 


variety of metals. 


It will pay you to investigate Brightboy sales opportuni- 
ties—Brightboy’s attractive, selected-distributor selling plan. 
Liberal discounts, .tested and proved sales promotion and 
advertising, are all combined to broaden your abrasive sales 


and profits. Write. 


edt =. 


a ee) 
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How MANY OF YouR CUSTOMERS HAVE SEEN 
A Brightboy=FiNISHED PART? 


Brightboy 
STANDARD 


Brightboy STANDARD texture 
is a favorite for burring, finishing 
and polishing on the widest vari- 
ety of metals and metal parts. 
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EDWARD Steel VALVES 


The Edward Valve & Manufacturing Co., Inc. ¢ East Chicago, Indiana 





. AT SPRAYIT! 
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- at Electric Sprayit Company, little 


thought has ever been given the word “Curfew.” 


Probably because it just never seemed to fit in- 
to the SPRAYIT course of action. Since this 
company was first organized, much thought, 
tireless effort and endless hours have been de- 
voted to developing products of unusual appli- 
cation that have earned a permanent place in 
everyday commerce. Additional products will be 
added to our line when future operations permit. 


MILL SUPPLIES 
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Today at SPRAYIT, action is just as great, 
machinery hums as continually, and lights are 
just as bright as when peak war production was 
first reached! There’ll be no Curfew in present 
schedules until proper military officials say 
“Your job is completely finished.” After that, it 
will be our job to build the finest products and 
render the best service in SPRAYIT history. 
In the duties of war and the business of peace, 
“There’s no Curfew at SPRAYIT!” 
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CLEANING UP WITH SPEEDI-DRI 


All over the country industrial plants and industrial 


distributors are cleaning up with Speepi-Dri. The 
plants spread it on floors to remove dangerous 
grease and oil . . . the distributors sell it by the 
carload to help their customers cut down accidents, 
save manpower and money. 

Speepi-Dri is a natural. . . a product that in 
no time has leaped to the top of the list of floor- 


cleaners; an item that anybody can sell... no 


fussy engineering . . . no long-drawn, profitless 
selling . . . a repeat item that sells fast . . . con- 


tinues to sell year in and year out. 

It's heavily advertised. It's in demand. It's 
warehoused in most big industrial areas. Start 
building your Speepi-Drt business now, and clean 
up for years to come. 


Write today to nearest supplier. 


SUPPLIERS 


Eastern 
REFINERS LUBRICATING CO 


New York 1, N. Y 


MILL SUPPLIES 


Midwest and South 
WAVERLY PETROLEUM PRODUCTS CO. 


Philadelphia 6, Pa. 


West Coast 
WAVERLY PETROLEUM PRODUCTS CO. 


Russ Building, San Francisco 4, Calif. 
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A]) V ki RTI \ | N that puts customers 
on a bee-line to you 





..-one of 14 POINTS in Bristol’s new re DISTRIBUTOR PLAN 


INE 
Two-page spreads, like the above, in PURCHASING, fast and true transmisson belt hook with the im- 
MILL & FACTORY, MACHINERY, COTTON ... plus a bid proved spacing card; sure repeaters in conveyor 


to machinery builders and other serew users through _ belt lacings. 
MACHINE DESIGN, PRODUCT ENGINEERING, ELECTRICAL 
MANUFACTURING, INDUSTRIAL EQUIPMENT NEWS .. . 
plus other messages to specialized fields . . . will open 
plenty of doors for “‘B-Line’”’ Distributors. 


BRISTOL’S STRAIGHT DISTRIBUTOR POLICY 
Every Bristol Distributor has a protected territory 
and all the cooperation needed to develop it. 


BRISTOL MILL SUPPLY SALESMEN 
NOW SHOWING THE PLAN 


All 14 points of the Bristol “B-Line” Plan for 


BRISTOL’S “B-LINE” INCLUDES: 


Two types of socket set and cap screws: a door- 


opener in BRISTO “Multiple-Spline” . . . strongest, Distributors are fully developed in a presentation 
fastest, tightest setting socket screw on the market; that a Bristol Mill Supply salesman can run through 
a steady bread-winner in Bristol Hex . . . precision- 


in several minutes. Make a date to see it soon. Sz 
made, extra-strong. Write to The Bristol Company, Mill Supply 


— Two lines of belt-fasteners: a door-opener in the Div., 126 Bristol Road, Waterbury 91, Conn. 





THE BRISTOL “B-LINE” 
The Bee-Line to More Sales and Protits 
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REAMERS! 


Reamers are delicate precision tools. They should be properly sharpened. 
They should be properly stored. They should be properly used. When 
re-sharpening, a fine but free cutting wheel is recommended. When trans- 
porting and storing, individyal containers will help prevent accidental 
chipping of cutting edges. 


There is a National reamer of correct design for your reaming job. For top 
output at minimum tool cost, specify National tools and treat them right. 





TWIST DRILL AND TOOL COMPANY 


DETROIT. AND ROCHESTER, MICHIGAN 
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SEE THIS POWERFUL 
MECHANICAL LOAD 
BRAKE 
The powerful automatic disc 
and helix type mechanical 
load brake in the Northern 
Hi-Lift Hoist controls the low- 
ering load, and can stop it 
independently of the electric 
brake. All wearing parts 
accessible—particularly brake 

surface. 


ROLLER BEARINGS— 
HARDENED STEEL GEARS 
Machine cut hardened steel 
gears, ample size roller 
bearings, turned and ground 
shafts, press fits—one piece 


Gears operate in oil bath, 
and distribute lubricant to 
bearings. 


New information on elec- 


tric hoists, dimensions, engi- 


neering data, etc., is ready in 


this complete bulletin. Write 
today for Bulletin H-110. 


This 5-ton capacity Northern Hi-Lift Elec- 
tric Hoist provides 2 feet more lift for the 


die shop in which it is installed. 


And it’s easy to see the extra lift is needed. 
Without it, the upper part of the die could 
not be lifted over the lower. 


Northern Hi-Lift Hoists provide 12” to 


36” extra lift, according to the capacity 


hoist—providing that much extra effec- 
tive height in your present buildings—or 


saving that much in new buildings. 


TYPES OF NORTHERN HI-LIFT HOISTS AVAILABLE 


Floor controlled hoists @ Motor traveled hoists 
Cab controlled hoists @ Base mounted hoists 


See our Catalogs in Sweet's Files of Mechanical, 
Process and Engineering Industries. 
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TO LUNKENHEIMER DISTRIBUTORS 


This is one of a series of Lunkenheimer advertisements 
5 appearing regularly in leading industrial papers +++** 































VITALLY: IMPORTANT NOW, 
WHEN EVERY POUND MUST BE 
CONSERV ED _.. Many elements in o piping 


system may contribute to ultimate fuel waste. Insu- 
lation may be inadequate. Piping and fittings MOY 
be defective- Or valves moy fail to hold tight . - - 
resulting in leakage of steam, air, or water, and in 
lowered pressures, all of which moy mean excessive 
fuel consumption. 


Lunkenheimer Valves—whether of steel, iron, oF 
bronze— are quality built to stay tight, over years 
of service. They aftord constant, dependable pro- 
tection against leakage. Simplicity of design and a 
minimum of working parts assure extra long life and 
easy, economical maintenance. 


We have prepared a chart, showing in dollars-and- 
cents figures, what leaky yaives can waste in steam, 
water, and air. For a COPY, write The Lunkenheimer 
Company, Cincinnati 14, Ohio, U. S.A. 


“MAN MADE (WFERNO” 


From this huge electric furnace 
lorge quantities of molten steel ore 
poured doily, for use making 
castings for Lunkenheimer Stee! 
Gote Valves Only laboratory 
OK'd metals ore used formuloe are 
rigidly adhered to; we ghing is very 
occurotely done. Heating and pov 
ing temperatures ore carefully con 
trolled and checked. Every aid of 
science '§ used to produce metal 


thot will uphold Lunkenheimer § 





reputation for fine castings 





Stee! Gate 


BRONZE, !RON STEEL, AND CORROSION-RESISTANT ALLOY Branch Offices: Export Department: 
VALVES —125 to 2500 LB. 5. P BOILER MOUNTING? sew York 13. Chicose § 418-322 Hudson St, 
LUBRICATING DEVICES AIRCRAFT FITTINGS Boston 10 —-Ph ladelphio 7 New York 13, New York 


The Lunkenheimer Nationwide Distributor Organization 's alwoys ready to help 
you with your problems of operation and maintenonce There is one neor you 
wit atee t6f . % > 


acl ymplete service 


UMI 
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The ingenuity that has kept countless pro- 
duction machines running at capacity chrough 
three and one half years of wartime is a trib- 
ute to effective maintenance. The tough 


maintenance problems your factory custom- 


The manufacture of some of the ers have met and handled so capably clearly prove that good Tools in the 


Tools shown in this Set—No. 6151T 


—is restricted by WPB Order L216. hands of skillful mechanics have been a large factor in sustained production. 


New Britain has always manufactured the sort of Tools good mechanics 


depend on to keep this Service tradition up and machine obsolescence 


down. Bought by many plants and shops in peacetime, these famous Tools 


have been a tower of strength on the home front in wartime. You should 


be planning now, so that your customers can have in peacetime again, 


these fine New Britain Tools. Ask us to tell you how you can do it. The 


New Britain Machine Co., New Britain, Conn. 


Wary 











GREATER STRENGTH © BETTER FIT WANDIOO 
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\ | , ae : = 
In Terms of Electrical | , 


Wires and Cables / 


A FEW MINUTES’ observation of Mac “in 

operation” around the Paranite plants will 

give you the answer. For maximum is this 

hard-working man’s favorite adjective — 

and he has an inborn ability to make things 
, Operate with maximum efficiency, at maxi- 
mum speed; a constant determination to produce wire 
and cable of maximum quality. That’s why we changed 
the spelling to M-A-C-S-I-M-U-M! 

The facts behind this word also spell many good 
reasons why industrial engineers, architects, and elec- 
trical contractors—the men who really know—specify 
Paranite so consistently for dependable wiring. They 


have learned from experience that there is a “Macsi- KF A *4 A N iT & 


mum” margin of safety in this fine wire and cable— 

accurately drawn to size under most careful supervision W IRE AND "oF ABLE 
—subjected to repeated physical and electrical tests 

during fabrication—insulated to meet requirements Division of 


far above average specifications—packed for shipping ESSEX WIRE CORPORATION 
only after rigid final inspection. In other words— Fort Wa 6, Indi 
r yne 6, Indiana 


a 





ae aoe a a td ela ata ne seth bl ell. ai an ll anil nahin 


If it’s PARANITE it’s right! 





ELECTRICAL WIRES AND CABLES “BETTER THAN CODE REQUIRES” 
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more work 


in less time | 
if they have a 


Me o.5- 





Serve 


Today's production schedules and manpower shortage 
make it necessary to provide workmen with every 
possible means of saving time and labor... and that's 
where Wells No. 8 Metal Cutting Band Saws fit into 
the picture. 

They can be used as auxiliary equipment to elimi- 
nate the bottleneck at big saws. They reduce time- 
wasting movement of stock—instead, you move a 
Portable Wells to the job. Set-up and change-over time 
are saved by their simple operation and quick acting 
vise. On production cut-off jobs one man can operate 
2 or more Wells saws. There is a spot in every metal- 
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Tell the Plants you 











SPECIFICATIONS 


WELLS No. 8 


CAPACITY: 
Rectangular - - 8” x 16” 
(Special Guides) 5” x 24” 


ROUNDS: - - 8” diameter 
MOTOR: '2 H.P., A.C.orD.C. 


SPEEDS: - Selective 60, 90, 
130 feet per minute. 


WEIGHT: Approximately 750 
pounds. 


Products by Wells are Practical 


METAL CUTTING 
BAND SAW SI) 


WELLS MANUFACTURING CORPORATION 
606 ADAMS ST., THREE RIVERS, MICHIGAN 
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SET SCREWS - CAP SCREWS - DARDALET 
THREAD SCREWS-COUPLING BOLTS- 
MILLED STUDS - UPSET HEAD PRODUCTS 


Recognized for High Quality 


for more fun thirty years 


Back of the Ottemiller complete line is an organization of specialists 
and a modern plant equipped with every facility for producing milled 
screw machine products to the highest standards of accuracy and finish. 
Materials are carefully selected and must meet exact metallurgical speci- 
fications to insure uniformity in physical characteristics. Machining tol- 
erances are close and rigidly maintained. 


Ottemiller products are recognized for their inherently finer qualities 
which are assured by the care and experience which is back of their 
production. 


Distributors of the Ottemiller line are in position to ofter products which 
meet the most exacting needs of their customers. As a result, many man- 
ufacturers have standardized on ‘“‘Ottemiller’’ and distributors have built 
up substantial, repeat-business accounts. 


1S wn. v. Sttomllon co. 


YORK, PENNA. 
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Talk of the Trade 


PRACTICAL SOLUTION: Carl Channon (Great Lakes Supply) has 
his own plan for post war Germany (his son, Jimmy, is now fighting 
there) . . . Carl suggests letting the armies continue to flatten Germany 
and then the Germans will be so busy rebuilding for the next 100 years 
they won’t have time for war. 


TIMELY: If it had to happen, it couldn’t have been at a better time, 
M. H. Herzog (Herzog Supply, Kingston, N. Y.) remarked philosophi- 
cally when workmen closed off part of his floor space . . . His landlord, 
a five and dime store company, wanted the space for its own use. 


HOME AGAIN: A. L. Darby (J. M. Warren & Co.) is back in Troy, 
N. Y., after a vacation at Sea Isiand, Ga. ... W. C. “Bill” Teare (Ster- 
ling Products Co.) has returned to Chicago after a stay in Florida where 
he absorbed plenty of the sunshine vitamin, Vitamin D. 


WEDDING BELLS: Miss Bette L. Klebes, daughter of Mr. and Mrs. Arthur 
Klebes (Smith & Klebes, New Britain, Conn.) and Lieut. J. E. Bordeaux 
of Muskegon, Mich., were married March 4. . . Bette’s sister Jean was 
maid of honor. 


MODEL FARMER: H. L. Payne, city salesman for the Chattanooga 
branch of Hajoca Corp., operates a model farm just across the state line 
in Georgia . . . Fellow workers say he is so successful his hens lay 
two eggs every day. 


AUTHORITY: Tired of hearing the so-called experts on Dumbarton 
Oaks, Oscar Iber (O. Iber, Chicago) sat down and read and reread the 
entire text . . . It'll take a real expert to trip up Osear now. 


MEMORIAL: Joseph Woodwell Co., Pittsburgh, is well established in 
industrial distribution, having been founded in 1847. However, there is 
a notable memorial to the firm in the Carnegie Museum of Art in a superb 
portrait of Joseph Woodwell, founder, by the most notable American 
portrait painter of the 19th century, Thomas Eakins. 


EXTRA CURRICULAR: John Foster (Odell Mill Supply Co., Greens- 
boro, N. C.) is president of the Greensboro Junior Chamber of Commerce 
and as such recently headed up activities in the promotion of the Greens- 
boro Open Golf Tournament which was won by Byron Nelson. 


POOR SUBSTITUTE: Since his brother, Sam, went to war, Wendell 
Clark (Samuel Harris, Chicago) has devised a new way to take a vaca- 


tion . . . He looks longingly at a picture of island summer home . 

Wendell thinks a nice long vacation would be grand but adds that it’s 
unlikely he'll take it. R.W.B. 
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Keeping ‘em Busy 
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What a vacation 





UMI 





DOWN THE LINE and 
ACROSS THE BOARD 
to reach the man 


you sell 








Whatever his position in the individual plant, or 
wherever he is in valve-using industry, you can be 

sure he’s reached by some magazines included in 
Jenkins complete, two-way coverage of 787,000 readers. 
That’s why the Jenkins Distributor “walks in” to any 








prospect with a well-known product — well-known to 
those who influence buying behind the scenes, as well as 
to the man who gives him the order. 





What's more, every Jenkins advertisement is built to be seen, 
to be read, and remembered. Watch for the new series on 


“Piping Layouts” that will hit a new high in interest among 


valve users .. . and help put more sales-potential than ever into the 


Jenkins franchise! PAN @ 
| } 


pot ty 
JENKINS VALVES 


SINCE 1864 
For every industrial, engineering, marine, plumbing-heating service . . . in Bronze 
Tron, Cast Steel and Corrosion-Resisting Alloys . . . 125 to 600 Ibs. pressure. 

















ON MECHANICAL 
RUBBER PRODUCTS 


WITH the advent of synthetic rubber and its 
selective use for specific purposes, this fifth point in 
Republic's Five Point Policy becomes doubly impor- 
tant. Republic’s complete line of mechanical rubber 
products is engineered to give long, economical 
service, and these booklets give you new, factual in- 
formation on them and on the types of rubber from 
which they are made. These selling helps are pre- 
pared to help your customers select quality products 
and to assist you in increasing sales. 


Republic’s 5-Point Policy 


A. LINE of rubber items sufficient- 
ly complete to permit effectively sup- 
plying the requirements of the trade 
solicited. 


A QUALITY of product uni- 


formly good and capable of delivering 
service results that should reasonably 
be expected. 


A PRICE basis inducing and mak- 
ing possible aggressive competition 
with reasonable profit return. 


FREEDOM from competition 


from his source of supply, either di- 
rect or indirect, among the trade cover- 
ed by his day to day solicitations. 


SELLING helps of reasonable 
amounts so that his sales force 
may be given the advantage of 
specialized training and a knowl- 
edge of the product sold. 





MILL SUPPLIES * MAY, 1945 








UMI 








Ww. F. CROWDER, Executive Editor 
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R. W. BARNETT, Managing Editor 
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Regulation for the sake of regulation is nonsense; the imposi- 

tion of complicated rules by people who know nothing of the 
. 

industry they are running cannot be tolerated 


HESE WORDS WON resounding applause when 

distributors heard them at the Triple Mill Supply 
Conference two years ago. They were important then. 
They echoed the sentiment of virtually all distributors. 

They are just as important today and they have added 
significance for they represent the thinking of then 
United States Senator who last month became President. 
Yes, they are the words of President Harry S. Truman 
who was the principal speaker at the 1943 convention in 
Cincinnati. 

There is no reason to believe, at this point, that Mr. 
Truman’s attitude has changed. On the other hand, it 
is definitely encouraging for the distribution industry to 
know that the man who occupies the highest position in 
the land is one who has taken time during a busy career 
to learn what the distributor’s function is in America’s 
industrial world. True, his address in Cincinnati was 
only one of hundreds or thousands that he has made. 
Be that as it may, there is no escaping the fact that he 
did speak and that he did listen attentively when, before 
the luncheon, representatives of the industry explained 
how the distributor fits into our industrial economy. 

It would be presumptious to classify President Tru- 
man as one of the industry’s understanding friends but 
it is only common sense to recognize that his Cincinnati 
experience could very well have a bearing on his thinking 
about any regulations which may affect distributors. 

It is much too early to make any attempt at judging 
what course Mr. Truman will follow. Even if he wanted 
to, the new President could not halt overnight the policies 
and programs instituted by his predecessor. And, of 
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course, he has given no indication that he does want to 
strap any programs. 


The wisest course for distributors, as businessmen, 
would therefore seem to be one of watchful waiting. 
The policies of the President will start to take shape 
immediately he familiarizes himself with the many de- 
tails that make up his new position. He has to get his 
feet on the ground. 

Meanwhile, now is a good time for distributors to 
weigh the effects of governmental regulations on their 
business. It is asking a great deal of legislators and 
agency oflicials to remove restrictions when they still can 
answer such pleas by pointing to some businessmen who 
not only ask that present regulations be retained but, at 
the same time, appeal for more restrictions. Distributors 
should not put themselves in the position of being looked 
upon as an industry that does not know what it wants. 

It would seem to be a good practical plan for indi- 
vidual distributors to let their industry’s War Service 
Committee know their attitude on national questions 
affecting them businesswise and to instruct that commit- 
tee to formulate from the opinions a definite program for 
which to campaign. It must be borne in mind that the 
effectiveness of any campaign is in direct relation to the 
support given the campaign. 

J. A. Krug, head of WPB, already has disclosed that 
he expects a 15 percent cut back in war procurement 
contracts within the next three or four months. “We 
will have to continue inventory controls to see that specu- 
lators don’t seize the market to drive up prices or drive 
out competition,” he said. 

The WPB chief did not elaborate on his inventory re- 
mark but there’s no doubt but that many distributor 
regulations will be included. To see that Washington 


_ knows which ones should be discarded and which should 


remain temporarily is the distributor’s responsibility. As 
President Truman informed the industry: 
“Regulation for the sake of regulation is nonsense.” 
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Now We Know 


Several months ago distribution attracted the attention 
of the executive committee of the management division of 
the American Society of Mechanical Engineers. The inter- 
est was more critical than constructive. Briefly, the engi- 
neers warned that distribution costs were teo high as 
compared to production costs and that the way to lower 
them was to start applying engineering methods to dis- 
tribution. The message was carried to thousands of news- 
paper readers and the subject was thoroughly discussed at 
a session during the New York meeting of ASME. 

Now that the shooting has died down, the same com- 
mittee that last fall was so critical of distribution has 
gotten around to agreeing on what it has been talking 
about. In the April issue of Mechanical Engineering, 
ASME magazine, it was announced that a definition had 
finally been decided upon for “distribution.” The defini- 
tion, issued with the hope that it “will become standard 
for engineers and industrialists” follows: 

“Distribution is the total of ali activities in the pro- 
gression of goods from the producer to the consumer. 
It includes warehousing, transportation, wholesale and 
retail marketing, advertising, and a substantial part of 
research, engineering, accounting and financing.” 

Of course any distributor’s salesman, without the help 
of “engineering methods”, could have advised the com- 
mittee last fall that the distributor’s way of tackling a 
problem is to FIRST find out what he’s talking about. 
That method is simple and direct and, strange as it may 
sound, has been getting results for many years. The dis- 
tributor, fortunately, hasn’t caught on to the system of 
firing away and later determining what he’s shooting at. 


Results of Planning 


Dreamers have pictured the post war era as a marvelous 
one, replete with new gadgets, ideas and systems; real- 
ists, on the other hand, have recognized and warned that 
to guide ourselves through the period successfully. will 
take some skillful piloting and careful planning. 

It is only in isolated cases that business ventures pros- 
per without planning. However, planning in itself will 
not insure success. Post war planning must have a goal 
and, above all, must be based upon solid ground. 

History teaches us many lessons, if we will but accept 
them. Post war planning is not new. We went through 
a similar period in 1918. It was in that year, for example, 
that an extensive post war project was completed in upper 
New York State. The 1918 planners in the area visualized 


Currently Important 
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a tremendous increase in automobile traffic. In this par- 
ticular area it was decided that to handle the expected in- 
crease in traffic it would be a good idea to have a new 
bridge. A handsome, two-lane concrete bridge was con- 
structed and the date proudly inscribed. 

Today that bit of “post war planning” is fifty feet off 
the route of the five lane highway. 

Had the planning been based on fundamental ideas, 
it is entirely likely that the two lane bridge today would 
be part of the highway system. 

The same thing applies to distributors. If they are to 
prepare themselves for any eventuality in post war they 
must plan and the plans must be on fundamentals. Shelves 
loaded with stock will be no asset unless there are buyers 
to buy. What the buyers are thinking and planning is im- 
portant to every distributor. And it is for just that reason 
that MILL Suppies sampled the thinking of typical buy- 
ers. You'll find the results of the study in this issue, start- 
ing on page 83. Don’t just read it; study it. It applies to 
your business and your future. 


Convention Time 


It is difficult for many in the distribution field to think 
of spring time without thinking of conventions. Even old 
timers in the industry have to draw hard on their memory 
to recall a previous spring or early summer when there 
was no convention. 

Conventions can serve a real honest purpose in the field. 
For the last few years the annual Triple Mill Supply get- 
together has been streamlined and organized social func- 
tions eliminated. This is as it should be—for wartime. 
In peacetime even the social end of a convention has an 
important role for it has often been said of American 
business ways that a goodly share of major deals are born 
at dinner tables or on golf courses. 

From the business side, conventions provide an oppor 
tunity for distributors to talk things over with manufac 
turers and vice versa. There is nothing that ranks more 
important. The success of both the distributor and the 
manufacturer depends upon one understanding the other 
and cooperating with each other. 

All of which leads up to the very obvious conclusions 
that when the ODT sees fit to lift its ban on conventions, 
leaders of the three associations should take steps to 
promptly return the convention to the industrial supply 
industry’s calendar. The need for plotting a course and 
obtaining expert advice on it-is as great, if not greater, 
now than ever before. 
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THAT THE DISTRIBUTOR'S position in 
the industrial world has changed con- 
siderably in war years is obvious. The 
unprecedented volume of business 
handled by every distributor, the con- 
tinual demand for more and faster 
service, the struggling with and solv- 
ing of production problems by sales- 
men, and the heartaches and head- 
aches that came with material and 
manpower shoriages and with govern- 
ment restrictions and red tape have 
combined to have a telling effect upon 
the distributors and his operations. 

It was with this in mind that MILL 
SuppLies wanted to find out just 
where the distributor stands today 
and what the outlook is for him in 
post war years. No one is better quali- 
fied to judge the value of the dis- 
tributor’s and his salesmen’s efforts 
than the buyer. It is the buyer, also, 
who will have an all-important influ- - 


Of the buyers interviewed, 76 percent hold the title of perchasing agent, 
19 percent are production executives and 5 percent are corporate officers. 


ence on the distributor’s future. 

It, therefore, was the buyer to 
whom MILL Supp.ies, through an 
independent research organization, 
went to find the answers disclosed on 
succeeding pages.-The research or- 
ganization gathered facts and facts 
alone. Some of these facts show up 
the distributor to great advantage. 
Others point out his weaknesses. Both 
are presented with equal importance 
in the belief that it is only by recog- 


nizing shortcomings that the dis- 
tributor can belster his organization 
and meet the competitive market that 
looms for post-victory years. Competi- 
tion is not a thing of the past—it very 
definitely lies ahead and could very 
well prove to be a major stumbling 
block for the unprepared. 

It has been common practice for 
both distributors and manufacturers 
to speculate on the future, basing 
their beliefs and suspicions on isolated 











































1) De you buy supplies fros the * thmufscturer Direct 

7 Tntustrial Distributer 
2) Mich of the following products do you ordinarily buy free industrial distribu- 
ors and which de you by direct from the aanufecturer? (Opersting and tenaace 
cols, equipment and supplies. Mote capitel equipment or raw mterials, not for in- deters 
lusion in product, 0.5.4.) (Show ratio of purchases from distributors and direct 40 you give 
such se 2 to 1 to ote.) Check (/) if all purchased from one source. F share of 

your 

. 4 z 

gi ir gi is 1 

aaa aaa rm ice naa pegte> 

Lu secet ceress , om qweetion needs 
ee —_— chine screvs ° ° ee 

oan oer ° 
+t —L Mire rope, odd lengtne.....+. a 
Calinalindin  Geiiicscerscceces es — 4 
-1.t — Conveyor belt es eoece ae 
LL Chain holste “ i een =e 
x “t= 9 Mectris noiste < oe le © 

= ogy — wor “st —— 

a a, © Lows ° - -. b 
~~ casters. ove eeeesece a aie ant ment 
ove i =e... ecnce ene ok bet 

Mchine tool setessories.... — Pulleys anede LY -* al 
Seiding rode... Candia aa 7h. soe arion “a 
Melding parts, supplics..... _— mangers oo Puent, tools ang 
rscees Tresemtesion bel a Tehase from 
iodine CEE scacscceccecce ele oa ites 
— Anti-Priction bearings <- sie te tpated 
2° ain all Plain bearings. 2 tes foster 
os Lh — Lampe, ineoad. & fieere <— —— | 
aceeim Motors.....+ —.. $9 Zs 
ee ee oe 
- 2 — — fle sei grease fe 
* va ax *s than 
: Mi [pp °_ MAY, ls 








UMI 








lis- 


ion 


for 
ers 
ing 
ited 


= 


tien 








UMI 











Off the record: To gain franker appraisals and wider freedom in reporting survey 
findings, the name of the typical industrial city is withheld. However, the city 
is included on this map of twelve average industrial cities. 


cases or incomplete data. Some of 
those beliefs and suspicions are prob- 
ably true but the extent to which they 
are accurate could not be determined 
authoritatively because of a complete 
lack of a solid statistical foundation. 
This study fills that gap by showing: 

1. How the distributor is faring in 
the battle of distributor vs. direct 
selling. 

2. What products need the dis- 
tributor’s attention if he is to win 
sales over the direct selling manu- 
facturer. 

3. What buyers expect from dis- 
tributors now and what they will de- 
mand in the future. 

4. What lies in the future for sales- 
men, 

5. How the manufacturer’s and the 
distributor’s salesmen compare. 

6. The buyer’s gripes (major and 
minor) about salesmen. 

7. What makes a good salesman. 

8. How effective the distributor’s 
catalog is. 

9. What type of direct mail scores 
with the buyer and how it should be 
handled. 
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To find the facts, Mitt Suppiies 
selected a typical industrial city, one 
that has varied industry and one in 
which there are typical industrial dis- 
tributors. Just as in your city, some 
of the distributors in the selected city 
carry wide, general lines while others 
specialize. It is for this reason that 
the results are of equal value to all dis- 
tributors, no matter where they are 
located. 

The editors had no hand in select- 
ing the plants which were called on. 
A Chamber of Commerce list of in- 
dustrial plants in the city was turned 
over to the research organization with 
instruction to obtain an accurate, 
truthful picture. 

To do this six trained research men* 
conducted more than 100 interviews, 
each interview requiring from an 
hour to an hour-and-a-half to com- 
plete. They called on all types of plants 
including metal producing, metal 
working, chemical processing, textile, 
food, lumber, transportation and 
utility. 

And they came back with this “Re- 
port to the Industry.” 





The figures show 
the percentage of 


plants buying from 
the distributor. : 
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Charted are the percentage of various size plants that buy the listed products from distributors. 
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Significant among “the comments on 
direct buying habits was the constant 





repetition of the theme: When quantity 
purchases are involved, | always go di- 
rect if possible. Though only 6 per cent 
of the buyers surveyed were strongly 
prejudiced in favor of going direct for 
virtually everything, this vent ran clear 
through the survey and was especially 
in evidence in the comments from those 
plants employing 251 or more workers, 
with the emphasis gaining almost in pro- 
portion to the increase in the number of 
employes. Here are typical excerpts from 

















ene the 6 per cent: 
— ; P We prefer to buy from the manu- 


facturers when we can. It is sense. 











es poe © ay 

Familiarity with his line is one of 
the big assets of the factory salesman. 
This technical know-how plus servicing 
of equipment, such as supplying proper 
SY pump repair parts, is a factor induc- 
ing buyers to go direct. Again, there 
was no clear-cut dividing line between 
distributor and direct sales preference 
and often in the same breath with prod- 
{ uct knowledge were mentioned. price, 
quantity orders and other factors. Here 
are excerpts from comments by that 6 
per cent emphasizing product knowl- 
edge: 


kg petty ans, aden 





























We buy from mill representatives 
because we get fast service and they 
know better than local distributors 
what they are handling and selling. 
After the war we lope to buy more 
direct because we will have more time 
to plan operations and will be able to 
purchase in quantities. 














MILL SUPPLIES * MAY, 1945 


UMI 





ayaa = - 





MAKE UP THE MAIN FACTORS 


In discussing direct versus distributor buying, some purchasers listed a variety of 
reasons for their direct preference. In all, 


2 per cent indicated a strong over-all 


inclination for direct buying. Among their reasons: prica advantage, better service 
on quantity purchases, superior product knowledge, better deliveries of special 
types or makes and, to a small extent, reciprocity. 
edge ranked the highest, and the larger buyers cited these two most often. 


But price and product knowl- 





" Whenever possible v we “oy — the 
manufacturer. But that is usually for 
large quantities of items such as paint, 
oils, etc., or something on which the 
manfacturer can give us immediate de- 
livery, such as pumps. 


We go to the manufacturer when the 
price is lower. Furthermore, the manu- 
facturer has to think about the service 
he renders. 


On certain items, such as packing, we 
buy in carload quantities. We are at a 
disadvantage on deliveries. We ordered 
ball bearings last October and they did 
not get here so | bought them from a 
distributor and got immediate delivery. 
1 probably will get hell about it from 
headquarters, though. They cost me 


about 20 per cent more. 









ig i 2 ns oe 


“We find that yore sometimes 
do not understand the terms of the in- 
dustry. If “lime” pipe is substituted for 
“merchant™ pipe you are in a bad fix. 
If you ask a distributor for anything 
outside of the items he is familiar with 
he is apt to get mixed up. Distributors 
should have men on their staffs who 
understand special equipment. We 
would then give our business to them. 
There is no price advantage either way . 
as it costs us about the same from a 
distributor as from a manufacturer. 


Advantages of direct buying are 
helpful ideas from manufacturers’ tech- 
nical salesmen, good service and lower 
prices. In ordering, specifications are 
not misinterpretated. 


1 think on the whole that the manu- 
facturer gives us better service. Dis- 
tributors handle so many items and 
have hundreds of orders on hand so 
that now it takes some length of time 
to get an order filled. 
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Charted are the percentage of various size plants that buy the listed products from distributors. 
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BASIS OF SOUND PREFERENCE 


Whereas only 12 per cent expressed a strong preference for virtually exclu- 
sive direct purchasing, 88 per cent of the buyers surveyed found for the distributor 
in some measure varying from small, infrequent purchases to 100 per cent of 
requirements. Though the latter were few, most did depend on the distributor 
for the greater part of needs. Reasons for this preference ranged from speedy 
delivery to the flat statement by a smail minority that they had no choice but to 
deal with the distributor because of the growing trend among manufacturers of 
setting up exclusive distributor territories. 
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Intertwined with the emphasis on 
prompt delivery ran a variety of factors 
EDT contributing to the distributor’s pros- 
4 perity. These ranged from distributor 
' knowledge of customer requirements to 
skill in improvising or 
substitutes. 

















recommending 
Here are a few typical com- 
ments emphasizing prompt deliveries: 









































time. After the war we probably will 
buy more from the manufacturer be- 
cause we will be better able to plan 
our production and won't need the 
items in such a hurry. Thus we can take 
advantage of the lower prices from 
manufacturers. 


These days the advantage of the 


4 distributor is the quick service we can 
pak Kcbitie-d 1 can see no advantage in buying 9¢* from him. 
—— _ from 2 manufacturer. The distributor Shane: tame to she taenetans teas. 
ee ee Seen | buy from the distributor. After the 
We buy everything from distributors. oot potas eeeanent US Se Ce eae 
+ em We get efficiency and prompt service. 
Today there is a big advantage in 
a We like our local people. To say it dealing with the distributor because 
e : simply: it's quick service and it's good we can get the tough-to-find items 
service. from him. He will do the follow-up and 
has better buying contacts with the 
The distributor has the advantage of manufacturers. 
hihscieibsiegramtaon tee bits SECAUSE HE FILLED s 
— — SMALL ORDERS. 2 ebay aghepaRiande : a 
“ae One reason why the small order is 1 constantly favor distributors over 
Ri, . such a distributor problem was graph- ™anvfacturers. They will fill your small 
= ically revealed by the survey. One out oFders. If they cannot fill your order, 
} of five purchasers automatically thought they will get acceptable substitutes. 
We ; 99 They make quick delivery and quick re- 
of distributors when small quantities . 
sx Se : a ' pairs. Usually | will not buy from a 
were involved. This was particularly factory. If the manufacturer has top 
true for maintenance items. Some said  sey¢¢ and takes pride in its perform- 
they bought everything in small quanti-  gnce, he will not want to sell direct. 
CRS inc ties; other said when big orders were He will want his product maintained in 
: 5 De j involved they went to manufacturers. good condition so he will sell through 


= a In there appreciation of 
the distributors’ function of supplying 


a central inventory pool. Comments: 


general was 








The distributor gives me quick serv- 
ice in filling my small orders. 





We buy all smail lots from distribu- 
tors. 
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a distributor to get his advice and 
maintenance service. 


The manufacturer is not willing to 
ship small lots. So we have a distribu- 
tor buy and stock a specific make on 
the strength of the business we give 
him. It would be impossible for us to 
operate without the distributor. 
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Related in part to the desirability of 
saving warehousing costs through more 
frequent, smaller purchases these com- 
ments, however, also take into consider- 
ation the savings arising from dispens- 


ing with big purchasing organizations, 
cost of long distance phone calls, wire, 
letters and the like. Typical comments: 


PRODUCTS 





We look at distributors almost as 
we look at our own warehouse. When 
you stop to think about it, it is just 
that. The added cost, if any, is less 
than the cost of maintaining your own 
warehouse. 


» I believe that 90 per cent of the time 
the distributor saves us money by elim- 


PLANTS OF 


PLANTS OF 





inating the cost of long distance deal. 
ings and the accompanying letter writ. 
ing, follow-up and other red tape. 


The distributor's prices often are 
protected by the manufacturer. This is 
as it should be. | am quite sure that | 
save money by purchasing in small lots 
from the distributor. We are cramped 
for storage space. 


® We buy from the distributor be. 
cause it actually is cheaper in dollars 
and cents. Buying direct means volume 
orders and this means obsolescence, 
Obsolescence in most cases is common 


PLANTS OF 
501-1000 EMPLOYEES 
































“ 
. TB z 
[ . ; = 
= ~ 3 t — “+ 
i 
if _ 
SAWS — Hack | ; feces: BB. 
Isiteaihenmesti sensilla :P - — : 
SCREWS — Machine | : fs ‘ : 
SCREWS — Socket | 
SHEAVES | 
STEAM SPECIALTIES 
TAPS and DIES | 
TOOLS — Portable Electric 





TOOLS —Portable Pneumatic | : yh 


























sbi Hy eT RSS APES 
VALVES — Fittings - f ava ‘ z 
a . PW PSST Ais ae ae 
Meal is ‘ ; y ge > ua P Pp aay ae 
WELDING — Parts — Supplies e des , z = t vg vi 
. tsi PP Ee Tet eH....2 
Cars - ‘ ee a 
WELDING RODS rygita ot vs: fis 
iets Bites ety Rae’ Ges ' 
ees has ee , 
WHEELBARROWS ¥ Tice cate a3! 
pact beer bes' ets 4 
. ° | eb0aiem , ; pe = 
WHEELS — Grinding = 
tr dd 
—— - T — = — — - = 1 4 
P | joes j 8 aia ek oat « 
WHEELS —Wirebrush | rs aR AR wae 


WIRE ROPE tes yop 


Charted are the percentage of various size plants that buy the listed products from distributors. 
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with capital goods, but it can and does 
happen in maintenance and to the most 
common items. 


© The advantage of buying from a 
distributor is very great. It means that 
we do not have to tie up money and 
space in stock. Some manufacturers 
are not selling direct and | think gen- 
erally that manufacturers cre leaning 
more and more toward distributors 
for proper distribution. 


® Distributors’ prices often are pro- 
tected by the manufacturer, hence no 
price advantage. This is proper. 
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Among some folks there is a prefer- 
ence to see who they are buying from 
and to look at and handle what they 
are buying. In some instances the fact 
that a local seller has to live with the 


man he sells to has 


bearing on 


most important 
the business. 
Friendship, especially where price ad- 
vantage is not too pronounced, also 
brings sales to distributors. Comments: 


who gets 


> 


’ I've known these local fellows for 
years. I see them at parties. We play 
golf togther. They talk to me about my 
hobby. | just don't think of doing busi- 
ness with anybody else. 


We deal with distributor salesmen 
who have called on us for years. Any- 


thing they do not supply we order 
direct. 


Usually | call the distributor. The 
fact that a couple of distributor sales- 
men are good friends of mine, of 
course, has a bearing on why we place 
business with them. 


| prefer the jobber because | can 
see what | am buying and talk to the 


man | am buying from. To me the dis- 
tributor is the company whose product 
he's selling. 


The direct salesman is sometimes a 
one-shot deal. | like the distributor be- 
cause | know who | am dealing with. 
I can see the product. | can rely on the 
salesman because he cannot afford to 
be wrong. 


The industrial distributor is close at 
hand to receive complaints. 


With a distributor you can see the 
goods and match the part. 


The distributor is on the spot with 
his goods. 

1 like to talk to who | do business 
with. 


Personal contact counts. 


The advantage of the distributor is 
the nearness of his salesman. 


The distributor is as close as my 


phone. Furthermore, he is a local busi- 
nessman and as such he knows he must 
stand back of everything he sells. 





Reliability and service were the prime 
considerations among buyers making 
these comments: 


1 am adverse to doing business with 
concerns | know nothing about. | ex- 
pect the distributor to investigate the 
manufacturer. That is his job. He can 
do it. That is part of what we are pay- 
ing for. 


An advantage of the distributor is 
his regular follow-up. Distributors keep 
on the job until it is taken care of. 


We are interested only in service. 
The distributor is able to give us serv- 
ice. This offsets his higher prices. 


The distributors have our supply 
headaches for us and we are free to 
go about our business. 

The fact that distributors generally 
can manufacturer into an 
earlier delivery date counted with many 
buyers and was heavily emphasized by 
4 percent as the prime factor for dis- 
tributor preference. Comments: 


needle a 
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The distributor can buy 2,000 items 
at a crack against our 15 or 20. There- 
fore, and especially now, he has the 
ability to buy stuff we can't touch. 


The distributor has all the advan- 
tages because he has stronger purchas- 
ing power and can get a lot of items 
I cannot get. 


A trend toward protected distributor 
set-up was commented on by several 
buyers. Three per cent emphasized this 
trend above all others. Comments: 


I resent the present system of giving 
a distributor an order when all he does 
is sit down and put it on his station- 
ary and forward it to a manufacturer. 
We are forced to do this because manu- 
facturers limit their sales to distribu- 
tors. It would be logical and okay if 
they had the items in stock. 


1 am forced to buy through the dis- 
tributor on many items. It does not 
matter whether | like it or not. This 
is the trend. 
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END OF SELLERS’ MARKET AUGURS NEW TRENDS, 
LOOMING COMPETITION THREATENS WAR GAINS 


Plainly not all of the bread cast upon the waters by distributors in 
their all-out war effort is going to return in the postwar period. And 
no sensible distributor ever hoped to hold all of the advantages of a 
frenzied sellers’ market when more normal competitive conditions 
again prevailed. Thus, plainly indicated is a need to stop now and 
take a good look at the composition of present business. Each dis- 
tributor can profit by analyzing his new business with old accounts 
and his new business from new accounts. Those buyers. for instance, 
who are planning to return to direct buying when their need for the 
distributor's better contacts is gone: They might be kept on the books 
if the economies of distributor availability and service were solidly 
sold on their own merits. Now is the time for missionary work. 
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OPPORTUNITY KNOCKS EACH HOUR ON THE HOUR ae 
Bc 

THE DOOR IS OPEN TO ENDURING TRADE GAINS ae 

Right now, but to a varying degree, 88 per cent of buyers favor the es: 
distributor. Of the remaining 12 per cent many are now buying from a 
the distributor because of wartime conditions. Never before has there es 


been so golden a chance to sit down with these customers and dis- 


cuss their buying plans. If they bought direct before, now is the time 


LARS 


to induce them to analyze their warehouse costs, obsolescence expense 
and other costs incidental to direct buying. Now is the time to get 
them to look at and appraise the value of the service rendered, the 


economies of small, more frequent purchases and the benefits of hav- 


bb ds: 


ing at their elbows an experienced distributor staff ready to serve. 
Dealers who work hardest at retaining their newly gained accounts 


are certain to hold the most. Transoms are bound to grow smaller. 





. 


WARTIME LAURELS WERE EARNED BY HARD WORK 
POST WAR PROFITS WILL COME THE SAME WAY 


The distributor who profits most by his wartime experience will be 
the distributor who takes a realistic view. Since speedy service will 
not hold the premium it has enjoyed in wartime (though it still will 
be highly important), he will look at inventory controls. his own 
warehouse costs; he will assay the general technical knowledge of his 
sales staff and try to step up the level. He will learn mare of his cus- 
tomers’ requirements. He will size up the pros and cons of speciali- 
zation and act. He will, in other words, attempt to keep and improve 
his assets while seeking to eliminate liabilities, and he will be sensitive 
to the changing tempo of business for nothing is permanent but 
change. A magnificent wartime performance has won for the dis- 
tributor a place high in the nation’s economy. It is up to him to keep 
it and improve it. 
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Why Chief Suppliers 


While the direct selling manufac- 
turer is the distributor’s major com- 
petitor, there is also keen competition 
among distributors themselves, a 
friendly but spirited vying for the 
favored position of a chief supplier. 
As the tabulated figures show, 37.5 
percent of the buyers interviewed do 
have chief sources of supply which, 
in this case, means they give more 
than 50 percent of their business to 
one distributor. 

Buyers have definite reasons for 
placing a distributor in the chief sup- 
plier category and these reasons are 
presented in the accompanying chart. 
It is interesting to note that of the ten 
distributor concerns that received the 
most votes from buyers, seven are 
commonly looked upon as general 
houses while the remaining three 
are specialists. Buyers emphasized, 
though, that even the general houses 
have acquired reputations as being 
exceptionally well versed in particular 
lines. 

None of the buyers interviewed 
bought industrial supplies from manu- 
facturers exclusively but, on the other 
hand, 28.8 percent acknowledged buy- 
ing from distributors exclusively. 
This percentage is made up of 4.7 per- 
cent in the 501 to 1,000 employee 
class, 5.0 percent in the 251 to 500 
employee class, and 19.0 percent in 
the under 250 employee class. The 
majority turn to both manufacturer 
and distributor when purchasing in- 
dustrial items. 

The territory’s distributors are well 
established; eight have been in busi- 
ness for more than 50 years and only 
six began operations in the last 25 
years. Of the twenty distributors 
within the city limits, eleven are 
classed as general and nine specialize 
in such lines as belting, bearings, 
pumps, conveyor equipment, cutting 
tools and machines, abrasives, pack- 
ings, and transmissions. 


His stock is diversified and large. 


ny re ee 


He stocks special items for manufacturers. 





¥ Pat 
Les yah 


An intelligent sales force serves his customer. 


He sells customers’ lines. 








OF BUYERS USING DISTRIBUTORS: 















37.5% have chief suppliers. 
27.0% buy from all distributors. 


35.5% limit purchases to a few distributors. 








He carries complete lines and enough numerically 
to meet any and all emergency calls. 





In relieving buyers of the burden of stocking 
special tools, he puts himself in a favored posi- 
tion. 


Capea) 





He develops a well-informed group of repre- 
sentatives and, rcalizing buyers like familiar 
faces, tries to keep his men with him. 


SS 
His staff is trained to recognize every chance 


to serve. Members are taught the distributor's 
function in the business world. 


His firm boasts a systematic delivery service 
which guarantees rapid delivery to buyers. Er- 
rors have been cut to the minimum. 


Price is clearly stated and understood by the 


sales force and other employees. No sharp 


tactics are countenanced. 


tice to represent those to whom he sells. 


Located in the home-city of manufacturers of ; 
industrial items, he finds it good business prac- a ees 
ithe: 
awe 


# 
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“This company carries the most varied and com- 
plete stocks, and has prevented work stoppage 
here by delivering in large quantities." 


“Our distributor has a larger variety of stock 
for our particular work and is not adverse to 
stocking what we recommend." 
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“We like the salesmen we know and can trust, 
and have changed distributors just because a 
salesman went to another firm." 


“When I get them on the ‘phone, | don't get the 
run-around. They manage some how to dig up 
the information | want, and courteously.” 


“They give me same or next day delivery when 
1 am really rushed, and they plan a post wor 
service superior to prewar.” 


“While | shop for price, | don't look for bargain 
rates." 


“Reciprocation, we feel, is entirely natural. He 
features our line, so we, in turn, buy from him. 
Makes for better understanding, too.” 

























Where To Concentrate 


Distributors gain ground in getting orders from larger plants but survey 





shows smaller buyers are drifting from close association with distributor. 
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Percentages of plants are shown, classified according to the proportion of business, 




















by dollars and by number of orders, the buyers say they will give to distributors. 


Two revealing developments are indicated by a com- 
pilation of buyers’ estimates of future supply purchases. 

The first, and more important, is the discovery that the 
small plant is moving away from the distributor. Whereas 
the small buyer had been looked upon as a firm supporter, 
buying close to 100 percent of his industrial items from 
distributors in the past, he now plans to purchase more 
than one-third of such supplies from the manufacturer. 
Indications are that the distributor, in his single-minded 
attention to the war effort, has been concentrating on the 
bigger plants and neglecting the small buyer. On the other 
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hand, small plants have been doing lots of work for the 
bigger ones and may have changed to direct buying be- 
cause they presumed big industry bought that way. 

The second development, an encouraging one, shows 
that the bigger buyers are dealing with distributors more 
frequently than in the past. The pressure of war produc- 
tion put the question of price in the background, and the 
big buyer became acquainted with the distributor and his 
services. Replies to survey questions indicate that many 
big purchasers are well pleased with their present distrib- 
utor and intend to keep the connection. 
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Good Salesmanship -It s Future 


The difficulties of the salesman’s job in the coming years 
when stocks become adequate and competition for business 
will become intensified, cannot be minimized. Although his 
position in relation to the industrial buyer is distinetly fa- 
vorable, there is room for improvement if he hopes to increase 
bis effectiveness. This is the time for salesmen to check up 
on tangible as well as intangible, personal factors which con- 
tribute so largely to his success in selling and the way to this 
perpose is indicated here. 

Post war selling will require a grecter knowledge of prod- 
wets then the distributor's salesman has today. Whether it 
is because the distributor saleman must acquaint himself with 


@ number of lines and thus cannot make himself expert in any 
one, or that he fails to take full advantage of the sales aids 
provided by most manufacturers, or is merely satisfied with 
the state of things as they are, is immaterial. One thing is 
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obvious: by improving his product knowledqe, he can improve 
his standing with the purchaser. 

it is not enough for the distributor salesman to excel in 
familiarity with the purchaser's requirements, overall service 
and meeting the buyer's idea of what a salesman ought to 
be. Imperative is an understanding of the manufacture of 
the product, costs, installation and maintenance to a point 
where he will not be discriminated against in favor of the 
manufacturer's salesman in respect to dependable advice. 

With high pressure salesmanship fast falling into disrepute, 
the forecast for future technique tends toward a more in- 
telligent, subtler and sounder method. Technical knowledge, 
cooperation, fairness, a sense of anticipation, information 
and a return to the fundamental of good habits, are appre- 


_clated by buyers more and more and the successful salesman 


will be the man who develops these attributes accordingly. 
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Dist. Mfr's Both 


All Plants Surveyed 18% - 77% 4% 
Plants Employing 1-250 27% 67% 6% 
Plants Employing 251-500 15% 85% ~ 
Plants Employing 501-1000 10% 85% 5% 
Plants Employing 1001-over 8% 92% - 


Purchasers incline strongly to the manufacturer’s representa- 
tives instead of the distributor’s when it comes to advice on 
products, the tendency being stronger as the number of em- 
ployee increases. The disparity in the smallest plants is too large 
for the distributor to remain unaffected “by the implications. 








m THE BUYER 


THE DISTRIBUTOR’S SALESMAN 


WHICH HAS A BETTER KNOWLEDGE OF PRODUCTS HE IS SELLING? 
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The clinching argument, the buyers’ opinion of what a sales- 
man ought to be and again the scale swings in favor of the 
distributor's salesman. Although the margin is lower, the 
percentage which places both on a par is largest. 


Of the buyers canvassed in the surveyed city, 77 percent 
think the manufacturer's salesman carries more weight thas 
the distributor's representative in the matter of product 


knowledge, a neglible few finding both on a par. 


Dist. 
All Plants Surveyed 57% 
Plants Employing 1-250 57% 
Plants Employing 251-500 65% 


Plants Employing 501-1000 53% 
Plants Employing 1001-over 45% 


Mfr's 
32% 


30% 
35% 
36% 


WHICH BEST MEETS YOUR SPECIFICATIONS AS TO WHAT A SALESMAN OUGHT TO BE? 


Both 
11% 
14% 

5% 
12% 
19% 


The effect of buyers’ opinion on product knowledge is felt in 
this category as the margin by which the buyers prefer the 


distributor’s man is not as large as in the three other groups. 


Even in the larger plants, the preference for the distributor's 


Ld Uie 


salesman is large enough to deduce that his position is sound 


-rs27 rr. 
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WHICH HAS A BETTER KNOWLEDGE OF YOUR PURCHASING REQUIREMENTS? 





Dist. Mfr's Both 


All Plants Surveyed 74% 20% 6% 
Plants Employing 1-250 78% 13% 9% 
‘ Plants Employing 251-500 67% 33% 
Plants Employing 501-1000 70% 25% 5% 
Plants Employing 1001-over 75% 15% 8% 











The distributor’s man impresses the purchaser with his appli- 
ercent | The scale of buyers’ opinion tips in favor of the distributor's cation to the buyer’s needs more than does the manufacturer's 
¢ than § salesman in the matter of knowledge of buyer's requirements, salesman. The opinion is general, regardless of the size of 
oduct § indicating he makes more of a study of this phase of selling plant, large or small, in all cases the margin by which ¢he 

‘ than does the manufacturer's man. distributor’s representative is preferred remaining consistent. 





BE? ° WHICH RENDERS BETTER OVERALL SERVICE? 


Both ‘Dist. Mfr's Both 
11% § All Plants Surveyed 78% 11% 11% 
14% § Plants Employing 1-250 82% 7% 11% 

5% § Plants Employing 251-500 90% 5% 5% 
12% § Plants Employing 501-1000 67% 22% 11% 
19% § Plants Employing 1001-over 66% 17% 17% 











felt inf Personal attention to the customer and his orders is another “ 
fer the § of the distributor salesman’s strong points with the purchasers. The distributor's salesman impresses buyers’ most with his 


groups. It is in the two smaller sized plant categories that the disparity ability to serve, an attribute which the purchasers find almost 
butor’s § With the manufacturer’s man is greatest, but his standing with negligible in the manufacturer's representative, equalled by 
. sound. § buyers in the larger plants is substantial, too. the percentage finding both on a par. 
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High Pressure Methods 
Lack of Product Knowledge 
Time Wasters 

Dishonesty 

Commission Hounds 

Lack of Cooperation 

Poor Sports 


Arrogance 


Since high pressure technique is often employed as a 
substitute for the lack of product knowledge and much 
time is wasted for both prospective customer and seller 
if the latter has insufficient knowledge of products, the 
relation of the three chief sources of purchasers’ gripes 







Pressure selling, 


time-wasting 
rate high among 
buyers’ complaints 


Purchasers With Gripes 71% —Without Gripes 29% 


Poor Manners 
Back-door Salesmanship 
Excessive Familiarity 
Poor Training 

Bad Timing 

Lack of Consideration 


Order Begging . 


becomes obvious. Disturbing is the complaint, stressed 
fairly strong, that some salesmen are still dishonest, 
given to employing dubious expedients to increase 
orders. The rest of the complaints have an interesting 
range from arrogance to begging for orders. 
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Gripes Against Salesmen 





HIGH PRESSURE 


POOR PROI 
KNOWLEDGE 


TIME WASTERS 


DISHONESTY 


RACK HOO! 
SALESMANSHII 


COMMISSION 
HOUNL 


EXCESSIVE 
FAMILIARITY 


POOR 
SPORTSMANSHIP 


POOR MANNERS 


“Don’t like high pressure. Dislike the 
fellow who comes in and tells his 
story and then finds we don’t need 
the item and won't take ‘no’ for an 
answer.” 


“If he is a technical man, who can 
give us new ideas and tell us what 
our problems are—say the trouble is 
due to poor lubrication — that is fine. 
But these jolly. hand-shake bunch and 
cigar hand-out fellows are a waste 
of time.” 


“The guy that camps on my desk for 
an afternoon and talks about his 
garden or fishing trip and tries to get 
me talking apout my hobby. The less 
chit-chat the better. If the salesman 
has a specific purpose in mind, he 
should come right to the point.” 


“Salesmen who are trying to force 
useless items in on orders. They take 
verbal orders and then increase or 
change them. It is always a mistake.” 


“Have no use for the salesman who 
does not want to see the purchasing 
agent. Instead he tries to go imme- 
diately to the foreman or engineer... 
For the actual order. he should come 
directly to us. If he doesn’t in peace- 
time, he doesn’t have a chance around 
here for any business.” 


“Salesmen who continue to try to 
push an item because there is a bonus 
or something on it when I do not 
want it.” 


“Talks of who he knows among your 

acquaintances. His attempt at 

familiarity in opening wedge. Some 

squeeze the bones out-of your hand 
” 

when they shake hands. 


“Don’t like to have him knock an- 
other’s product. A poor loser doesn’t 
get another chance. You remember 
a good sport on another order.” 


“Get your rug all mud by leaving ~ 


their. rubbers on. They will throw 
cigarette ashes on the floor. . . Talk 
in my face.” 
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TRAINING 


“They do not ‘tie-in’ related lines such 
as belt dressings, belt hooks, belting, 
shafting, hangers, etc. Could often 
run a $15 order into a $1500 order 
by following through or they just 
don’t think —lack of training.” 


“Insist on coming on a busy day 
when they know it is a busy day.” 


“Salesmen who get an order and then 
forget the promises of follow-up and 
delivery.” 


“He must not come in to see me when 
I have an appointment and hold me 
up, letting the other fellow catch the 


fish.” 


“Salesmen who tell ‘hard luck’ stories 
as a substitute for product or sales- 
manship.” 


“About a month ago I made up a list 
of items to be purchased from a local 
distributor. I sent copies to several 
of them and when the returns were 
in I purchased some from each house 
depending on price and quality. A 
week later a salesman came out and 
went over the list with me. He had 
gotten the bulk of the list, but he 
started asking why he didn’t get the 
items he missed! It will cost him 
more than what he would have on 
that deal in the future.” 


Pithy comments: 

“There was a man who called on us 
for three years before he got an order, 
His attitude of friendly cooperation 
never changed.” * **“I don’t want 
him to sit and talk to me with his 
hat on.” * * * “I don’t care to hear 
them make subtle cracks about their 
competitors.” * * * “Just should not 
snoop should you have to leave your 
desk. This has happened to us four 
times and these fellows are still in 
the field.” * * * “The ‘visitor’ type: 
he’s a bad salesman to begin with.” 
*** “Some of these guys come in 
and try to sell you anything.” * * * 
“My office is my home. A salesman 
should not smoke until I give him 
permission and he should not come 
in with his hat on.” 
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In determining the elements going into the 
makeup of a good salesman, such fundamentals 
as personality and personal appearance ought to 
be taken for granted and only those qualities which 
contribute to a practical, efficient and beneficial 
relationship in industrial buying are stressed. Out- 
standing on the list of buyers’ preferences in what 
constitutes a good salesman is "a man who knows 
his product and knows how to express all those 
facts.” 

While technical training is of immense help to 
the sdlesman today, it need not rule out the 
earnest and willing worker who can implement 
his knowledge of materials and finished products 
through any number of sources available such as 
manufacturer's sales aid, training courses and 
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INSISTENCE ON SALESMAN KNOWING] 
PRODUCTS HE IS SELLING IS STRONGE- 
POINT WITH BUYERS; SEVEN OTHERF= 

QUALITIES LISTED 


sales meetings. It is up to the individual and his 
employer to promote interest in these undertak 
ings. 

Carrying equal weight with the buyer are (1) 99 
Reliability, (2) Consideration of Time and, (3)9- 
Cooperation. The first requires frank dealing with 
respect to orders and deliveries, the second an 
ability to distinguish pertinent talk from mere 
parading of personality and the third a sinceree” 
desire to assist the purchaser even if there are 
no immediate pecuniary rewards. 

it must be remembered that these are the buy- 
er's qualifications for a good salesman and they 
reflect his opinion as to what is most important 
from his point of view. That they are important 
because of this fact goes without saying. L 


UMI 





° MAY, 1945 
























UMI 


ioe COOPERATION 


“KNOWLEDGE OF PRODUCTS 


The good salesman should know what he is talking about: 
manufacture of product, installation, costs, performance, main- 
tenance. He should not hesitate to avail himself of manufacturer's 
sales aid and he should be able to advise on products. 





Sebtbe hice at BS Le Res AE 


RELIABILITY 








He must know the state of his firm's inventory and ability to 
deliver and be frank about it. He should follow up orders and 
see that his promises are kept, show a desire to take care of 
the customer after securing the order. He should rather lose a 
sale than pull a fast one on the purchaser. 








CONSIDERATION 


He should express himself clearly and not waste time by speak- 
ing in generalities, or take too long to get to the point, or talk 


se be of extraneous matters, or come unprepared with details he 
re os should know, or overstay his leave when business is done. es 


rate 








He must be willing to go out of his way to locate hard-to-get 
items, suggest practical solutions to problems in the light of his 


own experience, give assistance in making proper purchases and 
advice on actual operations. i: 


tee Sacer 


FAIRNESS - 
He must establish his product's superiority by convincing 


argument, illustration and demonstration, not by detracting his 
competitors; recognize customer's rights in adjustments and dif- 


ferences with own firm, and must conscienciously sell the cus- 
5 He, tomer what he wants or needs. = aaa 


ANTICIPATION 











He should know routine requirements of his customers and 


familiarize himself with the buyer's operations in order to be 
better able to suggest practicable new items. —s 








INFORMATION 


: He should be able to inform customer of new ideas and pro- 
SR, ducts which are better, more efficient or more economical; of 
sa changes in catalog and prices. He should keep abreast of what 


| " is new. 


GOOD HABITS 








He must be courteous, honest, sincere, mentally alert, clean, 


temperate, pleasant and obliging. . A 
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Meeting The Buyer’s Idea 





























tinve to keep us as a customer.” 





INFORMATION - Up-to-date 10, Casual 5, Indifferent 0. 


“We depend on the salesmen to keep us abreast of what is new, so they gen- 
erally stop by to give the latest information. if they have something we could 
use, they get an order.” 


A CHECK SHEET FOR SALESMEN 
¢ 
Ratings are based on the purchasing agents’ own 
3 preferences as to what constitutes a good salesman. 
3 KNOWLEDGE OF PRODUCTS - Good, constontly developed 20 pts.; Fair, 10; Weak 0. 
“Most of all, we expect him to know his product A to Z. We mean the makeup 
of it as well as its performance." 
3 RELIABILITY — Dependable 15; Average 8; Indifferent 0. 
‘ “If we ask for a quotation we want it pronto. We expect deliveries to back up s 
his promises." f 
t 
; CONSIDERATION OF TIME — Reosonable 15, Lax 8, Indifferent 0. i 
"Salesmen should know customers’ needs well enough not to waste time on items 1 
' not used... . Also to be smart enough to get out when we are finished." . t 
- 
COOPERATION - Avid 15, Mildly 8, Indifferent 0. j 
“It stands to reason that, with all their contacts and experience, they should 
k be of great help to us." ‘ 
4 ‘ 
y 
: FAIRNESS — Exemplary 10, Timid 5, Callous 0. 
“A reasonable ability to see the customers’ side of the picture, a sense of 
fairness toward his competitors." 
ANTICIPATION -— Alert 10, Casual 5, None 0. 
“He must think of and look after our interests at all times, if he wants to con- 





GOOD HABITS-— Good 5, Fair 3, Bad 0. 


Wr 


“We have no objections to any of his habits off the job but we want him calm, 
cool, and capable when he calls.” 
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| Making New Contacts 
For Salesmen 


Catalogs and direct mail advertising are two effective means of 


supplementing salesmen’s calls as well as introducing new accounts. 


Distributor catalogs 


A good catalog is an essential part of the distrib- 
utor's business and the use and attention it receives 
is an accepted fact in the industry. Now is the time 
to review the advantages and defects which have 
been pointed out by users, and make deductions 
that will be of benefit and help to you when com- 
piling your next catalog. The survey which follows 
shows what the buyer wants, so it is a simple mat- 
ter to follow his suggestions and produce the kind 
of a book that will give him the most service. 
When issuing your catalog, take particular care 


Direct Mail 


A clearly defined advertising program is the 
backbone of a successful direct mail campaign. 
Such an undertaking is effective only when it car- 
ries a message of interest and value to the reader, 
for sheer weight of volume alone will do little but 
run up expenses. 

Analyze markets and products to determine items 
worthy of concentration. Call in the salesmen and 
solicit their aid in drafting an ovtline. Make them 
aware that worthwhile promotion will work with 
them and for them — will fill in the gaps when they 
cannot make personal calls. Realizing this, they will 
not only be interested in the material sent out, but 
will be more conscientious about the accuracy and 
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to see that it is placed in the proper hands, in the 
departments where it will get the most use. In the 
larger plants, key foremen and superintendents 
should be kept posted so that they will know what 
is available from your stock. Their suggestions 
come in for a good share of attention from the 
purchasing agent, so it is well to cover this group 
for potential sales. 

Personal calls by salesmen are highly valued by 
the smaller plants, so in such cases the catalog can 
be effectively used to supplement this sales effort. 


the coverage of the mailing lists. 

A central clearing point will bring about control 
and efficient handling of list changes. With one 
person in charge, this procedure is simple and di- 
rect and should eliminate confusion. 

Proper classification of buyers and prospects is 
an important job for the sales department and 
should be given attention and study. The list should 
be kept trimmed, and tight, and tidy. 

The combination of a strong sales message and 
a well-selected, well-addressed list is the key to 
a successful direct mail campaign. It is the intel- 
ligent way to make use of this broad avenue of 
sales approach. 
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CATALOGS—An 





IT Is INTERESTING to note that larger 
plants constantly use the catalogs fur- 
nished them, while the smaller plants, 
which constitute the backbone of dis- 
tributor sales, do not refer to them as 
frequently. A comparison can be 
made by studying the illustration on 
the left, which shows the percentage 
of usage in the area surveyed. 

In the case of the smaller groups, 
replies indicate that these firms rely 
on personal calls from salesmen, or 
they may telephone the distributor 
direct to obtain a special product or 
piece of equipment. They count on 
the distributor to do the research or 
checkirig-up. In a way, this is a log: 
ical situation because the distributor’s 
salesman is in closer contact with the 
plant men, as well as the purchasing 
agents in these firms. In most cases 
they are on familiar terms with the 
salesman, count on his assistance, and 
call him in to talk over any mainte- 
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nance or production problems which 
develop. Therefore, while catalogs 
come in for a good share of attention 
and reference, the majority of these 
sales are concluded by personal con- 
tact. 

Apparently the reason for the ex- 
tensive use of catalogs in the larger 
plants is the rvutine of a formal pur- 
chasing program. When ordering, 
the buying departments make more 
use of the specific data and details 





carried in the books, A point worth of 
attention is that in many cases fore- ci 
men and superintendents have cata- to 
logs on file in the shops, and on their th 
requests for material indicate the cata- de 
log number and the distributing com- al 
pany from which it may be obtained. nt 
Obviously there is a great advantage pr 
to be gained in placing catalogs in fie 
the production departments as well as lo 
the purchasing departments of the an 
plants in these groups. m 


UMI | 














ch 


gs 
on 


n- 


oX- 
ser 
ur- 
ng, 


ore 


rth 
yre- 
ata- 
1eir 








ata- 
om- 
ned. 
lage 
3 in 
ll as 

the 








Important Sales Tool 








Many complimentary remarks were 
offered in favor of the catalogs in 
circulation at the present time. At the 
top of the list was the comment that 
they saved time and effort when or- 
dering. The books proved to be a valu- 
able source of reference, and a good 
number of buyers claimed they are 
practically “textbooks” in certain 
fields. It was stated often that cata- 
logs sometimes suggest a better item 
and easier method of production, and 
more than one company claimed they 








Concise, accurate 
descriptions =~ 
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. Accurate price and 
discount quotations 








Listing of only items 
t stock 


information 


inmnry Pos edus: 
oicTures 


are “used as a bible to locate stand- 
ard lines.” Several purchasing agents 
remarked that, “illustrations are help- 
ful and enable me to understand what 
a man in the shop wants.” “I guess 
catalogs gave me 30% of my educa- 
tion as a buyer,” and “hate to try to 
be a puréhaser without them,” are 
frank confessions of the vaiue placed 
on catalogs by the men who buy. 
There is much to be gained by look- 
ing at the credit side of the ledger 


and reviewing the criticisms and con- 
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structive suggestions offered for im- 
provement. Away out in front was the 
complaint about “listing items not 
carried in stock,” along with the solu- 
tion, “when stock is received, pub- 
lish a supplement.” Attention was 
éalled to the fact that there was “too 
much sales talk, not enough facts,” 
and a pet peeve was the “use of old 
illustrations.” Concerning the physi- 
cal appearance of the books, the idea 
was suggested to “get together and 
make a standard size.” 
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Read everything that Refer it to interested File it for future 
is sent them departments reference 
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A direct mail campaign can mean sales 
for the distributor if he makes use of 
the opportunities offered by this adver- 
tising medium. Because of the real at- 
tention given to direct mail, it is log- 
ical to take advantage of this reader- 
ship by sending out only advertising 
material of high sales standard. To 
obtain full results, time and thought 
should go into a well planned cam- 
paign, and the literature mailed should 
be equipped to do an efficient selling 
job on— 


(1) New products 

(2) New lines 

(3) New production applications 
(4) Items carried in stock 


In any mailing piece, the interest 
should be centered on facts, for com- 
ments indicate that novel and spectac- 
ular displays make little or no im- 
pression. It is well to remember that 
the buyer is chiefly concerned with 
getting information, as indicated in 
the comment, “very much interested 
in direct mail, as long as it brings 
something new —something the sales- 
man hasn’t told me.” 

An accurate and up-to-date mailing 
list would eliminate the three major 
faults brought out in the survey—dup- 
lication, misdirection, irrelevance. At 
the same time it would cut down the 
waste, which is so apparent in the 
figure on the opposite page. 


uality = Not 


The cause of this waste is ‘lack of 
attention to the details of maintaining 
a well kept, well organized and well 
classified list. It is neglect of these de- 
tails that provoked such comments as, 
“we often get duplicates of a release” 
. . . “get a lot on items we could not 
possibly use”. ..“wish they would mail 
to a selected list instead of sending 
all types out to everyone” . . . “a lot 
of stuff is not pertinent to us and is 
wasted” . . . “we even get circulars on 
paints and we make paint” . . . “lists 





should be checked” . . . “should do a 
better job of selecting their prospects” 
... “dealers mailing lists should be 
selected to get their advertising in 
hands of possible users.” 

Though the actual work of compil- 
ing a good list comes under the cate- 
gory of office routine, the cooperation 
of the sales force is most important in 
keeping abreast of additions, changes 
and corrections. To the men out in the 
field falls the responsibility of keeping 
the list alive and current and efficient. 


FAULTS 


DUPLICATION 


lack of attention in 
compiling list results 
in indifference and 
waste. 


MISDIRECTION 


carelessness ad- 
dressing proper per- 


son results in annoy- 


ance and waste. 


IRRELEVANCE 


poor choice of log: 
ical prospect or buy- 
er results in flagrant 
waste. 
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Buyers know the key elements that pro- 
mote efficient distributor service and expect 


distributors to observe them; it’s a case of 
“sink or swim’. 


The fact that victory in Europe is at hand places the dis- 
tributor at a crossroads. For several years now he has 
been serving producers of war goods and in doing so he 
has handled a greater volume of business than any time 
before in his history. He has carried on and made a notable 
contribution to the war effort in the face of government 
red tape, manpower shortages and a host of other handi- 
caps. Today though, he is on the threshold of a new era, 
one that will usher in new problems and new demands. 

To meet these involves more than the drafting of plans 
—it requires action. 

The best ‘post war plans are those which have as their 
goal greater knowledge of fundamental operations. This 
was graphically brought out by MILL SupPLigs in its 
September issue, under the title of “The Distributor’s Guide 
To The Post War Market”. Now, with reconversion already 
starting, the men to whom distributors sell substantiate 
the need for concentration on fundamentals. It is not yet 
too late to prepare, but time is running out. Only the most 
pessimistic of pessimists fail to believe that the time is 
short until the green light blinks on for reconversion on a 
broad scale. 

Buyers in the surveyed area pointed to a growing trend 
toward a greater use of the distributor’s facilities, but they 
warned that to have that trend continue, the distributor 
must have a hard-hitting team that recognizes the key ele- 
ments of orderly distribution. Basically there are ten ave- 


MILL SUPPLIES 


nues for the distributor to police. They are re-presented 
here along with typical comments from buyers. 


“To keep our business, the distributor must learn more 
about his products. There are too many who know less 
about their products than | know.” 


Throughout the survey, buyers defended the distributor’s 
comparative lack of knowledge of products, emphasizing that 
because of his multiple lines the distributor’s. salesman has 
to absorb more information and data than the manufac- 
turer’s saJesman. But with it all, they expressed the hope 
that the distributor, would bolster his team with more prod- 
uct knowledge. Success along these lines, they declared, 
would mean channeling a greater share of their business to 
the distributor. Product knowledge, buyers said, is the dis- 
tributor’s vulnerable spot. 


"We want his cooperation in seeing our problems and 
point of view in the light of his experience. We want 
him to make recommendations to help us." 


That the distributor is scoring on this fundamental is proven 
by the fact that the buyers overwhelmingly reported that the 
distributor’s salesman is far superior to the manufacturer’s 
man on knowledge of customers’ requirements. However, 
from the distributor’s standpoint it is of value to know more 
about customers—What is the approximate volume of an ac- 
count’s purchases in lines you carry? Who determines buy- 
ing policy and specifications? What type of operation is 
performed? 
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“He should know more about industrial problems and 
business conditions so he can talk intelligently to us." 


While adherence to the thitd fundamental takes in more than 
the above buyer indicated, satisfying him would come from 
knowing accurately the character of the industrial area, the 


types of industries located there, and the requirements of 
each customer 





“Efficiency in operation is necessary —a better oper- 
ated system of handling orders." 


Combined with the first three fundamentals, this fourth 
important factor means that the distributor be capable of 
meeting customers’ requirements with authoritative product 
knowledge in an efficient, orderly and economical manner. 
Achievement along these lines automatically reveals whether 
a distributor should seek to specialize and whether speciali- 
zation should be by products or types of industry 





"A distributor is only as good as his salesmen. If he 
keeps an excellent sales department, the distributor 
will have all the business he can handle.” 


“Better train their men to more intelligently serve their 
customers.” 


The buyer is expecting a return to keen competition be- 
tween distributors themselves and also between distributors’ 
and manufacturers’ salesmen. They disclosed that the bulk of 
their business will go to firms that have salesmen who are 
continually dn the alert to give service. Such revelations 
spell only one thing for the distributor—effective sales con- 
trol and that includes keeping salesmen stimulated and car- 
tying on a program for developing their knowledge of prod- 
ucts and sales techniques. 





“We expect service. If we ask for a quotation we want 
it pronto. We expect deliveries to back up promises. 
We cbsolutely expect the distributor's men to know all 
about what they are selfing.” 


Economically, the distributor naturally has limits on the 
services he can render. However, once the bounds are deter- 
mined, the buyer expects the distributor to offer A-1 service. 
This includes efficient order handling and deliveries, help on 
applications and installations of stock and the maintaining 
of adequate stock. 





. 


“Distributor advertising helps me because it reminds 
me of items | may have missed. | actually buy some 
extras because of it." "It is a good way of keeping me 
informed ... we send the stuff all over the plant." 


There is probably no subject on which distributors’ opinions 
vary greater than on sales promotion. It is doubly impor 
tant, therefore, to think of the question from the standpoint 
of the buyer who is the recipient of catalogs and advertising 
pieces. A great majority, conscious of the wartime paper 
shortage, urged curtailment of direct mail programs but, at 
the same time, they admitted the distributor’s advertising 
literature is scrutinized. Their remarks indicate that well 
planned, intelligent programs are effective selling tools. 





“Always there are too many errors” 
were fewer errors.” 


“Wish there 


Buyers recognized that distributors are confronted with the 
problem of inexperienced help today but in looking to the 
future they indicated they will not countenance frequent and 
easy-to-catch clerical and accounting errors. A good account- 
ing system means the distributor is in a position to take ad- 
vantage of cash discounts to render accurate bills promptly, 
and has data on hand for management on sales by lines, by 
customers and by salesmen. 





"We expect distributors to keep us posted on new de- 
velopments. For instance, when war production devel- 
opments permit release of better machines, we expect 
the distributor to know about them and fo let us know 
that we can get them.” 


In theery this prime factor could aptly be included in the 
topic “know your products” but in practice this is a broader 
subject for the buyer is looking to the distributor not only 
for complete data on items carried in stock but also for de- 
tailed facts on new products, new developments, new proc- 
esses and overall trends. 


MILL SUPPLIES 


“The distributors are in a position to sink or swim after 
the war. They will have to be ‘on the ball’; keep prices 
down and supply more technical information than ordi- 
aarily they are capable of today. | think they can do a 
job but they wili have to prove it. | can see the advan- 
tage of time and service only if it is there to be seen." 


It is obvious the buyer wants the distributor to move ahead 
but to accomplish this the distributor must make periodic 
reviews of his organization to extend efficiencies of opera- 
tion. A regular program for hiring and training new per- 
sonnel is part of any move toward seeking continuous de- 
velopment. 
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Every department and each individual staff member are 
important to the smooth, efficient, and economical opera- 
tion of an industrial distributing firm but it is squarely 
on the shoulders of the salesman that rests the responsibil- 
ity for carrying the ball. 

It is you, Mr. Salesman, who can make or break a dis- 
tributing organization for,in the eyes of the buyer, you 
are the company, lock, stock and barrel. No matter the 
cause for a break in service or loss of a buyer’s confidence, 
so far as the customer is concerned, the blame is on your 
doorstep. The reverse is equally true; you are the one 
who gets the praise and gratitude for aiding a buyer out 
of difficulty even though that help may have resulted from 
the teamwork that backs you up. 

Whether this situation is fair and just is beside the point. 
The important thing is that the condition exists and, 
according to buyers, it will continue. It is understandable, 
for it is the salesman who has most, if not all, the 
contacts with buyers. It is upon the salesman’s recommen- 
dations and suggestions that stock moves from the distribu- 
tor’s shelves into industry’s plants and shops. 

Always a key figure in the distribution setup, the sales- 
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man is becoming even more important now. The competi- 
tive market that everyone expects in post war will challenge 
the ingenuity and ability of every member of the selling 
profession. Buyers have experienced an all-out effort by 
distributors in the war years and, more than ever before, 
have come to hold in great respect the counsel of salesmen. 
They, the buyers, want that war-time service to continue 
into reconversion and peace years. 

But that is not all they want. They believe they have 
recognized and made allowances for the handicaps under 
which the salesmen are forced to work. Now they look 
forward to that extra-effort war service without the handi- 
caps imposed by war. 

By far, the most important thing buyers want from sales- 
men is accurate and up-to-the minute product information. 
It is your job, Mr. Salesman, to see that you are equipped 
with that information. Sales meetings, factory schools, 
manufacturers’ literature and similar devices are of no 
help unless you want to acquire more knowledge. Nothing 
can stop the salesman who wants to forge ahead, he can 
look over an industrial area and be “master of all he 
surveys.” 
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TOPIC OF THE MONTH 


Renegotiation Centralized 


Navy Board to handle industrial distributors’ cases 


More uniform treatment of industrial 
distributors in renegotiation is expected 
as a result of the Price Adjustment 
Board’s recognition of the fact that spe- 
cial problems are involved in renegotiat- 
ing supply companies. Under the new 
plan, distributors will be assigned for 
renegotiation to the Services and Sales 
Renegotiation Section of the Navy De- 
partment without regard for the dollar 
volume interest of other government 
agencies or departments. Previously, the 
PAB operated under a policy of assign- 
ing each company for renegotiation to 
the company or agency that had the 
predominant interest, in dollar volume, 
in the firm’s renegotiable business. 

The new policy came to light last 
month as Congress took its first steps 
toward extending the termination date 
of the Renegotiation Act to Dec. 31, 
1945. That the bill will be extended 
is considered almost certain. There has 
been little practical business opposition 
to the proposed extension. 

The Services and Sales Renegotiation 
Section of the Navy Department orig- 
inally was set up to specialize in the 
renegotiation of all sales agents and 
brokers. Thus it is only a natural de- 
velopment that it should be assigned the 
specialized job of handling distributors. 
Lt. Comdr. William L. Hudson is section 
chief. He is assisted by Lt. William C. 
Wardlaw, Jr.. who has the immediate 
responsibility for the renegotiation of 
industrial distributors. 

These officers are not career Navy 
men. They are civilian business men 
who joined the Armed Services for the 
duration. They are fully aware of the 
problems of business men, having been 
business men themselves. 

A distributor, unlike a completely 
converted manufacturing plant. must 
segregate the portion of its total busi- 
ness which is  renegotiable from 
that which is non-renegotiable. This 
is the toughest problem which faces 
the mill supply house as well as gov- 
ernment renegotiators. In many cases 
the records are not available and ap- 
proximations must be arrived at which 
are mutually satisfactroy. In general. 
the law is clear—all sales made by. a 





Colonel Maurice Hirsch was named 
Chairman of the War Contracts Price 
Adjustment Board September 1, 1944 
succeeding Mr. Joseph M. Dodge. He 
also serves as Chairman of the War 
Department Price Adjustment Board 
and is Director of the Renegotiation 
Division A. S. F. Coming to Wash- 
ington in October 1942, he assisted as 
a civilian in the renegotiation work 
of the War Department for almost two 
years. He was commissioned a Colonel 
A. U. S. in June 1944. During the 
last war Colonel Hirsch served as sec- 
retary to the Priorities Committee of 
the War Industries Board. 

Colonel Hirsch was born in Texas 
Jan. 13, 1890 and was educated in the 
Houston, Tex., publie schools. He is 
a graduate of the University of Vir- 
ginia, Harvard Law School and has a 
Master of Laws Degree from the Uni- 
versity of Texas. In addition to his 
general law practice in Texas, Colonel 
Hirsch has for many years been part 
owner, with substantial participation, 


in the direction of various business 





Colonel Maurice Hirsch 


enterprises —- principally truck trans- 
portation, warehousing, beverage dis- 
tribution, housing and land develop- 
ment, and oil exploration. 








distributor are renegotiable when the 
products sold are used for war produc- 
tion by concerns holding contracts with 
the six procurement agencies or de- 
partments. In this would re- 
quire an analysis of each sale to deter- 
mine the products sold, to whom the 
items were sold and what the items were 
used for. Practically, however, it would 
only be in exceptional cases that this 
information would be readily available. 
Some compromise procedure must be 
used, 

Some distributors have analyzed all 
their sales in the suggested detail for 
one or two months that are typical and 


essence 


representative and applied the resulting 
percentage of renegotiable business to 
the business for the entire year. This 
may prove satisfactory if the months 
chosen and the techniques of analysis 
used are truly representative. Before at- 
tempting any costly and time-consuming 
segregation on his own hook, it would be 
advisable for the industrial distributor to 
clear his proposed method of segrega- 
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tion with his renegotiation officer. This 
may save a lot of unnecessary work. 

The methods and principles of segre 
gation as well as all rules governing 
renegotiation are set forth in “Renego- 
tiation > prepared by the 
War Contracts Price Adjustment Board 
and available from the Superintendent 
of Documents, Washington, D. C. 

While the complete or partial analysis 
of actual sales would probably afford 
the most satisfactory basis for segrega- 
tion, the regulations of the board provide 
alternate or supplementary methods in 
cases where this procedure is extremely 
difficult. Distributing firms, and other 
businesses falling in the 
tractural category, may use the renego- 


Regulations’ 


same con- 
tiation percentage of their customers or 
suppliers as a their 
segregation. 


guide to own 

The use of customers’ renegotiation 
proportion may work to the 
vantage of the supply house and, con- 
versely, it may not provide a satisfactory 
basis of segregation for the renegotia- 


disad- 
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tion officer. Let us assume that an in- 
dustrial distributor writes to his cus- 
tomers and ask them what proportion of 
their business was renegotiable. We will 
further assume that replies are received 
from a number of houses and one such 
customer picked at random reported a 
50-50 division. Now it may happen that 
this customer has been renegotiated on 
an over-all basis and has six plants, two 
of which were making tanks and four 
were making agricultural implements. 
It may be that all the supplies sold by 
this particular industrial distributor 
went to the plants making agricultural 
implements. In which case these sales 
would not he renegotiable at all. 

On the other hand, a close inspection 
of the use of the products by the cus- 
tomer may reveal to the renegotiation 
officer that all or a major part of the 
products supplied were actually used 
in the manufacture of tanks. In the first 
case, the industrial distributor as he 
uses these reports will overstate his 
renegotiable business, while in the sec- 
ond, the renegotiation officer will come 
out with a larger percentage of re- 
negotiable business than that stated by 
the industrial distributor. The point is, 
it is not satisfactory for either party in 
a renegotiation proceeding to simply 
ask a customer for his renegotiab!e per- 
centage. It is necessary to know the 
facts. What was the product (it may 
be exempt)? What was it used foc? 
Not only may it be used in civilian prod- 
ucts, but it may be used in plant main- 
tenance and not in production, strictly 
speaking, even though in a war plant. 
Here again in the interests of economy 
and time, it would be advisable for the 
industrial distributor to clear his letter 
with the renegotiation officer to insure 
that it will elicit the necessary facts. 


COMPARISONS MISLEADING The 
Renegotiation Act spells out a number 
of factors which shall be taken into 
consideration in determining excessive 
profits. All these factors have a bearing 
on what the net profits of a concern will 
be after renegotiation. One industrial 
distributor may be left with two percent 
after renegotiation, while another may 
be left with ten percent. On the surface 
it would appear that the industrial dis- 
tributor left with 2 percent got a raw 
deal. Any one or all of these factors, 
however, may make his case quite dif- 
ferent from that of his fellow distributor. 
Such comparisons without a full knowl- 
edge of all the facts may thus be very 
misleading. 

In the language of the law, the fol- 
lowing seven factors are set forth: 

“(i) efficiency of contractor, with 
particular regard to attainment of 
quantity and quality production, reduc- 
tion of costs and economy in the use of 
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What Has Been Accomplished— 
Cases Handled 


The assignment of cases by the War Contracts Price Adjustment Board 
to the various departments for renegotiation is made on the basis of specific 
fiscal years. The progress reports of the Board are kept with respect to the 
contractors’ fiscal years ending in 1942, 1943 and 1944. The following table 
sets forth the total number of cases assigned for these three years and the 
disposition of the assigned cases as of March 23, 1945: 





Assignments Com- Fiscal Periods Ending in Cumulative 
pleted: 19442 % 1943 % 1944 % Total % 
By Settlement... .. 9,365 29.2 7,892 21.5 421 1.9 17,678 19.3 
By Unilateral De- 
termination...... 340 1.0 212 6 7 0 559 6 
By Clearance...... 10,128 31.6 7,542 20.5 495 2.2 18,165 19.9 
By Cancellation.... 11,573 36.1 17,654 48.0 3,063 13.6 32,290 35.3 
Total Completed. 31,406 97.9 33,300 90.6 3,986 17.7 68,692 75.1 
Assignments Not Com- 
pleted............. 669 2.1 3,475 9.4 18,587 82.3 22,731 24.9 


100.0 36,775 100.0 22,573 100.0 91,423 100.0 





Total Assignments.... 32,075 


RECOVERIES REFUNDED OR TO BE REFUNDED 
April 28, 1942 to March 23, 1945 





Fiscal Periods Ending in Cumulative 
Legally Effective: 1942 1943 1944 Total 
Agreements... $3,031,782,000 $2,658,773,000 $59,390,000 $5,749,915,000 
Unilaterals. . . .. 160,314,000 16,396,000 749,000 207,459,000 
Total...... $3,192,096,000 $2,705,169,000 $60,139,000 $5,957,404,000 


These figures are, of course, gross, and include the amounts which would 
have been paid in taxes even without the Renegotiation Act. While the por- 
tion of these recoveries which in any event would have been paid in taxes 
cannot be definitely ascertained, Col. Hirsch, Chairman of the Board, has 
expressed the opinion that approximately 75 percent would have been so 
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have collected. 





In other words, the government has recovered approximately 
$1,500,000,000 in excess profits from war contractors it would not otherwise 








materials, facilities, and manpower; 
“(ii) reasonableness of costs and 

profits, with particular regard to volume 

of production, normal pre-war earnings, 


‘and comparison of war and peacetime 


products; 

“(iii) amount and source of public 
and private capital employed and net 
worth; 

“(iv) extent of risk assumed, includ- 
ing the risk incident to reasonable 
pricing policies; 

“(y) nature and extent of contribu- 
tion to the war effort, including inven- 
tive and developmental contribution 
and cooperation with the Government 
and other contractors in supplying tech- 
nical assistance; 

“(vi) character of business, including 
complexity of manufacturing technique, 
character and extent of subcontracting, 


-and rate of turn-over; 


“(vii) such other factors the con- 
sideration of which the public interest 
and fair and equitable dealing may re- 
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quire, which factors shall be published 
in the regulations of the Board from 
time to time as adopted.” 


IMPORTANT FACTORS in practical 
cases, what does this mean? How might 
the facts in the case alter the apparent 
inequity in the treatment of the dis- 
tributor left with two percent and the 
one left with ten percent? What factors 
may account for the difference? 

1. The products handled may be dif- 
ferent. One house might specialize in 
cutting tools, for example, while the 
other had the major portion of its busi- 
ness in plant maintenance items and 
supplies which were non-renegotiable. 

2. The services rendered may be dif- 
ferent. One house does an engineering 
job requiring the services of highly 
trained personnel, while the other might 
handle lines not requiring engineering 
services. 

3. The type of organization may be 
different. One concern may be organ- 
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ized as a corporation where the officers 
take their profits in the form of salaries 
to avoid double taxation, while the other 
concern might be a partnership where 
the profits are left in the business. Or, 
again, in the case of a corporation the 
help may be hired, while in a partner- 
ship the partners themselves may supply 
the highest skilled services. 

4. The risks incurred may be differ- 
ent. There may be variations in the de- 
gree to which the two houses serve as 
dealers, agents, consignees, etc., for 
their various lines. 

5. The regions served may be differ- 
ent. One house may be located in a 
region where war business dominates 
the industrial picture, while another may 
serve a region which the war has largely 
passed over. Obviously, the percentage 
of renegotiable business of industrial 
distributors would differ widely in these 
two areas. 

6. The sales volume may be different. 
Although two houses may have the same 
percent of their business renegotiable, 
the volume in house, reflecting 
swollen war production, may be three 
times the pre-war level, while the 
volume in the second house may be only 
moderately above the prewar level. 

7. The degree of efficiency in the 
houses may be different. One house may 
turn out a given volume of business 
with less manpower and with less ex- 
pense than another house. It is not the 
stated purpose of the law to penalize 
the efficient operator in a period of 
scarce manpower and materials by 
equalizing the profits he may retain 
after renegotiation with those of an in- 
efficient concern. The salient features of 
efficiency in the operations of compar- 
able concerns in an industry must be- 
come rather obvious to the skilled per- 
sonnel administering the law when all 
the pertinent operating facts from 
scores of houses are at their disposal. 


one 


PRESENT ORGANIZATION The top 
policy group charged with administer- 
ing the Renegotiation Act of 1943 is the 
War Contracts Price Adjustment Board. 
This Board is made up of representa- 
tives of the six procurement agencies 
named in the Renegotiation Act. Con- 
tracts and any resultant “sub-contracts” 
with the War Department, the Navy De- 
partment, the Treasury Department, the 
Maritime Commission, the War Ship- 
ping Administration, the Defense Plant 
Corporation, Metals Reserve Company. 
Defense Supplies Company, and Rubber 
Reserve Company fall within the pur- 
view of the Act. There is one representa- 
tive on the Board for the Maritime Com- 
mission and the War Shipping Admin- 
istration. The Reconstruction Finance 
Corporation names one representative 
for its subsidiary corporations covered 


UMI 


by the act. The present personnel and 
agency representation on the Board are’ 
as follows: 


Col. Maurice Hirsch, Chairman 
(War Department) 
Col. Chauncey G. Parker 
(Navy Department) 
John R. Paull 


(Maritime Commission ) 


Capt. H. C. Maull, Jr. 
(Treasury Department) 
Gladding B. Coit 
(Reconstruction Finance Corporation) 


Carman G. Blough 
(War Production Board) 


Each of these departments or agen- 
cies has a Departmental Price Adjust- 
ment Board. The member designated by 
each department to serve on the top 
Board is usually also the director of 
the Department Price Adjustment Board 
of his agency. It is under the jurisdic- 
tion of these Department Boards that 
the first stages of the actual renegotia- 
tion of war contractors is carried on. 
The top Board insures uniformity of 
handling by the Departmental Boards 
and sets top policy. 

The Departmental Price Boards may 
enter into agreements with contractors 
for the elimination of excessive profits or 
may issue unilateral determinations in 
those few cases where agreement is not 
reached. Any such bilateral agreement 
is considered the War 
Contracts Board and is not subject to 
review. However, the Board reserves the 
right to review all unilateral determina- 
tions, either on its own motion or at the 


conclusive by 


request of the contractor concerned. If 
the contractor is still dissatisfied with 
the determination after review by the 
Board, he may file a petition with the 
Tax Court of the United States for 
de novo redetermination proceedings. 

Set up under the immediate direction 
of the top Board is the Assignment 
Office. It is this office which receives 
and handles the Contractor’s Reports 
which the law requires must be filed by 
the first of the fourth month following 
the end of the contractor’s fiscal year. 
All contractors or “subcontractors” 
whose sales to the named departments 
or agencies during any fiscal year ex- 
ceed $500,000 must file such reports. 
This office assigns the individual con- 
tractor for renegotiation proceeding to 
the department or agency that has the 
predominant interest, measured in dol- 
lar volume. in his renegotiable business. 
Thus, a war contractor might be as- 
signed to the Army if the major portion 
of his war business was with an Army 
procurement agency, or to the Navy if 
the major portion of his sales was with 
the Navy, ete. 

If it is perfectly clear from the facts 
presented by the contractor that no ex- 
cessive profits have been realized, the 
assignment of the case is cancelled and 
the contractor is put to no further in- 
convenience. In narrower cases a fuller 
examination is made and if no excessive 
profits are indicated the contractor re- 
ceives a clearance notice or clearance 
agreement. In the absence of fraud or a 
misstatement of fact on the part of the 
contractor he then no further 
obligation in connection with renegotia- 
tion for the year in question. 


has 
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job were as follows: 
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tiation, it does not count 





What Has It Cost 


Colonel Hirsch, Chairman of the War Contracts Price Adjustment Board, 
in his testimony before the House Ways and Means Committee on April 12, 
1945, stated. “The entire renegotiation operations of all 
agencies have from the beginning of the administration of the Act up to 
1945, required an expenditure of less than $20,000,000.” 


Personnel Assigned to Renegotiation 


The number of people the various departments have assigned to the rene- 
gotiation of contractors has, of course, varied over the years. As of the first 
months of 1945, however, the military and civilian personnel assigned to the 


Personnel 

INE oo nic os dct ehwed ees aneednnnesessetieneseee 1,856 
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IN: TIN, i 6.6:6:0.0 0.0 nor scendace sa Rare vaeawen elds 16 
War Shipping Administration .........................005: 39 
Reconstruction Finance Corporation.................6..6.5 117 
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While these figures represent the cost in money and man hours the government has spent on renego 
the time and effort spent by 90,000 contractors who have been renegotiated 


the government 
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WASHINGTON ROUNDUP 


News and Interpretations 





Wallace Gains Disposal Powers; Other Developments 


Treasury Secretary Henry Morgen- 
thau, envisioning huge quantities of 
surpluses after the war, has shifted 
Treasury Procurement’s disposal func- 
tion to newly-appointed Commerce Sec- 
retary Henry Wallace with Surplus 
Property Board’s approval. Last month 
President Truman signed an executive 
order directing the transfer of surplus 
sales from Treasury to Commerce De- 
partment. 

Eyebrows went up at the order. The 
Messiah of the left wing, freshly shorn 
of contemplated lending powers by an 
apprehensive Congress, was to be given 
the tremendous powers involved in sell- 
ing millions of dollars worth of govern- 
ment property. Some news columnists 
were quite vehement in deploring the 
move. But calmer appraisal, while prob- 
ing a fundamental weakness in the 
President’s action, also revealed several 
lines of logic. 

The Treasury buys huge 
quantities of all sorts of stuff and, by 
separating the buying and selling fu-- 
the probability of unnecessary 
buying, i.e., purchase of goods already 
in surplus stocks, is increased. There 
will be efforts at liaison between Treas- 
ury and Commerce, but experience has 
demonstrated that even where it is all 
under one roof it is hard for the govern- 
ment’s left to know at all times what the 
right is doing. 


weakness: 


tions 


The President's order set an effective 
date of May 1 but until Wallace’s unit 
gets down to the actual business of sell- 
ing surpluses, a true assay of the change 
will be difficult. Some, including those 
who disagree with the Iowan, are hope- 
ful. Reasoning behind the belief is 
found in the political aspirations of 
Messrs. Wallace and Morgenthau. Dis- 
posal has bothered Mr. Morgenthau 
who has no further political ambitions. 
Mr. Wallace has given solid indications 
of continued political interest and most 
certainly will try to do the best possible 
job. 

Those who fear radical elements may 
control Commerce Department’s policies 
in disposal should be reminded that it 
will be difficult because SPB retains 
the function of policy-making. However, 
there still is an effective range within 
which Commerce Department may put 
its own ideals into effect. This area is 
wider than might be though because 
thus far SPB has never been able to lay 
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down a uniform procedure to be fol 
lowed by all agencies in disposing of 
surplus items. 

That condition may be remedied 
shortly. Energetic Col. Alfred E. Howse. 
named SPB administrator on April 1. 
undoubtedly is aware of the deficiency. 
His record is such that remedial action 
is assured. Col. Howse has directness 
associated with western pioneer stock 
and is known in his home town, Wichita. 
Kas., as a go-getter business man. 


* Restrictions on sales of surplus, idle 
or excess materials were liberalized by 
WPB which revised Priorities Reg. No. 
13. One prime result of the move is 
that sellers may now make sales to new- 
comers, such as returning veterans, who 
want to establish wholesale or retail 
businesses. Previously, these kinds of 
sales required special permission. 


¢ A new price formula for old surplus 
tools was announced by SPB which au- 
thorized the RFC to sell used, standard, 
general-purpose machine tools manu- 
factured before Jan. 1, 1936, at current 
market prices for similar models, on the 
condition that sales prices do not exceed 
15.2 per cent of cost. RFC also was 
authorized to use March 1, 1941 prices 
of the nearest equivalent new machine 
tool as the base price for used standard 
tools manufactured before that date. 


¢ SPB’s action in approving the De- 
fense Plant proposal to sell 
surplus government-owned cutting tools 
through original producing manufactur- 
ers (Mill Supplies, April, 1945) has 
won nothing but approval thus far. It 
is expected that a similar plan will be 
set up for abrasives and, subsequently, 
for other lines, too. 


Corp.’s 


H. J. Merrick, executive secretary of 
the Cutting Tool Manufacturers’ Asso- 
ciation, notified member companies of 
the approval of the plan which requires 
the sale of a minimum of one “surplus” 
tool for every three “new” tools of the 
same type produced by that manufac- 
turer. There is no restriction, however, 
on the maximum proportion and the al- 
lowance of normal trade discounts to 
distributors is provided. 


RECONVERSION: The $50,000,000 
machine tool program and $35,000,000 
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Surplus Administrator: 
Col. Alfred E. Howse 


construction program approved by the 
WPB for the reconversion of automobile 
industry has raised hopes for early 
volume output of autos. Trade sources 
still warn, however, that the process 
will be gradual and take time. Govern- 
ment plans give first place to releasing 
materials for new railroad and_ public 
utility equipment, oil drilling tools and 
farm machinery. Next in line are the 
consumer durables, such as refrgerators. 
washing machines, vacuum 
autos and radios. 


cleaners, 


Chairman J. A. Krug last month again 
emphasized that early releases of tools 
and equipment will be piecemeal and 
only to break bottlenecks. FIBER- 
BOARD: Continuing shortages of fiber- 
board shipping containers resulted in 
WPB direction 3 to order L-317. a dras- 
tic measure. It specifies that the packer 
who did not keep adequate written rec- 
ords of lawful useage of containers in 
1945 and 1944 may not accept delivery 
of new containers for use in packing 
products in schedule III of the order. 
or for use in making wholesale or retail 
deliveries. A packer without adequate 
records may apply in writing for a 
quota. Small users (less than $500 
worth a year) are not affected. 


TUNGSTEN SQUEEZE: As a result 
of new urgent military demands, the use 
of tungsten in high speed tool steels 
again is restricted through issuance of 
order M-21-j. The new order closely 
follows old order M-21-h except that 
the melting and deliveries of high speed 
steel must be in the proportion of 85 
per cent of class A and 15 percent of 
class B as compared with 75 per cent 
and 25 per cent, respectively, in the old 
order. 
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SUSTAINED CONSTRUCTION ACTIVITY 


One Step Toward High Level Employment 





vr 


N the 34th editorial of this series, it was pointed 

out that sustained prosperity, based on high level 

employment, was a major postwar goal accepted 
by government, management and labor. 

That editorial developed the theme that, if the goal 
were to be approached without undue sacrifice of our 
essential liberties, we must forego the search for 
magic panaceas, and follow the harder but more 
promising course of analyzing step by step, and in- 
dustry by industry, the measures that might contrib- 
ute toward the end sought. 

This is the first of a number of editorials following 
such a particularized approach. It will examine the 
role of the construction industry in forwarding sus- 
tained prosperity. 

* * * 

The influence of construction upon the general 
level of economic activity is important but not de- 
cisive. The claim is frequently advanced that major 
fluctuations of the business cycle might be ironed out 
by a properly devised and timed public works pro- 
grain; but any examination of the relatively modest 
contribution of construction activities to total national 
output will demonstrate its extravagance. 

In the twenty years from 1920 through 1939, the 
value of new construction averaged just over 844% 
of the gross national product. If we add repair and 
maintenance expenditures, the total is increased to a 


government construction mounted with the genera! 
trend of the boom from 1921 to 1929, thereby adding 
its weight to the inflationary trend. 

Instead, then, of expecting the construction indus- 
try to stabilize our whole economy—a task clearly 
beyond its power—it would seem appropriate to ask 
that it look to the more attainable goal of leveling out 
its own violent fluctuations. If this can be done, many 
of the most vexing problems of the construction field 
and of its sphere of influence will be mitigated, em- 
ployment will be regularized in one important seg- 
ment of industry where the past record has been 
particularly uneven, and one aggravating contribu- 
tion to general business instability will be removed. 

The achievement of these highly important, if lim- 
ited, aims will require the thoughtful, vigorous, and 
concerted cooperation of management and labor in 
the construction industry, of a variety of govern- 
mental agencies, and of those who direct the sources 
of construction credit. Of the many measures that 
must be woven into an ordered program, it is prac- 
ticable here to present only the broad outline of those 
which seem to offer the greatest potential usefulness. 


1. Stabilization implies the holding of a balance rather 


than a freezing at a given level. No rigid formula for a 
most desirable level of construction activity is possible 
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condition construction trends to a major degree. If, in 
the decade following the war, government construction 
approximates its 1920 to 1940 average of one third of all 
construction, its properly timed impact could do much to 
level out the construction cycle. 

To do this most effectively, public construction should 
be deferred where and when private building is going 
forward at a satisfactory pace, and should be started when 
and where private activity shows undue slack. All gov- 
ernment construction does not lend itself to such adjust- 
ment. But a large portion of it could be held up for the 
three to five years which, upon past experience, would 
provide the necessary leeway to counteract the more 
violent fluctuations in private building. 

Such a program presents numerous difficulties both 
political and administrative. None should be insurmount- 
able, and the results promise to be of sufficient moment 
to justify the extraordinary effort that would be required 
to coordinate federal, state and local government pro- 
grams. Here is an excellent forum for testing whether or 
not government economic activity can be made to sup- 
plement rather than supplant private effort to serve ends 
upon which all are agreed. 

3. Since private building, postwar as in the past, must 
supply the preponderant share of construction activity 
and employment, costs will continue to play a dominant 
role in determining levels of operation. Wartime restric- 
tions have created formidable backlogs of deferred de- 
mand for most types of private, and for many of public, 
construction. Such demand is so great that it almost cer- 
tainly will provide the impetus for a postwar building 
boom of several years duration. There is considerable 
doubt that in the beginning our building trades, dislo- 
cated by war and at low ebb, can organize rapidly enough 
to carry their share of the anticipated general advance. 

However, if former patterns hold, building activity, 
after a lagging start, will soar, costs will mount, and 
eventually will saturate effective demand with resultant 
collapse. That, of course, is precisely the sort of a situation 
we are seeking to avoid. Crucial to this end is the pre- 
vention of rising costs or, better still, the reduction of 
building costs from present swollen levels. 

A recent study by technicians of the War Production 
Board on the outlook for private housing construction 
illustrates the point. From 1900 to 1940 the number of 
housing units built in this country closely matched the 
statistics of new family formation. The former ran con- 
siderably ahead of the latter from 1920 to 1929, and fell 
behind by the same margin in the following decade. 

If the market for new houses were to be similarly lim- 
ited for the period from 1940 through 1949, the effective 
demand for new housing during the last five years (1945- 
1949) is estimated at 3,000,000 units. That is after allow- 
ing for houses built from 1940 through 1944, and for 
vacancies, demolitions, and other factors. If, however, 
prices could be reduced to 1939 levels, the 3,000,000 unit 
demand is estimated as increasing to more than 7,000,000 
units. Since the latter figure is substantially beyond our 
production capacity for the period, a backlog would be 


created that would support an effective sustained de- 
mand for the subsequent decade (1950-1959) of 1,000,000 
units per year, as against half that amount if rents and 
sales prices mount with increasing incomes. 

The precise accuracy of such an estimate may well be 
questioned. There can be no question as to the general va- 
lidity of the point illustrated. The progressive lowering of 
construction costs will stimulate demand in this field as 
it has in others. Building management, labor, and their 
suppliers and customers stand to gain from such a result. 
Unnecessary restrictions against the adoption of im- 
proved technologies and increased productivity should, 
therefore, be removed, whether imposed by codes of gov- 
ernment, regulations of unions, collusion of manage- 
ments, or inertia of workers. Unless there are compel- 
ling social justifications such restrictions must be judged 
harmful to the whole economy. 

4. Numerous other measures could contribute sub- 
stantially to increased and increasingly stable con- 
struction activities. Space remains only to stress the im- 
portance of careful consideration for the use of credit 
facilities as a means of stabilization. In recent years the 
establishment of the Federal Housing Administration 
provided a needed stimulus to mortgage lending in the 
field of housing. The modern pattern of long-term mort- 
gages, providing for regular amortization as well as in- 
terest, should be a steadying factor in periods of liquida- 
tion. However, there appear to be further possibilities for 
using credit facilities as a brake when construction ac- 
tivity threatens to climb beyond a level that can be sus- 
tained. If public and private lending agencies could devise 
sound means for raising mortgage rates, increasing down- 
payment requirements, shortening amortization periods 
and basing value appraisals upon normal rather than 
inflated costs, they might exert a healthy influence 
against the tendency of the construction bubble to inflate 
until it bursts. 


% * * 


There is no royal road to sustained high level em- 
ployment. There is not even a single path to assured 
construction stability—there are many paths, all strait 
and narrow and all paved with bruising cobbles. This 
is true for all other major segments of industry. 

It is easier to seize upon a magic formula such as 
monetary control, or deficit spending, or any one of a 
score of others, than to undertake an intricate task 
of piecemeal exploration. But only the latter course 
will lead to prosperity. 





President, McGraw-Hill Publishing Co., Inc. 
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“INDUSTRIAL MERCHANTS” 


EMPHASIZE SALES 





Distributor sales manager believes in spending two-thirds 
of time working with salesmen, making contacts. 


By POTTER W. SHAW 


Sales Manager, The Mau-Sherwood Supply Co. 
Cleveland, Ohio 


REGARDLESS OF how effective sales 
effort is, all is lost if company man- 
agement fails in its function of de- 
termining sound over-all policies on 
which high volume profitable sales 
can be built. Along this line, Mau- 
Sherwood, since its founding in 1908, 
has been and still is staffed with sales- 
minded men whom we may call “in- 
dustrial merchants.” Their forte has 
been built on their staunch belief that 
the selling of service is the backbone 
of the mill supply distributor. 
Realizing that something new was 
needed in mill supply selling, Howard 
S. Williams, Sr., the founder, and 


Frank J. Mau, former vice president 





and one of the two salesmen the firm 
was named after, determined to fol- 
low a policy that is now called “Spe- 
cialty Selling”. This program turned 
out exceptionally well, for while Mau- 
Sherwood carried a complete line of 
mill supplies, it became known to both 
customers and suppliers as a “spe- 
cialty house” that can do a bang-up 
job on any line that receives our sales 
attention. In fact it is Mau-Sher- 
wood’s proud claim that where we 
compete on a line we compare favor- 
ably with the best houses in the coun- 


Another advantage of this specialty 
selling has been that leading manufac- 





POTTER W. SHAW 


turers have been drawn into the fold 
and now consider Mau-Sherwood as 
an integral part of their Cleveland 
sales force. The lines include drills 
and reamers, taps and dies, hack and 
band saws, electric tools, files, hose, 
sheet and tube, abrasives and grind- 
ing wheels. On these lines and others, 
we do a real selling job; going out 
after the order and following through 
to produce results. 
(Continued on page 290) 








The gentlemen who represent Mau-Sherwood in the 
Cleveland city area sit around the table to discuss prob- 
lems. Seated, left to right, are: Bill Brown, John Boutton, 
Harry Miller, Emery Wilcox and Tom Mallett. Standing, 
left to right: Jack Tiedt and Cal Counts. Robert Gordon 
and George Schrauf, not shown, are also on the staff. 
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The Out-of-Town representatives of Mau-Sherwood, left 
to right: Homer Whiting, Stanley Wallace, Walter Horn 
and Charles Shively. These men work the Akron, Youngs- 
town and Warren territory; Erie and Pennsylvania area; 
Sandusky and vicinity, and Canton and vicinity. They 
also aid in the training of junior staff members. 
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PACKING: A Springboard 


MECHANICAL PACKINGS is a line with 
universal application. Wherever there 
is a smoky chimney there is a pack- 
ing prospect. Therefore the chance 
to use specialized packing knowledge 
Furthermore, because most 
industrial supply salesmen do not 
push packing for all it is worth, the 
fellow who does learn about the prod- 


is wide. 


uct may find golden opportunities for 
establishing himself in the minds of 
buyers and engineers as an expert to 
call on. 

Such is the considered opinion of 
Russell (Rusty) Bareham, packing 
specialist (he was a manufacturer’s 
representative for a dozen years) and 
salesman for the Buffalo firm of Hart- 
field-Healy Supply Co., Inc. Bareham 
has pushed his 200 pounds of 6-foot 
bulk into so many buyer’s offices and 
earned a welcome return by his pack- 
ing knowledge that he no longer frets 


about gaining new accounts: it’s rou 


Two weeks was all the packing lasted in this De Valle turbine used by Socony- 
Vacuum Oil Co., Buffalo, for agitating cutting oil at 300 degrees fahrenheit. 
Rusty Bareham (right) solved the problem by recommending Quaker Rubber 
Corporation's “Sealomatic” brand packing which lasted six months. Inspect- 
ing the turbine with Rusty are Harold (Hal) D. Baran, Quaker district 
representative, and Socony compounder, John Mulvenna (center). 
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tine. This is not to say he is the hot- 
shot type of salesman who works only 
for the big orders. Far from it. Not 
that he would not like a $50,000 or- 
der, but he just is not built that way. 
He is an ordinary fellow who believes 
in a lot of calls and the gradual build- 
ing up of goodwill by means of con- 
scientious service and a _ thorough 
knowledge of what he is selling. 
Speaking of packing, Bareham said 
that what stops most salesmen from 
plugging the line is that they are 
scared of it. “Fundamentally,” he 
continued, “it is as simple as A, B, C. 
There are only two basic classifica- 
tions for packing: rod and sheet. (He 
skipped bulk which comes as an 
amorphous mass packed in contain- 
ers). The rod comes in coil, spiral, 
ring,-set, reel and spool forms; the 
sheet comes in the form that its name 
implies—in sheets usually rolled. Gas- 
kets also come under the sheet classifi- 
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cation and are cut from sheets. 

“Though differing in quality and 
details of composition and construc- 
tion, there are only five basic kinds 
of packing making up the main class- 
ifications. They are: rubber combina- 
tions (with duck or asbestos, for ex- 
ample), flax, asbestos, metallic and 
semi-metallic (combined with flax as 
the center, for instance) .” 

He continued: “There’s no mystery 
about packing. So no one need be 
afraid to talk it. The function is sim- 
ple: prevent leakage and in instances 
of moving parts, to supply lubrication, 
too. To the fellow who wants to learn 
about packing, my advice would be 
to get a good catalog and study the 
packing recommendations chart. An 
evening or two should suffice to teach 
the beginner enough to talk intelli- 


gently about standard applications.” 


Don’t Do That! 


At this juncture, the Hartfield- 
Healy salesman listed a cardinal don’t. 
“Don’t,” he said, “ever try to im- 
press the customer with double-talk 
when a tough packing problem is pre- 
sented. Leave the tough ones for the 
experts until a good, basic ground- 
work of experience has been gained. 
That does not mean that the inex- 
perienced packing salesman should 
walk away from the tough ones. Far 
from it. Rather, if a problem child 
is tossed into his lap, he should admit 
that is calls for better judgment than 
his. He should get all of the informa- 
tion available concerning the prob- 
lem, the kinds of packing which 
proved unsatisfactory, specifications 
of the pump, compressor or whatever 
it is the packing is to be used in. He 
should find out what goes through the 
system (air, oil, acid, etc.), tempera- 
tures and other pertinent information. 
This should be written out and sent 
to the factory where a packing engi- 
neer can study the information and 
make the correct recommendation. 
About four or five days will be re- 
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For Other 


quired, but ninety-nine times out of a 
hundred the customer will appreciate 
the conservative, careful attitude on 
the part of the salesman. 

“In less complicated cases where 
there may be sume doubt as to which 
of two packivgs will prove better, 
don’t put all your chips on only one 
kind of packirg. It is a good idea to 
recommend the one which most likely 
will do the job and then tell the cus- 
tomer “This one should do the job, 
but if it doesn’t, then this other type 
is sure to.’ Usually the alternate is 
a more expensive type,” Bareham 
added. He listed other don’ts for the 
neophyte: 

“Never recommend to a new cus- 
tomer the same type of packing he 
has been using until after you get the 
complete story. The reason for this 
thus 
would lose a chance for making an 
improvement. It is best to get all the 
facts before making any recommen- 
dation. 

“Don’t step on toes. Make sure 
when you talk to the engineer, for 
instance, that vou have the purchas- 
ing agent’s blessing. This is not an 
absolute don’t for in some cases where 
the engineer does the buying he’s the 
fellow to make up to. Frequently the 
purchasing agent will call in the engi- 
neer if packings are under, considera- 
tion. If he doesn’t, a polite inquiry: 
‘Do you mind if I talk to the engi- 
neer?’ usually will bring an agree- 
able response. 

“Above all, don’t be afraid to ad- 
mit you are new to packing. Sales- 
men who have been selling a general 
line and who decide to start pushing 
packing will find it easier to explain 
what they are up to. Besides it won't 
take long before such explanations 
will be unnecessary.” 

Re-emphasizing the need for cau- 
tion he explained that a wrong rec- 
ommendation can result in serious 
damage to machinery that, aside from 
the immediate damage done, might 


caution is that the salesman 
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Buffalo salesman says 


‘packing is as simple as 


ABC, lists “Don'ts” for sales- 


man pushing line. 





A battery of sludge pumps like this one in the Buffalo Sewer Authority 
presented a packing headache for William J. Comerford, head of the office 


and purchasing departments. 


well ruin a good account for the 
salesman. “For example,” he said, 
“if the beginrer recommends an in- 
ferior or wrong kind of packing where 
a moving part is involved, excessive 
friction might result, shortening the 
life of the equipment because of exces- 
sive generation of heat. Conversely, 
proper use of packing can mean dol- 
lars and cents savings to the user 
through more horsepower and a re- 
duction in power costs.” 

Under the heading of packings 
needing more expert knowledge for 
correct use, Bareham listed the metal- 
lic and semi-metallic products. “Care 
must be exercised in their use and 
should them 
alone,” he said. “Where necessary 


the beginner leave 
to make a recommendation involving 
semi-metallic or metallic packings, 
the beginner should go to the manu- 
facturer for advice. Ordinarily I 
don’t recommend metallics until high 
temperatures and pressures are in- 
1,800 to 2,000 degrees and 
up to 1,000 or so pounds. And, un- 


volved 
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Rusty Bareham (right) won a new account. 


less the equipment the metallic pack- 
ings are to be used in is new or in 
good shape, it is folly to recommend 
them. If worn equipment is involved 
the packings will chew away at mov- 
ing parts causing expensive damage.” 


Big Order Springboard 


Armed with his preliminary re- 
search and with his packing recom- 
mendations chart in his briefcase, 
the salesman may start to work just 
about as soon as he leaves his firm’s 
In telling of his start 
Hartfield-Healy a half-dozen 
years ago, Bareham recalled that he 
had no automobile. “I started off 
walking down Main Street,” he said. 
“I worked both sides of the street. 


front door. 
with 


My first sale was in the hotel next 
door to my office. I went up to the 
room clerk and asked him the way to 
the boiler room. In the first week | 
sold $350 of packing. Eventually, | 
called on every store, hotel and apart- 
ment house in Buffalo. My technique 
(Continued on page 284) 
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supplies to pass on to customers 
for solving war-production problems. 


Practical applications of industrial 
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FLANGING WITHOUT REGULAR MA. 
CHINERY—Flanging is usually accom- 
plished by heating the end of a cop- 
per pipe to a cherry red, then ham- 
mering repeatedly until the flange is 
formed. Hammer marks in the metal are 
removed by turning in a lathe or sand- 
ing. The Marinship Corp. uses a swag- 
ing tool made from a steel bar. One 
side is formed to flare the end of the 
N tube, and the other to flatten the flare 
N ’ and square the flange. The copper tub- 
ing is inserted in a vise-held flanged 
steel pipe and heated. The flaring end 
of the tool is then pushed into the tub- 
ing (A & B) and struck a few heavy 
blows. Withdrawn, the tool is reversed 
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BUSHING PLATE SPEEDS DRILLING 
—Laying out and drilling bolt circles 
by hand on large lineshaft flanges 
has been eliminated at the shipyards of 
the Oregon Shipbuilding Corp. by the 
use of the bushing plate illustrated at 
right. The former method involved lay- 
ing out and drilling from the back of 
the flange, an awkward operation calling 
for the expenditure of much more labor 
and time. The bushing plate is fitted 
with ten evenly spaced drill bushings, A, 
and is fastened to the lineshaft flange 
by six clamps, B. The plate has a pin- 
ion-operated slide on which the close- 
quarter air drill, C, is mounted. The 
drill is automatically positioned by lo- 
cating pin, D, and can be swung around 
to enter any of the bushings. A pilot hole 
is first drilled by means of a small bush- 
ing fitting inside the others. This device 
eliminates the necessity for an involved 
layout, and the holes match up evenly 
with those on the mating shaft. About 
fifty man-hours per ship are saved with 
this equipment. 
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and the operation repeated (C & D). 
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JIG FOR HOLDING SWITCH BOXES—Conduit penetration in steel switch boxes 
formerly presented a problem to workers at the shipyard of the Permanente 
Metals Corp. Seldom were the holes round or in the intended positions, 
and they often had to be filed to fit the conduit. When drills broke off in the 
work or merely broke through the metal, the insecure holders formerly used fre- 
quently released the boxes, causing injury to the machine operator. The jig illus- 
trated has been devised to correct the situation. The drill table is swung to one 
side and a vise bolted to it. A 2 by 4-in. timber with a wooden pad fastened to the 
free end, is then locked in the vise. On the timber is attached a Z-bar to hold the 
box square; a clamp, hinged to the bar, to go over and down against the back of the 
box; and the end of the clamp is fitted with a screw which tightens against the back 
of the box. With this jig in operation, drilled holes are in position, round and to size. 
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NEW LIFE FOR CUP WHEELS—Produc- 
tion of the night or Sunday shift can 
be seriously curtailed if the cup-shaped 
grinding wheel is worn down so close 
to the spindle nut that grinding opera- 
tions cannot continue, One solution to 
this problem can be arrived at by fabri- 
cating a new spindle nut with a body 
diameter to fit the hole in the grinding 
wheel and an extremely thin head with 
either a slot or flattened sides for 
tightening. A spacer is slipped over 
the shaft, the thickness being enough 
to permit the face of the nut head to 
come flush with the spindle screw. The 
wheel is then installed next to the spacer, 
the nut is placed in the wheel hole, and 
tightened on the spindle. 





Work locating taper~>. 














AIR-COOLED MANDREL AIDS PRODUC- 
TION—When turning quantities of non- 
ferrous metal pieces'on a mandrel, the 
spindle becomes hot because of bearing 
friction, and the heat flows through the 
mandrel to the workpiece. The work- 
Piece expands under the heat, making 
accurate machining to size difficult. To 
lessen heat transfer, the Ford Instru- 
ment Co. developed an air-cooled man- 
drel whose fins dissipate heat, presenting 
a cool contact point for the workpiece. 
The finned mandrel is chucked and tested 
for concentricity, then the piece to be 
worked is placed on the small end. Af.- 
ter a cut has been made and dimensions 
checked, the carriage and slide stops are 
set, and work proceeds. 
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SELF-EJECTING DRILL JIG—Finding that the removal of small work pieces from 
a standard drill jig was consuming too much of his time, one of the workers at 
the General Electric Schenectady works developed the self-ejecting jig illustrated. 
The use of the device has increased production and reduced drill breakage at the 
plant. The part to be drilled, A, is placed in the jig, B, and held by clamp, D, 
against the jig’s*surface, C. After the piece has been drilled and unclamped, the 
spring-loaded pin, B, returns to position and ejects it. The chamfer, F, and hole, 
G, in the channel of the V-block provide for the removal of chips which can be 
blown or brushed away. The base plate is of sufficient size to allow the clamping 
of the drill jig with the drill bushing positioned under the spindle of the drill press. 

MILL SUPPLIES ¢ 


MAY, 1945 125 

















Manufacturer's Sales 
Literature Stored 


The Colonial Supply Co., Pitts- 
burgh, makes sure every bit of sal°s 
literature received from manufactur- 
ers is saved and ultimately used. The 
innovation of a manufacturer's litera- 
ture stock room and file was brought 
James Hock, office man- 
ager, and is maintained by Charles 
Schleicher. 


about by 


Separate space was provided on the 
upper floor in Colonial for orderly 
storage of pamphlets, brochures and 
other data sent out by the manv- 
facturer. These are classified by manu- 
facturers’ nsmes and placed in sepa- 
rate boxes and a card-index file is 
maintained indicating where each bit 
of literature can be found. 

As the literature is used the with- 
drawal is noted on the index card and 
an occasional check made for the pur- 
pose of replenishing literature. In this 
way, the fullest and most effective use 


is made of each piece of advertising. 


Rack expedites rope handling. Literature stored for 
quick reference. Gages repaired in less time. Bold 
markings identify belts. Unloading of steel speeded. 


Charles Schleicher pulls out some 
literature on an item at the Colonial 


Supply Co., Pittsburgh, as James 
Hock, office manager, stands by. 





Contained on two long shelves and plainly indicated as to length, the rub- 
ber belt stock of the L. A. Benson Co. is easy to handle. 
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Compact wire rope rack has proven 
a space and time saver for Kyle 
& Co. 


Wire Rope Rack 
Eases Handling 


Kyle & Co., Fresno, figure that the 
cost of their wire rope rack has been 
repaid many times through the time 
saved by the use of the fixture. It has 
a capacity of fifteen reels, including a 
roll of hose on a bottom spindle. The 
rack is served by a chain hoist on a 
swinging boom, and the floor marked 
off so that the rope can be measured 
as it rolls off the reel. 


Belt Lengths 
Marked On Shelves 


Boldly marked compartments con- 
taining rubber belts in numerical 
order as to length make it easier for 
the stock men at the L. A. Benson Co., 
Inc., Baltimore, to fill belt orders with 
the minimum chance of error. The 
belts, or tubes, are of uniform width 
but are cut to the width size demanded 
by the customers on a novel rubber 
belt cutter. The cutter, an experi- 
mental model, is being tested by the 
Benson company for the manufac- 
turer. The firm has found that carry- 
ing a full line of all belt lengths pays. 
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The fully equipped gage repair department at Federal Tool & Supply Co., Los Angeles. 


Own Repair Unit 
Expedites Service 

Cutting down the time required to 
obtain repairs on gages for customers 


from 30 to as low as three days re- 
, sulted from the establishment of a 


gage repair department by C. M. Sex- 
ton of the Federal Tool & Supply Co., 
Los Angeles. 

Mr. Sexton reports that there could 
be no better adjunct to sales than an 
adequately equipped repair depart- 
ment with a qualified technician to 
perform the work. This was done and 


4 


the unit required only about 10 square 
feet. 

All gages in Federal’s lines are re- 
paired on the basis of three-day serv- 
ice. Federal carries all necessary parts 
to accomplish this end. Other gages, 
not in Federal’s lines, are repaired if 
parts are not needed. 


 mmmmmmains la. 8 — 
ws SE & SUPPLY CO. 


4 |N 


hae 


i ' 


A mast and boom equipped with a three-ton electric ing steel from railroad cars. According to A. B. Campbell, 


hoist has replaced the hand-operated hoist formerly used 
by Federal Pipe & Supply Co., Fresno, Calif., for unload- 
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manager, the new equipment has resulted in unloading 
costs being cut in half. 














NEW PRODUCTS 


with Sales Possibilities 





Tapping Head 


Is Self-Reversing 





Announcement has been made of a new 
tapping unit designed to attach only 
to the “Quadrill” turret attachment for 
drill presses. The unit, sold under the 
trade name “Quadtapper”, is said to be 
a precision built, high speed, self-re- 
versing tapping attachment having a 
14-in. capacity. It is inter-changeable 
with any of the four spindle assemblies 
of the “Quadrill” and may be mounted 
in any one of the four positions. Re- 
verse speed is twice the forward speed. 
Tap idles in tapping direction, not in 
the “backing out” direction, to insure 
longer tap life and highest accuracy.— 
Chicago Drillet Corp., Chicago 11, Ill. 
—Mit Suppties, May 1945, 


Safety Splice 


Equalization of Stresses 


’ 





| 


A new method for splicing wire rope 
into slings or various assemblies, a 
method which renders hand-tuck splic- 
ing unnecessary, has been announced. 
This method develops a neat, compact 


’ 
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splice that is flexible clear to the ter- 
minal, and always develops 100% of the 
rope’s strength. The “Acco-Loc” safety 
splice does not distort the rope structure 
and so maintains equalization of stresses 
in all strands. The splice applies the 
load stress in direct line with the pull 
of the load. It has no seizings to loosen, 
unravel or get in the way, and it is wide 
open for visual inspection at all times. 
It may be used with any standard fit- 
ting, and when the sling or assembly is 
retired such fittings may be salvaged 
and re-used. At the present time, this 
safety splice can be applied only at the 
factory.—American Chain & Cable Co., 
Bridgeport, Conn.—Mit  Suppties, 
May, 1945. 


Plastic Collets 


Colored Identification 


Ie fee 


In the “Dublife” gage, metal collets 
have been replaced by colored plastic 
collets, green tor the “go” plug and 
red for the “no go” plug. As both these 
plugs are contained in the same handle 
of the reversible plug gages, the user 
has instant eye information on the plug 
to be used. The plastic collet grips the 
plug with a secure hold. It cannot be 
twisted out by vise or wrench. It is 
easily removed by use of a drift. The 
plastic does away with scratching and 
marring of the plug, preserving its ac- 
curacy much longer. The new plastic 
collets are dielectric, adding to the pro- 
tection of the gage against electrical 
effects. —United Precision Products Co., 
Chicago 18, Il1—Mrt Suppuies, May 
1945. 


File Cleaner 
Quick and Efficient 


“Hargrave” file cleaner with 
chip plow, quickly and efficiently cleans 
a file of soft metal chips, lead, copper, 
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aluminum and soft steel. A special 
square plate of soft steel is fastened 
to the frame. This plate or plow, is 
used by striking one edge on the file 
to be cleaned, thus impressing the tooth 
pattern on the edge. The plow is then 
pushed parallel to the file grooves. It 
plows out the imbedded chips and dirt. 
When a file of different tooth spacing 
is to be cleaned, a new edge of the 
plate is used. Plates are long lasting, 
and when worn may be replaced at low 
cost.—Cincinnati Tool Co., Cincinnati 


12, Ohio.—Mut Suppties, May 1945. 


Countersinks 


Twin-Fluted 





The patent applied for twin-fluted coun- 
tersinks are recommended for cutting 
aluminum, magnesium, steel, plastics, 
plywood, etc. They give a smooth micro- 
inch finish and also are adaptable for 
coarser work such as brake linings. 
These countersinks are made of high 
speed steel, ground after hardening. 
They are ground to close tolerances, and 
are fast cutting. There are eight twin- 
fluted countersinks to the set, giving 
a full range of six sizes with duplicates 
in two sizes. A perfect chamfer is made 
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MAIN FEATURE 


Self-reversing tapping attachment 

Is flexible clear to the terminal 

Colored plastic, green and red 

Quickly and efficiently cleans file 

For cutting aluminum, magnesium, etc. 
Small size, plus high speed power 
Allows 80% of full throat opening 
Many uses in plants, metal working shops 
Motors are mounted integrally to. pumps 
Clean, fresh air is scientifically fed 

For hot water as well as cold water 
Adjustable gripping power, all-purpose 
Adaptable for shop foremen, clerks 

For use in hand braces to cut wood 


Sizes as small as .125-in. available 


Speedy method of gaging inside diameter 


Brush-backed wheel sands, deburrs, etc. 


It spreads and fills threads when turned 


Covered with a green-colored lubricant 


Used to make many different types of tools 


Furnished with three boring bars 
Converts ordinary container into gun 
Heavy duty service requirements 
Takes bar stock from 6-ft. to 11-ft. 
Applicable to wide variety of products 
Meets wider range of conditions 
Self-anchoring, vibration-proof pins 





PRODUCT PAGE NO. 
Tapping Head 128 
Safety Splice 128 
Plastic Collets 128 
File Cleaner 128 
Countersinks 128 
Rotary File 129 
Improved Latch 129 
Electric Shear 298 
Pumps 301 
Welder Helmet 301 
Packing 305 
Wrench 305 
Steel Desks 307 
Expansive Bit c 307 
Small Reamers 308 
Gage 308 
Sanding Wheel 310 
Pipe Joint Compound 312 
Wire Rope 312 
Tool Blanks 314 
Tool Holder 314 
Grease Pump 316 
Battery Plug 316 
Bar Feed 323 
Vacuum Gage 323 
Lathe 356 
Locking Pin 357 
Cleaning Tank 357 


Will handle large or small parts 





MANUFACTURER 


Chicago Drillet Corp. 
American Chain & Cable Co. 
United Precision Products 
Cincinnati Tool Co. 

Grobet File Co. 

Forss Pneumatic Tool Co. 
Thomas Laughlin Co. 
Stanley Electric Tools 
Gray-Mills Co. 

Chicago Eye Shield Co 
Green, Tweed & Co. 

Botnick Motor Corp. 

Lyon Metal Products Inc. 
Bruno Tools 

Super Tool Co. 

American Gauge Co. 
Exactone Tool & Die Co 
Lake Chemical Co. 
American Chain & Cable Co. 
Kennametal Inc. 

Shearcut Tool Co. 

Lincoln Engineering Co. 
Cannon Elec. Development Co. 
Newton Manufacturing Co. 
Continental Elec. Co. 

Oster Mfg. Co. 

Driv-Lok Pin Co. 

Practical Products Co. 














with these quality tools, free from 
ridges or chattermarks and accurately 
uniform in all cases. The standard set 
is made with 4] degree c/1 angle, but 
they may also be obtained with 45 
and 30 degree angle c/1.—Grobet 
File Co. of America, New York 13, N. 
Y.—Mit Suppuies, May 1945. 


Rotary File 

And Die Grinder 
The air-operated Models 1007 and 1008 
rotary file and die grinders feature high 


speed and power, as well as small 
streamline size. Because of its light 


weight, this grinder is ideal for tool 
post work and for fine finish die grind- 
ing and similar applications. As a ro- 
tary file it is especially suitable for 
cleaning aluminum castings and for 
metal pattern work. Specifications 
show a speed of 25,000 rpm., length of 
6%-in., diameter 114-in., weight 1- lb., 
elastic wheel capacity 11-in., vitrified 
wheel l-in. Standard equipment is a 
collet chuck and extra equipment in- 
cludes a flexible sleeve collet, a wheel 
arbor, tool post clamp, and extension 
spindles. The two models are alike 
except for the throttle control, one hav- 
ing a button and the other a lever.— 
Forss Pneumatic Tool Co., Rockford, 
Ill—Mnu.1 Supruies, May, 1945. 


Improved Latch 
For Safety Hooks 


A newly designed latch for the Thomas 
Laughlin safety hooks gives 80% of the 
full throat opening, and its proper oper- 
ation decreases thé possibility of over- 
loading and overcrowding. The wider 
throat opening results from the in- 
genious way the latch assembly, when 
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open, straddles the neck of the hook. 
The load to be hoisted is easily slipped 
into the hook but cannot be removed 
until the Operator’s fingers release the 
latch, thus preventing risk of drop- 
ping loads. If the hook is overcrowded, 
the latch will not snap into place. 
If the hook spreads because of excess 
loading, the latch pops up as a 


(Continued on page 298) 
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Stopping Vibration 
Reduces Maintenance 


Recognition that vibration occurring 
at the wrong time or place can be sur- 
prisingly destructive has grown rapidly 
in recent years. Vibration can serve 
highly useful purposes, as it does in cer- 
tain types of equipment. Elsewhere it 
can rightfully be charged with a num- 
ber of thoroughly undesirable effects. It 
produces noise, which is fatiguing and 
nerve-wracking. It puts unnecessary 
stresses on equipment, increasing wear 
and determination. It may make pre- 
cision machining or testing impossible. 
When excessive. it may hasten de- 
terioration of buildings. 

There is no novelty about vibration. 
Its existence has been known ever since 
machines have been used. Realization 
of its undesirable effects came much 
later; while attempts to measure it, and 
reduce or eliminate it, were made only 
a few weeks ago, so to speak. 

With easy-to-use instruments that have 
now been developed, it is a simple mat- 
ter to measure and analyze vibration. 
When certain facts are known about a 
given case of vibration, the problem of 
eliminating it is made much easier and 
simpler. 

The designers and other experts may 
have probed to the bottom all the possi- 
bilities of these instruments. Many 
maintenance men and engineers have 
not. But the chances are that they will. 
And the time is not far off when vibra- 
tion testing and measuring devices will 
take their place along with volt and 
ammeters.—Factory Mahagement and 
Maintenance. 


Mining Practice 
Spurred By Shortage 


In the attempt to increase output per 
miner much study is being given to 
methods of mining and moving ore. In- 
creasing use of the diamond drill for 
breaking ore is marked. In stoping. 
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sales Tips 


- FROM THE TRADE PRESS 


Most items appearing in this department 
have been reduced to their elemental facts. 
Where the reader's interest is particularly 
great, we recommend that the original 
article be sought out and read in detail. 


“ring drilling” with diamond drills is re- 
placing the drilling of parallel holes in 
many mines. A number of holes can be 
drilled radially from one set-up, while 
in parallel-hole drilling a new set-up 
must be made for each hole, and slots 
must be cut to afford a working bench. 
Ring drilling reduces the amount of 
development needed. Flat and down- 
holes are more economically drilled 
than up-holes, so the “rings” are gen- 
erally pointed downward. 

Experiments with horizontal ring 
drilling from stations in raises driven 








up both the hanging wall and footwall 
of steeply dipping veins offer promising 
results, in that the force of gravity 
should help to cave ore in the interior 
of the block delimited by the raises. 

Underground, the “burn” cut is being 
more widely used. Holes are normal to 
the face and can be drilled to any de- 
sired depth. A greater footage per 
round can be broken than with the “V” 
cut. One mine is breaking 8 ft. per 
round in sulphide ore. In loading this 
round, sticks of dynamite are alternated 
with wood spacers. —Engineering and 
Mining Journal. 





Blast Cleaning 
Demands Selection 


The abrasive used for a blast-clean- 
ing operation is an important factor in 
determining the time of cleaning and 
the resultant finish on blasted surfaces, 
cost of the cleansing operation. storage 
space required and handling facilities 
needed. Abrasives generally used for 
blast-cleaning operations are: (1) me- 


tallic grit; (2) metallic shot; (3) 
aluminum oxide; (4) flint or silica 
sand; (5) bank or ocean sand; (6) 


carbides; and (7) steel chips, brass 
turnings.—American Machinist. 






























































“Hold it ya’ goof——yer’ outta’ th’ Army——-you're not drivin’ a jeep no 
more——remember! !"’ 
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The brush that gets the “inside stuff” on moulds... 


DIES AND MOULDS USED IN VIRTUALLY ALL INDUSTRIES ARE 
KEPT IN PRODUCING TRIM WITH OSBORN BRUSHES 


b= like the one illustrated make parts for 
every conceivable product. They must be 
cleaned—thoroughly cleaned and polished or the 
mould can become fouled and unfit for service. 
Osborn brushes climb right into those difficult- 
to-reach contours—removing grease, burned oil, 
flashings, rubber. And the moulds keep right on 
producing parts which go into millions of diver- 
sified products where they join millions of gears 
and screws and engine parts which have also been 
finished with Gdbeen brushes. Ultimately they 
will become the ships, automobiles, radios, wash- 


ing machines and even streamline trains . . . all 
of which America is waiting to ne 
Industry after industry . . . this job is a problem 


5401 Hamilton Avenue 





common to all. Brushing wheels, as developed b 
Osborn, 50-year pioneer and leader in the field, 
have been proven under wartime stress—the best 
tools for this type of work. 

Whatever you make now—or intend to make in 
the future—whether it's made of rubber, metal, fab- 
ric or plastic—it will pay you to investigate the 
contribution that power brushing, as developed 
by Osborn, can make to your product. You'll get 

reater uniformity, better looks and better per- 
ormance at a lower unit cost—with Osborn 
power brushing. 

Write The Gebers Manufacturing Co. now anda 
trained field engineer will makea study of your pres- 
ent and projected operations — without obligation. 


Cleveland, Obio 


THE OSBORN MANUFACTURING COMPANY 





























WORLD'S LARGEST MANUFACTURER OF BRUSHES FOR INDUSTRY 
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Area 
North 
Atlantic 


South- 


em 


North 
Central 


Western 


Pacific 


Mar. 
Feb. 


Mar. 


Feb. 


Mar. 


Feb. 


Mar. 


Feb. 


Mar. 
Feb. 


Sales 
Indi- 


cator 
309.0 
289.0 


269.0 
232.0 


301.0 
255.0 


350.0 
252.0 


488.0 
458.0 


Orders 
per 
Sales- Volume 
man per 
per Day Salesman 
- 18 $16,000 
17 14,150 
16 $16,600 
16 15,400 
18 $16,800 
19 14,300 
15 $12,500 
* 9,500 
13 $16,400 
12 17,100 


Size of 
Average 


Order 
$33.80 
33.40 


$25.40 
32.20 


$35.00 
31.50 


$42.10 
* 


$36.80 
40.50 


Omitted because of insufficient data. 


Orders 
per 
Work- 
ing 
Day 


97 
95 


95 
93 


95 
105 


106 
* 


70 
ay 


Y A T&S 








THE SALES INDICATOR went to 302 for the 
month of March. There was a substantial increase in 
volume throughout the whole country, with the great- 
est gains felt in the Western areas. The average order 
amounted to $34.10 and 93 orders were received daily. 
The salesman averaged 17 orders a day and his volume 
for the month was $16,300. 
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Months Jon, Feb. Mor Apr. May June July Aug Sept Oct Now. Dec. 
(Separation shows average for year) . 
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HIGHLIGHTS ON THE OSTER NO. 502 “PIPE MASTER” THREADING MACHINE 
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- Carried easily Mounted on Mounted on 

'r by two men floor stand wheel stand 

7. (note handles) (an extra) (en extra) 

od The Oster No. 502 “PIPE MASTER” is a com- 
plete pipe threading machine, regularly fur- 

aaa nished for bench use as illustrated at left. Its 


low price, sturdy construction, light weight, 
easy portability, speed, and accuracy make it 
a top-notch seller. 









(Left) The FRONT 








chuck—universal gri 
eS Scroll made of 
rged steel. Extended 
jaws capable of hold- 
ing, stock as short as 
2.4” for threading. 


SPEED is the first sales appeal of the 
“PIPE MASTER.” Total floor to floor 
time on 14” pipe only 45 seconds... 
1” pipe only 56 seconds .. 2” pipe 73 
seconds. (Comparable speeds obtained 
on all other sizes of pipe within 
range of machine.) 


ACCURACY is maintained by a com- 
bination of features including quick- 
opening, fully adjustable die-head and 





(Right) The REAR 
chuck—universal 
centering—in- 
stantly centers all 
sizes within range 
of machine. Elimi- 
nates loose bush- 
ings and out-board 





— ee dies (or solid die adaptor, as desired) 
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. universal gripping front chuck 
with extended jaws .. . universal cen- 
tering, quick-acting rear chuck that 
eliminates all loose bushings and 
flimsy outboard pipe supports, insur- 
ing perfectly straight threads on any 
lengths . . . lever feed carriage that 
floats on all steel ways to conform to 
irregularities in the pipe. . . universal, 
geared head motor having all gears 
and drive pinion ball bearing mount- 
ed... and other important features. 


THREADS SHORT LENGTHS. Nip- 
ples as short as 314” in the 2” size can 
be threaded on both ends without 
using a nipple chuck. Pipe or studs as 
short as 214” can be held and threaded 
on one end. (Other sizes in proportion.) 


CAPACITY: Standard range 4” to 2” 
pipe. Extra range Ys” pipe. Range with 
drive shaft 214” to 6” pipe. Bolt range 
fs” to 114” Extra bolt range 4” to 4”. 


CATALOG 24-A gives complete 
details of the Oster “PIPE MASTER.” 
Write for copy. 


THE OSTER MANUFACTURING CO. 
2041 EAST 61ST STREET 
CLEVELAND 3, OHIO, U.S.A. 
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Cancellation Begun On 
Machine Tool Orders 


The cancellation of military machine 
tool orders has started, and over $20,- 
000,000 in such orders has already been 
removed from the books of tool builders, 
according to American Machinist. This 
development dovetails with the govern- 
ments announcement that the green 
light has been given to the automobile 
industry to enable it to secure the tools 
it will need for reconversion. This means 
that the eased pressure for military de- 
liveries will aid the tool industry to pro- 
vide the machines needed for 
version. 


recon- 


This eased tool situation should en- 
able WPB to keep its promise to the 
auto industry that it will secure the 
$40,000,000 in reconversion tools it 
needs to resume automobile production. 
However, if the industry is to secure de- 
liveries within five or six months, as re- 
quired it will be necessary for it to 
receive a rating for its orders, and a 
high one at that. Right now, tool build- 
ers have some $80,000,000 in Russian 
orders on their books, rated AA-l, and 
this business will get preference over 
reconversion tools, unless the latter 
secure a AA-] rating, also. It is reported 
that the auto builders have been prom- 
ised a rating high enough to assure re- 
quired deliveries. 

It is reported that the reductions 
will be largely in aircraft, ammunition, 
and combat and motor vehicles. The 12 
percent reduction announced as taking 
place in the three months following VE- 
Day will partly represent cancellations 
and partly reductions already pro- 
grammed. 
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Cities In Chicago Area 
In Labor Shortage Class 


Several more cities in the Chicago 
area have just moved up to the “critical 
labor shortage” category to join most 
other midwest centers, reflecting the 
continued acceleration of munitions 
work in the district (exception: Detroit 
factory jobs dropped almost 10% in 
February alone), according to a report 
in Business Week. 

Summarizing industrial, agricultural 
and other trends affecting the income 
and general business prospects in the 
12 Federal Reserve districts of the na- 
tion for the most recent month, the pub- 
lication states that the good news from 
Europe forecasts cutbacks soon, increas- 
ing pressure for re-classification in order 
to open up new contracts. In any case, 
this peace-time producer of durable 
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goods will snap back from reconversion 
better than most other regions. Expan- 
sion plans right now call for a wire- 
cable plant at Ft. Wayne and new 
foundry facilities around Rock Island. 

Plowing has begun all through the 
Midwest. But here, contrary to the na- 
tional trend, farmers have sacrificed hay 
rather than corn acreage to boost oats 
plantings. However. the critical factor 
for 1945 farm income is how the spring 
pig crop turns out. Ample supplies of 
feed are available. 


Work Stoppages Cause 
Coal Loss in Nation 


Mine work stoppages and absenteeism 
in the week ending April 7, the first 
week of the 1945-46 fuel year, cost the 
nation more than 4,000,000 tons of much 
needed bituminous coal, Solid Fuels Ad- 
ministrator Harold L. Ickes announced. 

A substantial part of the loss was in 
war essential metallurgical coal desper- 
ately required for the production of 
coke and steel. Blast furnaces and open 
hearths were closed at some plants, with 
resultant losses of heavy tonnages in 
steel production. 

Soft coal produced in the week end- 
ing April 7 totaled only about 7,720,- 
000 tons, in comparison with 12,316,000 
tons mined in the preceding week, and 
with 12,036,000 tons in the comparable 
week of 1944. 

During the calendar year to April 7, 
only 159,921,000 tons of bituminous coal 
were produced. This represented a de- 
crease of approximately 15,131,000 tons 
under the total mined in the correspond- 
ing period last vear. 
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Yale Cable King Electric 
Wire Rope Hoists, avail- 
able in types to meet all 
needs, are sturdily -built, 
power-operated produc- 
tion lifting machines. 
Air cooling assures per- 
fect operation ona 
heavier duty cycle. 





Yale Midget King Electric 
Hoist is the ideal, econom- 
ical, light-duty power 
hoist for speedy handling 
of many production and 
mainterance tasks in large 
and small plants. Hook 
and trolley types. 
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Yale Spur-Geared Chain 
Hoists —“‘from hook to 
hook a line of steel” —per- 
mit quick and safe lifting 
and spotting with little 
effort, but maximum effi- 
ciency. Supplied with trol- 
leys for use on overhead 
track. 





ee 

q Yale Hand Lift Trucks are rug- 
gedly built for long life—pro- 
vide easy lift, easy roll, easy 
steer—take the shorter hauls at 
a fast clip. Wide range of mod- 
els and capacities for efficient 
handling of skids, skid bins, 
and pallets. 










A Hoist that SELLS... 
the AIR-COOLED Cable King! 


The electric hoist that operates at peak performance 
under constant service, with full load . . . yet does not 
overheat! That is the Yale Cable King . . . a real seller 
anyway you look at it. The reason is clear: 

In addition to the excellent design and sound con- 
struction for which all Yale Materials Handling 
Machinery has so long been noted, the Cable King 
Electric Wire Rope Hoist possesses an important 
exclusive feature: It is the only AIR-COOLED 
electric hoist! 

Air cooling eliminates excessive brake heat, makes 





HOISTS—HAND AND ELECTRIC « TRUCKS—HAND 
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MATERIALS HANDLING MACHINERY 


CUTS PRODUCTION COSTS...SAVES TIME...SAVES EFFORT...PROMOTES SAFETY 


it possible to operate the Cable King on a heavier 
duty cycle. It does more work safely at less cost, and 
does it longer, better and faster, conserving time and 
worker energy . . . thus eliminating hidden costs and 
cutting production costs. 


Many of the country’s leading industrial plants 
make extensive use of the Yale Cable King to help 
reduce manufacturing costs. Point out its advantages 
to your customers and prospects, and you'll reap 
more sales. The Yale & Towne Manufacturing Com- 
pany, 4530 Tacony Street, Philadelphia 21, Pa. 


LIFT AND ELECTRIC © KRON INDUSTRIAL SCALES 


MAY, 1945 135 








Ten Years Ago i in Mill Supplies 





a VERSATILE GENT WAS “JACK” 
TRIMBLE, WHO, IN ADDITION 
TO BEING INOUSTRIAL SUPPLIES 
SALESMAN FOR HAJOCA CORP., 

BETHLEHEM, PA,, WAS A WELL- 
KNOWN REFEREE. THAT YEARHE 
WAS SCHEDULED To REFEREE THE 7 
AR MY- NOTRE DAME GAME IN THE EAST. iy 





71 Figen 
ROLD BARBER DYNAMIC REPRESENTA- 
TWE OF VICTOR SAW WORKS, 1S .HERE 
HURRIEDLY EXPLAINING SALES POINT: 
ERS TO VANCE BOYD, SALES MANAG- 
ER, AND TO OTHER SALESMEN OF STAN- 
| DARD-SHANNON SUPPLY CO., PHILADELPHIA 
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READ THE TAMPA 

» J hh MORNING TRIBUNE \ 

a7 OF MARCH 30, 1935, WERE SAY- 

7 ING “MORNING, JUDGE" TO ALVIN 

‘ a) SMITH, PRESIDENT, THE SMITH- 
“1 COURTNEN co., SECRETARY, THE SOUTH 

! ERN ASSN., AND PRESIDENT, THE RICH- 

| MOND (VA) CHAMBER OF COMMERCE. 

IT SEEMS THAT THAT 'SSUE OF THE 


TAMPA PAPER REFERRED TO MR. SMITH 
\ As "JUDGE" 


i 














Ri 
BETTER THEIR NET PROFITS a 


BY INCREASING THEIR EFFICIENCY, MILL 
SUPPLIES PUBLISHED A SYMPOSIUM, CON- 
SISTING OF TWO ENTIRE SECTIONS /DEAL- 
ING WITH SALES AND OPERATING IDEAS 


THAT WERE MAKING PROFITS FOR OTHERS 


THE NATIONAL INDUSTRIAL RECOV- 
ERY BOARD APPROVED AN AMEND- 

















MPLOYEES OF RO55— 
WILLOUGHBY CO., nee 
BLS, OHIO, WERE Busy ¢ 
COMPETING FOR PRIZES IN 
AN “IDEA CONTEST” WHICH 
THE COMPANY HOPED + 
WOULD BRING FORTH 
CONSTRUCTIVE COMMENTS 
“THAT COULD BE PUT To 
PRACTICAL USE. FIRST 
PRIZE "PLUM" WAS 
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cv 










“BOB FUNDENBERG, TRANS: 
MISSION SPECIALIST WITH 
H.W. SHARP CO., PORTLAND 
ORE. OWED HIS SELLING 
SUCCESS TO THE FACT 
THAT HE KNEW HOW TO 
DESIGN PLANT EQuIP- 
MENT — ERECT IT — 
ANO EVEN OPERATE IT. 
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MILL SUPPLIES 








MENT TO THE DISTRIBUTORS’ CODE 
THAT THE CODE AUTHORITY FOR 
THE TRADE SUBMIT TO THE BOARD 
A LIST OF HAZARDOUS OCCUPATIONS. 
, TO OVERCOME THE HANDICAP OF THE WORD 
“HAROWARE" IN THEIR NAME, WHICH TENDED 
TO MAKE PROSPECTS THINK THEM CONFINED TO HARD- 
WARE ITEMS, THE PERTH AMBOY HARD- ———— 
WARE CO., PERTH AMBOY, N.J., USED LE ge 
PHOTOS OF STOCK ROOMS AND Equip. Si! 
MENT TO VISUALIZE TO PURCHASING 
AGENTS THEIR COMPREHENSIVE FACILITIES. 


ODi 
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Salesman’s Salesman 


THE TRADE NAME EVERYBODY KNOWS 


—It’s a common habit for men throughout industry 

to specify ““Tube-Turns” instead of just any welding 
fittings. Industry knows about Tube-Turn welding 
fittings. They have been consistently advertised in 


5 


aay?’ 
x /he 
Ei i awe potent selling force, constantly on the job for the 
distributor who features the Tube-Turn line. 
SEAMLESS Tube-Turn seamless welding fittings were the first 
’ WELDING FITTINGS 5 in the field, have consistently remained first in qual- 


ity, in improvement and development. The Tube- 


leading industrial publications over a long period 
of years. The Tube-Turn trade name has become a | 



















Turn line today includes more than 4000 items! This 
is backed by the finest engineering and laboratory 
service of its kind, always ready to help the Tube- 


Turn distributor be first in service to his customers. 


TUBE TURNS (inc.) Louisville 1, Kentucky. Branch Offices: 
New York, Chicago, Philadelphia, Pittsburgh, Cleveland, Day- 
ton, Washington, D. C., Houston, San Francisco, Seattle, 

Los Angeles 


Bi alana i 
TUBE: TURN ni nenges® 


TRADE MARK 


~ 








FRANCIS R. MAC NAMARA 


Corning Promotes 
3 In Technical Units 


The Corning Glass Works advanced 
three long-time employees in the tech- 
nical products and bulb and tubing 
divisions. They are Edward C. Leibig. 
production manager of the Technical 
Products Division; Justin J. Pfeiffer. 
manager of the Central Falls plant, 
R. L., and D. Kenneth Shaddock, pro- 
duction superintendent of the same 
plant. F 

Mr. Leibig was promoted to the post 
of assistant to the director of glass 
technology, William C. Taylor, vice 
president; Mr. Pfeiffer was named 
manager of manufacturing for the 
Technical Products Division, and Mr. 
Shaddock plant manager. 


Corbin Screw Corp. 
Names Representative 


Howard F., Linton, active for several 
years in the wholesale and retail hard- 
ware and mill supply sales field, took 
over Connecticut and western Massa- 
chusetts.as the new representative of the 
Corbin Screw Corp., New Britain, 
Conn., on April 1. 

Prior to assuming his new post, Mr. 
Linton spent a six-month period of in- 
tensive preparation at the Corbin fac- 
tory. He is a native of New Britain 
and has a wide acquaintance among 
distributors. 
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Gardiner-Denver Agent 
Liberated In Manila 


“Glad to greet you as a free citizen 
again after three years out of this world. 
It’s a glorious feeling, and the Army is 
treating us fine.” This was the first di- 
rect word Gardner-Denver officials re- 
ceived from Francis R. MacNamara, 
Manila representative of the firm, who 
was among those liberated on Feb. 23, 
from Los Banos Internment Camp, 
south of Manila, P. I. 

Mr. MacNamara went to the islands 
for Gardner-Denver in April, 1940. His 
family returned to the U. S. in the sum- 
mer of 1941 and since has resided at 
Dunmore, Pa. Previously, Mr. Mac- 
Namara worked the Scranton, New 
York City, Pottsville and Hazelton, Pa.. 
territories. 

“The rescue,” added Mr. MacNa- 
mara, “by the Army was a thrilling 
piece of work, and after hearing of 
some of the activities of the retreating 
Jap armies, was just in time. We were 
about 12 to 15 miles inside Jap lines, 
and the Army, using amphibious tanks 
and paratroopers, brought us out within 
two hours of the start of the action, at 
7 o'clock in the morning. There was 
quite a lot of red-hot action in camp for 
about an hour. 

“The sight of the parajumpers bail- 
ing out of the planes at 7 o'clock to 
start the action was a most pleasing and 
never-to-be-forgotten picture, and made 
up in part for some of the past three 
years. We were brought to a point be- 
hind our lines by amphibious tanks and 
at several places were under fire. All of 
the Jap guards in the internment camp, 
as well as garrison troops, were killed 
off in battle in and about our quarters 
and Suali Barracks, a total of approxi- 
mately 289. 

“I'm in fair health except thinned 
down. Several weeks ago I weighed 120 
pounds, but maybe less than that now 


“as the rations we were getting along 


on for several months were 150 grams 
of rice per day. (Mr. MacNamara 
weighed 205 pounds at the time of his 
internment) I have a little beri-beri in 
the ankles, and rubbery legs, but this 
will clear up in a couple of days with 
the meat we are now getting. The Army 
food’s good, especially it seems so after 
a diet of rice and ragweed.” 

Also liberated with Mr. MacNamara 
was Frank C. Bennett, sales manager. 
Atlantic Gulf and Pacific Co., Gardner- 
Denver distributor in the Philippines. 
He had high praise for the American 
boy as a first-class fighting man and a 
gentleman. He reported that Mr. Fitz- 


_ simmons, president of his company, died 


of a heart attack and Cliff Larsen was 
shot by savages in January due to mis- 
taken identity. 
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Skilsaw Opens 
Branch In Dallas 


Skilsaw, Inc., Chicago, has opened a 
branch at 4420 Main Street, Dallas. Re- 
pair parts and accessories are main- 
tained and the company’s tools will be 
warehoused at this point when stocks 
become available, according to Norman 
Huseby of Skilsaw. 


Merrill, Pacific Head 
For Stanley Works 


George P. Merrill, who has been man- 
ager of the Los Angeles branch of the 
Stanley Works, New Britain, for several 
years, has been named manager of the 
company’s Pacific coast territory. 


Prout Is Manager 
Of GE Department 


George R. Prout was named general 
manager of the air conditioning depart- 
ment recently established as one of the 
six major operating departments of the 
General Electric Co., at Bloomfield, N. J. 
Operations pertaining to heating, air 
conditioning and commercial refrigera- 
tion have previously been the respon- 
sibility of the firm’s appliance and 
merchandise department. 

Mr. Prout is a graduate of M.LT., 
and has been with GE since 1920. 





You Can Help 


Paper is a Number 1 war material 
shortage—because over 700,000 differ- 
ent war items are wrapped, packaged. 
labelled, tagged, or made from paper 
or container board. The Pacific war, 
when it speeds up, will require stu- 
pendous amounts of paper and board 
since double and triple packing are re- 
quired for protection against weather, 
insects, etc. 

So please: 

1. Share this magazine with your as- 
sociates. Because of the paper 
shortage, the number of copies is 
limited. 

2. Organize for a continuous drive 
in your office and plant to collect 
waste paper of any kind to put 
into paper salvage. Clean out 
old files, dead correspondence, ob- 
solete records, useless display ma- 
terials, cartons, etc. 


Aid the war effort—speed victory— 
DO THIS EXTRA BIT TO HELP. 








E 
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SURE, WILLIE CAN SPELL 


And chances are he’ll tell you it’s converted from 
petroleum into one of the primary ingredients of 
most synthetic rubber . . . for his juvenile curiosity 
knows no bounds. 


Neither does the scientific curiosity of Hewitt’s 
rubber engineers. That curiosity led to the develop- 
ment, way back in 1931—fourteen years ago—of 
SYNTHETIC rubber compounds for certain needs 
... such as oil and gasoline hose . . . where natural, 
tree-grown rubber just would not hold up. 


b-u-t-a-d-1-e-n-e 


YOU profit by Hewitt’s fourteen years of experience 
with not one, but many different types of synthetic 
rubber. It is your “best bet” that Hewitt products 
will do your job ...do it BETTER... do it 
LONGER . . . COST LESS per working hour. 


* * * 


Specify “Hewitt” for quality industrial rubber products. Phone the 
Hewitt distributor listed in the Classified Section of your telephone 
directory .... or write Hewitt Rubber Corporation, 240 Kensington 
Avenue, Buffalo 5, New York. 


HEWITT RUBBER ($22.24 
Job-Engineered Industrial Hose + Belts + Molded Goods 


* 


QUALITY RUBBER PRODUCTS FOR INDUSTRY FOR 85 YEARS 
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French Supply Group 
Clarifies Position 


Christian Valensi, president of the 
French Supply Council, offered ex- 
planations of the council’s terms in pur- 
chasing contracts and asserted that in 
no case does the purchasing agency 
“wish misunderstanding, or mere mat- 
ters of form to stand in the way of the 
broadest possible market.” This was 
in answer to charges made by the Com- 
merce and Industry Association’s for- 
eign trade committee last December 
that the conditions imposed were 
“onerous” and “inconsistent with Ameri- 
can principles ci trade.” : 

In a letter to Gerald LeVino, chair- 
man of the criticizing committee, Mr. 
Valensi said the required information 
on commissions payable to agents in 
French territories “does not and can- 
not involve intrusion upon existing con- 
tract obligations between American 
citizens” and “no specific instance has 
come to our attention in which our 
form of contract presented a serious 
obstacle in carrying out purchases.” 

Commenting on the French reply, Mr. 
LeVino stated the “communcation does 
much to clarify the intent and position 
of the French Supply Council, and 
should go a long way toward removing 
apprehensions previously expressed by 
the trade”. 


New Catalog Printed 
For Well Machinery 


An impressive new catalog of over 
800 pages is being distributed by Well 
Machinery & Supply Co., Inc., of Fort 
Worth, Texas. Besides a detailed and 
well-planned index of products, the 
book features helpful hints on the 
proper care and maintenance of tools, 
supplies and equipment. The book is 
attractively bound in blue, stamped in 
white, with a map of the territory 


served shown on the cover. 





Wendell H. Clark, president of Samuel - 


Harris & Co., Chicago, currently is doing 


some deep thinking about specialization in 
the post war period. 
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-first, 





Johnson Supply Co., Denver, maintains its 
own leather belt shop. Bill Lewis, in charge 
of the department, is shown sticking lap 
on a 2%-in. belt in preparation for press- 
ing. Press will handle belts up to 60 in. 





The new home of the W. S. Wilson Corp., 
New York, is located at 9 South William 
St. The distributing firm, long located at 
123 Varick St., will occupy the basement, 


second, and seventh floors of the 
building. 


Miltenberger Passes, 
Represented Masback 


Charles Miltenberger, industrial sales 
representative of the Masback Hardware 
Co., Inc., New York City, died of a 
heart ‘attack on March 25. 

Born on Dec. 22, 1883, in New York 
City, Mr. Miltenberger entered the em- 
ploy of Hammacher Schlemmer as a 
young man and remained with that or- 
ganization until 1939 when he joined 
Masback as an industrial sales repre- 
sentative. 

Funeral services were held on March 
28 at Westfield, N. J. Besides his widow, 
he leaves a daughter, grandson, mother 
and two brothers. 
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HERBERT P. LADDS 


Ladds Is President 
Of Cleveland Chamber 


Herbert P. Ladds, president of the 
National Screw and Mfg. Co., Cleve- 
land, was elected president of the 
Cleveland Chamber of Commerce. One 
of Cleveland’s leading industrialists, 
Mr. Ladds is chairman of the city’s 
Committee for Economic Development, 
chairman of a subcommittee of the 
Chamber of Commerce of the United 


States, a member of the Industrial 
Advisory Committee of the Fourth 
Federal Reserve Bank, a member 
of the Cleveland Area Committee 


of the WMC, vice-president of the 
American Hardware Manufacturers As- 
sociation, and a director of the Aviation 
Distributors and Manufacturers Associa- 
tion. 

In accepting the presidency of the 
Chamber, Mr. Ladds stated his belief 
that no great unemployment, other than 
a temporary dip for from one to three 
months, will accompany reconversion in 
Cleveland, adding that the diversity and 
nature of Cleveland’s industries is an 
important factor entering into the result 
of a recent survey which showed that 80 
percent of the city’s industries have 
little or no reconversion problem. 


Riechman-Crosby 
Adds New Salesman 


FE. Eugene Shackelford has been 
added to the sales staff of Riechman- 
Crosby Co., Memphis, Tenn. He will 
travel through Louisiana and southeast 
Arkansas, replacing Jordan Barton who 
is now operating Industrial Machinery 
and Supplies, Inc., Alco, La. Mr. 
Shackelford was formerly service engi- 
neer for the Higgins Co., New Orleans, 
and Fisher Aircraft, Memphis. 
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Mo-lyb-den-um Alley 
Steel Blade. . . The 
toughest strongest 
wearing blade. found 
inany brand of shovels. 


Moly D Handle. . . The 
strongest yet most com- 
fortable shovel grip 
mode. Never checks or 
splits . . . no rivets to 
come loose. 





Steel !-Beam Handle Re- 
inforcement . . . Adds 
30% and MORE strength 
where 65% of handle 
breoks occur. 



















Closed Back Blade... 
Both blade ond socker 
heat treated... blade 
and frog strengthened 


re Mt eS oe 


Moly shovels and scoops are all around better because each point of 
strain and wear is specially reinforced by an exclusive construction 
feature originated and developed by the Wood organization. Com- 
pare a Moly from end to end with any other shovel made and you'll 
find Moly markedly superior in ways that you can actually see. 
Under normal conditions Moly shovels and scoops are available in the 
exact type and size required for the individual job. Get the habit 
now of specifying Moly when you buy shovels . . . because the name 
Moly on the order means final shovel costs which are lower. 

THE WOOD SHOVEL AND TOOL COMPANY, PIQUA, OHIO 
ANational Organization Specializing Exclusively in Shovels, Spades and Scoops 
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WE’RE TELLING ALL INDUSTRY 
ABOUT : Ou od Spotlighted in Dodge advertising for 1945 are 


; the men who distribute Dodge products... 
Transmissioneers . .. qualified to prescribe 
and provide “the right drive for the job.” 
Reproduced are only a few of the ads featur- 


ing the service of “Industry’s man ofthe year,” 
in leading publications reaching manage- 
ment, operating and engineering executives. 





This campaign in major business and indus- 
trial magazines, plus the Dodge direct mail, 
opens new markets and sales opportunities for 
255 factory-trained Dodge Transmissioneers. 


DODGE MANUFACTURING CORPORATION 
MISHAWAKA +«¢ INDIANA 
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WHEN COLLET WORK IS INDICATED - SPECIFY 








610 W. 


CRAFTSMAN, 
CLAUSING end other important lathes. 
IMMEDIATE DELIVERY FROM STOCK 4 


The Precision name on a collet is your uncon- 

ditional guarantee of accuracy in machining, 

hardening and grinding. Make sure then to 

pee Deen seer See a J 
Lie "* onr quest 

“on 3AT. For 10” Atles, Logan, 12" Craftsman, 

No. 700 Powr-Kroft. 


@ MODEL 3C: For 8” & 9" a 
Hardinge No. 3, 10" LeBlond, 


@ MODEL IA: For 8" & 9” aap A 

@ MODEL SC: For 9, 10", 16", 18° South Bend, 1” 
capacity Sheldon, Schauer, Sebastian, etc. 

@ MODEL 4C: Fer 14'/2" Sooth Bend, %" capacity 
Sheldon, Hardinge No. 4, Elgin, etc. 














@ MODEL 480: For Logon Screw Machine, Turret Lathe 
e and attachments; Warner & Swosey No. |, etc. 


@ BREN Collet: For Handwheel & Lever-Type Speedi- 
chuk. 


KLUTCH - KOLLET 
(Step Chuck) for 
chucking work to 24%," 
diameter with collet 
eccurocy. Heed un- 
hordened for easy oo 
fog Fits 3AT, 3C, 
epters only. List 
unbored $7.50 each. 


‘| 


*5C KLUTCH-KOLLET NOW READY. List unbored $10.50 





GENERAL DIE.STAMPING-TOOL COMPANY @ 262 Mott St., New York 12, N.Y. 













Memo w) 


=== Push 
this line 
of Collets 
and lathe 

attachments 


el is fast 
selling. 
wanted 
e q uipment. 

@ It offers tre- 
mendous re- 

at possi- 
bilities. 
eit is all 
around prof- 
itable busi- 
ness. 

e AND sold 
only through 
the Indus- 
trial Distrib- 
utor. 


Do you have 
our 
literature, 
distributor's 
discount and 
sales policy? 











eg 








— 





trademarks. 


High speed prices in red in distributor’s catalogs 
was originated by Weinberg & McKee and has 
been our standard feature for years. 


VAN BUREN ST. 


A Modern Catalog 


Pedersen Bros. 


Tool & Supply Co. 
Chicago, Illinois 


® Tools Made of HIGH SPEED 
STEEL, are priced in red. 

® Nationally Advertised Lines 
are tied up with manufacturers 
advertising by use of their 


® Action illustrations demon- 
state the use of many products. 





WEINBERG & MOREE, Ine. 





CHICAGO 7, ILL. 





E. C. Atkins & Co. 
Names Vice President 





HENRY C. ATKINS W. E. McCARTNEY 


Henry C. Atkins was elected vice 
president of E. C. Atkins and Company, 
Indianapolis. manufacturer of | steel 
saws. Mr. Atkins will have charge of 
manufacturing. The appointment of 
William Ed McCartney as superintend- 
ent, also was announced. 

Mr. Atkins was with the firm for 23 
years, starting in the manufacturing di- 


vision and working in the time-study and. 


cost departments. More recently he was 
production manager for six years and 
superintendent for nine years. He at- 
tended Indianapolis public schools, 
Ashville School and Williams College. 
He is a member of the Indianapolis Op- 
timists Club, Industrial Club, the Amer- 
ican Society of Tool Engineers, the 
committee on Social Security of the Na- 
tional Association of Manufacturers. He 
also served in Washington for three 
years as consultant for the Technical 
Awards Committee, War Production 
Drive and advisor to Indiana State WPB 
Panel for training within industry. 

Mr. McCartney has served the com- 
pany 14 years, for the past seven in a 
supervisory capacity in the circular 
metal saw division. 


Steel Employment 
Figures Show Rise 


Steel industry’s employment averaged 
566,300 persons daily during February, 
comparing with 564,000 in January and 
with 583,000 in February, 1944, accord- 
ing to the American Iron & Steel In- 
stitute. The latest figure is the high- 
est since August, when employment 
averaged 569,000. 

Payrolls in February were $138,414,- 
800, comparing with $150,266,500 in 
January, reflecting the shortness of the 
month, and with $137,615,200in Febru- 
ary, 1944. 

Wage earners received an average of 
125 cents an hour and worked an av- 
erage of 47.2 hours a week in February, 
comparing with 123.3 cents and 47.7 
hours in January and 116.1 cents and 
47 hours in February, 1944. 
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’ MR. DISTRIBUTOR: Here is our message to your customers this month. It 
also explains why it would be advantageous to: YOU to recommend and sell 
American Swiss" Swiss-Pattern Files. 


*. 


Even the most precise or intricate 
filing job can be accomplished eco- 


nomically . . . if you select the 
proper file for the job from the 
large line of "AMERICAN SWISS" 
Swiss-Pattern Files. 


The reasons . . . specially keen 
filing edges . . . extra long filing 
surface . . . thorough and uniform 
hardness .. . and every file GUAR- 

ANTEED to be perfect in every respect, for “AMERICAN SWISS" sells only one 
quality of file . . . the best. 
4th of a series 


iti how Users report that these high quality tools save 25°/, and more on their filing costs, 
"AMERIC AN because of the speedier work they do, the greater accuracy of filing operations which 
SWISS" Files \im- they permit, and their longer life. You are SAFE when you standardize on 
prove filing op- “AMERICAN SWISS" . . . obtainable from our supply house in your territory. Write 
trations. for catalog. 


AMERICAN SWISS FILE & TOOL CO., ELIZABETH 1, N. J. 
ASK FOR THEM S.7 NAM E 


INOUCLN SWISS Ks 


SWISS PATTERN FILES 
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: ip’ always tell from the outside what 
Bossibilities are within. Many a small, 
208s essing building houses a first-class 
ject ‘for famous Delta tools. 


- es a really big supply account to match 
Egross profit your salesmen can make by 
ui ppin g one of these shops—and it’s usual- 
4 quick, clean sale. 

PYou talk directly to the boss. He can say 

fyes” or “no” on the spot. And you may be 

ble to equip him with Delta tools 100% — 
the doesn’t need larger machines. 


Do your men pass the doors of 
these extra prospects every day — == 


| 94 On their way from one big smoke- 


stack toa er? With Delta machines, they 


can offe diversified line that is needed 
to meet@mmvariety of industrial requirements 
— wi ore new machines always on the 


way ill further broaden this line. 


F@@@ontinued success during the uncertain 
dagimmhead, sell all the machines to all the 
pMepects — and you realize the full poten- 

pf this important department of your 
biness. .. . The Delta Manufacturing Co., 
B38E E. Vienna Avenue, Milwaukee 1, Wis. 


Machine 





Bassick’s complete line of truck casters puts the Bassick distributor in the 
position to provide each customer with the proper caster for his needs. 


Whether che prime requisites are the strength to support several thousand 
pounds each, or utmost ease of mobility, or silent operation . . . or a protective 
tread — there is a caster in the Bassick line to answer any combination of re- 
quiremems. 

The Bassick line is the world’s most complete . . . and contains more ex- 
clusive selling points to help you “trade up '’and make more money by selling 
better quality. 

THE BASSICK COMPANY, Bridgeport 2, Conn. Division of Stewart- 


Warner Corporation, Chicago, Ill. Canadian Division: Stewart-Warner- 
Alemite Corporation of Canada, Ltd., Belleville, Ont. 


inds 


more . 
of Casters: * 
| Casters 


Bassick *** 


Making 


| Paasche Opens Branch 
On Pacific Coast 


W. H. Geisser 


W. H. Geisser, former sales manager 
for Paasche Airbrush Co., Chicago, 
manufacturers of paint spray equip- 
ment, has been appointed Pacific coast 
manager. With his 12 years experience 
in marketing Paasche products, Mr. 
Geisser is qualified to instruct distribu- 
tor salesmen, and he is fully competent 
and able to quote on. special installa- 
tions and render engineering service. 

His headquarters will be in Los An- 
geles, and his permanent residence will 
be at 171 Roycraft Ave., Long Beach, 
Calif. 


Martus Represents 


| Toledo Pipe 


Clemens A. Martus was named rep 


resentative of the Toledo Pipe Thread 


| ing Machine Co., manufacturer of pipe 
| tools and power pipe machines, and will 
_ cover New England and New York State. 


Mr. Martus has had many years experi- 


| ence in the heating, plumbing and in- 
| dustrial supply fields and is acquainted 


with distributors throughout the Boston 


| area. He lives at Newtonville, Mass. 


Mr. Martus replaces C. E. Brokaw, 
who transferred to the Texas territory 
several months ago. 


| Moles Leaves 
| Janney-Semple-Hill 


E. J. Moles, formerly vice-president 
in charge of buying for Janney-Semple- 
Hill & Co., Minneapolis, has retired 
from that position and severed his com 
nection with the distributing company. 
His main duties have been assigned to 
Allen Hill. 
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WHAT ABOUT POST-WAR? 


post-war pla include new product 
widespread application alse 
ties that will help you expa 
increase your profita 
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Tuckers Partners 


How to Add Names in Supply Company 
A 


; 


/ 


J. G. Tucker, senior partner of firm bear- 
ing his name. 


J. G. Tucker & Son, supplier for gen- 
eral construction and _ road-building 
contractors in Los Angeles since 1932. 
is a partnership including J. G. Tucker 
and his son, Gilbert J. 

Employing normally five outside and 
four inside salesmen, the firm covers 
southern California intensively, also fur- 
nishing general industrial supplies to 


Miscellaneous supplies, primarily for the 
general construction and road-building con. 
tractor, feature the stock in J. G. Tucker 6 
Son’s well-kept warehouse. 


mines and quarries, railroads, oil fields 
and refineries, machine shops, utilities, 
ship builders and government agencies. 
Tools, welding rods, iron and steel prod- 
ucts, wire rope, chain and cordage, ma- 
terial handling equipment, mechanical 
rubber goods and miscellaneous shop 
equipment and supplies necessary pri-: 
marily to the contractor, are the prin- 
| cipal lines. 


| Hajoca Adds Tees 
To Sales Personnel 


Alfred Tees has been added to the in- 
dustrial sales personnel in the Phila- 
delphia area of the Hajoca Corporation, 
it was announced by William A. Brecht. 

Forged Fittings Division president. 
Bonney Forge & Tool Works - 645 N. Meadow St. - Allentown, Pa. 
Watkins In Tulsa 


- For Jones & Laughlin 


O. P. Watkins, who formerly repre- 
sented the Jones & Laughlin Steel Co., 
Pittsburgh, in Mt. Pleasant, Mich., has 
been transferred to the Tulsa area. 


2 Weided /s% 
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Scheduled Airlines 
To Be Big Employers 


Scheduled airlines will employ the 
greatest single group of workers in the 
aviation industry within about five years 
after return to peacetime basis, Aviation 
News indicates in an article which adds: 

“Airlines are expected to account for 
about 150,000, against 125,000 for air- 
craft manufacturing, 125,000 for air- 
ports, 13,000 on airway jobs, 10,000 with 
aircraft service (fixed base) operators, 
and an indeterminate number in private 
flying. These figures according to esti- 
mates by CAA, WPB and the Air Trans- 
port Association, total 423,500. What 
proportion of the predicted 150,000 will 
be women can only be conjectured. As a 
direct result of wartime manpower short- Bonn 
ages, the ration has increased in almost | [re :n-walled e 
every type of airline job until about a — ‘ols for tigh 
third of the present 50,000 employees on 


t spot Ss 


harde 


are ju — et systom 


airlines and in modification centers are \ Sor strona” 
women.” ford’ _a\i-bt sache 
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Like al 


; axtreme 
a for ex": 
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Wickwire Spencer accur 
Announces Changes the firs 
It pays 


t choice 


“a stock BS repens ey 


The location and mailing address of 
the New England Traffic Division, Wick- 
wire Spencer Steel Co., has been 
changed from 80 Webster St., to New 
Bond St., Worcester 6, Mass., it was an- 
nounced by Harry H. Marsales, general 
trafic manager. 

Joseph S. Sampson was promoted to 
assistant to the general traffic manager. 
Mr. Sampson was former head of the 
New England traffic division, a post 
taken over by Donald J. Carey. 


he in- 


Dallas C. Neese, sales representative of 

Odell Mill Supply Co., Greensboro, N. C.. 

always finds something to be cheerful 

about. He has been with Odell for 20 

years and specializes in textile plant 

maintenance and production requirements. 

He was caught on his way in with an 

armful of fire extinguishers that will be 

Teconditioned and fully serviced with the BONNEY FORGE & TOOL WORKS . os N. Meadow %. + Allentown, Pa. 
cooperation of the manufacturer. in Conada: Gray-Bonney Tool Company, Lid., St. Claren: & Royce Aves., Torente 
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power to pull heavy loads faster 













a ¢ 
i 


gs 
Sgeat 














k thousand uses @ 
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hs Core Foo! 


On material handling jobs, one man with a 
Chore Boy can do the work of three without. For 
carrying or pulling tools, parts, supplies, 
you can’t beat the flexible economical, instantly 
available power of the Chore Boy. 

Descriptive literature on request. 


"Lowest first cost. . . 
Lowetl maintenance cotd |" 






















15413 Commercial Avenue 
HARVEY (Chicago Suburb) ILLINOIS 
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ona aie 3000 or 
"S000 P PSI. gauge. 
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Allen Appoints 
W. W. Woodward 


WILLIAM W. WOODWARD 


William W. Woodward was appointed 
sales manager of the Allen Manufactur- 
ing Co., Hartford, Conn., manufacturer 
of hex-socket screws and dowel pins. 

Mr. Woodward was born in Newton, 
N. J., and educated at Blair Academy 
and Princeton University. His first busi- 
ness association was with Equitable Life 
Assurance Society as sales representa- 
tive and, later, as sales supervisor. From 
1940 until joining the Allen Company 
on April 1, 1945, he was with Darling 
Valve and Mfg. Co., Williamsport, Pa., 
as sales supervisor of Darcova Division, 
manufacturer of oil specialties. 


NEWA Catalog Unit 
Studies Approved 


Studies by the catalog committee of 
the National Electrical Wholesalers As- 
sociation, resulted in recommendation 
of new standards for salesmen’s hand- 
book sheets published by individual 
manufacturers. These recommenda- 
tions specified overall size of sheet, 
minimum binding margins and colors. 
A mail poll of association members 
showed a 20 to 1 margin in favor of all 
recommendations. 


W. T. O'Connor Named 
To Vice Presidency 


William T. O’Connor was elected vice 
president in charge of purchases at 
Manning, Maxwell & Moore, Inc., at the 
annual meeting of the board of directors. 

Mr. O’Connor joined Manning, Max- 
well & Moore as purchasing agent in 
1928 when the firm acquired The Amer- 
ican Schaeffer & Budenberg Co. with 
whom he had the same position. 








I’ve painted miles of steel and concrete; 
Still ready for more —and that is a feat. 


= 


_ i!) 
Nee 


The rougher the surface, 
The more you need me; 

For I'm tough and I’m strong, 
Long-lived as can be. 


“<*- 


‘inted 
actur- 
‘turer 
1s. 
wton, 
demy 
busi- , ‘ 

Lie | use all kinds of paint, Made of nylon am I, 
is As | get around fast; Your friend of days ahead. ~ 
= ; — My cold-water, kalsomine | But now | serve the Navy, 


ae Tests | have passed. Till terms of peace are read. 




















WHY YOU HAVE TO WAIT FOR YOUR NYLON PAINT- 
BRUSH: Of the more than 2 million nylon-bristled 
paintbrushes in use today, not one has been sold 
to an individual through the normal trade chan- FREE BOOKLET: shows how and why nylon 
nels. The entire production is allocated to the aii 
: : brushes cost you less by painting well longer. 

U. S. Navy. After Victory, you’ll find these alo 
eer a i are Write: E. I. du Pont de Nemours & Co. (Inc.), 

Pe ae see Plastics Dept., Arlington, N. J. In Canada: 
NYLON-BRISTLED PAINTBRUSHES ARE NOTMADE BY Canadian Industries, Ltd., Box 10, Montreal. 
DU PONT. . . we simply supply nylon bristles, BUY—AND KEEP WAR BONDS 


DUPONT NYLON BRISTLES figesceren 


It’s your guarantee of bristles possess- 
OU PON) BETTER THINGS FOR BETTER LIVING ing a combination of advantages unob- 
THROUGH CHEMISTRY tainable in any other type of bristle— 


either hog or synthetic! 


made to specified size and taper, to leading 
brush manufacturers. 




































































The RIGHT Answer to 
Every Filing Problem 


YOU HAVE IT WITH 
CARSON NEWTON 


There is the ALLIGATOR Brand of 
Swiss Pattern for fine precision fil- 
ing, the ALLIGATOR Brand of Ro- 
tary Files in Hand Cut and Ground 
Cut, the CARSON and NEWTON 
Brands, both American Patterns, 
for all other filing jobs. All are 


furnished in sizes, shapes and cuts 











for every filing need and their 
consistent performance has won 
the unstinted praise of thousands 


of industrial filers. 


We have a few open terri- 


tories. Are you interested? 





TRADE MARK 


CARSON-NEWTON CO., BELLEVILLE, N. J. 
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Donald Priest, formerly of the Los Angeles 
Heavy Hardware Co., is now with 
Harper & Reynolds Corp., Los Angeles, as 
head of the steel warehouse department. 
He also supervises welding equipment and 
welding rods. 





Sterling Tool Adds 
To Floor Space 


The Sterling Tool Products Co., Chi- 
cago, Ill., acquired an additional 19,000 
square feet of floor space at the location 
of the present Sterling factory, 363 East 
Ohio St. Reason for the increased fac- 
tory facilities, Stephen A. Crosby, pres- 
ident, said is to permit enlarged pro- 
duction schedule on present products 
and to acquire added factory and lJabor- 
atory equipment for the development 
and marketing of new products. 

Although noncommittal regarding the 
character of contemplated post war 
products, Mr. Crosby indicated that 
Sterling management plans a consider- 
able expansion both in the volume of 
present producis and in other products 
to be added to the line. Meanwhile, J. 
A. Proven, vice president and sales man- 
ager, stated that the demand for pres- 
ent products greatly exceeds current out- 
put. 


Aluminum Company 
Engineer Passes 


Warren R. Hill, electrical engineer 
in charge of maintenance at the Alum- 
inum Company of America’s plant in 
Edgewater, N. J., died in Englewood 
Hospital, Englewood, N. J., on April 11 
at the age of fifty. He lived in Leonia, 
N. J., and was an engineer with the 
Consolidated Edison Co., of New York 
for 20 years until the outbreak of the 
war. He was a graduate of Worcester 
Polytechnic Institute. 
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THE NAME SYNONYMOUS WITH WELDING CABLE 
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STANDARD—Super Flexible, having a paper separator for quicl: strip- 


Chi- 
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East 
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‘ ~ WELDING CABLE 

war 

that 

‘ider- 

ie of The Arc Welding Industry voted “MAJOR” Welding Cable their first 
_7 Z , choice of brand names. The shipyards, ordnance plants and inde 
=en- <t pendent arc welding engineers backed their judgment with purchases 
pres- e oe . oo 
— De } of hundreds of thousands of feet of ‘MAJOR” Cable. “MAJOR” is 


ry ping and attaching to lugs and: holder. Spiral winding of fine copper 
of oy | a strands in the conductor increases flexibility and insures maximum 
power transmission. Extruded type rubber covering is maximum oil 





and abrasion resistance. “MAJOR” is good welding cable. 





rineer 

Ae AT YOUR DEALER OR WRITE... WIRE... PHONE 
wood 

ril 11 :: 

S the WELDING ENGINEERING COMPANY 

York MANUFACTURERS .. DISTRIBUTORS 

of the . i a WISCONSIN 

cester Offices and Agents all over the United States 
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Advertising...and what it 


méans to the distributor ! 













Do you look upon adver- 
tising as your salesman? 
Well, it is! For example, the 
Sterling advertisement* 
shown below is creating a 
desire for Sterling Sanders 
and telling the prospects 
where to buy them. And the 
“where” is you/ 


Read this ad . . . notice at 
the conclusion of the copy 
we say, “Ask your local 
distributor.” That means 
direct sales! If the pros- 


Another Salesman For You... 


pect writes us—we send him 
literature and immediately 
notify you. Such inquiries are 
valuable leads and help you 
make quick, easy sales. This is 
advertising that really produces 
results for the distributor. Be- 
cause of it, you sell more Sterl- 
ing Sanders in less time! Good 
advertising means a lot to you! 
*Sterling ads, like that shown 
below, are currently appearing in 
43 national publications — cover- 


ing every market that offers sales 
possibilities ! 














The Sterling 1000 quickly 
deburrs drilled, punched 
and stamped meta! parts. 


The Sterling 1000 performs equally 
well on wood, metal or plastics... 
sands undercoats, finished coats of 
paint, enamel, lacquer or varnish. Laps, 
polishes and rubs. Eliminates slow, 
tedious hand-sanding. 


Designed for faster, cleaner sanding, 
the Sterling 1000 pays for itself in no 
time! See for yourself... ask your local 
distributor for a demonstration or write: 
STERLING TOOL PRODUCTS CoO., 
365 E. OHIO ST., CHICAGO 11, ILL. 


Shop men everywhere tell us that 
dozens of sanding jobs are now 
done in maintenance, heavy-duty 
production, and manufacturing in 
half the time with the Sterling 
1000 Portable Electric Sander. 


Sterling is the only manufacturer 


of both portable electric and air- ° 


driven finishing sanders—sold by 
leading distributors. 


STERLING 100 
PORTABLE 
ELECTRIC SANDER 
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OVER THE 
SALES MANAGER’S 
SHOULDER 


By J. A. PROVEN 


General Sales Manager 
Sterling Tool Products Co. 


After the guns are 
silenced and shout- 
ing has died down; 
after the treaties 
are signed; after 
| the Big Three round 
the turn and head 
down the home 
stretch into the 
period of peace 
they say will last for at least fifty years 
this time — after all that, I wonder. 





To be specific, I wonder how long it is 
going to take a lot of people on the home 
front to come down to earth. We've all 
been living in an era of false prosperity— 
no question about that. Many of us have 
never known any other time. Yes, a lot of 
men who think they’re salesmen have 
never had a chance to prove themselves. 
But that day is coming—fast. THE day of 
real competitive producing and selling is 
almost here. Soon we must all wake up to 
the fact that the average buyer has become 
critical and demanding once more. We 
must return to the business of giving a 
dollar’s worth of merchandise or service 
or BOTH for every dollar we receive. 


Very well, what kind of men and organ- 
izations are going to move ahead? It won't 
be the ones who expect their customers to 
do their thinking and planning for them 
—that’s for sure. Your customers are going 
to be too busy thinking about their cus- 
tomers to think about you. So—if you're 
going to survive at all in the competi- 
tive battle ahead, you'll do it strictly on 
your own. 


You'll do it by offering something more 
in the way of merchandise, or by offering 
it more intelligently and attractively than 
the other fellow. AND Brother, you can’t 
THINK more unless you KNOW more. 
That’s point one. In post war years, to 
SELL more, you must KNOW more. You'll 
be given that opportunity, make no mis- 
take of that. Next month I'll tell you how 
my company and other sales-minded com- 
panies are going to help you sell and out- 
sell in these years ahead. 


"Til next month then, yours sincerely, 





Br 
Te 


dire 
bur 
con 


coll 
Wo 
Arr 


the 
pra 
Tul 
aut 
to ] 
bor: 


Fro 
Con 
ing 


Nat 
as] 
aut 
pap 
con 
con 
Inst 


hee 


con 


All 











Bristol Appoints 
; Technical Director 
ire 
ut- 
my; 
ies 
er 
nd 
ad 
ne 
he 
ce 
ars 
_ Cc. E. MASON < 
me 
all ; 
y— C. E. Mason was appointed technical + 
ave director of the Bristol Company, Water- ‘ : 
t of bury, Conn., manufacturer of automatic 
ave control and recerding instruments. Mr. 
res. Mason was graduated from Marietta | 
r of college in 1917 and saw service during 


5 is World War I as a pursuit pilot in the | 
me Army Air Service. 
an Interested in engineering problems in | 
We the petroleum industry, Mr. Mason 
practiced consulting engineering in 














Tulsa until 1925 and then went into es , 

automatic control problems. From 1925 Capacities from ‘th to 1 

to 1941, he was associated with the Fox- ton. Available for plug- 
an- boro Company where, for several years, in on 110,220 or 440 volt 
on’t he was director of control research. circuits. One-hand con- 
s to From 1940 until joining the Bristol trol. Prices from $130. 
em Company, he was director of engineer- 
ving ing of the Mascn-Neilon Regulator Co. 
ating In 1940, Mr. Mason received from the 
ve. National Association of Manufacturers, 

‘ a special award for accomplishments in 

pet automatic control. He has written many Materials handling is said to represent the largest 


papers on the principles of automatic 
control and is an active member of the 
nore committee on theory of the Industrial 
ring Instruments & Regulator Division of the 


single labor cost in industry—the largest single 
use of manpower. CM Comet Electric Hoists can 
make this same man (and woman) power more 


than } American Society of Mechanical Engi- productive, more efficient and with less fatigue. 
van’t ff BeeTS. From “receiving”, through the production line, 
ge . to “shipping”, CM Comets are doing an outstand- 
oul | Allen Takes On Gummert, ing job in making both ends meet. Write today 
= Adds to Space : for CM Bulletin 138 for entire illustrated details. 
coum Vernon H. Gummert has been added 


out- | ‘© the sales force of the George A. Al- 


z 
: len Co., Chicago manufacturers’ repre- 
sentatives, and will cover part of the Ss 
rely, company’s central west territory. The 
Allen company recently took on larger i Oo | ST Cc Oo Re PO RATI Oo by 


warehousing facilities with the sntent of (Affiliated with Columbus-McKinnon Chain Corporation) 
carrying stock in some of their lines, 


and thus offering more efficient service GENERAL OFFICES AND FACTORIES: 130 Fremont Ave., TONAWANDA, N. Y. 
to the firm’s customers. SALES OFFICES: New York, Chicago and Cleveland 
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Engineering: Ever since Black & Decker 
adapted the universal motor to electric 
tools, the most important electric tool de- 
velopments have kept coming from Black 
& Decker. Industry knows that... and 
looks to Black & Decker for leadership. 


Quality: Sound engineering, precision 
workmanship and fine materials have made 
Black & Decker Tools the unquestioned 
leader in dependability, durability and 
performance. 


Completeness: No line contains more types 
of electric tools in more models . . . with 
more uses and sales possibilities . . . than 


the complete Black & Decker line. 


Service: Black & Decker leads there too 
. with factory-owned service branches 
from coast to coast . . . conveniently located 


a 


Leadership 
on 6 Points 


Keeps Black & Decker 
Distributors far ahead 


BEB> LEADING DISTRIBUTORS EVERYWHERE SELL 





Za Pia ; 


of all competition... ‘ 


to give your customers fast “‘factory”’ serv- 
ice with genuine factory parts. 


Acceptance: Engineering! Quality! Com- 
pleteness! Service! No wonder the Black & 
Decker line is the biggest selling line . . . 
the most readily accepted and widely used 
electric tools in the world. 


Advertising: Leadership in national adver- 
tising . . . in the Saturday Evening Post 
and many industrial and business publica- 
tions .. . consistently builds more turnover 
for Black & Decker Distributors. 

After the war, as for many years, new de- 
velopments born of Black & Decker leader- 
ship will continue to keep Black & Decker 
Distributors far ahead of competition in 
the electric tool field. The Black & Decker 
Mfg. Co., 617 Penna. Ave., Towson 4, Md. 
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PORTABLE ELECTRIC TOOLS 
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Drill 
$53.00 


Capacity up to %” 
diameter in Steel, 
1” in Hardwood. 





%” Standard 


Holgun 
$32.50 
Capacity up to %4” 
diameter in Steel, 
e” in Hardwood, 


ea 


~~ a 
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*PACTORY SERVICE BRANCHES in Atlanta, Ga.; Baltimore, Md.; Boston, Mass.; 
Buffalo, N. Y.; Chicago, Ill. ;Cleveland, Ohio; Dallas, Texas; Denver, Colo.; Detroit, 
Mich.; Indianapolis, Ind.; Kansas City, Mo.; Los Angeles, Calif.; Memphis, Tenn.; 
Minneapolis, Minn.; Newark, N. J.; New Orleans, La.; New York, N. Y.; Philadel- 
phia, Pa.; Pittsburgh, Pa.; San Francisco, Calif.; Seattle, Wash.; St. Louis, Mo.; 
Towson, Md, In Canada: Toronto, Ontario; Montreal, Quebec. 
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YEARS 
LEADERSHIP 





HACK SAW BLADES 


FE. four decades Victor metal cutting blades have been Best 
Sellers for mill supply distributors. In that time Victor Saw Works, 
Inc., has kept pace with engineering progress; Victor pioneered 
in the search for a better cutting steel, for a better design of tooth 
setting to assure full side clearance and disposal of chips; and 
making a blade that brought the distributor repeat business and 
Better Profits. Volume sales mean volume profits, so keep up your 
stocks of Victor blades—quick delivery 
service builds customer good will .and 
confidence. 


TEXTBOOK IN MINIATURE 


Metal Cutting is a pocket-size, instruction 
manual on the selection, use, and care of 
back saw blades. You can get a supply FREE 
for your customers by writing to VICTOR. 


VICTOR 


Victor Saw Works, Inc., Middletown, N.Y. 
Makers of Hand and Power Hack Saw Blades, 
Frames and Metal Cutting Band Saw Blades 
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Ferry Firm Lists * 
Personnel Changes 


DAN J. CANTILLON GLENN A. DUTE 


Changes in personnel affecting five 
positions were announced recently by 
H. D. North, president of the Ferry Cap 
& Set Screw Co., Cleveland. 

Elmer G. Greene was elected senior 
vice president and consultant on fac- 
tory matters, having retired from his 
post as vice president in charge of manu- 
facturing after serving the firm for 25 
years. His 56 years experience in the 
screw, bolt and nut industry has made 
him an authority in the cold upset screw 
products. 

Major John Kk. Haysak was promoted 
to vice president in charge of manufac- 
turing. Born in 1902, Major Haysak was 
connected with the firm since 1918 and 
worked in various departments as assist- 
ant foreman, foreman, chief inspector 
and vice president-factory manager until 
1942 when he was called into service. 
Major Haysak was commissioned Re- 
serve Officer in the Quartermaster Corps 
in July, 1932 and at the outbreak of war, 
he reported for active duty in July, 
1942, as captain at Fort Francis E. War- 
ren, Wyoming. He served as Camp Ed- 
wards, Mass., Camp Carrabella, Fila., 
and is now at Dayton, Ohio, as chief of 
the hardware unit. He was promoted to 
major last year, and was recently hon- 
orably discharged and returned to inac- 
tive status. 

William J. Murphy was promoted 
from foreman of the heat treating de- 
partment to factory manager. He has 
been with Ferry since 1909 and acted as 
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Your markets for Deming Side Suction, Two Ball Bearing Centri- 
fugal Pumps cover practically all types of industries. 


Standardized in design, these pumps have features that assure 
your customers utmost economy and long-lasting performance. 


Note these Advantages 


. Liquid end of pump is separate construction. This feature makes it 


possible to furnish liquid end parts of special, corrosion-resisting 
alloys, when required, with the support head of standard cast iron. 
Lower first cost and future repair costs are resultant advantages. 


. Impeller is three-vane, non-clogging type, statically and dynamically 


balanced. Uniformly smooth operation at all speeds within range of 
each size of pump is assured. 


. Perfect alignment between stationary and moving parts is another 


feature. These pumps operate as smoothly and easily at any speed 
from 860 to 3500 R. P. M. against heads up to 100 pounds pressure. 


. Twenty-one different sizes range from | to 10 inches with capacities 


from 10 to 3600 gallons per minute. 


Bulletin 4200 illustrates and explains all details of Deming Two 
Ball Bearing Centrifugal Pumps. Write for a copy and prepare to 
meet the increasing demand for these popular pumps. 
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BRASS © 


BUILD YOUR PRODUCT 
WITH EVERLASTING 
FASTENINGS 


Your product must stand up in use. In 
many cases it will meet the destruc- 
tive forces of rust and corrosion. 

Forestall trouble! Use Harper Ever- 
lasting Fastenings. They're made of 
either brass, naval bronze, silicon 
bronze, copper, Monel or stainless 
steel. They defy rust and corrosion 
... and do it at small cost. 

To be sure ...a bronze bolt costs 
more than a common steel one . . . but 
not much more. In most instances, 
constructing a machine or an instru- 
ment with non-ferrous or stainless 
fastenings adds only pennies to the 
total cost. Percentage wise, the added 
expenditure is negligible. But the life 
of the product... the ability to “take 
it’... the probability of freedom from 
trouble are increased beyond 
measure. 


4360 ITEMS IN STOCK 


Harper is known as "Headquarters 
for Non-Ferrous and Stainless Fasten- 
ings” . . . carries large and complete 
stocks of 4360 different items and is 
continually adding others. Write for 
1945 Catalog. 


THE H. M. HARPER COMPANY 


2622 Fletcher Street, Chicago 18, Illinois 


BRANCH OFFICES: New York City + Philadelphia 
Les Angeles « Milwaukee « Cinci ti « Houst 





Representatives in Principal Cities 


BRONZES © COPPER « MONEL © STAINLESS 
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factory manager during Major Haysak’s 
period of service at Dayton. 

Glenn A. Dute was promoted to assist- 
ant comptroller after serving as head 
of the Cost and Estimating Department. 
He attended Miami University and 
Cleveland College and is a member of 
the National Association of Cost Ac- 
countants. 

Dan J. Cantillon was promoted to the 
industrial sales division as sales engi- 
neer, having served 24% years in the pro- 
duction department. He was graduated 
from John Carroll University and has 
attended evening classes at Fenn Col- 
lege, John Huntington Polytechnic In- 
| stitute and Case School of Applied Sci- 


| ences. 





| Wickwire Spencer 
Promotes French 


Armon N. French has been ap- 
pointed assistant sales manager of the 
Wickwire Spencer Metallurgical Corp., 
subsidiary of the Wickwire Spencer 
Steel Corp., which manufactures fine 
drawn molybdenum and tungsten wires 
for the electronic industry. 

Mr. French was associated with the 
predecessor company, Sirian Wire and 
Contact Co., and prior to that with the 
Arcturus Radio Tube Co. He will have 
offices at the company’s plant in 
Newark, N. J. J. W. Forbes is sales 
manager. 





Colonial Supply 
Issues Big Catalog 


The Colonial Supply Co., Pittsburgh, 
issued a new 800-page catalog in March. 
The new catalog. containing engineer- 
ing and detailed information on more 
than 20,000 items used for all classes 
of industrial, contracting and mining 
operations, is one of the largest to be 
issued by a supply firm in the Pitts 
burgh area. 








Despite the clamp-down on gold mining 
which ordinarily plays a big part in the 
Denver territory, M. L. Foss remains one 
of the busiest spots in town. The picture 
shows customers around the call counter 
picking up what they need. 
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THE WORLD'S 


Sais only through distributors... . 
backed by a profitable sales policy 


that has been consistent over the 
years and will continue to be so. 
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1 Two cap screws, threaded into 
jack screw holes, pull face 












ROPER DESIGN CUTS 


As illustrated above, Roper pumps are designed for 
easy accessibility to working parts. It’s not neces- 
sary to disturb piping, power unit, or pump mount- 
ing to inspect or replace gears, case, bearings 


or packing. 


When an old unit requires attention, or a destructive 
foreign element causes trouble, easy accessibility 
to internal parts cuts down time ... helps speed up 
the service job. And to help avoid costly delays in 
making repairs, interchangeable replacement parts 


and packings 
short notice. 


In addition, 


are available and can be supplied on 


service and engineering offices are 


located in principal cities to help you with pump- 


ing problems. 


ilities today. 


Investigate the Roper line and fac- 
Write for full facts. 


GEO. D. ROPER CORP., ROCKFORD, ILLINOIS 













PUMPS ESPECIALLY ENGINEERED TO FIT YOUR REQUIREMENTS 


Write for Catalog 5-42 


Get full story on Roper time-tested prin- 
ciple and free engineering service. Catalog 
contains address of Roper pump engineers 
and service offices in princi Cities. 
Also ask for booklet “How To Solve 
Pumping Problems.” 
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D The sasket-sealed gear case 3B Stuffing box can be repacked 
separates from back plate. quickly with split-ring pack- 
Back flanged bearings are easy to ing by removing 2-piece cap. 


Split-gland slides forward on shalt 
to allow clearance, segyes as tamp, 
and is also removable. 
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Kenneth Ryder (above) was named sales 


representative for The Corbin Screw 
Corp., New Britain, Conn., covering Mary- 
land, Delaware, District of Columbia and 
parts of central Pennsylvania. A native 
of Plainville, Conn., Mr. Ryder has four 
and a half years experience in manu- 
facturing and sales correspondence at the 
home plant. y 





Lubrication Guide 
Created For Unskilled 


The application of right grease or 
oil to machinery by unskilled labor 
through use of a new American War 
Standard based on a simple system of 
matching colors has been made péssible 
by the American Standards Associa- 
tion. The standard was developed at 
the request of the National Machine 
Tool Builders Association and the WPB. 

The purpose is to facilitate the lubri- 
cation service of machinery and to cut 
down the jpcreasing amount of damage 
from misuse of lubricants by unskilled 
labor. According to NMTBA, damaged 
machinery has led to serious delays in 
war production, not only because the 
machines were out of production for a 
certain time, but also because materials 
for repair are often difficult to obtain. 
For example, the wrong application of 
a grease to the bearings of a grinding 
machine requiring high-grade machine 
tool spindle oil resulted in the machine 
being out of commissien for several 
months, 

The color code aims at making the 
lubrication so simple that the least 
skilled employee can hardly make a 
mistake. The committee worked out a 
basic system of color markings to be ap- 
plied to the containers of a given lub- 
ricant and also to the points where each 
lubricant should be applied. The lubri- 
cating device, such as an oil can or 
grease gun, and the lubrication fitting 
to be serviced with it are marked with 
the same color, either by paint or decal- 
comania. By matching colors, the right 
lubricant is used in the right place. 

The code covers eight general classes 
of lubricants, each of which is desig: 
nated by an identification color. The 








A HOLD-DOWN 


This nut uses its head. 


An Elastic Stép Nut carries its 
own insurance for a positive 
hold-down fastening — the 
elastic collar built into its head. 


Here’s how this device works: 


The tough but resilient elastic 
collar forms itself to the indi- 
vidual bolt threads, grips them 
so tightly that the nut won’t 
loosen up or back off even 
under the severest vibration. 


Forget about cotter pins, lock- 
washers or any other auxil- 
iaries when you use an Elastic 
Stop Nut. That means no 
chance of leaving off these 
extras as well as saving time 
in assembly and servicing. 


Once on, an Elastic Stop Nut 
stays on. And it can be used 
over and over again without 
losing the grip of its headpiece. 


Result: Economy in produc- 
tion and economy in use. 
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NOTICE: For industrial plant pro- 
duction and maintenance the 
Elastic Stop Nut is a product deal- 
ers and distributors will want to 
handle as soon as war conditions 
permit. We will announce a sales 
and distribution policy soon. 


Elastic Stop Nuts have been 
successfully used for hold-down 
bolts where security is vital. They 
give a positive fastening wher- 
ever there is vibration, impact, 
shock, stress change. Our appli- 
cation engineers are actively 
solving manufacturers’ plant- 
and product-fastening problems 
—developing new opportu- 
nities for distributors. 


ESNA 


TRADE MARK OF 
ELASTIC STOP NUT CORPORATION OF AMERICA 


Union, New Jersey 
and Lincoln, Neb. 


Sales Office—1060 Broad St., Newark?2, N.J. 


ELASTIC STOP NUTS 


nake th 





DYNAMIC 





BACKING 


For Your Solder Selling! 
KESTER CORED SOLDERS 


QUALITY, UNIFORMITY, DEPEND- 
ABILITY—these flux-filled solders are 
practically mistake-proof in application 
because solder and flux are applied in 
one simple, quick operation. Solder- 
bonds are always clean, tight, perma- 
nent. 


PROVED REPUTATION—46 years of 
successful experience and laboratory 
research have made Kester leader in 
the field. Practical knowledge backs 
your solder selling. 

CONSISTENT ADVERTISING—every 
month in 40 leading publications, 


- injure insulation. 


Kester tells your customers the bene- 
fits of standardizing on laboratory- 
perfected Kester Cored Solders. Your 
Kester line is per-sold! 

CORRECT SOLDER FOR EVERY JOB 
—Kester Rosin-Core Solder is right for 
electrical work—the patented, plastic 
rosin Hux does not cause corrosion or 
Kester Acid-Core 
Solder is right for general work—the 
non-leak core contains rapid-acting, 
all-purpose flux. 


*& BUY WAR BONDS * 








KESTER SOLDER COMPANY 


4214 Wrightwood Avenue, 





Eastern Plant: Newark, N. J. 


Chicago 39, Ill. 


Canadian Plant: Brantford, Ont. 


STANDARD 






FOR 











oils are divided into five classes and the 
greases into three. For both oils and 
greases, there is a “general purpose” 
class and a “special purpose” class. The 
three remaining classe of oils are: ma- 
chine tool spindle oils, gear oils, and 
hydraulic oils. The third class of grease 
is for anti-friction bearings. 

When an industrial plant uses more 
than one kind of lubricant in the same 
class, the code recommends that dis- 
tinction between these lubricants be 
made by the use of different numbers 
marked on the identification color for 
the class, and then the worker need 
only to match color and number. 

The color code is not mtended to in- ° 
dicate any of the physical or chemical 
properties of a lubricant; but is in- 
tended merely to route a given lubricant 
to the points where it is to be applied. 
Obviously, the same kind of lubricant 
may come under a different classifica- 
tion in Company A and Company B, 
and accordingly be assigned different 
colors in the two plants. In general, 
however, a given kind of lubricant will 
fall in the same classification, inde- 
pendent of the company where it is 
used. 

During the last few years, an increas- 
ing number of companies have found it 
useful, or even necessary, to adopt an 
identification system of their own for 
the application of lubricants involving 
the use of colors and, in some cases, 
numbers. Also, systems of this kind 
have been developed by some lubricant 
suppliers for use by their customers. 
One of the purposes of the new Ameri- 
can War Standard is to bring about a 
unification of these systems for the 
benefit of users and suppliers of lubri- 
cants alike. Adoption in practice of the 
code should go a long way toward this 
goal. 


Woman Caused Stir 
In Steel 50 Years Ago 


Mrs. Hattie Williams of Pittsburgh 
created quite a stir in steel circles fifty 
years ago when she became the first 
woman worker in Pittsburgh steel 
plants. She separated sheets of tin 
plates as they came from the rolling 
mills. A Welshwoman, Mrs. Williams 
had worked 10 years in Welsh mills be- 
fore moving to the U.S.A. 


Baker Home On Leave 
And Reassignment 


Col. R. H. Baker of the Army Air 
Corps recently returned to Little Rock. 
Ark., after a tour of duty in the China- 
Burma-India theatre. Col. Baker, for- 
merly connected with the Fones Bros. 
Hardware Co., Little Rock, enjoyed a 
leave while awaiting reassignment. 
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ARMSTRONG-BRAY 


W BELT HOOKS P 
Have not only regular card which pro- 
tect fingers from sharp points, but with 
extra double (patented) blue align- 
ing cards that hold hooks securely, 
prevent hook loss either from handling 
or in short end waste—every hook can 
be used. 6 sizes. Wiregrip is applied 


with a wiregrip lacer or any other 
standard make lacer or lacing machine. 



































ARMSTRONG-BRAY 


MY tt id 


applied with a hammer in a few min- 
utes. STEELGRIP penetrates all types 
of belting easily, clinches down flatly, 
gives a smooth “humpless” joint. It is 
especially recommended for fabric and 
rubber belts because it compresses and 
protects belt ends and prevents fray- 
ing. Comes in II sizes, with double 
“hinge” rocker pins that take up wear 
and increase flexibility. Packaged in 
standard boxes and handy packages 
for convenient display. 


(above) Note how patented 
double aligning card holds 
each WIREGRIP BELT Hook 
at 5 points. 


Pullers—Both Standard and Universal 


STEELGRIP —Standard Rigid Arm Pullers (both 2-arm and 3-arm) 
with forged heat treated arms and special steel screws. Safely de- 
signed—the greater the pull the surer the grip on the work. 16 types 
and sizes. STEELGRIP SPECIAL Pullers include Fan Propeller Puller, 
Battery and Electric Terminal Puller, and Pitman Steering Arm Pullers. 


CHAINGRIP—Universal Pullers (3 ton and 12 ton capaci- 
ties). Pull spoked wheels, solid gears, pinions or sheaves 
either close to or at considerable distance from the end of 
the shaft. Proof tested chains with chain hook on one end 
and on the other end special hooks for motor pulleys, bush- 
ings, etc. 





Write for 
Catalog Sheets 





The Most Complete Line of Gear, Wheel and Bearing 


Prompt Delivery on BOTH Types 





WIREGRIP LACERS 


The Wiregrip Lacing Machine applies 
all standard make belt hooks. The ‘Vise 
Lacer is operated by any ordinary 
bench vise. Parts of the #3 Lacer are 
interchangeable with similar parts of 
other standard lacing machines. 


PLEXGRI 


ROUND BELT 
COUPLINGS 


+ 


SE 


UREGRI 


ROUND BELT 
HOOKS 


ales, 


With double and redoubled manufactur- 
ing capacity ARMSTRONG-BRAY & CO., 
continues to give prompt delivery on all 
of your belt lacing needs... 
one but on both standard types of belt 





For Round 
Belting 


FLEXGRIP 
Couplings and 
SUREGRIP 
Hooks are pro- 
vided for 
Round Belting. 


Prompt 
yg on 
Both Types 


not only on 


ARMSTRONG - BRAY & CO. 


“The Belt Lacing People"’ 
5356 Northwest Highway, Chicago 30, U. S. A. 
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THE FIFTY-TO-ONE FILE 


IT’S CARBIDE—the Ford Carbide Rotary Cutter. 
IT’S NEW—on the market only a few months. 


ITS PERFORMANCE is so superior that its peoduction econ- 
omy can’t be denied—outlasts high speed steel fifty to one. 
IT’S BACKED BY an extensive and imtensive advertising pro- 


gram which is telling the story of Carbide Cutters to the key men 
in all the metal working industries. 


IT CARRIES the name of FORD—the mame of the oldest manu- 
facturer of rotary files and cutters in America. 


IT’S YOUR CHANCE to cash in on the sales possibilities of our 
COMPLETE LINE of rotary tools—CARBIDE CUTTERS— 
HAND CUT FILES—GROUND FROM THE SOLID CUT- 
TERS. Write today for full particulars—catalogs, prices, discounts. 
M. A. Ford Mfg. Co., Inc., 742 W. First Street, Davenport, Iowa. 
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Save Time and Trouble 

















° / 1 dustry. W ood- 
Used in Genera! 'n ponceeie 


Working & Furniture 
dry Pattern Shops, Novy Yards, 


etc. 
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Priced to give you volume and profit. 
For details on “Hold-Heet" Give Pots, write nowl 





345 West Huron St. x Chicago, Ill. 








WHITNEY 
BENCH PUNCHES 


Two in One 
Punch— 


@ This particular WHITNEY Punch notches 
and punches angle iron and channel iron in 
one operation. There's a worthwhile saving 
in time here and your customers will be en- 
thusiastic about the good looking appearance 
of the work too. oe our descriptive cir- 
cular on this and other WHITNEY Punches. 


Cap. '/" hole 
through '/," iron. 
¥%" hole through 
3/16" iron. 2" 
hole through '/," 
iron. Weight 82 
Ibs. Depth of 
throat 5". Stock 
size of punches 
Vg" to 2". 





es 


W. A. WHITNEY MFG. CO. 


ROCKFORD, ILL. 



























NUTS 


Topay the dependability 
of circle © fasteners is being f 
proven in nearly every allied weapon used in this global war. Give a thought to this when 


rite nowl is ; 3 i 
el a “ “a you are planning your 
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blueprints for tomorrow. 
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NORTH TONAWANDA, NEW YORK 
SALES OFFICES IN PRINCIPAL CITIES 


yunches 


@ A section of one 


battery of nut makers 

which produces thou- = : a 
C0. sands of circle ® ‘ , : we ie 

nuts daily—in various : : 

shapes and sizes. ; 


J] & L Announces 
Sales Unit Changes 


J. O'H. ANDERSON H. B. SPACKMAN 


Jones & Laughlin Steel Corp., an- 
nounced several appointments in its 
sales department to take effect May 1. 
J. OH. Anderson and H. B. Spackman 
were appointed general managers of 
sales, Mr. Anderson having been man- 
ager of sales, tubular products, and Mr. 
Spackman, district sales manager, Phila- 
delphia office. 

Other appointments included: 

V. A. Jevon, assistant general man- 
ager of sales, to be in charge of the 
Pittsburgh district sales office activities: 
C. T. Hapgood, formerly assistant man- 
ager of sales, tubular products, to be 
manager of sales, tubular products; E. 
W. Harwell, formerly district sales 
manager, Chicago, to be district sales 
manager, Philadelphia; L. C. Berkey, 
formerly district sales manager, St. 
Louis, to be district sales manager, 
Philadelphia, and C. C. Wehling, form- 
erly district sales manager, Pittsburgh, 
to be district sales manager, St. Louis. 

Change of office address in Chicago 
was also announced for the J & L Dis- 
trict Office and the office of J & L Supply 
Co., from present locations to the Field 
Building, 135 South LaSalle St., Chi- 
cago 3, with no change in telephone 
numbers. 


Boss Bolt & Nut 
Under New Owner 


The Boss Bolt & Nut Co., Chicago, 
: in or Ill., division of the Lock-Nut Corpora- 
BATIORAS . n ine ; n tion of America, was recently acquired 
DISTRIBUTORS ; c by Milton Strauss, president and treas- 
e nea es urer. Mr. Strauss acquired the 27-year- 
ur old concern and was elected to his 
BRANCHES offices. He has a diversified background 
iN 21 in industrial management. 
PRINCIPLE Other officers are C. J. Johnson, sec- 
cites retary since 1927 and reelected to that 
position and named assistant treasurer. 
George S. Hubbard has been named vice 
president and sales manager, a position 
a . he has held for the past four years. 
= Edward J. Guck of Detroit, for years 
ee : COMPANY a production specialist and operator of 
wk 3071 WEST 47th STREET > CHICAGO, TLL. x his own plants, was named general mat 
ee oe tr ager in charge of production. 





172 MILL SUPPLIES * MAY, 1945 





Made from J&L Controlled Quality 
Steel for machining, forging, stamp- 
an ing, and many other uses. Available 
an. | 1 round, hexagon, square, and flat 
,« § sections, also special shapes and die- 


y 1. 


man rolled sections. All JxL Hot Rolled 
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oe Bars conform to exacting standards 


hila- for accuracy and finish. 
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PITTSBURGH 30, PENNSYLVANIA 
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Threads, Reams, Chamfers and Cuts 
off a 2 in. Pipe in Two Minutes! 






























Pe ney, ong ee hae? 
Pare ee 


THIS UNIVERSAL THREADER CAN BE A 
REAL PROFIT MAKER! 


F et mill supply men can see many smmediate 





sales for this No. 2 Universal Peerless Threader 
and will recognize its tremendous potential as a postwar 
seller in the building trades! In two minutes it will 
thread, ream, chamfer and cut off a 2” pipe! Thread- 


ing alone, by hand, takes seven times as long. 


The No. 2 Universal uses any standard make of No. 
1 or No. 2 square pipe dies — 4” x 4” x 1” or 2%" 
x 2%” x %”. Bolt dies up to 1%” can also be used. 


Universal motor permits operation from A. C. or 


D. C. lighting circuit. Being portable, and weigh- 
ing only about 240 Ibs., the No. 2 Universal Thread- 
er can be moved to the work easily and quickly. 


Write for Bulletin No. UT-55 and details of the 
Peerless franchise! Address Department MS-545. 


FEERLESS 


a 


MACHINE COMPANY 
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Greene Heads Sales 
For Ohio Injector 





JOE W. GREENE 


Joe W. Greene was appointed general 
sales manager of the Ohio Injector Co., 
Wadsworth, Ohio, manufacturers of 
bronze, iron and steel valves. Announce- 
ment of the appointment was made by 
P. M. Arnall, executive vice president. 

Mr. Greene has had many years of ex- 
perience in the valve field, having op- 
erated in the southwest, middle west and 
east for the past 20 years handling the 
oil, power and construction industries. 
The Ohio Injector Co., founded in 1883, 
has specialized in the manufacture of 
industrial valves of all types and re- 
cently completed its new steel valve 
plant, one of the most modern in the 
country. 


Elliott Co. Promotes 
Three Officials 


W. A. Elliott, vice president in charge 
of sales, has been elected executive vice 
president of the Elliott Co., Jeannette, 
Pa., and Ronald B. Smith, manager of 
engineering research and development 
was elected vice president in charge 
of engineering and M. G. Shevchik, 
secretary, was elected to the additional 
office of treasurer. 


Russ Now With 
Stearns Supply 


Vern Russ, formerly in the purchas- 
ing and expediting departments of the 
Ellwell-Parker Electric Co., Cleveland, 
is now with the Stearns Supply Co., 
Cleveland, as technical engineer and 
sales advisor for cutting tools and ab- 
rasives. 


Supply Firm Names 
New Representatives 


Three new sales representatives in 
the New Jersey area have been added to 
the Masback Hardware Co., New York 
City, staff. They are Thomas F. Gately, 
John J: Scanlon and R. H. Rolph. W. 
B. Sheehan is sales promotion manager. 
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SERVE RAPIDLY DEVELOPING 
= MARKETS 
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iger of 
ae ' GORHAM Tooi Bits are contributing in a substantial and 
charge : ar ; 
evchik, important way to helping industry meet today's huge pro- 
litional 
duction schedules. They have proved their performance 
ability, not only on highly specialized work but also on a 
constantly growing variety of different applications. Here 
urchas- is a market that is developing so rapidly that anything can 
of the 
~~ happen—anticipate this coming business—get started now 
iy 0. 
er and —we can ship from stock. 
and ab- 
1. GORHAM Standard for the 2. GORHAM M-40-B for heavy 3. GORHAM Gormet for more 
commercial field cuts in hard material abrasive materials 
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TO AIRPAINT THOSE WAR AND POST-WAR PRODUCTS, PICK PAASCHE 


= DoINT FAVORITE 


with Finishing Men. 


or 


ge 







PPAASCHE*CU” 


Higt.. 
Piqdlacction 


AIR BRUSH 


R—vuniform, complete coverage 
-Handling due to light weight, 
bolance, comfortable grip. 
ization under complete control. 
fil —Sturdier construction. 

3—Most adaptable, due to Multipleheads. 
Fastest method of applying finishing mate- 
rials is one of the chief reasons this Paasche 
“CU” Airbrush has the preference in fac- 
tories, shipyards, on maintenance work, 
etc. 


Lightning-Fast Pressure Feed 
Material Tank 


with “Clamp Tight” Cover (Off in 5 Seconds) 


Save hours in finishing material handling. No 


bolts or nuts; no wrench needed. Single lever 
loosens “Clamptight™ Cover, or tightens it se- 
eurely for instant use. Combined with Paasche 


Airbrush, 
painting Unit. 


makes complete high production Air- 


For details on the full line of Paasche Pressure 
Feed Tanks, Air Regulators, and 
Manual or Automatic Airpainting Equipment, write 


Compressors, 


for complete Paasche Catalog. 





FIVE POINTS that make the Paasche Airbrush favored by 
finishing men are noted in above ad. This full page and other 
ads, appearing in industrial magazines, pave the way for you 
when calling on users of airpainting equipment. They tell 
the story of Paasche’s role in speeding up finishing of ord- 
nance, machinery, ships, and buildings. They let you discuss 
specific details with the buyer. 


Buyers who haven’t the necessary priority are being 
reminded of Paasche advantages, and they are going to build 
up a huge backlog of postwar orders for you and your sales- 
men. 

PAASCHE AIRBRUSH CO. 
1915 Diversey Parkway, Chicago 14, Illinois 


Offices in all principal cities. 
Paasche Airbrush (Canada) Ltd. 110 Elm Street, Toronto, Canada 
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Toolmaker's Suggestion 
Has Wide Possibilities 


George P. Geary, tooimaker at the 
St. Louis plant of Curtiss-Wright Corp., 
worked out an ingenious machine im. 
provement that has tremendous possibil- 
ities not only for future work at his 
plant but in every factory using the 
same type equipment. 

The idea which Mr. Geary developed 
calls for the form joggling dies to be 
made of hot rolled steel with adjustable 
tool steel inserts. Formerly the entire 
die was made of tool steel. The new 
method saves strategic material and 
makes it possible to use the same dies 
for various depths of joggles. 

This is done as follows: merely re- 
move the insert, place a shim, or shims 
to bring the reinstalled insert to the 
proper position. This takes about 15 
minutes, whereas it required many 
hours to rework the die under the old 
method. Deeper joggles are formed by 
grinding down the insert in one quarter 
of the time formerly needed to rework 
the die. Mr. Geary’s suggestion earned 
him an honorable mention from WPB 
in Washington. 


Hajoca Purchases 
James Supply 


The James Supply Co., Chattanooga, 
has been acquired by the Hajoca Corp., 
Philadelphia, in a move to improve the 
corporation’s coverage of southern in- 
dustrial needs. The entire operating 
personnel of the James company has 
been retained, with John G. Gilliam, 
former sales manager, as resident man- 
ager of the Hajoca branch. The James 
Supply Co. had been in business 68 
years. 





John G. Gilliam has been named resident 
manager of the new Hajoca Chattanooga 
branch, formerly the James Supply Co. 
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Pick up a Bethlehem Bolt. Notice the straight, true shank .. . the 
uniformity of threads . . . the smooth, accurate sides of heads and 
nuts ... See how easily the nut threads on to the bolt. 

You can always count on Bethlehem Bolts and Nuts for dependability 
because they are made from tough steel, by men who know bolt-and- 
nut manufacture from beginning to end. Bethlehem Bolts and Nuts are 
held rigidly to close tolerances, with numerous inspections and careful 
control during manufacture to insure high-quality bolts and nuts for 
your customers. 

Bethlehem’s bolt-and-nut plants are currently turning out more than 

BETHLEHEM STEEL COMPANY 3500 individual items covering the complete range of fastening require- 
General Offices: Bethlehem, Pa. ments ... everything from machine bolts to huge set-screws and heat- 
treated alloy studs for high-temperature, high-pressure installations. 


- pETHIEHEM , « Cellehen maker cen Type G Fadlenung 
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OLD WASTEFUL METHOD 
. .. long pipelines carry 
air to all departments 
from one large compres- 
sor. Every air outlet and 
pipe joint is a possible 
point of leakage. Result- 
ant air losses can slow 
down production, may 
double the cost of main- 
taining working air pres- 
sure. If a large compres- 
sor should fail, the whole 
plant may shut down. 


ah ab 
NEW EFFICIENT METHOD 
.--Smaller capacity 
KELLOGG-AMERICAN 
air compressors are lo- 
cated in each department 
right on the spot of usage. 
Costly air losses due to 
long pipelines are elimi- 
nated. Working air pres- 
sures are maintained, thus 
assuring efficiency and 
economy in every de- 
partment. 


FOUNDRY 
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PAINTING 





















PACKING- 


é 


MACHINE SHOP 












This ad, now appearing in industrial magazines, is building 
| business and profits for you—by informing your customers that 
| KELLOGG-AMERICAN “On-the-Spot” AIR means greater 

plant efficiency and economy. Every plant, that uses or is plan- 
ning to use compressed air, is a 
prospect. To get the most value 
from this campaign, contact 
your KELLOGG-AMERICAN 
sales representative. He'll 
gladly help you sell KELLOGG- 
AMERICAN “On-the-Spot” 
AIR systems. 













KELLOGG DIVISION 


ROCHESTER 9 N.Y 





AIR COMPRESSORS + PAINT SPRAY EQUIPMENT 


Miles Blunt Killed, 
Red Devil Salesman 


Capt. Miles Blunt, Jr., who formerly 
represented Red Devil Tools. Irvington. 
| N. J., in New England and the mid-west. 
recently died as a result of injuries re- 
ceived in a plane crash. Capt. Blunt had 
been a pilot-instructor teaching instru- 
ment flying for the past few years. He 
is survived by his father, Miles Blunt, 
district sales manager for the Red Devil 
organization; his mother; and two 
brothers, Capt. John W. Blunt and Lieut. 
| Robert Blunt. 





Stanley Tools Names 
Sales Managers 


Appointment of Robert M. Parsons 
as general sales manager, Girard H. 
Story as assistant general sales mana- 
ger, and C. Kenneth Freedell, sales 
manager, was announced by Stanley 
Tools, New Britain, Conn. 


Holly Returns 
To Atkins 


Clyde Holley, who has been in the 
armed forces for the past two years, is 
once again on the road for the E. C. 
Atkins Co., Indianapolis. 








Conurort, ANY MOTOR 


into a Flexible Shaft Machine with an 


ELLIOTT unit 
DRIVE 











Elliott Unit Drives 
can be attached to any 
motor in your plant easily 
and quickly, and will give you 
efficient service at low cost. Unit Drives 
can be applied in hundreds of finishing op- 
erations or wherever constant power in a portable 
tool is needed. Many types of attachments can 
be used. 


Pilcetcih...t. . stig 7 the A. 4 9 of the Elliott 
Unit Drive ... Write for Bulletin 44A giving com- 
plete information and prices. Franchises for Elliott 
Flexible Shaft Mechines ond Unit Drives are still 
available for many territories. 
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The true cost of a lubricant is measured by its performance in the bearing rather than the 
price in the container. Here are three case histories from our files on “Keystone” No. 44 
grease which show the elements of cost in a lubricant other than the purchase price: 











TRADE MARKS 
REG. U. &. PAT. OFF. 


SPECIALIZED 
LUBRICANTS 


1. The manager of an Oak Flooring Mill in Louisiana writes: “We 
had been using your No. 44 in our ball bearings and high-speed 
wood-working machines when, owing to a delayed shipment, we 
were forced to substitute another recommended lubricant until the 
No. 44 should arrive. The bearings became so over-heated we were 
hardly able to keep the planers operating.” 


2. The operator of a cotton gin in Mississippi writes: “I have been 
using your ‘Keystone’ No. 44 for several years, and I can confidently 
say that for my purposes it is the best lubricant of all. Even the gin 
manufacturer complimented me on my low maintenance cost.” 


2B. The head of a fast-operating circular lumber mill in Arkansas 
writes: “Before using No. 44 in our saw mandrel bearings, we were 
losing one or two bearings a year. Since adopting No. 44 five years 
ago, we have lost none—our operating temperatures have been 
greatly reduced.” 


Such testimonies come to us almost daily, for No. 44 is used through- 
out all industries. Its density is soft enough to follow the balls or 
rollers, but it will not liquefy or leak from the bearings under the 
most severe operating conditions. 


There is a “Keystone” distributor near you who will be glad to 


cooperate with you to make “Keystone” Specialized Lubricants 
available to your customers. 


KEYSTONE LUBRICATING COMPANY - EST. 1884 
21st, Clearfield & Lippincott Streets Philadelphia 32, Pa. 
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Now Available... = 
De-Sta-Co @& | STOCK 


STEEL OR BRASS .. . 12 STANDARD THICKNSSSES 
from .001 to .O15 


4 (A) Sheets 6” by 12” 
Rolls 6” by 120” (B) > 













carefully oiled 


Made from selected materials, rolled to precision limits .. . 
to resist rust and stains... all stock is clean and free from burrs or ragged 
edges . ... DE-SSTA-CO is the finest shim stock available. 


Two convenient styled packages . .. (A) contains twelve sheets of assorted 
thicknesses, .001 to .015, each sheet measuring 6” by 12” and each iden- 
tified to indicate thickness . . . (B) contains a roll measuring 6” by 120’, 
identified every six inches of its entire length to indicate thickness. These 
packages allow ease in storage and prevent waste and damage to stock. 


De-Sta-Co- 


A PRECISION PRODUCT a, 


Essential for close tolerance work. : "4 
Used for fitting pistons, valve tap- t 
pet clearance, spark plug gaps, for 
inspection and production work 
where accuracy must be main- 
tain 


12” lengths . . . Y2” wide 
Rounded on Both Ends 


14 standard thicknesses from .0015 
thru .015. Every piece identified 
to indicate thickness. Each piece 
is packed in a moisture-proof, 
cellophane envelope. 12 pieces of 
a thickness to a box. Standard 
display carton, packed with ten 
boxes of most popular thicknesses, 
is available. 
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De.Sta-Co | ARBOR SPACERS 
and SHIMS 


for fast, accurate spacing of Milling Cutters, Gang 
Saws, Slitters. 


* SPACER 
*SHIMS 


for Gears, Bearings, etc. 


THICKNESSES .001 to 3” 
20 STANDARD SIZES from 3/8” to 4” 















Nunneley Goes Over 
To Powell Equipment 
































































FRED G. NUNNELEY 


Fred G. Nunneley, Canadian sales 
manager of Caterpillar Tractor Co., 
Peoria, Ill. since 1935, has resigned to 
become general manager of the Powell 
Equipment Co., Ltd., Winnipeg, Can. 
Mr. Nunneley is a native of London, 
Eng., and received his education in that 
city. He came to America in 1909, tak- 
ing up land in southern Saskatchewan. 
During World War I, he served with the 
Canadian Expeditionary Force in 
France. 

Upon his return to Canada in 1919, 
Mr. Nunneley became an instructor in 
farm mechanics for the department of 
soldier civil reestablishment and the 
following year became associated with 
the Ford Motor Co., of Canada, first as 
power farming head and later as a 
dealer. In 1928, Mr. Nunneley became 
a district representative in the Canadian 
territory for Caterpillar. He was ap- 
pointed assistant sales manager in 1931. 











Fulmer Firm Buys 
Honing Machine Unit 


The Production Honing Machine Divi- 
sion of Automotive Maintenance Ma- 
chinery Co., North Chicago, IIL, has 
been purchased by the C. Allen Fulmer 
Co., Cincinnati, Ohio. 

Effective immediately, the Fulmer or- 
ganization takes over the manufacture 
and sale of the Hi-Speed production 
honing machine, and will service ma- 
chines sold by A.M.M.C. 

The transaction only involves the 
large hydraulic production honing ma- 
chines; it does not involve the A.M.M. 
C. shaper, or any of the automotive 
motor reconditioning tools and equip- 
ment which will continue to be made 












by A.M.M.C. 
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7" SHAPER A precision machine 
for precision work... 
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Phenomenal performance of this 
precision shaper in war produc- 
tion work is an indication of its 
great value in the postwar period 
when factories are confronted with 
competitive conditions putting 
added importance on accuracy and 
low-cost production ...The precise 
accuracy of work turned out on an 
Ammco 7” Shaper assures preci- 
sion production unsurpassed by 


larger machines selling for hun- 
dreds of dollars more than the 
Ammco...In addition to low initial 
cost, an Ammco Shaper also effects 
big savings in time and expense on 
set-up operations in shop or factory 
...It saves on electrical power con- 
sumption, and saves on floor space 
—all without sacrificing quality or 
accuracy... Available for bench 
installation, or as a portable unit. 


Write today for specifications and prices 
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2100 COMMONWEALTH AVENUE 
NORTH CHICAGO, ILLINOIS 
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73 
YEARS 





in Threaded Products 























In 1872, our first screw wobbled momentarily on 
the bar end, and then, with the help of the cut-off 


tool, detached itself and fell among its turnings. 


During the ensuing seventy-three years, millions 


of its successors have flowed from a thousand ma- 


chines, and each one has been fondled as was that 


first screw .. . That’s why The Chicago Screw Com- 


pany, with the advent of socket screw products, 


was ideally prepared not only to manufacture and 


expand the use of these items but, of vastly more 


importance to industry, to improve the standard of 


quality to a perfection never before known for this 


commodity...This standard is reflected in the com- 
plete line of Chicago “Safety Plus” Socket Screws. 


P= 





THE GHicaGo Screw Co. 


ESTABLISHED 


1026 SO. HOMAN AVENUE 





These Fine Products are sold only 
thin Authorized Distributors 


1872 


CHICAGO 24, ILL. 
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The Jacobsens of Standard Transmission 
Equipment Co., Los Angeles. From leit 
to right are: Richard, Leif and Rolf. 





Jacobsens Active 
In Los Angeles Field 


The Jacobsens—Richard, president; 
Rolf, vice president, and Lief—who 
moved the Standard Transmission 
Equipment Co., from Wheaton, IIL, to 
Los Angeles in 1940, continue the manu- 
facture of a specd metal saw and a vari- 
able speed transmission employing V- 
belts with double, split pulleys, and also 
are engaged extensively in industrial 
distribution. 

In the variable speed transmission, 
speed changes may be made while the 
machine is in motion. Standard’s two 
products are sold nationally. 

Standard serves as distributor for 
lines used in industrial plants to facili- 
tate and speed up the flow of materials 
in manufacturing processes. These in- 
clude hoists and trolleys, pans and 
boxes, stools, stock carts, desks and 
cabinets, tool stands, toters arid bench 
bins. 


Main Is Elected 
By Westinghouse 


George G. Main was elected assis- 
tant treasurer and assistant secretary 
of the Westinghouse Electric and Mfg. 
Co., Pittsburgh, at a recent meeting of 
the board of directors. Mr. Main, in ad- 
dition to his new duties, will serve as 
credit manager and will have his office 
in the Union Bank Bldg., Pittsburgh. 

Mr. Main joined Westinghouse in 
1926 and was first employed in the East 
Pitttsburgh works in the manufacturing 
department. 


Steel Shipments 
Rose During March 


Finished steel product shipments by 
subsidiaries of the United States Steel 
Corp., in March totaled 1,869,642 net 
tons, an increase of 307,154 tons over 
the short month of February and a de- 
crease of 5,153 tons from March, 1944. 
Shipments for the first quarter of 1945 
totaled 5,001,245 net tons, compared 
with 5,361,354 tons in the 1944 period, 
a decline of 6.7 percent. 
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RIFAID? 


No. IR Poster |} 
Die Stock <S 

















A Popular Fast-Turnover Tool! 


® Compare this RAAMD with any poster die stock on the 
market and see how it gives better threading service 
for the money. Direct action, handle to head to chasers, 
prevents cock-wobble: result—less work, smoother threads. 
Workholder is quick and fool-proof, no bushings to 
bother with. Alloy or high-speed steel chaser dies for 
1”, 1%”, 1%" and 2”. A rugged steel-and-malleable 
tool your customers like, including the price! It pays 
you to stock and push the Rifai | R—demand exceeds 
supply, but get your order in. 





Millions of RIPID 


Tools in use 





WORK-SAVER PIPE TOOLS = "tio, u.5.4 
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PIPE CUTTING 


with 





Thin Blade Cutter 








And it sells 
with less effort 
and more speed 





@ Users like it because that unusual thin- 
blade wheel knifes right through pipe, 
quickly, easily and practically without burr 
— because it’s made of tool-steel, coined 
from heavy sheet, heat-treated and assem- 
bled in its solid hub. In the warp-proof 
malleable heavy-duty cutter frame it al- 
ways cuts true, saves time and effort. Made 
in 5 sizes for pipe to 6”. The profitable 
repeat-order cutter — we’re doing our best 
to supply everybody. 


Rimeip No. 42 and 44 4-wheel Cutter 
with short handle for cutting in tight 
places, cuts quickly with quarter turn. 













The Ridge Tool Company 































WHEREVER WIRE ROPE IS FASTENED 


i 
~ 


is what a distributor has in 





The oldest, best known, and most extensively 
used clips available for all sizes of rope from 


¥%-inch to 4 inches. Every wire rope fastening 
is a CROSBY Clip job. 





* * 2 


Sold through recognized distributors with no 
more in any buying center than to give complete 


coverage. 





6 > * 





Limited selected distributors assure profitable 
volume for all. A strictly maintained resale 
price schedule guarantees the benefits of a 


stabilized market. 


© - e 





Support in advertising in tradepapers covering 
all the important markets, and by the direct 
mail through our house organ. The CROSBY 
CLIPPER;; effective printed matter and other 
sales helps for the distributors. 





* e * 


Further expanded manufacturing facilities have 
increased production another 25% resulting in 
relatively prompt delivery for all popular sizes. 


(WPB 2683 authorization still required) 















AMERICAN HOIST & DERRICK CO. 
Saint Paul 1, Minnesota 


SAM FRANCISCO 


























Alfred Kauffmann, retired president of the 
Link Belt Co., was recently elected a 
director of The Gardner-Denver Co., 
Quincy, Ill. 


Kauffmann Named 
Gardner-Denver Director 


Alfred Kauffman, retired president 
of Link Belt Co., was elected a di- 
rector of the Gardner-Denver Co., 
Quincy, IIl., succeeding P. H. Gardner 
who resigned because of ill health. 

Mr. Kauffmann joined the Link firm 
in 1901 after his graduation from Pratt 
Institute in Brooklyn. Starting as a 
draftsman, he was soon promoted to 
superintendent in the construction de- 
partment and in 1909 went to West Vir- 
ginia as sales engineer in the coal 
fields. In 1913 he was made manager 
of Link Belt’s eastern division in Phila- 
delphia. 

Two years later he was placed in 
charge of Indianapolis operations as 
vice-president and was elected presi- 
dent in 1924 with headquarters in Chi- 
cago. He retired in 1943 but remains 
a member of Link Belt’s board of direc- 
tors. Mr. Kauffmann is alse a mem- 
ber of the board of the La Plant 
Choate Mfg. Co., Cedar Rapids, Iowa, 
and of the Cardox Co., Chicago. 


Meidinger Retires 
From B & L Post 


L. E. Meidinger, district manager at 
Milwaukee for Bliss & Laughlin, Inc., 
Harvey, Ill., for the past 31 years, re- 
tired on April 1. 

R. L. Mitenbuler, with an office in the 
First Wisconsin Bank Bldg., Milwaukee, 
has taken over direction of the sale of 
B & L products in Wisconsin. Mr. 
Mitenbuler is a graduate of the Univer- 
sity of Illinois, and was connected with 
the Carnegie-Illinois Steel Corp., for 20 
years, the last 12 years in the Milwaukee 
district sales office. 
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Look at any group of Cans around factories, homes, stores and institutions. 
It's no trick at all for your eye to pick out the WITT Cans. Standing straight as 
a die, sturdy as an oak, their rugged built-in quality is all the more evident in 
contrast with the droop and slump of their buckled, battered fellows. 


Famous for over half a century, the name WITT on a Corrugated Can means 
“quality"—the highest quality possible to produce. 


All WITT Cans are hot-dipped galvanized, providing the thickest possible 
coating of rust-proofing zinc. Corrugations are of the super-strong rolling type 
..+ deep, well-rounded, closely pitched . . . assuring freedom from cracks or 
weak spots. Heavy steel bands, top and bottom, absorb shocks, hold the 
Can firm and rigid. 


These and other special WITT features prolong the life of WITT Cans as 
much as five times over that of ordinary Cans. Good reasons why WITT Cans 
give steady service, build steady customers—the kind really worth having. 


@ Heavy military requirements continue to take the great bulk of 
our production. Whenever the war situation permits—and we 
hope it may be soon—we will again be able to supply our 
customers with WITT Cans promptly and in normal quantities. 
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The widest range of 
types, abrasives and 
bonds — wheels to do any 
job of grinding so accurately 
the finish can be measured in 
micro inches — rubber wheels for 
polishing or precision cut-off work. 
You get the results of half a century 
of invention, tests and improvements 
from our modern research laboratory. 
And, this same laboratory is open to you — 
tell us about any grinding problem you have 


and our engineers will tell you how best to whip it. 


4 


Whether you turn out fighting equipment for Uncle Sam or are re-tooling 
for peace-time production, you'll find Chicago Wheels just what you've been 
looking for to produce better, smoother finishes. 

GRINDING WHEELS up to 3" in diameter in various bonds, including 
the new FV, the bond with a pedigree. 

MOUNTED WHEELS in every practical shape, grain and grade, each 
firmly mounted on a steel shank. 

DISTRIBUTORS—This Advertisement is appearing in leading industrial publi- 
cations. Write for Catalog and Engineering Survey Forms helpful in getting 
the right solution to your customers’ grinding problems. 


CHICAGO WHEEL & MFG. CO. 


1101 West Monroe Street Dept. MB, 




















Chicago 7, Ill. 





Half a century 
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New warehouse space now available to 
Republic Supply Co. of Calif., Los 
Angeles, as the result of moving to new 
quarters. 


Republic Supply 
Gets More Space 


The Republic Supply Company of 
Calif., industrial supply division, has 
moved from Santa Fe Ave., to 1725 
East 7th St., Los Angeles. 

As a result of the move, considerable 
warehouse space has been gained. The 
dimensions of the new place are 150-ft. 
by 160-ft., and in addition, a pipe yard, 
150-ft. by 200-ft. Bins are being put in 
the warehouse and some are shown in 
the picture. An overhead crane will be 
installed to serve the rigging depart- 
ment. 

R. L. Temple is sales manager and 
F. S. Kelly, merchandise manager. 


Belting Firm Marks 
50th Year At Dinner 


Officials and employees of George 
Rahmann & Co.. manufacturers of trans- 
mission leather belting, marked the 50th 
year of the firm in business, at a din- 
ner held at the Hotel McAlpin, New 
York City, on April 12. 

Arthur H. Rahmann, president for 
the past 25 years, was presented with a 
leather-covered humidor and _ ash-tray 
set by his associates. Nicholas J. 
Krapf, factory superintendent and vice- 
president, who has been with the firm 
for its entire 50 years. received a war 
bond and an illuminated set of reso- 
lutions attesting his loyalty and faithful 
service. 

The company was established on 
April 12, 1895 by the late George Rab- 
mann and upon his death in 1920, con- 
trol passed directly to his son, the 
present head. 


Cleveland Graphite 
Acquires New Property 


The Cleveland Graphite Bronze Co., 
Cleveland, has bought the plant of the 
former Extruded Metal Co., Bridgeport, 
O. The reopened plant will be used by 
the Cleveland company for finishing 
thin-wall bearings for trucks and jeeps. 
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Do you know...? 


Why are so many executives reading the booklet 
shown below? 


How fast can a torpedo travel? 
How will radar affect postwar private flying? 
#14 


Q. The title of this widely discussed booklet refers to: This booklet ofters, for the first time in print, a compilation of 
2.2 - many tape applications developed and proved in war production 
Electricit w- wrench Tape : , : . 
O y CL) New-type CL} Tar in handling of raw materials, assembly of parts, actual produc- 
A. The booklet shown above tells the fascinating story of Permacel tion, product finishing, packaging and shipping, and in various 
pressure-sensitive tapes—how they help in countless ways to speed maintenance operations. Write for your free copy today: Dep't 
production and cut costs all along the production line. MS-14, Industrial Tape Corporation, New Brunswick, N. J. 





Q. The lining on this post-war handbag will Q Maximum speed of a torpedo is 
ptobably be made of: 


Q. The tape on this store window is part 


[] 10 knots [] 20 knots [] 30 knots of the: 

OCloth (j)Leather [Coconut fibre A. US : (Cl Insulation [() Decorative scheme 
A! : - Uz .torpedoes can travel approximately 30 C) Burglar al . 

Cloth. And after the war, as before, man- knots—about 34 miles an hour, in Jandlub- ; a See 
ufacture of handbags will be greatly speeded ber’s language. To protect the vital threads and A. The tape on this window is part of the 

use of Permacel cloth tape (Jonflex). keys on torpedoes during manufacture and in burglar alarm system. A special Permacel 
Operator assembles sections of “liners; transit, Permacel’s companion, Texcel cello- metal tape (Metacel) is used for this purpose 
sticks them together with Permacel, then phane tape, is often used. This quick-sticking, Also used to seal fuse chambers in hand gre- 
Puts the bag through the sewing machine as transparent tape (also made in a variety of nades, this tape will find many other interest 
a unit. This eliminates the need for holding colors) is also a favorite in offices and stores ing uses after the war—in decoration—as an 
J opening in position manually—saves because the “stickum’s” bonded on—it won't indoor aerial stuck under rugs—and wherever 

—cuts costs, 


come off or dry out. a combination conductor-and-sealer is needed. 


IMPORTANT: Our research laboratories are at your disposal for development of special tapes to meet war and postwar needs. 


Permacel Industrial Tapes 





ind jeeps: 


UMi 


INDUSTRIAL TAPE CORPORATION + New Brunswick, N.J. Makers of [excel Tape 


**PERMACEL’’ REG. U S. PAT. OFF 
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Precision Screw Products 





_SELL ECONOMY__ 


and you build 
volume sales of 











You sell your customer a 
better, more economical 
fastening job with Western 
Socket Cap and Set Screws. 
Internal wrenching permits flush-to-surface applications in 
those hard-to-get-at corners; extra strength means fewer 
screws will carry the load. All of which adds up to faster as- 
sembly, savings in time, money, manpower. 


You get orders through these other advantages, too: 


Z 






@GREATER STRENGTH. . . Western 
Socket Screws are made of alloy steel, heat- (( 
treated in electric atmosphere-controlled fur- ~~ 
naces for maximum tensile strength p/us high 
Izod impact value. 


@STREAMLINED SAFETY... Western 
Socket Screws do away with the hazard of 
protruding boltheads on exposed moving parts 
and shafts. Products become safer, better look- 
ing, to meet the needs of post-war design. 





Western carries complete and extensive stocks of socket 
cap screws, set screws, stripper bolts. A few distributor 
territories are open. You’ll like Western products and 
policy. Write for catalogs and full details — today. 


\ ©. 











Zola tmmelate| Be bies Since 1873 





NAM Representatives 
Asked To Conference 


Robert Gaylord, chairman of the 
NAM board and president of the Inger- 
soll Milling Machine Co., Rockford, IIL, 
was named consultant to the U. S. dele. 
gation attending the United Nations 
Conference on International Organiza- 
tion in San Francisco. His two associ- 
ates are W. W. Cumberland, economist 
and partner in the investment banking 
firm of Wellington & Co., and Hugh 
O’Connor, NAM staff member. These 
men were named by Ira Mosher, NAM 
president, to attend the conference to 
assist the U.S. delegation by invitation 
from Secretary of State Stettinius. 

Mr. Gaylord took a prominent part in 
the International Business Conference 
at Rye as president of NAM. He has 
had 34 years experience in business of 
which 28 were with his present com- 
pany. 

Mr. Cumberland’s career extends 
from an academic professorship in eco- 
nomics to director of a railroad, a paper 
board company, a pipe foundry, a smelt- 
ing company and other industrial cor- 
porations. He was an expert for the 
American Commission to Negotiate 
Peace in Paris after the first World War 
and thereafter served on various Allied 
financial missions; he was foreign 
trade advisor to the state department 
and later, economist in connection with 
NRA. He has advised NAM on eco- 
nomics and foreign trade for years. 

Mr. O’Connor served as public rela- 
tions director of the Rye conference. 
He has 25 years newspaper experience 
specializing in industry, finance and 
foreign relations. 








Representatives of Abrasive Tool & Supply 
Co., Cleveland and Toledo, visited the 
plant of the Aro Equipment Corp., recently 
and were snapped during an inspection. 
From left to right: R. W. Morrison, sales 
manager of Aro’s industrial pneumatic tool 
division; Dick Parker, C. P. Enston, Aro’s 
division manager of Cleveland; Dick Joyce, 
Bob Haggerty and E. L. Jackson, assistant 
to Mr. Morrison. Mr. Parker and Mr. Hag-. 
gerty are members of the Abrasive Tool & 
Supply organization. 
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Clipper Products 
Are Readily Available 


because they are necessary to 
keep war production machines 
running to maximum capacity. 


Clipper Products 
Build Repeat Sales 


The Timken statement below 
explains why Clipper products 
have customer preference, and 
result in repeat orders. 


30% Savings with 


Clipper Belt Hooks conn 9 oral 
Cl i pper Speed lacers ik op eomeien 
Clipper Lubrihide Pins 


The Timken Roller Bearing Co. of Canton, Ohio 
has effected a saving of about 30% in consump- 
tion of belt hooks by using Clipper Belt Hooks, 
Clipper Lubrihide Pins and Clipper Speed Lacers. 


Designed To Meet Present Day Production Demands 


The Clipper No. 9 Portable Lacer develops pressures up to 16 tons. 
With such pressure, hook legs can be embedded flush with the surface 
of any kind of belt, and points clinched. 


The scientific action of the jaws forms a perfect line of well rounded 
loops permitting the use of maximum diameter Lubrihide Pin, also PA 2- P 
providing equal distribution of pulling strain on every hook. A belt Scientific action of Jaws forms 


joint so made will outlast by two to three times one made with an . -—. aa 
old-style portable lacer. 
CLIPPER BELT LACER COMPANY crano wins. wicuien.v.s.a.. © Perfect loop for connecting pins. 


SPEED 


VICTORY 
by NOT 
INTERRUPTING 


12 PRODUCTION 
PI 
Sane, 8604 “eee EQUIPMENT 
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e Shaft Hangers e Chain Drives 

« Bicycle Type Sheaves e Set Collars 

e V-Belt Drives e Hercules Pulleys 
e Cast Iron Pulleys e Wood Pulleys 

« Steel Rim Pulleys e Shatting 

e Ring Oiling Bearings e Friction Clutches 
e Wick Oiling Bearings « Sprockets 

e Belt Tighteners e Pattern Work 


























"Patents make Jobs” 


SHORT DISTANCE 


TO THE ANSWER ON POWER 
TRANSMISSION PROBLEMS 


e Rigid Shaft Couplings 

e Flexible Shaft Couplings 
e Universal Shaft Couplings 
e Medart-Timken-Bearings 
e Iron & Semi-Steel Castings 
« Wire Rope Sheaves 

e Cut Tooth Gearing 

e Molded Tooth Gearing 


Mia coan: 
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New Lines Taken On 
By Distributors 


Globe Machinery & Supply Co., Des 
Moines, is now handling the rotary 
power and hand pumps, also suction 
line strainers of the Blackmer Pump 
Co. 

Hawley Hardware Co., Bridgeport, is 
distributing the pneumatic tools of the 
Aro Equipment Co. 

Bellamy-Robie, Inc., Cambridge, Mass., 
now carries the leather products 
of the Graton & Knight Co. 

Peden Iron & Steel Co., Houston, is a 
distributor of the lubricating materials 
of the Fiske Bros. Refining Co. 
Sager-Spuck Supply Co., Albany, is 
stocking the small tools of the Aro 
Equipment Co. 

Compressed Air Products, Newark, has 
been appointed exclusive sales repre- 
sentatives for New Jersey and Greater 
New York for the air and hydraulic 
devices of the Geroter May Corp. 
Muskegon Hardware & Supply Co., 
Muskegon, Mich., is handling Lubri- 
plate, a product of the Fiske Bros. Re- 
fining Co. 

Haven Saw & Tool Co., Oakland and 
San Francisco, has taken on the pneuv- 
matic tools of the Aro Equipment Co. 
Sidney B. Roby Co., Rochester, N. Y. 
is stocking the electric tools of the 
Black & Decker Co, 

Batson-Copk Supply Co., West Point. 
Ga., is distributing the lubricating ma- 
terials of the Fiske Bros. Refining Co. 
Utility & Industrial Supply Co., Jack- 


| son, Mich., now handles the pneumatic 


tools of the Aro Equipment Co. 


| Underwood Supply Co., Los Angeles, 


has added the products of the Armour 
Sand Paper Works and the tools of the 
Millers Falls Co. 


Pointers On Surplus 
Ads, Sales Given 


The ways of properly advertising, dis- 
playing and selling surplus goods will 
be described in the National Better 
Business Bureau’s revised Guide for 
Retail Advertising and Selling to be 
issued in July, E. W. Gallagher, assis- 
tant manager of the Boston Better 
Business Bureau and chairman of a 


| committee which completed making re- 





visions in the guide after four days of 
study, reported. 


Guth Advanced 
By Tyson Bearing 


J. R. Guth, who joined the company 
a year ago as assistant sales managef 
of the aircraft division, has been ap 
pointed director of purchases for the 
Tyson Bearing Corp., Massillon, O. 
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LAPPING COMPOUND 
Vas. Ecerglhing / 


This newest addition to the “Michigan” line... the modern, 
Oil-Mix Lapping Compound .. . is definitely outstanding i in 
quality ... has wide marketability . - - is a profitable item 
for Distributors . . . and is immediately available. 


A Multi-Purpose Compound 


“Michigan” is a fast, clean-cutting compound for hand or 
machine lapping. Serves a wide variety of users and pur- 
poses including— 

Valves Bearings Polishing Machines 
Cranks Cylinders Lapping Machines 
Gears Aircraft Parts General Tool Room 
Gauges 


Thirteen Standard Silicon Carbide 
Grit Sizes—Oil Mix 





























100 
600 400 280 220 150 80 
500 320 240 180 120 50 


Special formulas available to meet unusual demands. 


Seven Standard Package Sizes 


2 oz. Combination Can ) Packed : - cen t Petes 
4 oz. Combination Can 12 to - 
ly lb C carton 25 lb. Pail 

— 50 Ib. Pail 


Larger Containers on Request 


Speedy 24-Hour Shipments 


Distributors’ orders are shipped within 24 hours from time 
received. You can serve your customers quickly without 
carrying a large inventory. 


Fairly Priced 

While peak-point in quality, “Michigan” is priced right. 
Economy is double-barreled. Repeat user sales are automatic. 
Liberal Discounts 


There’s a liberal margin of profit for the distributor ... even 
better-than-average. Write for descriptive literature and 
Distributors’ proposition. 























Manufacturers of 
NEW-PROCESS COATED ABRASIVES and LAPPING COMPOUNDS 
= “1111 Bellevue Avenue Detroit 7, Mich. 
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STATE 
TAPS 


The name “Bay State” on a tap 
or die assures the user of uni- 
form accuracy and dependable 
precision performance— 

It assures distributors’ sales- 
men that they may with confi- 
dence sell Bay State Taps to 
their most exacting customers. 

And it assures exclusive. 
Bay State distributors and 
their salesmen the complete 
protection of the long estab- 
lished Bay State sales policy. 





BAY STATE TAPayo DIE 


MANSFIELD, MASS. 









- bestos-Manhattan, Inc., received the 
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Production Awards 





























American Fork 
Receives E 


The American Fork & Hoe Co., Ash- 
tabula, O., has been awarded the Army- 
Navy E flag. The award was in recogni- 
tion of the company’s efforts in produc- 
ing a million and a half machined bay- 
onets since August, 1942, 


Maritime Award 
For Edward Valve 


The Edward Valve & Mfg. Co., East 
Chicago, has been authorized to add the 
fifth gold star to its U. S. Martime Com- 
mission M pennant. All employees have 
received the Maritime Labor Merit 
badges. 


Chicago Pump 
Gets Maritime Award 


The Chicago Pump Co., Chicago, has 
received the Maritime Commission’s M 
award for the company’s part in the suc- 
cess of the shipbuilding program. 


Machine & Foundry 
Wins E Award 

The Army-Navy E pennant, for out- 
standing production of war ‘materials, 
has been presented to the American 


Machine & Foundry Co., New York, and 
E pins awarded the employees. 


Army-Navy E 
To Frain Lock 


The Frain Lock Co., Lancaster, Pa., 
has been awarded the Army-Navy E 
pennant for excellent production in be- 
half of the armed forces. 


Manhattan Rubber 
Gets Security Award 


The Passaic, N. J., plant of the Man- 
hattan Rubber Mfg. Division of Ray- 





National Security Award from the 
United States Office of Civilian Defense. 
The award covers organization and 
work of civilian defense carried on to a 
high degree of efficiency. 

The award consists of a certificate 
and a flag and will be added to the 
Army-Navy “E” Award, renewed 
twice; the Treasury “T” Flag, and the 
AAF Approved Quality Control Rating. 





The Cleveland Caps Forew Company — 


2931 EAST 79TH STREET * CLEVELAND 4, OHIO 


Woreheoses: Chicago, Philadelphia, New York, Los Angeles 
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A NEW SET OF MASTER 


SETTING AND 
CHECKING ROLLS. 


A Necessity in Every Plant 
that Uses Micrometers 


Every production man knows that precision tools and in- 
spection devices are only as accurate as the methods and 
gages by which they are checked and set. When anvils 
are worn unevenly, flat gage blocks are not adequate. 


This Sav-Way set of Master Setting and Checking Rolls 
provides for the first time a really accurate means of 
checking micrometers, snap gages, amplifiers, and dial 
indicators under all conditions of wear. The set consists 
of 20 rolls, ranging from .100” to 2.000” diameter. Rolls 
are hardened, ground, and lapped to X gage tolerance. 
The set is housed in a modern transparent, plastic case. 
Priced to sell at $89.50. Liberal discounts. 


Hundreds of Inquiries Waiting to be Followed Up! 


Our first ad in 15 leading trade publications announcing Sav- 
Way Master Setting and Checking Rolls pulled hundreds of 
inquiries from all parts of the country. We will gladly turn over 
to you the inquiries from your territory. 


\ 











Send for Catalog Sheets and Literature 


Sar 


4 1elt CERS 

















INDUSTRIES 
t Products Division * 


4875 EAST EIGHT MILE - DETROIT, MICHIGAN 




















OF SAY 


SEAL SPINDLES 


WAY HAND AND HYDRAUL 


PLUG GAGES 


IC INTERNAL GRINDERS * 
PRECISION AIRCRAFT 


SAV-WAY GOLD 
AUTOMOTIVE PARTS 





ANC 
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| Homestead Valve 





Wins Fourth Star 


Having been authorized to add a 
fourth gold star to its M pennant, the 
Homestead Valve Mfg. Co., Coraopolis, 
Pa., received the congratulations of 
Adm. Vickery for the company’s share 
in supporting the shipbuilding program. 


Second E 
For Ames, Baldwin 


The Ames, Baldwin, Wyoming Shovel 
Co., Parkersburg, W. Va., has been au- 
thorized to add a star to the company’s 
Army-Navy E flag as evidence of the sec- 
ond awarding of the excellent produc- 


tion citation. 


Army-Navy E 
To Economy Pumps 


In recognition of the company’s ac- 
complishments in the production of war 
equipment, Economy Pumps, Inc., 
Hamilton, O., received the Army-Navy 
E award on March 21. Employing more 
than 400 persons, the company has been 
engaged almost entirely in the produc- 
tion of pumping machinery for Army 
and Navy use since the outbreak of the 
war. 


Blind Workers 
Cited For War Aid 


More than a hundred blind war work- 
ers were present at a recent ceremony 
when the Bourne Workshop of the New 
York Association for the Blind received 
the Army-Navy E for excellent war 
production. After the presentation of 
the Army-Navy pennant, Sgt. A. A. 
Schmid, marine hero blinded on 
Guadalcanal, presented E pins to 105 
blind workers. The Bourne Workshop 
was founded in 1906. 


Maritime Commission 
Concludes Awards 


The United States Maritime Commis- 
sion has discontinued the issuance of 
the Maritime M award. In making the 
announcement, Admiral H. L. Vickery, 
chairman of the board of production 
awards, said, “In bringing to a conclu- 
sion the issuance of gold star awards, 
the commission wishes to express its 
sincere appreciation for industry’s con- 
tinuing contribution to merchant ship 
construction, and to extend to all em- 
ployees its warmest congratulations for 
the attainment of high goals in support 
of the valiant men of our Army, Navy 
and Merchant Marine.” 
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4000-pound Chambersburg drop hammer 

— most up-to-date model —for forging 

hooks, turnbuckles, sockets, shackles, 
wire rope clips. 


nn 





Latest dest n 200 ton pre for blankin& 
and forming tack € block pa? ts. 


THE UPSON-WALTON COMPANY & 


Wauu ch . 
Yactuners of Wire Mapa, Wire Rope Fittings. Jackle B 
MAIN OFFICES AND FACTORY: CLEVELAND 13 ‘phia _ 


114 Broad Street 
e 7 . 
Se eee € 37 West Jackson Boulevard 241 
Chicago 6 hee Building 
ittsburgh 22 



















2-Ton Air Express Shipments 
Avert Lay-off of G00 men 


SIX HUNDRED hard-to-get skilled workers are assembled for an experimental war 
production job. The supplier of special fasteners needed for the job can deliver only 
a limited number at a time. Does this mean a lay-off? No. The manufacturer orders 
a steady day-by-day flow of the units via Air Express to meet daily requirements and 
until there’s a backlog in the warehouse. 





COST is insignificant compared with results SHIPMENTS, large and small, are often 
achieved ($800 Air Express charges for delivered same day as ordered from points 
thirty different shipments totaling two 500 to 1,500 miles away. When time means 
tons). Over 600 men are kept steadily at money, Air Express saves both. Every 
work — to say nothing of avoiding other business can use this fastest delivery with 
losses when a war plant shuts down. economy. 


Specify Air Express — Low Cost for High Speed 


25 lbs., for instance, travels more than 500 miles for $4.38, more than 1,000 miles for 
$8.75, more than 2,000 miles for $17.50, at a speed of three miles a minute — with cost 
including special pick-up and delivery in all U. S. cities and principal towns. Same- 
day delivery between many airport towns and cities. Rapid air-rail service to 23,000 
off-airline points in the United States. Direct service to scores of foreign countries. 

















































































GETS THERE FIRST 
Write Today for “Quizzical Quizz,” a book- 
let packed with facts that will help you 
» solve many a shipping problem. Railway 
Express Agency, Air Express Division, 230 
Park Avenue, New York 17. Or ask for it 
at any Airline or Express office. 


Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION 
Representing the AIRLINES of the United States 
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T/5 Paul R. Leonard, Transportation Corps 
Detachment, Brooklyn Army Base, Brook- 
lyn, N. Y., is the winner of the $1,000 first 
prize in the Delta Home Workshop Contest 
to determine the best design for home 
workshops, Corp. Leonard's specifications 
were judged outstanding among several 
thousand entries submitted by architects, 
engineers, industrial designers and hobby- 
ists. Ted Kostew, Ozone Park, N. Y., 
won second prize of $500 and Felder S. 
Weeks, Milan, Tenn., won third prize of 
$250. The Delta Mfg. Co., sponsored the 


contest. 





Warehouse Groups 
Name Officers 


Nine chapters of the American Steel 
Warehouse Association, Inc., have 
elected officers for the coming year, ac- 
cording to Walter S. Doxsey, president, 
in Cleveland. The slates elected: 

Baltimore—Arthur M. Pfeiffer, Die- 
trich Bros., president; Harold Dell, 
John J. Greer & Co., Inc., vice presi- 
dent; J. D. Boan, U. S. Steel Supply 
Co., secretary-treasurer; George J. 
Parke, Eagleston-Parke, Inc., chapter 
director. 

Central States—L. B. Worthington, 
U. S. Steel Supply Co., president; E. B. 
Fisher, National Steel Co., and A. E. 
Kuby, Standard Steel & Wire Corp., 
vice presidents; T. B. Daniels, J. & L- 
Steel Corp., secretary; D. F. Grace, 
Chicago Steel Service Co., treasurer, 
and H. V. Douglas, Central Steel & 
Wire Co., chapter director. 

Colorado—H. V. Waterman, Hendrie 
& Bolthoff Mfg. & Supply Co., presi- 
dent; J. H. Singleton, C. A. Crosta, 
Inc., vice president; A. M. Mays, Hen- 
drie & Bolthoff, secretary-treasurer, and 
H. V. Waterman, Hendrie & Bolthoff, 
chapter director. 

Detroit—T. L. Parker, Edgar T. 
Ward’s Sons Co., president; L. M. 
Craig, Steel Plate & Shape Corp., sec- 
retary-treasurer, and G. W. Cooke, Jen- 
nison Hardware Co., chapter director. 

Northern California—Howard M. 
Tayler, Tayler & Spotswood Co., presi- 
dent; Curtiss Hayden, Dunham, Car- 
rigan & Hayden Co., and Wakefield 











































Ta remarkable thing about filing stainless steel is that there is a 
file that is able to stand up at all against this hard, tough metal. 


But Nicholson has done it — with a distinctive file-tooth design. 
This feature and great care in hardening give Nicholson Files for 
Stainless Steel special virtues for long-lasting efficiency despite the 
abrasive action of the hard chromium and nickel content they 
encounter. 


Only light pressure is required to enable Nicholson Files for 
Stainless Steel to take hold, yet leave a good finish. Available in 
the same shapes, sizes and cuts as regular purpose files. Be sure 
your orders for these files specify “for Stainless Steel.” 


“FILE FILOSOPHY"—Put this interesting, profusely illustrated 48-page “hand- 


book” on kinds, use and care of files into the hands of your salesmen. We’ve 
a limited supply for judicious distribution. FREE. 


NICHOLSON FILE CO. + 42 ACORN STREET, PROVIDENCE 1, RHODE ISLAND 


(In Canada, Port Hope, Ont.) 
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Baker, Baker & Hamilton, vice presi- 


eee EQUIPMENT dents; R. D. Cortelyou, secretary, and 


H. E. Oliphant, Tay-Holbrook Inc., 
h di ; 
NECESSARY ° eemeumene: 0 P. Lambrecht, 


Salt Lake Hardware Co., president; L. 
TO KEEP S. Packman, Steel-Engineers Co., vice 
H. C. Kimball, Z.C.M.I. 


dent: 
GRINDING Wholesale Hardware Div., secretary- 


treasurer, and H. P. Lambrecht, Salt 


WHEELS Lake Hardware Co., chapter director. 


Southern California—E. Jungquist. 


AT TOP Gitisn 1 awn te 1330 Con an 
EFFICIENCY 









| Wayne Rising, Ducommun Metals & 

| Supply Co., vice presidents; W. H. 

| Lindberg, E. M. Jorgensen Co., secre- 

| tary-treasurer, and E. Jungquist, chap- 
| ter director. 

Texas—R. L. Philips, Peden [ron & 
Steel Co., president; W. C. Jaschob. 
Briggs-Weaver Machinery Co., and J. 
H. Maxwell, Maxwell Steel Co., vice- 
presidents; N. A. Fitch, National Steel 


| 
} 
| 
% Impress upon your grinding wheel | 
| Products Co., secretary; V. P. Williams, 


customers the necessity for REGU- 
LARITY in dressing and truing their 


grinding wheels. This keeps them in 





Markle Steel Co., treasurer, and R. L. 
Philips, chapter director. 
Wisconsin—Carl Gallauer, U. S. 
Steel Supply Co., president; George 
Heiden, Shadbolt & Boyd Co., vice- 
president; Reimar A. Frank, A. M. 
Castle & Co., secretary-treasurer, and 
John Pritzlaff, John Pritzlaff Hardware 
Co., chapter director. = 


tip top operating condition and 
saves, not only the wheel, but time 
and money as well. This is the Dis- 
tributor's chance to help plant man- 


agers maintain high production 
6 ” * Detterman Joins 


efficiency. Send for catalog sheets. Chapin-Owen 





O. K. Detterman, abrasives engineer, 
| has joined the service staff of the 
Chapin-Owen Co., Inc., Rochester, N. 
Y. He will assist in the handling of the 
supply company’s new Sterling grinding 
| wheel line. 


al OWL Lh hh ll Ll a 


( © We operate two of the country's larg- § 
5 est production heat treating plants which 
turn out approximately 300 tons of war 
work daily, working 24 hours a day—7 ¢ 
( days a week. 
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FOR CORRECT DRESSER 
SIZE USE THIS CHART 


e Use # 0 £ODressers on 
Wheels up to 11/2" Face 











e Use #1 Dressers on 
Wheels 15"—2" Face 








e Use # 2. Dressers on 
Wheels over 2's" Face 













© Use #11 or #22 Dressers 
on Wheels of extra wide 
Face 








Harold C. Lenfest has been named vice 


THE VINCENT STEEL PROCESS CO. crrroir >, micnican president in charge of the New York office 


DETROIT 7, MICHIGAN of the. Enterprise Engine Co., San 
Francisco. He has had a long career in 
marine and diese] engineering. 





eee SAYS 
PLANT ENGINEER 
ABOUT VEELOS 
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N drive after drive in a big Eastern paper mill... over a wide range 

of equipment...under a variety of service conditions... you'll 

find that the belt used is Veelos. Beater... re-winder ... sheeter... pump 
...this adjustable, link V-belt drives them all with maximum efficiency. 
When asked "Why Veelos ?”, the plant engineer replied, "It’s easier toinstall.” 
He was talking straight to the point! Easier installation is one of the big 
advantages provided by Veelos link construction. Among the others are: 


1, Adjustability to End Slippage: Veelos link construction 
provides quick, easy tension adjustment to end slippage. 


2. Controlled Tension Protects Bearings and Belts: Control 
of tension on each individual strand permits uniform, 
controlled tension in the entire drive. This protects bear- 
ings as well as belts. 





Link Construction Ups Production 
.. and Customer Goodwill , THE LINK 


Veelos is a “‘sales-opener” in many plants... leads the VY BR E LT 
way to consistent, repeat V-belt business. Sell Veelos and ng 
you sell for keeps! 


to any Length 





MANHEIM MANUFACTURING & BELTING CO. Adjustable 


Adaptable to any Drive. 
MANHEIM, PENNSYLVANIA 
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OND distributors can and 
do recommend the one 
caster that’s just right for the 
job—because the Bond line of 
industrial truck casters is com- 
plete. All casters produced by 
Bond are designed for indus- 
trial use. Write today for free 
catalog ... and select the right 
truck casters for your materials 
handling. 


Bond 1536-A Caster (top). Combines easy 
swiveling with long service because of spe- 
cial double ball race design and use of dur- 
able Bond caster metal. 


Bond 140-A Caster (second from top). 


“Sturdy, all steel construction reduces caster 


breakage. Sizes from 4” to 12”, capacities 
from 450 to 4000 Ibs. per caster. 


Bond 118-A Caster (bottom). Triple ball 
race construction for extra hard service and 


heavy duty. Cupped raceways assure even 
wear and long life. 


BOND FOUNDRY & MACHINE COMPANY 
MAANHEIM, PENNSYLVANIA 


TRUCK 
CASTERS 


Built-for-the-Job 
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Firm Aids Training 
Of Shell Producers 


In line with the need for tremendous 
acceleration in shell production, calling 
for a corresponding increase in utiliza- 
tion of carbide tools, Carboloy Co., 
Inc., Detroit, has developed an up-to- 
the-minute training program specifi- 
cally designed to enable shell manufac- 


turers to obtain better overall perform- ' 


ance and increased service life from 
carbide tools. The program, under- 
taken by Carboloy as a non-profit ac- 
tivity, is designed to assist in keeping 
consumption of critical carbide shell 
machining tools by the carbide indus- 
try when the scores of new shell plants 
are in full production. 

Meetings of shell producers and sub- 
contractors at various key points 
throughout the country are being held 
by Army Ordinance at which the pro- 
gram will be discussed. Distribution of 
the course will be through the firm’s 
district offices. Field engineers and dis- 
trict managers are available to help 
individual shell plants put the course in 
operation. 

The complete course is designed to 
serve two definite purposes. In new 
shell plants it will provide basic train- 
ing in the use of carbide tools in gen- 
eral, and will also give specific instruc- 
tions in the use of carbide tools for 
shell machining operations, In shell 


plants where carbide tools have been. 


in use for some time, the training 
course will serve as a refresher and 
will also furnish new information on 
improved practices in machining which 
have been developed as a result of ex- 
periences in various shell plants. 


Packard Elected 
Worthington Officer 


Charles A. Packard was elected vice 
president and controller of the Worth- 
ington Pump and Machinery Corp., 
Harrison, N. J., last month. Mr. Pack- 
ard is also vice president of the Con- 
trollers Institute of America and chair- 
man of the accounting council of the 
Machinery of Allied Products Insti- 
tute. 


Johnson To Represent 
Sligo Iron, Others 


E. W Johnson, former representative 
of the Joseph T. Ryerson Co., Chicago, 
in the company’s home city, Indianap- 
olis, and Tulsa, has opened his own 
agency in Tulsa. He will represent the 
Sligo Iron Store Co., St. Louis; Corey 
Steel Co:, Cicero; and Super Steels, 
Inc., Chicago. 
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RAILROADS ARE WAR ROADS | 
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Bolg Power King 


@ Railroads are the arteries 

through which flow the things 

vital to the safe conduct of _the 

war. Everything ...a ship.. 

an airplane .. . even a small part 
must travel some part of the way by rail. 

Railroads need all the help and assistance they can 
get to handle the shipping of war freight. BADGER 
Car Movers are giving the railroads this very neces- 
sary aid—they help to eliminate time loss at loading 
and unloading platforms—short delays to be sure, 
but multiplied thousands of times they mount to 
untold hours. They spot and shift freight cars 
quickly and maintain them on constant main line 
service. They help to ease the terrific strain of mov- 
ing today’s essential goods. Abosnes 


Three types of BADGER Car Movers handle any Safety Car 
job—light, heavy, or medium . . . the POWER KING Wrench 

. . the NEVER-SLIP . . . the SLIP- PROOF. Get 
your stocks ready—not only of Car Movers, but the 
ADVANCE Safety Car Wrenches and ADVANCE 


Safety Slip-Proof Spurs—the spur is the life of the 
Car Mover. ADVANCE SAFETY SPURS 


LEADERS WITH THE DISTRIBUTORS FOR OVER 40 YEARS 





TWIN FLUTED COUNTERSINKS 


At present, made in 6 sizes 
from 4 to 1%; in 41, 45 
and 30 degree angie ¢/1. 


Twin-fluted for precision work. They give’a very smaoth 
micro-inch finish, but ore readily adaptable for coarser 
work, They ore fast cutting. R ded for counter- 
sinking, in aluminum, magnesium, ‘steel, plastics, ply- 
wood, etc. Perfect chamfer is guaranteed, free from 
ridges or chotter-marks—accurately uniform in all 
cases. Made of high speed steel, ground for close 
tolerances after hardening, and fulfill the exacting 
Grobet standards of accuracy. 





GROBET TWIN FLUTED COUNTERSINKS are obtain- 
able in given sizes or offered in a strong box of polished 
wood containing eight countersinks to the set (two in 


duplicate sizes). 
write for Discounts and Bulletin No. 451 


GROBET FILE CO. of AMERICA 
421 Canal Street New York, 13 N. Y. 


IMPORTERS OF GROBET SWISS FILES MFRS. OF GROBET ROTARY FILES 
Plants: New York @ Chicago ®@ Les Angeles 















SEND FOR NEW “CATALOG BR’ 











Just off the press — the 
most complete of its kind, 
illustrating the full line of 
GROBET ROTARY FILES, 
CUTTERS, DIESINKERS' 
BURS, etc., in size, shape 
and coarseness of cut for 
every industrial purpose. 
(Please make requests for 
Catalog BR on your firm 
letterhead.) 






¢ 


ROTARY FILES, RASPS AND BURS — 


pre tet 


GROUND FROM THE SOLID 
~ MAMD CUT. 














GROBET FILE CO. of AMERICA 


421 CANAL STREET ° NEW YORK 13, N. Y. 
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Coal is now being sold in under-arm 
packages by department stores. Gimbel 
Bros., Philadelphia, sells “White Glove” 
3-in. cubes, packaged six to a carton. 
Cubes are 75-80 % anthracite and 20- 
25% bituminous fines, compressed with 
asphaltic binders. A buck takes 17 
packages, making price about $13 a ton. 

Army planes now string telephone 
wire at 150 mph. A parachute marks 
each end of the wire, paid out from 
snarl-proof coils through a tube on the 
side of the plane. 

By changing the fabric weave, rear- 
ranging the resin formula and modify- 
ing coating procedure, a new fabric- 
base laminated phenolic fiber has been 
given much increased elasticity. Lam- 
inates can be bent, curved or drawn to 
within 3-min. radii. 

We are imitating the bird in the “Or- 
nithopter”, which flaps its wings through 
a 32-in. stroke to fly; soar and such. 
This was Leonardo da Vinci’s solution 





This bat-winged, twin-engined, long-range 
interceptor, the XP-67, carries six 37-mm. 
cannon, and was designed by McDonnell 
to test flying-wing theories. One of half-a- 
dozen experimental models recently an- 
mounced by the Army, it probably has 
been rejected—or it would still be a mili- 
tary secret. 
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to Specify Blackhawk Socket Wrenches 
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AWK MFG. CO. 


aukee 1, Wis. 


BLACKHAWK 
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in size. 


against the work. 








| OUTSTANDING | 


PERFORMANCE 
THAT KEEPS YOUR 
CUSTOMERS BUYING 


samples to show their trade. 


Fibre Combination Discs. 





GRIT-LOK BOND 
THREE-M-ITE FIBRE 


COMBINATION DISCS 


Three-M-ite 
with the new GRIT-LOK Bond that reduces mineral loss 


to a minimum, prevents loading, runs cooler and wears 


Fibre Combination Discs are now made 





longer on high speed grinding. 

These discs are outstanding as proved by their top performance 
on a wide variety of industrial jobs. Tested and retested by the 
trade and abrasive engineers, they have proved unbeatable in 
turning out work. Only the finest materials are used in their manu- 
facture. The tough, fast-cutting aluminum oxide mineral is uniform 


The strong, resilient backing holds the abrasive firmly 


Provide your salesmen with these facts and supply them with 










You will find them developing a 
steady flow of repeat order for GRIT-LOK Bond Three-M-ite 









to the problem some hundreds of years 
ago. 
Three of thirty sleek, shiny light- 
weight aluminum boxcars have been de- 
livered to Western Railroads. The 4- 
ton weight saving per 50-ton car makes 
the locomotive’s job easier. 

Airway beacons for inaccessible spots, 
such as mountain peaks, can now go a 
year without refueling. They operate 
automatically on bottled gas. 

A 2-cyl. gascline engine of radically 
different design, just announced, can 
operate at 11,000 rpm. without vibration. 
Size can be varied to suit the job, so 
many emergency and auxiliary applica- 
tions are indicated. 

The manicurist that holds your post- 
war hand may be a machine, the 
“Beautiator”, capable of scrubbing and 
loosening cuticles, filing and buffing 
nails. Costs $29.75. 

To make distilled water artificially, 
a process has been developed which ex- 
changes ions in dissolved salts. Mela- 
mine-derived synthetic resins transforms 
dissolved salts to corresponding acids, 
which are absorbed by another resin 
bed, which also takes out dissolved 
carbon dioxide. 

Rubber matting has a plastic compet- 
itor—a friction compound bound to- 
gether witha plastic. It is jet black. 

Resin-bonded papers produce combat 
maps that can be washed when dirty, 
written upon while wet, and stay strong 
and opaque under all battle @onditions. 
Such papers have a big future in pack- 
aging and printing. 

With a cathode-ray tube, it is possi- 
ble to determine frequencies of 5,000 






























































Here's a British Royal Navy diver, all 
togged out to descend into the mine-laden 
waters of Cherbourg Harbor to clear away 
underwater wreckage. His suit is self- 
contained (like those worn by human 
torpedoes), so he has no lines to foul. 
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‘ially, 
h ex- 
Mela- 
forms / ‘ . » ~ " 
= / asour EOLO-TEMPER 1?s 
Sy 
resin Let him tell you about COLD-TEMPER, the most significant tap 
olved While you're at it ask advance in years. 
him co demonstrate: He'll quickly convince you that it’s to your advantage to give COLD- 
© Color **i-dot-ification”’ for instant TEMPER Taps 2 try- 
identification of cut thread (red dot), 5 Ns j 
mpet- idencificamiiground (ebite dot ye He i point out that Thseedusl ee of yr p high speed tap, 
d precision ground (blue dot) at 120° below zero, means better threads and more 0 them per tap 4f "0 
to- «The “TapCapeule” that seals and extra cost to you! And he'll suggest that you make your own comparative 
black. protects each individual Threadwell performance tests on steel, cast iron, alloys, plastics—any material how- 
b — Cees Fe bot ee ie ever tough on ordinary taps. 
ymbat — Sa — The Threadwell distributor in your locality was carefully selected for 
dirty, e Graaseless rust-proofing—that keeps his ability to provide prompt and intelligent atcention to your tapping 
tron every Threadwell tap shining, clean needs. If you aren't already in touch with him, you'll find it decidedly 
vee 8 and easy to handle to your advantage to see him and get the facts on this genuine and impor- 
tions. © Threadwell Tap service to march tant advance in tapping efficiency and economy. May we send you his 
pack- Threadwell COLD Tel prveel a name, together with a complimentary Copy of the handy and useful 
tention at the factory plus real team: Threadwell Tap Book? 
e work on the part of the Threadwell 
. distributor 
posst- . 
5,000 
, 
DISTRIBUTORS IN LEADING INDUSTRIAL CENTERS 
“THROUGHOUT AMERICA 
EXPORT STOCKING DISTRIBUTORS 
CANADA, Bridge Machinery Co., Montreal; 
» ENGLAND, Skylwx Ltd., London ond John H. Graham end Co., Inc. 
THROUGHOUT THE WORLD 
- 
TH READWELL TAP AND DIE COMPANY - GREENFIELD, MASSACHUSETTS, U. S.A 











Treadwell TELLS THEM THATZoc SELL THEM 


owerful and successful Threadwell COLD- 
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Every tap user in your territory is reading this 


orite shop magazines this month. 


message in his fav 
ent—every month 


Every Threadwell advertisem 


P 
TEMPER Tap full color page advertising campaign. 
ake the most of it. 


Let’s work together to m 








—directs the consumer to his Threadwell Distri- 
butor. The Threadwell 100% Selective Distribution 
Policy assures maximum benefit to you from the 
er, all 
e-laden 
r away 
| THREADWELL 
human ff) me TAP AND DIE C 
oul. 1E COMPANY - GREENFIELD, MASSACHUSETTS, U.S.A. 
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ORINNER 


y 
J MODERN PRECISION PRODUCTION 


The advanced design of modern machines, plus the use of carbide tipped 
tools, has resulted in greater production through the use of high speeds 
and heavy feeds. Skinner Chucks have kept pace with this advanced 
design — not only with precision construction, but with a line covering 
all American Standard Lathe Spindle requirements. 

The Series 1900, 4-jaw, independent chucks have such features as heat 
treated, alloy steel parts — jaws 
with precision square threads — 

large operating screws — ability 

to hold work requiring tenths of 

thousandths accuracy — constant 

inspection of parts during man- 

vfacture and after assem- 

bly — guaranteed _inter- 
changeability. 

Write for new Catalog 

No. 57 which gives 

complete _informa- 

tion on all Skinner 


1900 


INDEPENDENT 


THE SKINNER CHUCK COMPANY 
346 Church Street, New Britain, Connecticut 
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cycles per second to an accuracy of bet- 
ter than 0.1%. 

To test planes and parts at speeds 
over 750 mph. (the speed of sound), the 
Navy is building a new wind tunnel at 
Moffet Field, Calif. 

Largest airport in North America is 
at Edmonton, Alta., where we turn over 
planes to Russia. With two 7,000-ft. 
runways, the 4-sq. mi. field will be 
bought by the Canadian Government at 
our cost. 

To “birdproof” plane windshields, 
laminated flat plate is used, with semi- 
tempered and full-tempered glass pan- 
els separated by shock-absorbing vinyl 
plastic. 

Radar, our most widely known secret, 
is entering the “now it can be told in 
print” class. It is “revealed” as emis- 
sion of radio-wave pulses from one 
aerial, and reception of reflected pulses 
by another, the elapsed time between 
sending and receiving being convertible 
to distance of the reflecting object. To 
some extent, the amplitude of the radio 
“echo” or reflected pulse is a measure of 
size of the reflecting object, enabling 
the observer to guess at its nature. 

If capacitors are put on a high-voltage 
transmission line to lift power factor, 
annual costs per kilowatt can be cut 
*way down. In one study, raising power 
factor of a 24,000-kw. load from 85% 
to unity halved annual costs. 

To make sure of emergency power in 
an English factory, they’ve installed an 
automatic diesel set. Lube-oil pressure 
is maintained on the line all the time. 
If the power supply fails, the failure lets 
a solenoid valve open, flooding engine” 
bearings with oil and opening the valve 
which admits starting air to one cyl- 
inder. 

Auto headlights can be dimmed auto- 





4 


Therrnometer tube 
arawn by hand. See arrow 


along sharp edge of 
carboloy ., 


--Carboloy rests 
on block on bench 











To replace files or razor blades for mark- 
ing freezing and boiling points on glass 
thermometer tubes, a triangular section of 
carbide is now used. The tube is simply 
drawn along the finely ground edge. The 
carbide lasts for weeks, while former 
units lasted only a few minutes. 








No one knows better than the 
mill supply distributor that during these 
war production years, the emphasis 
has been on production— getting out 
“enough and on time.” With men's lives 
at stake, costs were secondary. But now 
industry realizes that many of the same 
tools used to increase output point the 
way to substantially lower costs as well. 


*Prominent western aircraft manufacturer. 
Atkins Metal Cutting Saws have won notabie 
distinction throughout this great industry. 


Atkins Silver Steel Blades are a case 
in point. By permitting faster cutting 
rates, they reduce the cutting cost per 
unit. By making more cuts per blade, 
they reduce tool costs as well as the 
unproductive time spent in tool 
change-overs. Further proof of these 
points — and a job demonstration for 
your prospects or customers, are avail- 
able on request. 

E. C. ATKINS AND COMPANY 


420 South IMinois Street, Indianapolis 9, Indiana 
Agents or Dealers in Principal Cities the World Over 


ENGINEERED SAWS FOR 2. Bae Sl ee Se ee 
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BELMONT 9... For all hydraulic 
services from low pressures to ex- 
tremely heavy duty, hot and cold water. 


BELMONT 319. . . For hot and 
cold water rods and plungers. This is one of a 
series of adver- 
tisements on Bel- 
mont Packings. 
Appearing in 
leading business 
publications every 
month, this series 
will make new 
friends and new 
customers for you. 





Belmont 319 Hollow Center Packing and Belmont 9 Special Hydrau- 
lic Packing will properly seal stuffing boxes of heavy hydraulic units 
such as presses, accumulators, draw-benches, squeezers and pres- 
sure pumps. 

The hollow center of Belmont 319 Packing, provides a point of 
least resistance for expansion and extraction. Hence, the packing 
will “breathe” toward the “hole” as varying conditions of service 
within the stuffing box are exerted upon it. 

Belmont 9 combines two distinctive materials made into one in- 
tegral packing. The channel not only acts as a wiper, but as a pro- 
tection to the inner body of flax .-. . these two packings used in 
alternate rings make an ideal combination set. 

Authorized Belmont distributors are located in every large indus- 
trial center to make recommendations on your requirements, or if 
you desire, a request on your company letterhead will bring a copy 
of the Belmont Catalog displaying the complete Belmont Packing 
Line in detail. 


THERE’S 


BELMONT PACKING 


FOR EVERY SERVICE 


rHE BELMONT PACKING 


ND SEPV STRI 


& RUBBER 


e PHILADELPHI«A 
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matically by a photoelectric unit‘on the 
front bumper bracket. Light an 
approaching car acts on the photocell 
to actuate the dimmer, 

New York Central has ordered 25 
locomotives ineerporating alu in 
cab, sandbox, running board, ety cut 
weight. Each weighs 235.tens will 
generate 6,000 hp..A 15-in. firebox pro- 
vides higher combustion sie 
Steam pressure is 290 1b. 

To imitate thé ability of a rainy or 
foggy night in pepping up your auto 
engine, a manufacturer has 
a device for feeding a 50-50 water-alco- 
hol mixture into #he carburetor intake. 
It is supplied by gravity, from a tank 
of about 10% the Gapacity of the fuel 
tank. The additive cools the combustion 
chamber, suppressing detonation and 
preignition to allow higher power out- 
put. 

Phosphors are now coated on fluor. 
escent-tube cores by electrostatic dust 
precipitation. An ionizing wire is put 
through the tube and a high potential 
applied. A “smoke” of phosphor powder 
is blown through, charging the particles 
and causing them to line the tube. A 
blast of moisture-saturated warm air 
smooths the coating. 

To get higher efficiency from hydro 
chloric-acid heat exchangers, impervi 
ous graphite-base tubes are replacing 
glass. They are not damaged by traces 
of hydrofluoric acid, will stand 70 Ib, 
per sq. !n. pressure nad considerable 
shock. Efficiency is multiplied twelve 
times. 

Overlapping plates of thin manganese 
steel are held together in woven cotton- 
fabric Pockets and the whole covered 
with nylon, to make flak curtains for 
bombers. They are lighter than armor 
plate, stop flak, and can be fit readily to 
fuselage contours. 

Signal Corpsmen coukdn’t make pole 
holes stay dug in sandy soil. So now 
they set the pole vertically in place on 











Planned for salesmen is one of four Sky- 
craft planes. A single-seater of low-wing, 
twin-boom, pusher design, it. will have ¢ 
“jump” or rumble seat for the occasional 
extra passenger. It will operate at about 
150 mph:, cost about $4000. 
















Cogan \ NAME TO’ REMEMBER WHEN YOU THINK. OF BETTER LATHES 


To help you sell 

Logan Lathes, this 

message appears in 

27 leading industrial 
i * journals, 





- The men who build Logan Lathes 
4 y» Place a premium on precision. From 
their own daily experience in build- 
ing precision machines they know 
how vital accuracy is. Not only Logan executives 
and engineers, but also the men in the shops, 
share in an all out determination to keep the 
ganese Logan Lathe the most accurate in its field. This 
unflagging accent on accuracy from the first 
assembly to the final testing has done more than 
anything else to make the Logan Lathe outstand- 
ing in precision as well as in rugged strength. It No. 840 
explains, too, why so many industrial executives Quick Change Geer Turret Lathe 
are depending on Logan Lathes both in tool rooms 
and on production lines. Ask your Logan Lathe 
dealer, or write for full information on all models 
of Logan Lathes. 


twelve 


Brief Specifications 


Common to all Logan Back Geared Screw Cutting Lathes, Hand Screw 

Machines, Quick Change Gear Lathes, and Manufacturing Turret Lathes, 

Bench, Floor and Cabinet Models 

Swing over bed, 10'/,” 179, 334, 420, 620, 780, ond 1456 

Bed width across ways, 6-15/16” F-P.M. 

Bed length, 43%” Size of motor . . 3 or /y h.p., 1750 
F 4 , Be r.p.m, 

Size of hole through spindle, 25/32 Preloaded precision ball bearing spin- 

Spindle nose diameter and threads per die mounting 


inch, 1%)”—8 Drum type reversing motor switch and 
Spindle speeds (bock geors engaged) cord 


. . 30, 56, 104, 131, and 244 r.p.m. Precision ground ways, 2 prismatic ‘“V"" 
Spindle speeds (direct belt driven) . . ways, and 2 flat woys 


LOGAN ENGINEERING CO. Oi. SD 
. Back Geared Screw Cuiting Lathe 
CHICAGO 30, ILLINOIS <3 
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Here’s the latest from ARMOUR! 


A NEW, MORE EFFICIENT 
COATED ABRASIVE.... 


ARMOURCLAD 





FIBRE COMBINATION DISC 


. .. and it’s made to order for better metal working! 


This disc is made possible by a new-type adhesive that 
gives a harder, longer-lasting bond. Armour’s long expe- 
rience in making abrasives insures satisfaction... gives all 
the qualities you need in a metal-working abrasive. .. . 
e CUTS CLEAN AND FAST 

e CUTS COOLER, CUTS MORE EASILY 

e HAS GREATER RESISTANCE TO HEAT AND HUMIDITY 
e HOLDS UP BETTER UNDER HIGH CUTTING SPEEDS 

e IS MORE ECONOMICAL, LASTS LONGER 

e PRODUCES FAR BETTER FINISHES 


For practical abrasive advice, write or call... 


ARMOUR SANDPAPER WORKS 


DIVISION OF ARMOUR and COMPANY 


1355 West 3st Street Chicago 9, Illinois 
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the surface, over a 2-lb. charge of ex- 
plosive set about 5 ft. below ground 
through a driven tube (which has been 
removed). When the charge is detonated, 
the pole sinks 6 to 6 ft., and the loose 
sand falls back toe imbed it firmly. 

Corrugated panels are being used in 
the super-structures of 18,000-ton trans- 
port ships. They save time, money and 
manpower by eliminating many of the 
stiffeners and much of the welding re- 
quired with flat plates. 

Detroit is thinking about a conveyor- 
belt subway, with a traveling belt carry- 
ing seats at 30 mph. The subway would 
run 8 mi., and boarding belts would be 
provided at stations to bring passengers 
up to belt speed and to “decelerate” 
them when getting off. 

Prof. Felix Ehrenhaft, physicist, has 
proved that beams of light travel like 
corkscrews, and can actually make par- 
ticles of dust or other matter follow a 
helical path in their fall. 

From surveyor’s stakes to daily pro- 
duction of 2,000 tons in three~months 
is the record of a Madisonville, Ky., 
strip coal mine. The mine yielded 481,- 
000 tons the first year of operation. 

The War Department says the aver- 
age Jap soldier is 5 ft. 3 in. tall, weighs 
117% 1b., and can lift 150 Ib. to his 
back with feet together. The average 
Yank is 5 ft. 8 in. and weighs 145 Ib. 

Sperry Gyro now sells 18,000 meals 
a day at cost to the 10,000 employees in 
its Nassau plant. Many employees not 
only have abandoned the lunch pail, 
but get at least one extra meal at the 
plant. 

A new mercury-arc rectifier steps up 
frequency from 60 cycles to 500—3,000 
c.p.s. for electronic induction heating. 
It incorporates a bank of excitron rec- 
tifiers, a means of transferring power 
from rectifier circuits to load circuit, 
a means of tuning to desired frequency, 
and an electronic firing and control me- 
chanism operating on the grids of the 
excitrons to multiply the frequency ap- 
plied. 

Aluminum and air conditioning work 
together in the 1945 ACF-Brill bus to 
give greater operating economy and 
greater riding comfort for passengers. 
The underframe is aluminum and steel, 
with the aluminum body integral. Ex- 

tra power is provided to operate the 
air-conditioning unit. 

Dielectric cooking of foods is not yet 
a home practicality. It’s still too new. 
This method of heating works from the 
inside out, so bread crust is inside, 
steak fat burns before the lean is 
cooked, chicken bones char before the 
meat is cooked—and most foods taste 
like a New England boiled dinner. Be 
sides, the outfit would cost about $1000 
and require rewiring of most houses. 


Tools used around acids or soldering 
fluxes ténd to rust. It can be removed 
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FALK ...A.GOOD NAME [md a) 
The Phrase IN INDUSTRY a) 
Possesses Tangible Values For You! 


The individual sale of a product is incidental. The service which that product 
renders is all-important ... All-important to the buyer, because the con- 
tinued satisfactory performance of that product confirms his judgment in 
purchasing it . . . All-important to the seller, because the satisfaction ren- 
dered the buyer enables the manufacturer to make sale after sale. 
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Falk products have been rendering a satisfactory service to industry for yh 
over 50 years. It is this satisfactory service that has enabled The Falk co \ 
Corporation to continue, and to progress. It has enabled the buyer to g\t 
depend on Falk claims for its products, and to depend on the performance 

to be secured from those products. , : 


ayes 









os we 


This is what we imply when we say: “Falk... a Good Name in Industry.” ‘s 
That phrase includes the Falk philosophy of doing business, its policies, its ad a 
research, its engineering skills, its production facilities, its service to industry, 

to its community, and to its employes. All this has given the Falk name a 

tangible value; and this tangible value has been meticulously maintained. 


You who buy Falk products have acclaimed Falk a good name in industry. yz a 
The fact that you were jointly responsible for this good name automatically 
provides you with values that would not otherwise be available. | 


Therefore we say “Falk... a Good Name in Industry” possesses concrete ‘ 


value, and carries the assurance that “it always pays to consult Falk.” 


THE FALK CORPORATION, MILWAUKEE 8 WISCONSIN 
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For over fifty yea 






Precision Manufacturers of or distributors in principal citie 

Speed Reducers * Motoreducers ® Flexible Couplinas ® Herringbone ond Single Helical Gears * Heavy Gear Drives 

Marine and Diesel Engine Gear Drives and Clutches © Steel Castings © Contract Welding and Machine Work 
N 









quality performance of every § 


clamp in the DIXON line. It is platniyes 
companion parts; the accurate cut of Wrooded portions; the smooth 


finish of coupling stems and shanks; and the clean, efficient ap- 
pearance of the complete unif. It is an important reason why DIXON 


produtts sell and stay sold. 


GROUND JOINT CONSTRUCTION 
By « DIXON was the first to build hose couplings of the 


"G J-BOSS” 


GROUND JOINT 
AIR HAMMER COUPLING 


washerless type ... 


a method of construction that 


requires workmanship of the highest order. Pre- 


Cision in shaping and finishing the facing parts of 
oo hag 0] stem and spud is absolutely essential, to assure a 
. a lasting, leakproof seal. The satisfactory service 


'G J-DIXON” 


GROUND JOINT 
AIR HAMMER COUPLING 





"“G jJ-BOSS” tive fields. 


GROUND JOINT STYLE X-34 
FEMALE HOSE COUPLING 


Sizes 4" te 4" 


provided by all DIXON ground joint couplings is 
proof of the expert craftsmanship employed. 


The three couplings illustrated at the left are of 
ground joint, washerless construction, with a repu- 


tation for long, trouble-free service in their respec- 


CATALOG No. 241-X completely describes these 


and all other products in the DIXON line. If you 


Note: Above couplings are 
also made washer type. 


do not have a copy, send for one, today. 


Sold in Accordance With Our Established Distributor Policy. 
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easily by dipping the tool in a solution 
one tablespoon of ammonia citrate in 
water, or 9 grams of zinc 


5 of caustic soda. 


fortatfen, =. 

ces, saving floor- 

ad smite flow of work, 
, avoiding 


con- 








gestion, ee: ‘changes ‘easy. 

Largest of the British tron’ mines are 
under the ocean—the four Wabana 
mines on Bell Island, Conception Bay, 
Newfoundland. Shafts at the water's 
edge lead down 200 to 1500 ft. and in 
one case out under the ocean for two 
miles. 

Vanadium, rhenium and tin have all 
been found in the U. S. as a result of 
war-inspired prospecting. Poorish de- 
posits of vanadium occur in ten states, 
rhenium is present in quantity in North 
Carolina molybdenite, and tin (small 
veins) is up on Seward Peninsula, 
Alaska. 

A 2-in. plaster partition just an- 
nounced is nothing but 2-ft. sections of 


floor-to-ceiling plasterboard snapped® 


into grooves in floor and ceiling strips. 
One side is braced until the other has 
been rough-plastered. Then braces are 
removed and the wall final-plastered. 
Helicogyros—cross between helicop- 
ter and common plane—are one method 


| suggested to attain hovering character- 


istics of the ‘copter in combination with 
reasonable forward speed. (275 mph.). 
Both personal and transport types are 
projected. 

Strip mines in Indiana are aiding in 
reforestation by planting over “har- 


| vested” areas. One group of mines ex- 


pects to plant 400,000 trees this year, 
plus an experimental tract of four types 
of pines mixed with native hardwoods. 

Pennsylvania Railroad is building a 
“Triplex” reversed locomotive for heavy- 


| duty freight and passenger-service. The 


boiler is behind the cab. the coal stor- 
age in front, and water is carried in a 
tender—to be pumped forward into 
tanks to keep frontal weight constant 
as coal is used. Each of two trucks is 
driven by a 4.500-hp. turbine geared to 
it and incorporates four pairs of small- 


| of guide wheels. Turbine drive avoids 
| reciprocating pound, permits the smaller 
wheels—which- in turn allows a bigger 


boiler for the same clearances. 





diameter driving wheels and two pairs, 
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GOSH, IT’S EASY TO SELL 
DUMORE GRINDERS! 


That even a Board of Directors should be eager to hear more 
about Dumore Grinders is not really exaggerating so much after 
all! For a// management is vitally concerned about costs and 
high up on the list of Dumore advantages is this one: Installing 
Dumore Grinders is one of the easiest, most effective ways to 
expand grinding facilities at low cost! That’s a strong point to 
remember on the next call you make...a point to drive home 
along with everything you already know about the outstanding 
precision, versatility, stamina and adaptability of Dumore 
Grinders. The men you'll talk to have already been “softened up” 
by a powerful barrage of Dumore advertising directed at 

every market. You know how to take over from there on in! 
The Dumore Company, Tool Division, Dept. TE31, 

Racine, Wisconsin. 
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Sold by Authorized 
industrial Distributors 
in All Principal Cities 
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In pumps, valves, traps, meters, burners, 
cookers, lubricators, etc. —a little foreign 
matter can cause serious damage. It is wise 
economy and sound practice to install strain- 
ers ahead of them to protect the equipment, 
to save maintenahce costs, to eliminate shut- 
downs. Kieley & Mueller makes all types and 
all sizes of strainers for you to sell for every 
steam, gas, water, oil or chemical applica- 
tion. They are correctly engineered to assure 
maximum flow with minimum pressure drop, 
and are designed for easier cleaning. And 
they are correctly priced to give you a worth- 
while margin. 


Type 330, at top, is made in 1/,” to 18” sizes, 
with strainers of bronze, monel metal or 
18-8 stainless steel. Below are Y” strainers, 
type 330, available in 1/,” to 6” sizes. 





We can fulfill your strainer requirements 
with immediate shipments from stock. Write 
for catalog 66-C which covers “Y,” basket, 
straight flow, and offset strainers. 


KIELEY & MUELLER, «nc. 
MANUFACTURERS OF PRESSURE AND LEVEL CONTROLS SINCE 1879 
2003 - 43rd STREET « NORTH BERGEN, N. J. 






















66 YEARS OF CONTROL PROGRESS 









MILL SUPPLIES * MAY, 1945 








Real danas are officials and workers of 
Seaboard Metals & Supply Co., Los 
Angeles. From left to right: George A. 
Wutt, partner; Robert Horton, part-time 
working schoolboy; Mrs. Mayme Trego, 
stenographer, and John Clark, partner. 


Expansion Features 
Seaboard's Activities 

Although Seaboard Metals & Supply 
Co., Los Angeles, handled copper and 
aluminum tubing extensively before the 
war, curtailment of these products 
caused the expansion along threaded 
products and special nuts and bolts 
used in the aircraft, shipbuilding and 
general defense industries. The firm was 
established in 1938 and, according to 
George A. Wutt, general manager, the 
company’s post war aims are for a diver- 
sified commercial business calling for 
a general line of industrial supplies. 

The firm is a partnership with Mr. 
Wutt and John E. Clark. Harvey B. 
McCrome, Gene Johnson and H. Sim- 
mons are sales engineers. 


Individual Income 
Sets New Record 


Individuals received income payments 
of $12,739,000,000 in February, which, 
when seasonal changes are allowed for, 
is the highest of any month in his- 
tory, the Department of Commerce indi- 
cated. Dollar for dollar, this amount is 
5 percent less than income payments in 
January, but the decline was less than 
usual and the department’s index of 
total income payments advanced to 
245.1 percent of the 1935-39 average, a 
record. 

In January the index was 241.9. The 
index is adjusted for seasonal factors. 
Three-fourths of the February advance 
in the index was attributed to the in- 
crease in agricultural income, resulting 
mainly from delayed marketings of cot- 
ton and tobacco. In non-agricultural 


income the most important factor in 
the continued expansion was Federal 
payrolls, both civilian and military. 


Brummer Purchasing 
For U. S. Compressor 


Walter H. Brummer has been ap- 
pointed purchasing agent for the United 
States Air Compressor Co., Cleveland. 
Mr. Brummer has been with the com- 
pany since 1929. 
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to Get 60% * 80% 


OF YOUR CARBIDE TOOL NEEDS 


















































FORMING © 
a 
Standard Carboloy Tools are “master” styles carefully designed to meet most of 
your turning, facing, boring requirements. Widely used “‘as is”, these standards may 
also be adapted to special requirements by quickly grinding to special shapes. A few 
of the many adaptations possible are shown in sketches above. With standards in 
your crib, you’re prepared to “tool up” most jobs immediately without the necessity 

of stocking a large number of special tools. 
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STM ¥-13 or F4: 
ADAPTATION La Se 
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For machining all metals and non-metallics, standard Carboloy Tools are priced as 
low as 70c each—actually lower than the price of ordinary tools in many sizes. 
Write for catalog GT-175R. 


CARBOLOY COMPANY, ING. 11121 £. 8 mite BLVD, DETROIT 32, MICHIGAN 


Chicage + Cleveland + Heuston + Les Angeles + Milwaukee + Newark + Philedelphic «+ Pittsburgh + Themasten la 
Also Sold by Leading Mill Supply Distributors 





CARBOLOY TO0IS 
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Type “T” 
Compressed 
Air Purifier 


No. 10N Vertical 
Stee: Receiver 
Steam Separator 


¥ 


No. 12N Live 
Steam Horizontal 
Steel Receiver 
Separator 


Type “A 


Vertical Steam 
Separator 




























Type “E” Horizontal 


Steam and Air 
Separator 





Type “FF” 
ast Iron 
Exhaust head 


STEAM POWER 





U 





“Cub” Airxpel 
Bucket Steam Trap 





SPECIALTIES 


You can always meet your customers’ needs regardless 
of type or size wanted if you are a Distributor for the 
big Wright-Austin line .. . and at a price that allows 
you a good margin of profit. 


Steam Traps, Steam or Oil Separators, Air Purifiers, 
Exhaust Heads, Strainers, Air Relief Traps, Boiler Trim- 
mings and other Steam Power Specialties . . . the line 
that enables you to build up a steady growing sales 
volume. We invite your inquiry. 






“Master” Airxpel 
Bucket Steam Trap 





Established Over 50 Years 


WRIGHT 2 AUSTIN 


316 W. Woodbridge St., Detroit 26, Mich. 
Distributors and Agents in all Principal Centers 


Electric Alarm 
For signal light or 
bell or horn, placed at 
any location, gives 
alarm for high or low 
water. Very simple and 
dependable. Suitable 
for all pressures. 

Water Gauge 


Vertical or inclined 
type for all makes of 
Water Columns. When 
a glass breaks one null 
on the chain from the 







“Cub” Airxpel 
Bucket Steam Trap 








Inlet 


Bh kD § 





“Tuway” Strainer 
—straightway or 
angle 





Type “B” 
Horizontal Steam 
Separator 


“Combination” Float 
and Thermostatic 


Neon Iiluminator Steam Trap 


Makes water level in 















Type “S” 
Oil Separator 
Self Cleaning 





“Cyclone” 
Galvanized 


Exhaust head 


gauge glass visible at 
a distance of 100 ft. 





Alarm 
Water Columns 


Blow shrill whistle 
when water reaches 
low or high danger 


level in boiler. Made 
for all sizes of boilers 
and all pressures. 





Neon Gauge Light 
makes water level 
visible at 100 feet 


floor instantly shuts off 
both steam and water. 


“Crescent™ 
Weighted Trycock 


Absolutely non-leaking. 
Double life due to re- 
versible valve and seat 
of special metal and 
easily accessible. Suit- 
able for any water 
column. 





Electric 


Boiler Feeder 





Air Relief Trap 
Removes air 
from liquids 
under pressure. 


automatically 


maintains normal water level in boilers 








“Victor” heavy 


duty 
Also Oil and Grease 
Trap 








“Emergency” 
Float type for 
varying pressures 
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Qne hundred and ten yours age 

Laduck len Nye hand forged. this 

Broad Ge. Lhe tradition of: quality til 
carvted on leday ty the Mye Bamity. 


IN PIPE TOOLS IT’S N Y L TOOLS 


AND MACHINE COMPANY ¢e CHICAGO 39, ILLINOIS 
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Send for this 


Capewell Handbook 


No Obligation — this helpful book- 
let is given to all hack saw users 
free of charge. 
Learn new ideas for boosting the 
efficiency of your hack saw blades 
by turning to pages 8 
to 13. This section cov- 
ers both power and 
hand hack saw blades. It contains a chart giving the 
weight of feeds and speeds, together with blade tooth 
specifications, for each type of material commonly 
sawed by power blades. 
For. information helping you obtain greater 
blade life and greater efficiency from band saw 
blades, turn to pages 14, 16, 17 and 21. This in- 
formation covers flexible metal cutting band saw 
blades and contour saw blades. 
Simply ask your local Capewell Distributor for 
this booklet. Or if there is no distributor near 
you, write directly to us. 


s to TECHNITE 
high 


end 


The Capewell Mfg. Co she 


molybdenum 


Hartford, 2, Conn speed hack saw blade 


Death Takes Leaders 
Of Thomson-Diggs 


Fay F. Thomson, president, and A. E. 
Goddard, vice-president of Thomson- 
Diggs Co., Sacramento, died within 
four days of each other, bringing to 
an end a long business association in 





F. F. THOMSON 


the industrial supply field. Mr. 
Thomson passed away on Apr. 15, and 
Mr. Goddard died on the 11th. 

Mr. Thomson was a past president 
of the National Wholesale Hardware 
Association. He had been seriously 





A. E. GODDARD 


ill last year but was thought to have 
recovered his health. 

Mr. Goddard, interested in local poli- 
tics, had been mayor of Sacramento 
several years ago. 

There are no further details available 
at this time. 


Official Urges 
Raising “Steam” 

Ralph Pryne, president of Pryne & 
Co., Los Angeles, as chairman of the 
Los Angeles Chamber of Commerce 
industrial management committee, 
urged that salesmen’s “steam” be 
raised among other suggestions at the 
concluding session of a series of sales 
councils, 

“Post war success,” said Mr. Pryne, 
“largely will depend on the training of 
salesmen and the enthusiasm with 
which they are imbued. Competition 
among salesmen still exists, even as 
among products. Invest salesmen with 
responsibility. Give them praise when 
they earn it. Understand their prob- 
lems and you will go a long way in 
supplying them with the ‘steam’ neces- 


> 
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sary to bring home the orders.” 











TRY THIS ON FOR SIZE 


ilable 


MayBeE your packing requirements are freaks. 
If so, R/M makes over 70 different types of pack- 
ing, and each one in a wide variety of sizes for 
practically every type of equipment. 

Spiral packing, rings, spools and coils are 
available from 4,” diameter to 244”. They are 
also available in round, square, and oval cross- 
section. Also with or without wire reinforcing. 


R/M packing is designed to end dripping and 
leaking in pumps, engines, valves, compressors, 


wherever fluids or gases are being handled. at AY B E S T 6 S 
As an R/M packing and gasket distributor, you fy 

can supply packing for every need. Write us for 

a free copy of the R/M packing book. And join Rie BA A ~ Fad AT TA ot 

us for a profitable, steady, packing business after aM) : 

the war. 4 


It’s “Packed with Satisfaction”"—When You Use R/M 
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, Federal Machine 
ATE ACMI) MMe tg | Names Sales Manager 


. - John E. Ponkow, formerly chief elec- 
CTEM AMI EDULE LUT COMB ESCH COMME | trical engincer and supervisor of ex 
perimental engineering for the Federal 
Machine & Welder Co., Warren, Ohio, 
was appointed sales manager recently. 

Mr. Ponkow, a graduate of Johns 
Hopkins with a BE degree, was for- 
merly with Westinghouse where he en- 
gaged in power design on DC rotating 
equipment and in general industrial 
design in the Pittsburgh and East 
Pittsburgh plants. He joined Federal 
in 1941 as assistant chief electrical 
engineer and became chief in 1943. He 
is a member of the American Insti- 
tute of Electrical Engineers, the Ameri- 
can Welding Society and Alpha Chi 
Rho. 

Mr. Ponkow plans to’ base an educa- 
tional program on resistance welding 
methods from a national research being 
conducted for Federal. 


Harley Smith Retires, 
Cleveland Twist Man 


Harley G. Smith, associated with the 


Pittsburgh territory of the Cleveland 
Twist Drill Co., Cleveland, for the past 

47 years, has retired. He had been 

= = with the company for 50 years in all. 


30-ton capacity H-W Hydraulic Jack 


enables one man to close 36” filter press NEW 
in 30 seconds... ) PROFIT ITEM! 


Dual Operation of 
4 Two Speed Pumps is 
Many tough jobs are made easy an outstanding and MONARCH 
—at low cost—through the use — ao ONE MAN 
of Hein-Werner HydraulicJacks. ~ eenee. 


CAR DOOR 
| OPENER 


Applications are almost un- / 
limited .. . For example, note 
the use illustrated above. Here 4 pelee ot caine 
a H-W Model 30.11A has been ; = freight cars! 
attached to a 36” filter press. FERNER| SP ~, Reasonably 
Now, the job of closing the eens sae a see 
ress can be done in less than 0 
30 seconds by one man, whereas ~_ NIGH 18 fer oecetity 
two men required 10 to 20 : Pais . Sales 
minutes with the old method ‘ = sebienian 
of gear and pinion. 1 
The complete line of H-W free none 
Jacks includes models of 3, 5, = ‘ 
* 12, 20, 30 and 50 tons ca- 
‘ty... Great for lifting 
loads, moving ma- 
~ materials, press- 
“ngs, gears, 





“ails. 


Qo 7 MOTOR PARTS CORP. || 23=s8ESSSE 
4 “A, WISCONSIN 


MINING SAFETY DEVICE CO. 
| Dept. MS Bowerston, Ohio 
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«The Bos 
all over the s 


_— | thinking he couldn’t afford to use these 
AMERICAN PHILLIPS SCREWS!” 


Yes, it's always # shock (but 4 welcome 
one!) to see how muc has been misse 

by sticking to slotted screws because 
of a mistaken idea that American 
Phillips Screws cost more. In small 


‘ cost-compari- 


re : 
The at really COST LEAST to 
use are American Phillips Screws. 
And that’s simply because an Ameri- 
can Phillips Screw js not a loose end on 
i t's a firm-fitting. self- 
4-winged hillips 
hich can't twist out OF drive 


crooked. This means ease and certainty 


ays 
f° in 


in lower fatigue 4% 
workers .-- in 
higher outp 
And there af 
advantages in 
Phillips Screws - - ; 3-point inspection 
of head, thread and point, tO give you 
highest re perfection-percentaBe in 
every lot 0 i 
American engineering 
special fastening ms. 
Phillips Screws yourself 
and see how they cut your COSTS» too. 


AMERICAN SCREW COMPANY, PROVIDENCE 1, RHODE ISLAND 
Chicago 11: 589 E. Illinois Street — Detroit 2: 502 Stephenson Building 
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YOUR SALES 
OPPORTUNITIES 


%& Hydraulic Conduit, Pipe 
and Bus Bar Benders 


% Steel and Copper Tube 
Benders 


¥%& Hydraulic Pipe Pushers 


7 Knockout Punches and 
Cutters 


%& Radio Chassis Punches 
* Joist Borers 

%*& Cable Pullers 

¥% Spiral Screw Drivers 
*% Automatic Push Drills 
%& Auger Bits 

¥% Expansive Bits 

% Bit Extensions 

% Draw Knives 

%*% Chisels and Gouges 
%& And Many More 


suck SPOSITIONING [i a\ 


[SHOE (WITHDRAWN) Fa 
5 PIPE "RELEASED I 


“OPERATING LEVER) 


, Pa pa 
Pe GP i 


- 
Sita 3 lc is 


Here’s another reason why the GREENLEE Bender 
provides important time and material savings, why its 
market grows wider every day, why it is easy to sell. 

For speedy withdrawal of pipe, or moving for a 
second bend, workman simply forces down the op- 
erating lever to lowest position, releasing pressure. 
Then handle is transferred to quick-positioning lever 
for immediate withdrawal of ram and release of pipe. 

This is just one of the many specially-engineered 
“short cuts’’ to make bending as simple as A. B. C. 
with a GREENLEE. One man can make smooth, precise 
bends in but a few minutes... in pipe up to 414” 
rigid and thin-wall conduit, tubing, bus-bars. 

Tell your customers about all of the exclusive, easy- 
operating features of GREENLEE Benders. Profit well 
with this nationally advertised time-saving equip- 
ment. For facts on the complete line 
of GREENLEE tools for industry, 
write for free Catalog 33. Greenlee 
Tool Co., Division of Greenlee Bros. 

& Co., 1925 Herbert Ave., Rockford, 
Illinois., U. S. A. 
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This is “Dusky”, mascot of the Colorado 
Industrial Supply Co., Denver. J. C. 
Seccombe had his hands full when Dusky 
saw a camera approaching. 





Heating Industry 
Courses Scheduled 


After more than a year’s preparation, 
the education program for the heating 
industry instituted by the Minneapolis- 
Honeywell Regulator Co., opened in 
Chicago and New York in April. The 
“school” is open to dealers, wholesalers, 
manufacturers, vocational schools, elec- 
tricians, steamfitters, sheet metal work- 
ers and any others interested in heating 
and there are no charges. 

In planning the course, the company 
also had in mind the rehabilitation of 
servicemen who, by prior experience, or 
by choice, want to find jobs in some 
phase of the heating industry. The pro- 
gram also will be of help to fathers who 
are training their sons to carry on in 
the business which have been built up 
over a period of years. 

The courses started May 1 in all 
sections of the country where company 
branches are maintained, and when a 
sufficient number of people indicated 
interest. Prepared by technicians in co- 
operation with a firm specializing in 
visual education, the complete course 
extends for four 214-hr. meetings. 

The primary purpose of the program 
is to teach the application of automatic 
controls and their installation and main- 
tenance in connection with all types of 
heating systems using all kinds of fuel. 
Subjects are control identification, cir- 
cuits, thermostats, thermostat installa- 
tion, limit controls, relays, controls for 
oil burners, summer-winter systems, oil 
burner systems, zone controls, Weather- 
stat systems, Moduflow and installation 
helps and service tips. 


Luekens On Board 
Of Worthington - 


Norman F. Luekens has been elected 
to the board of the George Worthington 
Co., Cleveland. At the same time, 
Mr. Luekens was named to the office 
of secretary of the firm. L. D. Collar, 
formerly -treasurer and secretary, was 
reelected treasurer. 
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sell dependability with VICTOR Belting 


Dependability is the leading characteristic of 
VICTOR Balata and Textile Belting for power 
transmission, conveying and elevating... de- 
pendability that reduces the possibility of costly 
work stoppages...dependability in widely- 
varied installations from powerhouses to manu- 
facturing plants... the kind of dependability 
that can come only from the application of a 
particular belt to its own particular use. 


The belting for your customers’ requirements 


VICTOR BALATA BELTING for driving, convey- 
ing and elevating is heavy cotton duck impreg- 
nated with balata gum (used for insulating 
ocean cables), which prevents rotting or de- 
terioration when exposed to moisture. Its excep- 
tional strength, toughness and high resistance 
to abrasion mean long life in heavy-duty service. 


EASTON BELTING for conveying and elevating 
is innerbound, white, solid-woven cotton, and 
is widely used in food product and allied indus- 
tries where sanitation is necessary. EASTON 


can be furnished raw or with a variety of im- 
pregnations especially suited to the service to 
be rendered. 


will be found in the extensive variety in the 
VICTOR line. 


The Most Complete Textile Belting Line in America 


VICTOR BALATA & TEXTILE BELTING CO. 
345 W. Hubbard St., Chicago 10 » 53 Park Place, New York 7 
Factory: Easton, Pa. 
Solid Woven Belting ...Canvas Stitched Belting ...Balata Belting 


Some Other VICTOR Products Are: PALMETTO Innerbound Special 

Woven Cotton Belting * WEARTEX Solid Interwoven Conveyor 

Belting * PENNTEX Solid Interwoven Transmission Belting 

FOODTEX Belting * AMPERE Canvas Stitched Belting * Asbestos 

Covered Canvas Stitched Belting * VICTOR Hoisting Slings 
Webbings of various constructions 
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‘CHAIN HOISTS 
ELECTRIC HOISTS 
OVERHEAD TRAVELING CRANES 
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CHECK THESE PROFIT-MAKING ADVANTAGES 
THAT MAKE THE READING HOIST LINE A LEADER 





Completeness of Line Advertising Support 
Capacities range from '/2- 20 tons. Three types Consistent advertising in leading industrial 
—multiple gear for speed, differential for publications sells Reading Hoist advantages to 
portability, and screw gear for lifting power. users and supplies sales leads. 
Variety of mountings—hook, trolley, low head, 
po or Selling Help 
. , Strategically located field sales representatives 
Exclusive Features are available to help distributors. Catalogs and 
Quality and selling advantages include — all sales literature are supplied at no charge. 


gears sealed in oil, for long life, steel from 

hook to hook for strength, heat treated chain, _ 

25% overload capacity, each hoist individually Competitive - . 

tested. Prices are competitive. Quality is more than com- 
petitive—superior in features and performance. 


User Acceptance ; 
Over 40 years of experience with materials Good Profit Margin 
handling problems with chain hoists, electric Distributor profit margin is adequate to justify 
hoists and traveling cranes. special selling effort on chain hoists. 
Selective Distribution The franchise on Reading Hoists is becoming 
A selective policy of distribution assures dis- increasingly profitable to distributors. We shall be 
tributors full benefit and protection for their glad to talk to qualified distributors about the fran- 
sales efforts. chise. Write attention President for full details. 


Reading Chain & Block Corporation @ 2101 Adams St., Reading, Pa. 
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MAINTENANCE 


offer 
You Real 
PROFIT 
OPPORTUNITIES 


In every maintenance tield—factories, mills, mines, 
railroad shops, highway departments and others— 
there is a large and fast-growing demand for OTC 


TOOLS 


TOOLS . . . built up during the past 20 years and 
greatly stimulated by the urgent need for just such 
equipment in War production and combat service. 
Many big industrial concerns have standardized on 
OTC TOOLS ‘for maintenance jobs. Hyatt, M-R-C, 
New Departure, Timken and SKF recommend OTC 
Tools as best for removing and replacing their pre- 
cision-made bearings without damage. 

The OTC Distributor-Merchandising Plan was 
adopted to assure the best service to users of OTC 
Tools and the widest possible distribution. Complete, 
whole-hearted selling cooperation with OTC Distribu- 
tors is a basic OTC Policy. Stocks will be available 


as soon as War demands permit. 


Write Us About Your Territory. 


OWATONNA TOOL CO. 


312 CEDAR ST. SEATON, MINN. 
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Leister To Head 
Fafnir Engineering 


FAYETTE “CY” LEISTER 


Fayette “Cy” Leister was promoted 
engineer manager of the Fafnir Bearing 
Co., New Britain, Conn. Mr. Leister, 
recognized as one of the nation’s fore- 
most engineers in anti-friction bearing, 
joined Fafnir in 1921 as sales engineer, 
and later became assistant works engi- 
neer. 

For the past i0 years, Mr. Leister has 
been manager of the Detroit territory. 
As engineering manager, Mr. Leister 
will head up all phases of product de- 
sign and development, quality stand- 
ards, testing and research, engineering 
data and service engineering. 


Groupings Arranged 
For Making of Lamps 


All incandescent, fluorescent and glow 
discharge lamps permitted to be made 
under Limitation Order L-28-a have 
been classified into seven groups and 
preference ratings assigned to purchase 
orders in any one group may not be ex- 
tended for lamps in any other group in 
replenishing inventories, WPB ruled. 
This has been effected through Dir. 1 
to L-28-a and will facilitate distribution 
of types, particularly of relatively hard- 
to-get rough service, projection, lumi- 
line and F-10 lamps, to the most essen- 
tial users of each type. 

The lamps are grouped as follows: 
Group 1—general service large tung- 
sten filament lamps consisting of 13 
types of A-15, A-19, A-21, PS-25, PS-30, 
PS-35, PS-40 and PS-52 bulbs, with 
115, 120 or 125 volts. Group 2—All 
other large tungsten filamént lamps. 
Group 3—Miniature lamps. Group 4— 
Sealed beam lamps. Group 5—Photo- 
flash lamps. Group 6—Fluorescent 
lamps. Group 7—glow discharge lamps. 


Bethlehem Supply Opens 
Oklahoma City Branch 


The Bethlehem Supply Co., Tulsa, 
has opened a branch office at 550 First 
National Bank Building, Oklahoma 
City. W. T. David will direct the ac- 
tivities of the branch. 





WHEN THE PARADE PASSES... 


The mighty parade of fighting power 
that rolls toward land, sea and air battle- 
fields has taken practically every one of 
the millions of Fafnir Ball Bearings pro- 
duced since America entered the war. In 
the hands of brave, free fighting men, this 
tremendous flow of fighting machines has 
turned the tide of battle into definite vic- 
tory. Soon — if industrial America holds 
its pace — Uncle Sam will be able to give 
the “GO” signal to peacetime production. 
Then, without delay, Fafnirs will be back 
on the job for every peace time product. 
The Fafnir Bearing Company, New 
Britain, Connecticut. 











FAFNIR 


BALL BEARINGS 
The Most Complete Line in America 








MILL SUPPLIES *« MAY, 1945 











ALDER 


1897 DRESSERS AND CUTTERS 1945 





SOLD ONLY THRU DISTRIBUTORS 












A steady source of 
profitable, repeat business 


6 sizes of Calder Dressers provide complete dressing service. Fewer 
replace Dresser parts simplify stock requirements and help you provide 
complete service to users. Leading industrial distributors are building 
profitable repeat business on the Calder line because its special advan- 
tages are gaining wire recognition by Grinding Wheel users. 


Good dressing means more 
grinding at less cost 


Cutters are made of high carbon tool-steel, heat 
treated in modern electric furnaces to the proper 
toughness and hardness to assure clean, fast dressing 
action with maximum Cutter life. 48 years specializing in making fine 
Cutters means a clean, sharp dressing action with minimum time and 
effort by operators using Calder Cutters. 





Quickly replaced & 
bushings 
“ =< 


Bushings threaded left and right for au- wp 
tomatic tightening with Cutter rotation 
and made of hardened steel to reduce wear. Quickly and — 


replaced when worn and éasy to change Cutters. Oil holes in eac 
bushing for easy oiling. 


Smooth, fast 
dressing 
action 
The extra weight of 
each Calder Dresser re- 
duces vibration, help- 


ing to produce a smooth, accurate wheel face quickly. Cutaway shows 
how pin is locked securely in place with minimum number of parts. 





Diamond dressing 
tools 


Calder makes diamond hand tools in six sizes: #1, 2, 3, 4, 5, 6, as well 
as "Ga" diamonds in any size diamond or nib. Calder's unconditional 


guarantee of satisfactory service assures full protection to jobber 
and user. 


CALDER MANUFACTURING CO 


PRINCE ST., LANCASTER, PA:, U.S.A. 
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Railroad Purchases! /- 
Over 1% Biflion 


Purchases of fuel, materials amg sup- 
plies by the nation’s Class 1 railroads 
last year amounted to $1,610,529,000, 
the highest for any year since 1923, and 
an increase of $216,248,000 over 1943, 
according to the Association of Ameri- 
can Railroads. The increase over 1943 
was the result of higher prices, which 
were about 3 percent greater, and the 
greater volume purchased. 

Expenditures for fuel last year by 
these roads were $585,832,000, com- 
pared with $527,296,000 in 1943. Pur- 
chases of forest products increased to 
$158,957,000, from $150,255,000, and 
expenditures fer iron and steel pred- 
ucts were $526.608,000 compared with 
$410,803,000. Miscellaneous purchases 
amounted to $339,132,000 against $305,- 
927,000. 


Seattle Sales Firm 
Moves Headquarters 


Frederick Johnson Company, Seattle, 
moved its headquarters on May 1 from 
Terminal Sales Building to Smith 
Tower, Seattle 4, Washington. The 
company is sales agent for eastern 
manufacturers of tools and industrial 
lines in eight western states with a 
branch office in Denver. 

















STAINLESS 
SCREW & BOLT CORP. 
Your 
Source of Supply 
for 
STAINLESS STEEL ITEMS 
Ncchine — Menhine’ Mase. Soro 
Gusta - 

Stove Set Ss 
Hanger Wood Cap (Acorn) 
WASHERS RIVETS FITTINGS 


All Types All Types All Types 


These poducts are also available in Monel 
Metal, Aluminum, Everdur, Phosphor 
Bronze, Naval Bronze and Alloy Steels. 


Special items can be supplied to your 
specifications or blue prints. 


PROMPT SHIPMENT 
from a COMPLETE STOCK 


Stainless 


SCREW & BOLT CORP. 


121 Church St. New York 7, N. Y. 























Month after month your customers are reading about Goulds 
Pumps, learning that from Goulds they will be able to get the 
pumps to meettheir liquid handling requirements whatever they 
may be. Goulds advertising reaches every industrial field 
where pumps are used. It is showing how specialization in pump 
building for over ninety-six years, with a line of centrifugal, 
rotary and reciprocating pumps in a wide range of sizes and 
capacities, and in materials of construction to handle all types 
of liquids, makes Goulds headquarters for all pump needs. 

With this support and the engineering service always at the 
call of Goulds dealers and customers, you who handle the 
wa , - ; Goulds line are in the No. 1 position to cash in on the fact that 

Kdaieiiss: your customers are sold on Goulds Pumps. 

Now is the time to prepare for future business and to 
establish yourself in your prospects’ minds as the source for 
Goulds—the Pump for the job. 








GOULDS PUMPS, INC., SENECA FALLS, N. Y. 

















the PUMP FOR the JOB 
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Walter I. Floyd, former executive vice 
president of The Duff-Norton Mfg. Co., 
was elected president to succeed Robert 
G. Allen, resigned, at a recent meeting 
of the board of directors. E. M. Webb was 
elected vice president and general 
manager. 





E. G. Weed Dies, 
Pyrene Executive 


Edward G. Weed died in Toronto on 
Apr. 24 at the age of 79. Mr. Weed, 
president of the Pyrene Mfg. Co. of 
Canada, Ltd.; and executive vice-presi- 
dent of the Pyrene Mfg. Co., Newark, 
had been attending a directors’ meet- 
ing. 

In addition to being a director of 
both the companies mentioned, Mr. 
Weed was also on the boards of the 
C-0-Two Fire Equipment Co., Newark, 
and its Canadian affiliate of the same 
name, and the Chemical Concentrates 
Corp. Before joining Pyrene in 1923, 
_he was a sales executive of the Na- 
tional Carbon Co., Cleveland. 

A resident of Maplewood, N. J., he 
belonged to the Newark Athletic Club, 
the Downtown Club of Newark, and 
The National Republican and Adver- 
tising Clubs of Newark. 

He leaves a son and a daughter, H. B. 
Weed and Mrs. G. C. Brown, both of 
Toronto; a sister, Mrs. J. T. Brown of 
Waterbury, Conn., and three grand- 
children. 


Spangle Joins 
Wendt-Sonis 


Richard Spangle, formerly associated 
with the Mau-Sherwood Supply Co., 
Cleveland, has joined Wendt-Sonis Co., 
Hannibal, Mo. Mr. Spangle will repre- 
sent the cemented carbide tool manu- 
facturers in New York State and north- 
ern Pennsylvania 






























































































How do your customers measure their shutdown costs? 
By loss of production? . . . by the cost of labor repair? . . 
or by the combination of both? Here is another yardstick: 
For a few cents more per foot they can have a Schieren belt 
and minimize shutdowns! 
a | A SCHIEREN LEATHER BELT is insurance against 

longest and hardest wear . . . against exposure to oil, water, 
ey ’ or other hazards. It has built into it the ability to maintain 
a bull dog grip on the pulley and deliver extra R P M’s 
every minute. For the pennies more per foot they pay for 
SCHIEREN quality, they are repaid over and over again— 
year after year! Their experience, too, will indicate that a 
SCHIEREN belt is the best buy in the long run. 

That’s because SCHIEREN LEATHER BELTS represent 
—the world over—more than 75 years of belt producing 
experience. Each stage of production, from raw hide to 
superbly finished belt, is supervised by long ex- 
perienced specialists—and perfected according to 
the highest standards—SCHIEREN’S! 

What are your customers belting requirements? 
Or problems?—Write and tell us now, while 
you're thinking about it. 








- DRAMATIC ADVERTISING TELLS 

. off THE FACTS ABOUT SCHIEREN 

- BELTING TO YOUR CUSTOMERS 
ust co cies te’ Ges aie en suteee WHO READ THEIR MOST IMPORT- 
CENTER DRIVES data, fo your customers, ANT TRADE PUBLICATIONS 


which shows how pivot bases give: 


1. Automatic Belt Tension. y 
2. Boost Overload Capacity of Drives. 


act | | Satay pei 3 CHAS. A. SCHIEREN COMPANY 








Co., Ss ws is Ghia LEATHER BELTINGS — SPECIALTIES 
pete > fia ck: bee HYDRAULIC PACKINGS 
a “ IE 9 Pa 33 FERRY ST., NEW YORK 7, N. Y. 

P 70 Front St., W., Toronto, Ont. 
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Why Gamble 


with Safety! 
JUSTRITE 


Safety Products 





for Maximum Protection at Minimum Cost 


When men’s lives and property are at stake there can be only one 
answer ... Safety First. For example, the Handy-Safety Flashlight 
No. 17-S is an approved safety light for hazardous locations. Listed 
by Underwriters’ Reexamination Service, Class 1 Group D. Approved 
by U.S. Bureau of Mines for use in methane gas and air mixtures 
3.. your guarantee of safety . . . Justrite. 


THE HANDY-SAFETY FLASHLIGHT 


The light with an instant appeal. 1500 candlepower at 
the flick of the switch .. . 3 standard dry cells for depend- 
able service. It has all the famous Justrite Safety Features 
sealed in a rugged plastic case. Fits in the palm of the 
hand, on belt clip or can be stood on a flat surface. Here 
is a dependable flashlight for every purpose and with 
safety .. . Justrite. 

Justrite Safety Cans and Oily Waste Cans are tested and 
approved for safety by Underwriters’ Laboratories, Inc., 
and the Associated Factory Mutual Fire Insurance Com- 
panies and each can is individually so stamped and labeled. 


JUSTRITE OILY WASTE CAN 

The pew container for dangerous, oily waste. Cuts 
fire and explosion hazards to a minimum. May be had 
with or without foot lever. No springs . . . top closes automatically. Body 
is made of No. 24 gauge galvanized sheet steel ... cover No. 22 gauge. Legs 
and handles are }4" band iron. Can is double seamed and soldered. 

SAFETY GASOLINE CAN—A safe and sane can for the handling and storing of 
flammable liquids. Body made of heavy lead-coated sheet steel double seamed 
and soldered. Bottoms of 2-3-5 gallon sizes are reinforced by steel ring. 
SPECIAL SAFETY FILLING CAN—With the flexible metal spout. Same general 
sturdy construction as the Safety Gasoline Can. No ‘‘back-pressure’’. Air vent 


built into pouring spout valve assures steady even flow . . . eliminates funnels. 
Available in the 5-gallon size. 


al@ 


Safety Gasoline Can Oily Waste Can Safety Filling Can 





Model No, 17-S 





Ask your supply distributor for specifications and prices. 


JUSTRITE MANUFACTURING COMPANY 
2063 N. Southport Ave., Dept. A-1, Chicago 14, Illinois 


SAFETY CANS FILLING CANS OILY WASTE CANS 
APPROVED SAFETY ELECTRIC LANTERNS 
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45 NATC Transports 
Aloft Constantly 


Forty-five four-engine transports were 
aloft constantly, day and night, through 
March as Naval Air Transport Com- 
mand’s Pacific Wing received increased 
demands for airborne supplies for the 
Pacific war theater, Aviation News re- 
ports. 

“NATC-Pacific operations are esti- 
mated to have increased 50 percent in 
the last three months. During January, 
the last month for which specific figures 
are available, NATC-Pacific flew five 
million plane-miles. Twenty million 
ton-miles were reported for the month, 
with payload equally divided between 
cargo and passengers.” 


California Factory 
Jobs Show Decline 


Factory jobs in California and its 
major arms centers, Los Angeles, San 
Diego and San Francisco average a 15 
percent drop from last year, due to a 
25 percent fall in both aircraft and ship- 
yard employment, Business Week re- 
ports in its summary of industrial, agri- 
cultural and other trends affecting the 
income and general business prospects 
in the 12 Federal Reserve districts for 
March. 

















INDUSTRY NEEDS 
THESE SODERS and 
FLUXES ¢ ¢ « e More 
than ever NOW! 


@ Our Technical Service is at the dis- 
posal of your customers to make the 
proper selection of soder for a given 
metal or condition, for sodering prob- 
lems involving repair and maintenance 
of vital equipment, or for production 
sodering and, fluxing problems. Industry 
needs this tried experience. Our more 
than 50 years of practical work with 
soders and fluxes is yours for the asking 
to help your customers. Be sure your 
new catalog lists ALLEN Soders and 
Fluxes. 


L. B. ALLEN CO. Inc. 


4231 BRYN MAWR AVE. 
CHICAGO 21, ILL. 
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@ Tough steel plates, each one cut out just enough superior strength built into Master's famous laminated 
for its part of the precision mechanism—then layer- padiocks. @ Today, these mighty padlocks are serv- 
laid, one on another, and solidly united under pres- ing all of us on every war front. As war needs per- 
sures up to 300,000 Ibs. This is the heavily armored, mit, we hope soon to be “back in the harness” for you. 


Master Padlocks 


EVERY ONE AN OUTSTANDING VALUE 


Master Jock Company. Milwaukee. Wis.» Wolds Leading Padlock Manufacturers 
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A NOTE of PROGRESS 
. Based on Specialization 


THE NAME Lonergan first appeared on safety 
devices nearly 75 years ago. Through the 
years—steady growth—then the war! 























To make the thou- 
sands of tons of Lon- 
ergan Safety Valves, 
Relief Valves, and 
Pressure Gauges need- 


ed for war purposes, 











sist: b & LONERGAN’ : 
expanded facilities OMAN 4 
were necessary. (Note ae 


our new front door). 


But 


growth is more than a 








Lonergan 




















war phenomenon. It 






is based on specialized engineering...improved 
designs... challenging new ideas... with all of 
these things linked to long-time traditions of 


customer-service. 


Recommend the LONERGAN line to your 


customers... you'll do them a service ‘and add 






to your profits as well. 
J. E. LONERGAN COMPANY, 215 Race Street, Philadelphia 6, Pa. 


, Safety Valves « Relief Valves 
Qin 


SWNCE 1872 — Mokers of Pressure-Safety Applionces for the Power, Mechanical, and Process Industries 
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Lubricating Clinic 
Conducted In Memphis 


The Keystone Lubricating Co., Phila. 
delphia, Pa., in cooperation with the 
Riechman-Crosby Co., Memphis, spon- 
sored a users’ clinic on April 24 before 
about 100 local engineers and plant 
superintendents in the Hotel Chisca, 
Memphis. 

A. W. Ellerbrock, R. M. Bond and 
Victor Berguson conducted the clinic 
at which a sound-movie, “You Can't 
Fool A Bearing”, was shown. A buffet 
supper was served and attendance 
prizes awarded. Richard Alcott of 
Riechman-Crosby, presided. 


Aufricht on Board 
Of Oklahoma Hardware 


E. R. Aufricht, industrial supply 
buyer and an official of the Oklahoma 
City Hardware Co., Oklahoma City, has 
been elected to the firm’s board of di- 
rectors. 


Vines Directs Sales 
For Tyson Bearing 


Harry L. Vines, formerly western 
manager for R. G. LeTourneau, Inc., 
Peoria, has been made director of sales 
for the Tyson Bearing Corp., Massillon, 
Ohio. 








They Guard and Guide 
where Dangers hide! 


EMBURY 


AIR PILOT 


LANTERN 
EMBURY MFG. CO., WARSAW, N.Y 
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© Machinists’ Bench ' aaa @ Solid Nut 


sh sie ih dae Continuous Screw 
@Combination Pipe 1a 


@ Quick Action 
®@ Coachmakers 


®@ Woodworking ; @ Lightening Grip 


MORGAN VISECO, 12» 10s, CHICAGO 6, U.S.A. 
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CAPITAL 


“RED CAP” 
ae 


b| BEew BRUSHES 
bhi’ Ly ) Wie oak 


® Good quality fibre and bristles—that is one of the 
main reasons for the consistent good service that 
CAPITAL “RED CAPS" give. In actual test they have 
outworn and outperformed brushes and brooms of 
like kind. The long, hard, and continuous service 
demanded of all industries today necessitates main- 
tenance equipment that can “take it’ and plant 
managers rely on the established records of CAPI- 
TAL “RED CAPS” to get the job done. These are 
industrial brushes and brooms that justify industry's 
confidence. We are ready to serve you promptly. 
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A slight but definite trend toward 
poorer business conditions, as com- 
pared with the situation in the past 
few months, is indicated. More cancel- 
lations are reported, but not to an 
alarming extent. The backlog of orders 
is still large but pressure for de- 
liveries has relaxed to an extent. All 
these indications are noted in the 
April report of the survey committee 
of the National Association of Purchas- 
ing Agents. 

Across The Country—The automotive 
industry is placing orders for future 
civilian business, particularly in the 
machine tool industry. This appears 
to be offsetting, for the time, cancella- 
tions on war orders. The building in- 
dustry reports increasing sales in in- 
dustrial supplies and building mate- 
rials. Shipbuilding areas in the east 
show business down 10 percent. In- 
coming business in the New England 
section continues to increase. The 
order backlog in this section, in some 
cases, has doubled in the last month. 
On the west coast, plants are operating 
to the capacity allowed by available 
labor. The lumber industry is below 
capacity, due to late spring snows and 
the critical labor situation. 

Inventories—The lower inventory trend 
reported last month continues, but has 
decreased somewhat. Slow deliveries 
and a cutback on CMP allotments for 
the second guarter are reducing inven- 
tories in certain sections, particularly 
the middle west. Quality as well as 
quantity is being reduced. Many buyers 
feel that a critical point may be 
reached during the present quarter, 
particularly in controlled materials. 
Scrap inventories in the middle west 
are improving, and ore is beginning to 
come in. Distributors inventories on the 
west coast are going down. Buyers im 
that area feel that they may have 























Dake 50 ton Hydrau- 
lic Press with extra 
equipment. Side press, 
testing attachment, 
and dial test indicator 
not furnished as stand- 
ard fittings. 


THE DAKE ARBOR PRESS LINE 


includes simple and compound lever 
presses in bench or floor type models 
... large 50 ton and 70 ton hydraulic 
presses ... miscellaneous models such 
as wheel operated production presses, 
straightening presses, and portable 
general purpose presses. 


Dake Straightening 
Press... one of two 15 
ton models. Designed 
for general straighten- 
ing work such as align- 
ing crank shafts and 
similar operations. 


ENGINE COMPANY 


GRAND HAVEN, MICHIGAN 


MILL SUPPLIES 


Dake is the arbor press for maintenance and service 
work in factories, machine shops, garages. ..wherever 
a dependable arbor press is required. 


All Dake Arbor Presses are built to the same sturdy 
specifications that made Atlas presses famous. They 
incorporate the original Atlas square ram; they are 
scientifically braced and accurately balanced. Every- 


thing has been done to assure maximum life and effi- 
ciency. 


Deliveries are good on most Dake Arbor Press 
models. For full information about the Dake line, 
mail the coupon below. Get a personal copy of the 
Dake catalog. All inquiries or orders should be ad- 
dressed to Dake Engine Company, Grand Haven, 
Michigan. 


Michi gan 


asbor Pres® 
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that BLACKMER 
ROTARY PUMPS 





@ Plant men like this feature. 


@ it makes pump sales easier for 
distributors. 


SUSTAINED PUMPING CAPACITY 


Te is vital to your customer's 
NUE production efficiency. It's 
also of importance to 
distributors because a 
SATISFIED customer is a 

REPEAT customer. 





BUCKETS 


ARE EASILY REPLACED 


A cost-cutting feature that 
appeals to pump customers. 
When the “buckets” are 
finally worn out, a 20- 
minute replacement job re- 
stores the pump to normal 


capacity. 





A DISTRIBUTOR’S LINE OF ROTARY PUMPS 


Capacities to 750 GPM... Pressures to 500 PSI. 
Ask us to send Catalog No. 106 


BLACKMER PUMP COMPANY 


1810 CENTURY AVENUE GRAND RAPIDS 3, MICHIGAN 


POWER PUMDS - HAND DUMDS 


- EZY-KLEEN STRAINERS - 
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difnculty in maintaining their present 
inventory status and, due to the diffi- 
culty of buying all kinds of commodi- 
ties, may be forced to live off present 
inventories. Inventory.controls must be 
watched carefully. With V-E Day ap- 
parently close at hand, current stocks 
may last longer than anticipated due 
to cutbacks and cancellations. 

Buying Policy—Reports indicate that 
delivery commitments are being re- 
duced from the extreme of one year to 
nine months. One to three months still 
represents a fair average of coverage. 
Many substitutes are being used, and 
forward commitments are being 
watched to guard against overloading 
on substitutes for materials which may 
be available after the defeat of Ger- 
many. Reports indicate a continuous 
increase in volume of unrated orders for 
post war delivery. 

Commodity Prices—Surplus items are 
being put on the market and their 
price influence appears noticeable. 
Some government agencies may have 
overbought on certain products. Should 
this prove true, many of today’s critical 
items may be in an improved avail- 
ability situation when government 
stocks are released. The situation on 
seamless pipe is tighter, due to the Te- 
newal of the program for bombs and 
shells. Paraffin wax seems due to go 
under government regulation. Carbon 
steel prices are expected to advance, 
after ceilings are adjusted. All grades 
of lumber are very tight. An increase 
of about 25 cents a ton on coal can be 
expected. Due to new formulas caused 
by the curtailment of some ingredients, 
paint prices are on the upgrade. Deliv- 
ery difficulties are the same on the 
items listed last month. 


Rules Summarized 
On Excess Inventories 


A summary of the rules governing 
disposition or use of idle and excess in- 
ventories resulting from contract ter- 
minations or cutbacks, was made by 
WPB. The summary is contained in 
Interpretation 14 to Priorities Reg. 1, 
which also calls attention to WPB rules 
for bringing inventories to normal fol- 
lowing terminations or cutbacks. These 
rules, WPB officials said, are not new 
nor are they necessarily complete. The 
interpretation is intended to be a ready 
reference to rules now in effect, and 
copies of it may be obtained from 
WPB field offices, 


Supply Salesman 
Passes In Memphis 


Joe Pritchett, salesman for the Lewis 
Supply Co., Memphis, Tenn., for many 
years, died at his home in Memphis on 
April 4 after several months illness. 
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ipping job for the railroads is still growing 
—they are handling the biggest transportation 
job in history. While fullest cooperation exists be- 
tween the shippers and receivers of freight and the 
railroads, still the railroads need help . . . they need 
ATLAS CAR MOVERS. The job of getting ATLAS 
CAR MOVERS into the hands of these shippers 
and receivers of freight is an important one—the 
more ATLAS CAR MOVERS in use the faster cars 
are unloaded and empties returned—the faster 
freight cars get back on the main line. Stock up 
on the Regular Heavy Duty Model No. X, the New 
Streamline Model S-X, the ATLAS Model No. 8 
and the ATLAS Model No. Vill. 
ate fully with immediate delivery. 


We will cooper- 


PROTECTIVE 
DISTRIBUTOR POLICY 


Sold exclusively through respon- 

sible distributors who are fully 

ected. Our sales plan gives 

Supply Men every incentive 
o get behind Atlas. 


ATLAS PERFECT 
SPURS 


ee ATLAS PERFECT areas 
re made of the best steel o 
talnable, heat treated — 3 
to withstand the tremendous 
strain placed on them. They 
can be turned when necessary, 
thereby making use of all four 
edges and giving longer wear. 
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Within the above circle is the 

answer to LAS efficiency. 
Look in that circle—right there is the famous 
ATLAS construction — it makes car moving 
easier and simpler—it gives the user compound 
leverage — great power is developed at this 
point—it means greater speed. 
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DARNELL 


CASTERS & WHEELS 


DARNELL CORP.LTD., 6OWALKER ST .NEW YORK,NY, 
LONG BEACH, CALIFORNIA, 36 N. CLINTON, CHICAGO, ILL. 








Pre -lesled fot er for wLant CE 
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This well stocked Los Angeles warehouse 
of Petroleum Equipment Co., indicates 
strong activity among the oil wells of 
California. The picture shows departments 
| devoted to elbows, couplings, fittings and 
small supplies. 





‘Ore-to-Core’ Plant 
Projected By Carboloy 


Details of its new “ore-to-core” plant 
to produce tungsten carbide artillery 
projectiles cores were revealed by the 
Carboloy Ordnance Division, Carboloy 
Co., Inc., which will operate the new 
plant in Natrium, W. Va. The struc- 
ture which will occupy 250,000 square 
feet will be located on a 72-acre site, 
and will enable a further vast increase 
in output of shell cores when completed. 
It will represent, when completed, the 
largest tungsten ore reducing plant in 
the world and will be able to process 
every type of tungsten bearing ore. Its 
location at Natrium will dovetail with 
the operation there of Columbia Chem- 
ical Works, producing chlorine. Hydro- 
gen, needed for the reduction of tung- 
sten ores, is a by-product in producing 
chlorine. Necessary tungsten ore has 
already been pyovided. 

Production of tungsten carbide shell 
cores was undertaken by Carboloy last 
July. Since that time, requirements for 
tungsten carbide cores by the Army 
have been multiplied many times to 
combat the new series of German Tiger 
and Panther tanks. 

Ability to produce shell cores in the 
quantities already manufactured and 
contemplated has been made possible in 
large part by several developments by 
the Carboloy Co. Among these is the 
ability to produce tungsten carbide 
cores to Army specifications as to 
weight and size tolerances, without re- 
quiring grinding of the extremely hard 
core. This is particularly important 
since diamond impregnated wheels are 
virtually the only type which could be 
used to cut this hardest of metals made 
by man. Ability to use more readily 
available nickel instead of critical co- 
balt for the binder is of major value 
too, while even more important in some 
respects is a process developed by Car- 
boloy through which “scrap” tungsten 
carbide can be used in core production. 
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Congratulations, Joe! You have increased production 
without increasing costs. I don’t know how you did 
it—bur that’s your business. 





















Thanks, but it’s just a matter of watching the “little 
things.” Like when I specified Cantol. That saves 
our belts, keeps ‘em running, ups our power and 
doesn’t cost us an extra cent. 


Here are some of the reasons why CANTOL BELT WAX 
Saves Operating dollars for your customers: 


(1) It gives easier traction, longer belt life, increases 
power; (2) eliminates slippage; (3) only a slight applica- 
tion necessary while belt is in motion; (4) fills pores and 
seals belting against foreign matter; (5) will not lump 
on belt or pulley; (6) penetrates and preserves belting; 
(7) moisture-proofs belting; (8) contains no injurious 
ingredients, no resin, no grease; (9) keeps belting pliable 
in any atmosphere — under all conditions. 


CANTOL is good for all types of belting. Write today 
and we shall be glad to tell you how it will apply to 
YOUR needs. No obligation, of course. 


CANTOL BELT WAX is a product of the 


- CANTOL WAX COMPANY, Bloomington, Indiana 


CANTOL BELT WAX is sold only 
through distributors and dealers 
in every state. 


<Gir 


BELT WAX 
Siow Ol Mexico 


From the Candelilla (little candle) bush of 
Old Mexico comes Candelilla Wax. Rightly 
combined and properly blended with other 
ingredients, Candelilla becomes the secret of 
CANTOL superiority. 
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Dependable for 68 Years 
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THE LINE THAT FULFILLS 
THE MOST EXACTING NEEDS 


The fact that Jackson has supplied products for 68 years 
that could be depended on for service, stamina and long 
hard use is in itself positive assurance that quality will be 
maintained in the future as in the past. 


Long experience with highly specialized “know how" has 
kept the Jackson line out in front and won universal recog- 
nition and acceptance with leading distributors. Your cus- 
tomers—industrial plants, utilities, highway departments, 
road builders and contractors—will continue to come to 
you to fill their exacting needs. And you can meet them 
from one source of supply—"JACKSON". 





JACKSON MANUFACTURING CO. 


HARRISBURG PENNA. 


Est. 1876 
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similar to the use of scrap metals in 
the production of steel, aluminum al- 
loys, etc. New compositions, improving 
the ballistic qualities of the shells, have 
also been developed. The new shell with 
its tungsten carbide core is said to be 
considerably more accurate than prev- 
ious steel armor piercing shells in addi- 
tion to its vastly higher armor piercing 
qualities. 

Approximately $6,000,000 will be ex- 
pended for plant and equipment, Car- 
boloy Ordnance revealed. The plant 
will be the largest industry in the dis- 
trict, employing some 1200 men at peak, 
it is estimated. Current plant facilities 
at Carboloy in Detroit for the produc- 
tion of cores are also being currently 
expanded for the third time since last 
summer. 


Distributors Asked 
To Watch For Thief 


A man described as 5-ft., 5 or 6 in. 
tall, weighing 160 to 165 pounds, and 
seemingly of 31 to 35 years of age 
with sallow complexion and dark 
bushy hair is being sought for the 
theft of a large quantity of wire gage 
and fractional size jobbers length 
twist drills from the warehouse of 
Hunter & Havens, Inc., Hartford, Conn. 
When last seen, the thief was driving 
a New York licensed car and wear- 
ing a gray hat, brown loose top-coat 
and a sports sweater. 

Distributors have been asked to be on 
the look-out for the person in the event 
they are offered any quantities of drills 
at unusual prices, or from an un- 
known source. Any information should 
be forwarded to E. C. Sullivan, mgr., 
Hunter & Havens, Inc., 340 Capitol 
Ave., Hartford, Conn. 

The robbery is similar to several 
which have occurred in New England 
and New York. The supposed pur- 
chaser arrives at the distributor’s plant 
during the noon hour and asks to see 
the stock. He then specifies some 
critical item which takes the warehouse- 
man to another section, leaving the 
thief to operate unmolested. 


Millman Heads 
Geuder, Paeschke & Frey 


H. F. Millman has been named to 
succeed the late F. A. Frey as presi- 
dent of Geuder, Paeschke & Frey Co., 
Milwaukee. He joined the company 54 
years ago, being appointed purchasing 
agent in 1908, and vice-president in 
1935. The company’s board also 
elected Capt. A. K. Paeschke, vice- 
president; F. T. Frey, vice-president 
and treasurer, and A. J. Lehmkuhl, 
secretary and assistant treasurer. 
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Desmond 
Huntington Cutters 
Made in all sizes 


Desmond Huntington 





Desmond Hex Dresser 
Most durable made 





Desmond Heavy Duty Dresser 
For large and coarse wheels 


SIMPLEX STEEL-SLIDE VISES are avail- 
able in types versatile enough to handle 
widely varied jobs, as well as in types 
for specific needs. A copy of our cata- 
log, illustrating and describing the entire 
line will be sent to you on request. 





















Grinding wheels are important in main- 
taining the quality and precision of the 
materials your customers produce. Thus, 
it’s important that the tools you supply 
for the maintenance of grinding wheels be 
exactly what is needed and of a quality 
that will insure the best results. We ad- 
vise you to recommend DESMOND 
Dressers and Cutters in every case. The 
DESMOND Line is complete. Each tool 
has been designed to do a specific job— 
and do it welll 


Your letter will bring our latest catalog 
and distributor information. Write now. 





Drill Press & Mill- 
ing Machine Vise 








Swivel Base Vise 





URBANA 


The DESMOND-STEPHAN Mfg. Co. 
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Oct. 21, 1944 
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EACH FAULTLESS 
CASTER EASILY 
MOVES 2 TONS 


Each individual al poet ic is ~ 


eee Pia t rain, 














construction. 
I ee beariags—larse 
diameter hardened race- 
ways. 4. ted nut for 
fine forced nbafor ext 5. Reia- 


eavy roller ng 
7 Husky wide-tread wheels. 
Handy grease connection. 
:. Uniform overall height. 


Have you a handling problem as awkward as moving a tank superstructure? It’s 
really simple, according to Chrysler Ordnance Plant engineers. With a frame and 
hoist mounted on four Faultless H306-12 Casters the load of approximately 13,000 
Ibs. is moved over the tank hull and gently set in place. During the operation the 
four Faultless Casters swivel, roll and support approximately 16,000 lbs. . . . or, 
2 tons per caster. It’s a modern, mobile assembly idea that you, too, can adopt to 
save man-hours, floor space, production time. Whether it’s basinettes or bombers 
in process, production men find they reach the shipping room quicker, cheaper and 
better on a free-flowing Faultless equipped \ine. And, it’s simple logic that Industrial 
Casters endowed with over half a century of specialized experience, and produced 
to exacting machine tool requirements by men who have devoted a lifetime to 
caster engineering, will serve you longer, more efficiently. Ask for particulars. 


-FAULTLESS CASTER CORPORATION, Dept. MS-5, Evansville 7, Ind. 
Canadian Factory: Stratford, Ont. Branches in Boston, New York, Chicago, High Point, 
St. Louis, Detroit, Los Angeles. In other cities, consult your classified phone directory. 


INDUSTRIAL CASTERS 
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Myers Appointed 
General Sales Head 





S. L. MYERS 


S. L. “Sid” Myers, former vice presi- 
dent in charge of export sales for La- 
Plant-Choate Mig. Co., Cedar Rapids, 
Iowa, was named vice president and 
general sales manager succeeding H. H. 
Buchanan. who resigned. 

Mr. Myers has served LaPlant-Choate 
in various capacities for more than 22 
years, having started as a helper in the 


| machine shop in 1923. After that he 
| served as traffic manager, purchasing 


agent and export sales manager, in addi- 
tion to being responsible for govern- 
ment sales. On Aug. 31, 1943 he was 
promoted to the position of vice presi- 
dent, in which capacity he continued to 
serve until his most recent appointment. 


Coast Guard Praises 
Morse, Fairbanks Work 


In a telegram directed to the em- 
ployees of Morse, Fairbanks & Co., Chi- 
cago, Vice-Admiral R. R. Waesch, U. S. 
Coast Guard commandant, congratu- 
lated all concerned in turning out the 
power units used in Coast Guard cut- 
ters active in the Arctic seas. Pointing 
to the extreme conditions under which 
the cutters operated, the Admiral ex- 
pressed pleasure at the steady per- 
formance of the vessels’ power units. 


Gregg Is Advanced 
By Flintkote Co. 


Clifton W. Gregg, treasurer and di- 
rector, and George K. McKenzie, secre- 
tary, were elected vice presidents of the 
Flintkote Co., New York City. The 
company recently acquired the Tile- 
Tex Co., of Chicago Heights, Il]., maker 
of asphalt tile wall and floor products. 
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We at Metro are gratified—but not sur- 
prised—that Metro Gages and Carbide 
Tipped Tools are well and competently 
doing their job in war production. We 
knew they would, for we have always put 


into them the best of our knowledge, our 


experience and our craftsmanship in order 


that industry might have the best tools we 


Write for 
Catalog 


were able to furnish. 

Industry knows this. Our distributors 
know it. That is why the market for Metro 
Tools and Gages is steady and reliable... 
why the complete Metro line is a good 
line to carry and to push, for such a line 
means steady sales and profits. Special 


items made uptocustomers’ specifications. 


Metro distributorships are now open in manufac- 


turing territories. Put yourself into a stronger position 


for the postwar years by becoming a Metro 


distributor. Ask us about available territories NOW! 


~ - a 
44 
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4240 Peterson Avenue 


Chicago 30, Illinois 
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New Supply Firm 
Opens In Little Rock 


Harry Shannon, with a background of 
27 years in industrial supply, has 
opened his own business, the Capital 
Welding & Supply Co., at 908 West 
7th Street, Little Rock, Ark. 

For the last five years, Mr. Shannon 
was associated with Riechman-Crosby 
Co., Memphis, Tenn. 





Maghan Joins 
C. R. Davis 


William Maghan, Jr., is now associ- 
ated with the C. R. Davis Co., Los 
Angeles. In his capacity as sales engi- 
neer, he will cover the firm’s metropoli- 
tan Los Angeles district. Mr. Maghan 
comes from Seattle, where he was a 
salesman for industrial equipment and 
supplies. 


Harris to Represent 
Triangle in Mid-West 
Edson L. Harris has been appointed 


district manager for the Triangle Con- 
duit & Cable Co., Inc., New Brunswick, 


to sell Co rbin Screws N. J., in the midwest. His territory will 


comprise Wyoming, North and South 














Industrial buyers and alert retailers are interested in such labor- Dakota, Wisconsin, Mina eran and 
saving, money-making features as: parts of Montana, Iowa and Michigan. 
Uniform quality — the most important feature in any fasten- 
ing device, whether it’s used in a home workshop or dumped NEW! Takes but a second 
into the hoppers for mass assembly. | ' 
Corbin makes every effort to weed out the “troublers” so re ese OF. Open? 
that your customers can “reach for a Corbin blindfolded and GRAN 
get a good one every time.” GS D QUIKCET VISE 
Tell-at-a-glance labels save time in store and stock room — CHECK THESE 
avoid the expense of misorders. FEATURES 
Secure packaging prevents that time and money waster, the 
busted carton. a ey 
Convenient warehouses reduce freight, speed delivery. stontly with Trigger Re 
You can whisper CORBIN SCREWS and you'll sell more — Jease. Ne wasted time run 


earn more — because the name c-a-r-r-i-e-s. ‘ 


sT-s 


integral with body 


come loose 



















CORBIN-PHILLIPS AND CORBIN SLOTTED 


Wood Screws, Machine Screws, Hardened 
Sheet Metal Screws, Self-Tapping Machine 
Screws, Stove Bolts. Aircraft Screws to gov- 
ernment specifications . . . 

Also — Steel Drive Screws, Lag Screws, 
Cap Screws, Set Screws, Hex Semi-Finished 
Nuts, Machine Screw Nuts, Escutcheon 
Pins and Chain. 


THE CORBIN SCREW CORPORATION 


The American Hardware Corp., Successor 
NEW BRITAIN, CONN. Warehouses: New York, Chicago 






QUIKCET VISE 
can be closed or 
opened in a jiffy. 
Simply push on 
jaw to close, and 
tighten with turn of 
handle. Balanced 
ZH S Grip holds firmly. 
“ = OPENS INSTANTLY 
; to full 3 inches by 
trigger release. 
Ready for further work without adjustment. 
Prompt Shipment on Priority Orders 
Write for Complete Catalog 
of Speed Clamps and Vises 


GRAND SPECIALTIES COMPANY 


3104 W. Grand Ave. + Chi 








— Benet ake PEL 
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No. 130-A 
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LUBRICATION PLUS! 


A SUPER LUBRICANT—A MARVELOUS ANTI- 
SEIZE COMPOUND—A REAL PROTECTION 
AGAINST RUST AND CORROSION. From 
the standpoints of general utility and wide 
diversity of important uses, we do not be- 
lieve there has ever been a lubricant that 
compares with LUBRIPLATE No. 130-A. It 
has everything. The outstanding perform- 
ance of this super-lubricant and its adop- 
tion by industry in general, and the Army 
and Novy are certainly adequate proof 
of its superiority. Write for copy of bul- 
letin No. 6-41. 
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Lubricants 


Write for @ booklet, The LUBRIPLATE Film’ 
written especially for your industry. 


LUBRIPLATE 
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IF YOU COULD ONLY 
SELL ONE PRODUCT 


You would pick the one that sold in 
larger quantities, that the most people 
regularly needed, that was used up 
quickly so was re-ordered frequently. 
That is a perfect description of LUBRI- 
PLATE No. 130-A. It is much more 
than a high grade lubricant. It is an 
excellent anti-seize compound for appli- 
cation to machine parts, pipe joints, 
flanges, valves, studs, nuts, bolts, etc. 
at the time of assembly. As a protective 
medium against water, steam, certain 
acids and other contaminents, it ranks at 
the very top. 

MARINE LUBRICATION —LU- 
BRIPLATE No. 130-A is used for gen- 
eral grease type lubrication, especially 
heavy duty drives of deck and steering 
machinery subjected to weather and sea 
water. 

AIRPLANE AND AIRPLANE EN- 
GINE MANUFACTURERS use LU- 
BRIPLATE No. 130-A for application 
to various parts at time of assembly and 
for service in the field. 

PIPE AND FITTING MANUFAC- 
TURERS find LUBRIPLATE No. 
130-A is a most excellent pipe joint com- 
pound. Applied to threads, it makes a 
tight seal and the protective film of 
LUBRIPLATE allows easy disassembly. 

RUST PROOFING—Water Works 
and Sewage Disposal and Refrigerator 
plant operators are loud in their praise 
of the protective features of No. 130-A 
and the substantial savings made in 
overcoming the destructive action of 
water and acids on metal tanks, agita- 
tors, piping and other machine parts. 

STEAM TURBINE MANUFAC- 
TURERS find LUBRIPLATE No. 
130-A very efficient as an anti-seize 
compound in the assembly of parts, par- 
ticularly on studs, bolts, nuts and other 
parts subjected to extremely high tem- 
peratures. 

WIRE ROPE MANUFACTURERS 
recommend the use of LUBRIPLATE 
No. 130-AA as an exterior lubricant 
for ropes subjected to extreme moisture 
conditions and acid fumes. 

CONSTRUCTION AND AGRI- 
CULTURAL MACHINERY —LU- 
BRIPLATE No. 130-AA is the ideal 
lubricant for truck chassis from the 
standpoint of wear reduction, long-life 
and all around economy. Farmers find 
No. 130-A tops for general greasing, and 
for the absolute protection of all metal 
parts against rust when farm machinery 
is not in use. Truck and bus operators 
use a light coating of No. 130-A on 
wheel rims and lugs which prevents 
rusting and greatly facilitates taking off 
and putting on of tires. 

Yes, LUBRIPLATE No. 130-A is 
used by about everyone and used often, 
in larger quantities. And we are helping 
industrial salesmen sell it. The adver- 
tisements on this page are going into 
over thirty publications that circulate 
to about every industry that uses lubri- 
cants. If you don’t have LUBRIPLATE 
No. 130-A in your line ask your sales 
manager about it. 
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LUBRIPLATE 





LUBRICATION FOR WHERE 
IT’S HOT AND WET! 


LUBRIPLATE No. 70 is a medium density, 
grease type lubricant ideal for applica- 
tions exposed to heat, steam and moisture. 
it does a wonderful lubrication job under 
all conditions. In processing and food 
plants where moisture, steam, heat and 
fumes are prevalent, it has no substitute. 
Machines lubricated with LUBRIPLATE No. 
70 can be washed down with hot water 
without harming the lubricant in the bear- 
ings. LUBRIPLATE No. 70 prevents rust and 
corrosion. 
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Write for o booklet, ‘The LUBRIPLATE Film" 
written especially for your industry 


LUBRIPLATE 
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i in Steam eauipment, 





YAR WAY IMPULSE, STEAM TRAP 











THEY PICK UP “EGGS” WITH WIRE ROPE 


Giant “eggs” for our bombers require frequent handling before 
they are dropped on the enemy. Juggling heavy bombs is one of 
the vital everyday tasks which our men must perform . . . and 
one in which tough, dependable wire rope is important. 


Less dramatic, but equally important, is the work which wire 
rope is doing on the home front. In oil fields, forests, mines, mills 
and shipyards . . . you'll find men relying on the stout, steel 
muscles of Wickwire Spencer Wire Rope to do a variety of heavy 
hoisting and hauling jobs. 


‘ ‘ THIS FREE BOOK SHOWS 
With wire rope harder to get, each length must be made to last HOW TO MAKE WIRE ROPE 


longer. And, when you need new rope, specify WISSCOLAY LAST LONGER 
Preformed, manufactured by Wickwire Spencer. It lasts. longer 
than the non-preformed; is easier to cut, splice and install; is of suggestions on proper selection, ap- 
kink-resistant and safer to handle. plication and usage of wire rope. This 


“Know Your Ropes” contains 82 pages 


If h , bl ° ‘ Ib easy-to-read, profusely illustrated man- 
you ave a wire rope pro em our wire rope engineers wi ec ual can save you money... and save 


happy to help solve it. Just write Wickwire Spencer Steel Com- wire rope for the war fronts. Send for 
pany, 500 Fifth Avenue, New York 18, N. Y. your free copy now. 


Send your wire rope questions to: 


WICKWIRE SPENCER 
STEEL- COMPANY 


500 FIFTH AVENUE, NEW YORK 18, N.Y. ° 
Abilene - Boston + Buffalo + Chattanooga * Chicago - Clinton (Mass.) - Detroit » Houston + Los Angeles + Philadelphia + San Francisco - Tulsa « Worcester 
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8 ustained A ccunacy 


AS LOW AS 


100°F BELOW ZERO 


WESTON 


ALL- METAL THERMOMETERS PROVIDE 
RUGGEDNESS AND READABILITY, T00! 


Reliable sub-zero tem- 
perature indications, so critical for 
deep freezing units, high altitude 
flying and a host of industrial appli- 
cations, are possible down as low as 
minus 100°F, with Weston All-Metal 
Industrial Thermometers... and 
readings over the entire scale range 
will be accurate within 1%, for long 
periods of time. 

This wide-range stability stems 
from WESTONS all-metal construc- 
tion, which eliminates the need for 
liquids, gases, or involved mechan- 
isms. It also provides unusual re- - 
sistance to vibration, shock and 











mechanical abuse... as proved by | Weston, cee | 
many thousands of WESTON ther- | *ermometers 
mometers in service throughout the | @vailablein types, — 
years. Literature gladly furnished on _ sizes and ranges 

request. Weston Electrical Instru- for most industrial | 
ment Corporation, 682 Frelinghuysen needs. J 
Avenue, Newark 5, New Jersey. a 
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C. M. Sexton and Fred H. White, partners, 
stand with L. C. Arbogast, sales manager, 
outside Federal Tool & Supply Co., Los 
Angeles. 


Experience Factor 
In Los Angeles Firm 


A heavy inventory of tool selling ex- 
perience guides the Fedéral Tool & 
Supply Co., Los Angeles, in distribu. 
tion of dial indicators, gages, metal- 
cutting saws and milling cutters. The 
firm is a partnership including Fred H. 
White and C. M. Sexton. L. C. Arbo- 
gast is sales manager. 

Mr. White was former general sales 
manager of Toledo Steel Products Co., 
Toledo, Ohio, and later Pacific Coast 
Manager of Bunting Brass & Bronze 
Co. He also served with Machinists 
Tool & Supply Co., Los Angeles, which 
specialized in aircraft and other indus- 
trial supply. 

Mr. Sexton was with Machinists Tool 
& Supply for 21 years, practically grow- 
ing up with that organization in which 
Mr. Arbogast also served for several 
years. 


Changes Planned, 
Survey Indicates 


The automotive and transportation 
equipment lines, chemicals, electrical 
machinery, machinery, rubber and 
transportation equipment industries, 
indicate the highest percentage of 
planned change according to an analy- 
sis of recently tabulated responses of 
wholesalers and manufacturers to @ 
nationwide questionnaire on post wat 
plans by Dun & Bradstreet. The to 
bacco industry shows the smallest per 
centage of proposed change in product 
or method, but leads all others in plans 
to expand sales territories. 

A simple questionnaire was sent, late 
in the Fall of 1944, to 170,000 com 
panies, mostly manufacturers and 
wholesalers. The four principal ques 
tions addressed to the companies were? 
Are you planning to (1) Manufacture 
or distribute new products or lines? 
(2) Sell new classes of customers? (3) 
Expand or contract sales territories? 
(4) Use new methods or channels of 
distribution? Of the 28,000 responses, 
22,314 from manufacturers and whole 
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1©e® YEARS 
ners, 
4: UNDOUBTEDLY YOU STOCK “cup-winning” 
: hammers . . . a brand advertised regularly 
in national magazines. Do you apply the 
same buying rules to bolts and nuts? Most 
successful distributors do... realizing how 
much their repeat business depends on 
g ex- appearance, uniformity and performance 
ol & of the bolts and nuts they sell. 
tribu- 
netal- 
The 
ed H. 
Arbo- 
aad, A PHILADELPHIA DISTRIBUTOR selected at 
3 Co., random from his stock the fine-looking 
Coast RB&W bolt and nut you’see here. Pick, 
3ronze similarly, from your own RB&W stock... 
hinists see how clean-cut the bolt head is, the 
which fine finish of the barrel, the perfect threads 
indus- *- 
—features worth merchandising, for your 
s Tool customer recognizes their worth in terms 
+ grow- of fast assembly and holding power. 
which 
several 
DURING RB&W's CENTURY OF PROGRESS, many q 
hundreds of thousands of dollars have 
ortation gone into the research and development 
— work which have made RB&W pioneers 
 aaaal and leaders in quality fasteners . . . and 
age of into advertising that makes the name 
1 analy- RB&W EMPIRE representative, today, of 
mses of the best in fasteners. Capitalize on all this 
eed investment by featuring the extra values 
a that help make your customers’ products 
lest per easier to build and better to buy. 
product 
in plans 
ent, late + ie Wi 
00 com 
rs and 
yal ques 
ies were? 
1ufacture 
or lines? 
ers? (3) Bh oope nes ‘ 
rritories‘ RRS gh 
=| | RUSSELL, soslenanil (ARD BoLT AND NUT ‘ om , 
d whole SOS LGLEES- 


Factories at Port Chester, ” | oe Coraopolis, Pa., Rock Falls, “Il Sales Offices at Philadelphia, Detroit, Chicago, I is Mota, “Portland, Seeeda. 
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salers are represented in the final tab- 
ulations which are presented by size 
groups, and in the tables by 20 lines of 
manufacturing and 19 lines of whole- 
saling. Thirty-seven percent of the na- 
tion’s manufacturers and forty-four per- 
cent of the wholesalers are planning to 
make or distribute new products or lines 
according to the Dun & Bradstreet sur- 
vey. 

The answers reflect a spirit of change 
in American business and a willingness 
to grapple with the challenging prob- 
lems of distribution that the post-war 
world will see. For example: Of the 
13,666 manufacturers, more than a 
third plan to manufacture new prod- 
ucts, more than a fourth plan to sell 
new classes of customers, not far from 
a half plan to expand their sales terri- 
tories, more than a fifth plan to use new 
methods or channels of distribution, and 
more than an eighth contemplate other 
fundamental changes in operations. 


A somewhat larger proportion of the 
8,648 wholesalers plan changes. Not 
far from half plan to wholesale new 
lines and to expand their sales terri- 
tories, a third plan to sell new classes of 
customers, more than a fourth plan to 
use new methods or channels of distri- 
bution, and a sixth contemplate other 
fundamental changes in operations. 

It is especially notable that this 
awareness of the necessity of change 
pervades all size groups, small business 
and big business and medium sized 
business. For example, 34 percent of 
the 1,611 small manufacturing concerns 
with net worth of under $20,000 plan to 
manufacture new products, in contrast 
to 44 percent of the 1,605 large concerns 
with net worth of $1,000,000 and over. 
With respect to plans for selling new 
classes of customers, the four size groups 
in the chart show closely similar re- 
sponses. 


From a regional standpoint, whole- 
salers in the vicinity of Dallas showed 
the greatest incentive to handle new 
lines with 53 percent answering yes, 
while St. Louis and Cleveland whole- 
salers were the least receptive with 40 
percent favorable answers. Manufac- 
turers in the Minneapolis district led 
the responses on new products with 43 
percent, while the Richmond district, 
(including Baltimore, Washington) 
were low with 31 percent. The West 
Coast averaged a point or two over the 
East in its willingness to add new prod- 
ucts. The Dallas area which was high 
for wholesalers, was next to low for 


manufacturers with only 32 percent in- | 
C 
L 
P 





dicating a willingness to manufacture 
new items. The twelve tabulated Dun 


& Bradstreet regions correspond roughly 
tan & Sons with the Federal Reserve Districts. 
Chicago, 1, U.S.A All concerns were invited to offer 


su mp swels, 
3200 BELMONT AVENUE 18 ILLINOI pplemental co ent to their ans 
and about four thousand made pertinent 
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—are TODAY delivering BETTER SERVICE 
than Pre-War Belts of NATURAL RUBBER! 


Every day, on battlefields all over the world, U. S. Army tanks, trac- 
) tors and self-propelled big guns are giving Gates V-belts a severity of serv- 
ice that no belts built before the war could possibly stand. Gates developed 


these combat-unit V-belts through specialized research and is building them 
f entirely of synthetic rubber! 
7 


The importance of this fact to industrial V-belt users is 
Pa, 2 

Every improvement developed by Gates for these Army 
V-belts has also been added, day by day, to the quality of 


the standard Gates Vulco Ropes which have been 
delivered to you. 


In many other products, as you know, war-time improvements must 
be withheld from general use until after the war is won. Gates V-belts are 
a notable exception to this rule for the simple reason that Victory depends 
upon production and production depends upon V-belts to drive the pro- 
ducing machines. That is _— Gates has been able to give you immediately 
in your standard Gates Vulco Ropes, every V-belt improvement which 


Gates specialized research has developed for.used on the Army’s motorized 
equipment. 


It is because of these facts that the Standard Gates Vulco Ropes you 


are now getting are giving you better service than any V-belts that were 
ever built before the war. 


THE GATES RUBBER COMPANY 


Engineering Offices and Jobber Stocks in All Large Industrial Centers ' 


THE MARK OF Sc: a RESEARCH 


















CHICAGO 6, ILL. 549 West Washington. NEW YORK CITY 3, 215-219 Fourth Avenue ATLANTA 3, GA., 738 C. & S. National Bank Bidg. 
LOS ANGELES 21, CAL., 2240 E. Washington Blvd. DENVER 17, COLO., 9995S. Broadway DETROIT 4, MICH., 8663 Grand River Ave. 
PORTLAND 9, ORE.,.333 N.W. Sth Ave. DALLAS 2, TEXAS, 1710 N. Market St. SAN FRANCISCO 3, CAL. 1090 Bryant St. 
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TOUGH AS A WALRUS -— there is 
nothing “thin-skinned” about the 
Silver Streak Metal-Working Cloth Belt. 


Insulated to stay cool at grinding heats as 
high as 1700°, SaEAER SPREAK can 
take it... can keep cutting clean and fast 
long after ordinary aluminum oxide belts, 
costing as much or more, give up the ghost. 
Sell them! Available in all grits—50 and finer. 
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comments, Expansion for some larger 
concerns will mean the investment of 
capital for plant, warehouses, machin- 
ery, and power equipment. Expansion 
to others is interpreted as export—some 
two hundred volunteered the informa- 
tion that they will seek South American 
markets. A large group of eastern con- 
cerns are crossing the Mississippi and a 
surprisingly large number of California 
concerns reported they would seek cus- 
tomers in the East. Frequent mention 
was made of the opening of new 
branches or the reopening of old 
branches. 


Termination Knowledge 
Needed Now 


Stating that pretermination planning 
will ease the rush for settlement de- 
mands by subcontractors, the National 
Association of Manufacturers is urging 
the 2,000,000 war subcontractors to give 
thought and planning to contract ter- 
mination now, and not wait until the 
last moment. 

“One of the principal safeguards the 
Army and Navy are working to estab- 
lish,” states an article in the NAM 
News, “is called ‘Pretermination Plan- 
ning’ ” 

“It covers the many decisions which 
a contractor can reach with the pro- 
curement agencies as to what the con- 
tractor will do when termination occurs. 
Some of these decisions; such as the 
work-stop point, the kinds of costs and 
profits which can be included in the 
claims, whether the contractor wants 
partial payment or a bank loan between 
filing and collecting his claim. Definite 
commitments for termination loans may 
be secured in advance at the contrac- 
tor’s local bank, and this should be 
looked into and settled in advance.” 

The article went on to say that there 
is evidence of slowness on the part of 
some manufacturers to get up-to-date on 
the subject of contract cancellation. 


H. W. Thomas, Rolling 
Mill Expert, Dies 


Henry W. Thomas, an expert on roll- 
ing mill processes, died in his home 
at Elyria, Ohio, on April 23, at the age 
of ninety-seven. He was retired from 
the employ of the National Tube Co. 

Born in Wales, Mr. Thomas began 
his steel career there and came to the 
United States as a youth. While em- 
ployed by North Branch Steel Co. 
Danville, Pa., he developed several steel 
rolling processes and later was associ- 
ated with the Johnson Co., Johnstown, 
Pa., and went to Elyria for the firm fifty 
years ago. The company later became 
the National Tube Co. 
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MILFORD LOOKS AHEAD 


Our first postwar plan is to assure 
distributors of our protection 


MILFORD 
PROFILE AND 
BAND SAW BLADES 
REZISTOR AND 
DUPLEX 
HACK SAW BLADES 


We reiterate the following excerpts 
from our “Statement of Sales Policy” 


®@ Products are sold exclusively through Distributors 
and Wholesalers. 


® Do not sell buying agents, brokers, or others who 
do not carry stock. 


®@ Direct inquiries and orders from consumers and 
retailers are referred to or invoiced through the 
nearest MILFORD Distributor or wholesaler. 


® Distributors and Wholesalers are discriminately 
selected and are limited in number in a territory. 


®@ Do not sell mail order houses, chain stores, or de- 
partment stores selling to the ultimate consumer. 


® Distributors and Wholesalers whom we sell will be 
granted our maximum discount and terms. 


@ Price changes,.when made, are made only through 
republication of our discount schedules which are 
simultaneously announced to all MILFORD Dis- 
tributors and Wholesalers 


@ All special types of hack and band saw blades, 
manufactured by us, will be available to all MIL- 
FORD Distributors and Wholesalers. 


@ All products of our manufacture are guaranteed 
against defective workmanship and material. 


THE HENRY G. THOMPSON & SON COMPANY 


Saw makers for over half a century 


NEW HAVEN 5, CONNECTICUT, U.S.A. 
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TOOLS 


for 


FASTENING 


With a reputation for fast, efficient perform-- 


ance on assembly, maintenance and repair 
work throughout industrial plants, Stanley 
Tools for fastening operations find deserved 
preference. Their excellent design, balance and 
durability cooperate with skilled hands to turn 
out better, faster work. 

Check up frequently with your prospects 
and on your stock of these important Stanley 
Tools so that you may be ready to supply re- 
quirements in your territory. Send for Catalog 


No. 50. 


STANLEY TOOLS 
146 Elm St., New Britain, Connecticut 


STANLEY 


THE TOOL BOX OF THE WORLD 
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Callite Appoints 
Sales Manager 





LAWRENCE HALLERAN 


Lawrence Halleran, until recently as- 
sistant supervisor of the alloy wire mill 
of Callite Tungsten Corporation, Union 
City, N. J., was made sales manager 
of the wire division of that firm, succeed- 
ing Harold M. Malm who resigned to 
join Little Falls Alloys, Inc., West Pater- 
son, N. J., in an executive capacity. 

Mr. Halleran has many years experi- 
ence in the manufacture of precision 
diameter wires and other Callite special- 
ties. 


Floating Factories 
Repair Warships 


Enough electric equipment to fur- 
nish a good-sized factory plus a small 
hotel is installed on each floating dry- 
dock the Navy is using to make emer- 
gency repairs of warships far from their 
most advanced permanent bases, engi- 
neers of General Electric disclosed re- 
cently. These floating factories, re- 
cently revealed to be in action, are 
changing the concept of naval warfare 
by enabling strategists to plan ocean- 
going operations without dependence on 
the availability of fixed bases. 

Before the innovation, sea strategy re- 
quired ships to operate within an ap- 
proximate range of 2,000 miles from a 
permanent repair base. Floating dry- 
docks make it possible to establish 
bases as they are needed and as near 
the fighting zone as desired. 

In operation these mobile drydocks 
prepare a warship-for repair by liter- 
ally lifting the damaged vessel out of 
the water, thus giving workmen access 
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HEN your grandfather journeyed down 

to Washington for Lincoln’s inaugura- 
tion, he rode by many a mill and shop in 
which Wood’s transmission equipment was 
turning the wheels of lusty, growing Ameri- 
can industry . 

Today, streamliners speed past gigantic, 
modern industrial plants where Wood’s 
V-Belt drives aid in mass production. .the 
eighth wonder of the world. Wood’s products 
have stood the test of time. 

Since 1857 this complete line of transmis- 
sion equipment—with an earned reputation 
for excellence—skillfully designed and effici- 
ently manufactured, has been a dependable 


stand-by of industry. 


Boston, Mass. Newark, N. J. 


MILL SUPPLIES 


i 
NY 


i 


© 


oe 


© 





Wood's V-Belt drives, backed by Wood's 
experience, and gauged both by built-in 
quality and reliable performance, represent 
outstanding value in the field. 

Wood’s V-Belt drives render trouble free 
service...provide inherent day-in and day-out 


reliability at a low figure for maintenance. 





Pittsburgh, Pe. 


Wood’s V-Belt drives and other products 
of Wood’s manufacture are universally used 
and approved. Established by years of 
active sales effort and maintained by con- 
sistent advertising, the market for Wood’s 
products is well grounded. Some attractive 
territory still open for progressive dealers 
—investigate ... now. 

EVERYTHING IN TRANSMISSION 
Bearings—Collars—Clutches—Couplings—Contactors 


— Hangers—Pillow Blocks — Pulleys— V-Belt Sheaves 
and Complete Drives 


Cleveland, Ohio 


Detroit, Mich. 
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FLEXO JOINTS 


are used everywhere in industry 
to convey steam, air, water, gas, 
oil and other fluids through pipe 
lines that must be moved or 
swung in different directions or to 
supply machinery or equipment 
with any fluid while in motion. 
4 styles—pipe sizes from % inch 
to 3 inches. All pressures to 1350 





lbs. superhected steam. 


FLEXO JOINT imstalled on a revolving 
truck mixer. 


Some uses for Flexo Joints 


in railroad 
roundhouses—Track end connections in rail- 
road yards and at terminals—Water-cooled 
furnace doors — Calenders — Steam heated 
presses of all kinds, vulcanizing, molding, 
hat, laundry, veneer, brick, etc. — Coating 
rolls — Laying pipe lines on pontoons On 
burners—Testing blocks—Tank car connec- 
tions—Revolving machinery—Pivot pin joints 
on locomotive cranes—Movable pipe lines in 
mines and quarries—Steam soot blowers— 
Steam heating oil poe and ym 
Steam jacketed mixers of all kinds—Or an 
place a flexible or swing joint is oa | 
for steam, air, gas, water, or oil. 


Descriptive literature on request. 


FLEXO SUPPLY COMPANY Inc. 


4215 Olive Str. St. Louis (8) Mo. 


Blower and blow-off lines 


Hot plate h press. A uniform 
and dependab steam pressure main- 
tained on the movable platens by using 
FLEXO JOINTS and pipe. 











BUSINESS IS 


JN THE BAG 


WHEN YOU HANDLE THE LINE 
OF INTERCOMMUNICATION THAT 


"es Everything " 


Talk-A-Phone, the World's Most Advanced and Complete Line of 


Inter-communication provides a unit for every requirement . 


every unit 


.. and 


“Has Everything” essential to convenient, efficient, care- 


free operation, Order-getting is made easy. Customer satisfaction 


is assured, 


= log. 


Talk-A-Phone is quickly, and easily 
installed. Complete installation in- 
structions furnished. Your sales 
rights protected by rigid jobber 
policy. Good deliveries now. Na- 
tional advertising and dealer helps 
pave the way to big volume of 
profitable business. Write today 
for details and Talk-A-Phone cata- 
Address Dept. IM. 


Talk-A-Phone Mfg. Co. 


1512 So. Pulaski 


Rd. 


Chicago 23, III. 
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to any ‘part of the hull or deck, the 
same as if the ship were being over- 
hauled on land. This is achieved by 
admitting water to sealed compartments 
so that the drydock submerges. When 
this is accomplished, the damaged ves- 
sel is floated over the dock or the dock 
is submerged under the vessel. Then 
the water is pumped out of the com- 
partments, and the drydock, with the 
ship under repair now nestling on it in 
a rack, arises to the surface. In this 
position, the damaged ship is com- 
pletely out of the water, with its hull 
exposed, and examination or repair is 
made possible. 

Though several different models of 
floating drydocks are presently in oper- 
ation, the newest and most radical of 
these is the advanced base sectional 
type, in which 10 separate units, or 
barges, are joined together to form a 
repair dock that can accommodate a 
battleship. When this type dock is as- 
sembled, the separate barges form a 
surface nearly as long as three foot-ball 
fields and with side walls rising higher 
than a five-story building. Each of the 
sections has a lifting capacity of 10,- 
000 long tons, equivalent to a fleet of 7,- 
500 average automobiles. An assembly 
composed of 7 such sections joined to- 
gether is large enough to accommodate a 
cruiser. 

Because each barge is a complete unit 
in itself, as well as a “hotel” for the 
men who comprise the service crew, 
great amounts of electricity are con- 
sumed. This is generated by diesel- 
driven generators on each section and 
is used to operate machine tools, cranes, 
welders, anchor windlasses, hoists, 
blowers, compressors, ventilating and 
refrigerating units and pumps for emp- 
tying and filling buoyancy compart- 
ments. Electric equipment for these 
sectional drydocks was supplied by Gen- 
eral Electric. 

Unable to navigate under their own 
power, sectional drydocks are towed by 
other vessels to a protected location and 
there assembled and put into operation. 
Their latest repair equipment enables 
them to overhaul huge warships in short 
order and either send them back to per- 
manent bases under their power or put 
them back in the fight. 


Stainless Steel 
Redefined in Order 


Stainless steel has been redefined in 
a newly-amended M-126 order to bring 
it into conformity with the stainless 


steel definition in the steel order 
M-21-a, WPB revealed. In the amended 
order, the term “stainless steel” means 
heat or corrosjon resisting steel con 
taining four percent or more 
chromium with or without nickel, 
molybdénum or other elements. 
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ball For superior cutting service Spartan furnishes Kutall Molybdenum 
igher High Speed, High Speed, Flexard, All Hard and Flexible Hack 
: a Saws, Die Cutting, Skip Tooth, Flexible Metal and Spring Temper 
of 7. Metal Cutting and Wood Cutting Band Saws whose Proven Per- 
— formance Records bring repeat orders. 
“) 0- 
late a 

; FULL DISTRIBUTOR CO-OPERATION 
e unl 
r the Our Sales Policy of selling only through Distributors, full co-opera- 
_ tion and protection for stocking Distributors will be strictly main- 
liesel- tained. The Spartan Sales Force is constantly working with and 
n and for our Distributors at all times. 
ranes, 
hoists, 
and : AN OPPORTUNITY 
- emp- 
npart- We have a few open territories. If any Distributor wants to tie 
= up future profits with a proven metal cutting line, write us today. 
r own 
red by 
m and 
aid a A C K S AW S 
nables 
) short a 


=|BAND SAWS 


“Spartans Cut Cutting Costs” 
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mesa SPARTAN SAW WORKS, Inc. 


— @ SPRINGFIELD, MASSACHUSETTS. U. S. A. 
nickel, 
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A.C. ARC 


REGISTERED U.S. PAT. OFFICE 


ELDERS 


All the power that is needed for welding heavy steel struc- 
tures ... and perfect arc control for welding light sheet metal. 
With Marquette's matchless welding -power your customer can 


really “pour it on" . . 
blow" to hamper production. 


and type of metal, no matter what 
the job, Marquette A. C. Arc Weld- 
ers will turn out strong, good look- 
ing welds faster and at less cost. 
These features make it the ideal 
welder for both High Speed Pro- 
duction and Maintenance. Don't 
forget to follow-up each welder sale 
with profitable repeat order Mar- 
quette Electrode sales. ; 


10 MODELS, 125 to 400 Amps. 
COMPLETELY EQUIPPED 
Send for free 24 page illustrated booklet 


BUY THE BEST ... BUY MARQUETTE 
MARQUETTE MFG. CO.,INC. 


. and without troublesome ‘magnetic 


Cast iron, malleable castings, aluminum, in fact, every size 


ELECTRODES AND SUPPLIES 
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Simplification Gains 
On Questionnaires 


Merging of early procurement pro- 
cedures and the development refinement 
and adoption of standard and workable 
report forms to collect accurate and es- 
sential procurement information heads 
the list of reforms on government ques- 
tionnaires claimed by the Advisory 
Committee on Government Question- 
naires. 

Other examples of the achievements 
claimed by the committee include: re- 
duction of burden involved in the basic 
monthly and annual financial reports 
of the OPA (Forms A and B) accom- 
panied by an examination of the need 
and use of such basic financial data by 
the OPA; development of standard re- 
porting procedures to enable fair, ac- 
curate and fast termination and settle- 
ment of war contracts; exploration of 
business needs for post war basic in- 
dustrial statistics, and the definition of 
public interest in governmentally col- 
lected economic statistics; joint devel- 
opment of reporting methods for the 
establishment of reconversion prices in 
the field of consumers’ durable goods, 
and examination of the government’s 
proposed reconversion statistics pro- 
gram involving the resumption of the 
census of manufactures, the conduct of 


PALCMGREN 


“’ ANCLE VISES 





Solve Difficult Angle Jobs 


% For Tool Room—Production Line—Bench. 
%& Speed up work—End Makeshift Methods 
¥%& Quick Accurate Setups at any Angle. 

¥%& Sturdy Longlife Construction. 

% All Parts Accurately Machined. 

% Jaws Hardened Steel—Plain or Grooved. 
%& Made in Sizes from 1'/2" to 8" Jaws. 


We make HEAVY DUTY 
ANGLE VISES—PRODUCTION 
VISES — GRINDING VISES — 
MILLING ATTACHMENTS 
ELECTRODE HOLDER 


CHUCKS — AIRCRAFT PRO- 
PELLER SERVICING EQUIP- 
MENT, ETC. 
Write for literature 
CHICAGO TOOL & 
ENGINEERING CO. 
Mfrs. of PALMGREN PROD- 
UCTS for over 25° years 


8392 South Chicago Ave. 
Chicago 17, It. 
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Se more efficient 
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com- 
need 
ta by ‘ Ww ape 
2 ae This New DURO 10” Tilting 
ang Arbor Saw has many 
" st new features and 
on of . ** 
ak basic improvements 
level- 
r the 
es in A versatile low-cost machine for cutting 
oods, metals, woods and plastics, with many ex- 
nent’s clusive advantages. Entire arbor and tilting 
pro- mechanism suspended on rugged, extra- 
ge heavy precision machined trunnions. 
Has capacity up to 3%” depth of cut and 
a working surface 1080 square inches with 
regular extensions, or 1395 square inches 
with special extensions. Distance in front of 
blade is 14%4", and from blade to rip fence 
with regular extension 17”, or 25” with 
special extension providing greatest possi- 
iG ble utility. Cast iron table top is made of 
G close grained and polished surface. Motor 
ING mounting is designed for most Standard 
Motors. Has improved guards and safety 
* features as integral part of unit—also pat- 
ented accurate improved Rip Fence and 
Miter Gauge. 
lobs Send for Catalog—for full details and 
eal prices on the DURO 10-inch Circular Saw. 
we Also lists specifications and prices of com-. 
q plete line of DURO single and multi-spindle 
Drill Presses, Circular Saws, Jointers, Routers, 
Shapers, Grinders, Lathes, Scroll Saws, Flex- 
ved. ible Shaft Units and Portable Electric Drills. 


Available on Priorities Only 


DURO OOS 


MACHINE TOOL DIVISION 


DURO METAL PRODUCTS CO., 2699 N. KILDARE AVE., CHICAGO 39, ILL. 


ALSO MAKERS OF DURO HAND TOOLS 
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a special census of business, and con- 
sumers’ income, savings and expendi- 
ture studies. 

The sponsoring organizations of the 
committee are the American Retail 
Federation, the American Trade Asso- 
ciation Executives, the United States 
Chamber of Commerce, the Controllers’ 
Institute of America, the National As- 
sociation of Manufacturers, the Na- 
tional Association of Commercial Or- 
ganization Executives and the National 
Industrial Council. 


Philadelphia Plant 
Entertains Soldiers 


Officers and men from the Troop 
Carrier Command visited the Proctor 
Electric Co., plant, division of Proctor 


SPECIAL TORQUE TOOLS 


Besides making a full line of wrenches for torque tightening in 
ranges from 0-100 inch-ounces to 0-2400 inch pounds, Apco Mossberg 
is constantly developing torque tools to satisfy special requirements. 


Recently added to Mossberg’s ever-growing regular line 
of torque wrenches, the lightweight tool meets the need 
for a wrench to give accurate readings of the low torque re- 
quired in such delicate work as radio, ignition and fuel line 
assembly, in work with plastics and light metals. In six 
sizes: 0-100 inch ounces, 0-15 inch pounds, 0-30 inch pounds, 
0-60 inch pounds, 0-100 inch pounds and 0-250 inch pounds. 


Now made in 4 calibration ranges, Apco Mossberg’s 
wrench to meet high torque tightening needs provides 
rigid, protected dials with wider, more easily read gradua- 
tions. Ranges: 0-250, 0-600, 0-1200 and 0-2400 inch pounds. 
The inch pound unit meets the more rigidly defined Navy 
specifications. Under working conditions, the operating 
accuracy of these sturdy wrenches is guaranteed to 98%. 


To meet the need for a wrench to install spark plugs 
without breaking bushings, Apeo Mossberg has developed 
a palm rest type which keeps the wrench properly bal- 
anced while measuring the torque. Better than a T-shaped 
wrench, which has a “push and pull” motion, this new 
Mossberg tool is pulled by only one hand and is balanced 
by the other. Also used by Pratt & Whitney for original as- 
sembly, this wrench has been found to eliminate breakage 
during over-haul and over-tightening during installation. 


For a line of torque tools to meet your ft s' d d 
carry Apco Mossberg. 





APCO MOSSBERG COMPANY 


183 LAMB STREET 


ATTLEBORO, MASSACHUSETTS, U. S. A. 
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& Schwartz, Inc., in Philadelphia re- 
cently to see war production following 
a 100 percent conversion from civilian 
manufacture. Primarily, the tour was 
designed to give servicemen an oppor- 
tunity to express appreciation for the 
contribution of workers in five Phila- 
delphia plants toward war production. 
John Kolbmann of WMC, was invited by 
the Philadelphia Regional Office of the 
ATS command, to accompany the vis- 
itors. 

The visitors were especially inter- 
ested in a press used in peacetime to 
stamp out toaster bodies, but now being 
used to make the first draw on a stab- 
ilizer tube. Operator Olive McCandless 
demonstrated how the machine trims 
the tube after it has passed through the 
press. The stabilizer tube is part of a 
grenade adapter for rifles used with 
great success in the Battle of the Bulge. 

The guests were Captain Fay E. Mc- 
Donald of Stout Field, Indianapolis; 
T/Sgt. Gene R. Jackson, crew chief of 
C-47, and Flight Officer Joseph D. 
Stritto. After their tour, the men were 
guests of the company at a dinner held 
in the Philadelphia Racquet Club. 


Operator Olive McCandless of the Proctor 
Electric Co., Philadelphia, shows visitors 
how her cutoff machine is being used to 
make the first trim on a stabilizer tube. 
Visitors, from .left to right: Capt. Fay E. 
McDonald, Mrs. C. Warren Rainear, 
AWVS; T/Sgt. Gene R. Jackson, Flight 
Officer Joseph D. Stritto, and John Kolb- 
mann WMC. 





Proctor 
visitors 


KEYSTONE 
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1. HIGH LIFT 


2. FEWER PARTS 
3. PRECISION ALIGNMENT © 


See ee a 


HIGH LUFT action of the FARRIS relief valve disc 


is an outstanding feature which secures high capacity 
discharge—-for quick relief of over-pressure. This high 
lift also permits a more accurate adjustment of the single 
blow-down ring—for minimum loss of working pressure 
during relief action. 


FEWER PARTS in Farris relief and safety 


valves is a distinctive feature of their design. Naturally, 
this reduces maintenance—as well as reducing the risk 
of failure in operation. FARRIS valves are economical — 
trouble-free! 


PRECISION ALIGNMENT of spring, 


stem, disc, guide, and seat, is another FARRIS achieve- 
ment .. . accomplished by close tolerances on all work- 
ing parts . . . justified only by the precision machining of 
every finished surface in a FARRIS relief or safety valve. 
They're safe—they’re dependable! 


When you have a valve problem—write to our 
engineering department with full details —we'll 
be glad to advise you, and without obligation. 


in 


CAST STEEL ENCLOSED SPRING, 
VAPOR OR LIQUID SERVICE RE- 
LIEF VALVE, Type 1775 — 
Heavy sectioned walls—es- 
pecially designed for steel. 
Alloy trim optional. Long 


springs, high lift, full port — 


capacity. Pressures to 600 
Ibs. Sizes 4” to 6”. Avail- 
able with test lever, pop 
action. 


VENTURI TYPE SAFETY VALVE, 
Type 2150—High velocity 
capacity. Steam separator, 
dual bearing guide. Meets 
ASME requirements, tn steel 
to 600 Ib., iron to 250 Ib. 
Sizes ¥%" to 6”. Oversize 
outlets for rapid exhaust. 


It will pay you 
to sell 


r EARRIS VALVES 


oe a oe 
tyres OP tate 
. %. Se 


FARRIS builds Safety and Relief Valves of all types, for 
all purposes, in all sizes. Write today for our Bulletin. 


FARRIS ENGINEERING CO., 360 Commercial Ave., Palisodes Park, N. J. 
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Leasing of Surplus 
Factories Suggested 


Attorney General Biddle urged the 
leasing of surplus war plants instead of 
immediate sale in recommendations to 
Congress on April 24. The Attorney 
General said this plan would give busi- 
ness and government an opportunity to 


determine the final sales price “more 

fo r M re) re To ol realistically” and would encourage bid- 
ding by small business concerns. 

. The recommendation was made in his 

Ny, ileage third report to Congress on surplus 

government-owned property which sug- 

gested immediate creation of a plan to 

dispose of the plants so as to alleviate 

uncertainty over peacetime production. 

An economic and engineering survey 

by the SPB of war plants which have 

been or may be classified as surplus, 

also was urged. 

In urging lease instead of immedi- 
ate sale, the Attorney General suggested 
that the leases carry options for sale at 
a price to be based on leasehold earn- 
ings or to be fixed by arbitration. He 
also requested that bids should carry 
detailed information on future use of 
plants, and an estimate of the number 
of workers to be employed and the ar- 
ticles to be manufactured. 

The report was accompanied by a 
survey on disposition of machine tools. 
The Attorney General said similar 
surveys will be completed soon on 
aluminum and magnesium; others be- 
ing studied concern synthetic rubber, 
aviation gasoline and iron and steel. 


Wirebound Box 
Industry Gains 


nam UTI . ‘ The total volume of business for 1944 
The os CA means that every tool is in the wirebound box industry was $48.- 


conely made and tested for precision and 837,420, an advance over the $44,302.- 
319 in 1943, according to the Wire- 
bound Box Manufacturers Association. 
The report also showed that more than 
a half a billion wirebound boxes were 
made by the industry since the fall of 
France and thus saved approximately 
250,000,000 board feet of wood over 
other types of wooden shipping con- 
tainers. 








Pease Retires 
From American Steel 


B. S. Pease, associated with the 
American Steel & Wire Co., Cleveland, 
since 1909, has retired as assistant 
manager, of the wire rope and con- 
struction materials division. He held 
this position since 1937, prior to which 
he had been stationed in the company’s 
Chicago office. He has been succeeded 
by Myron.E. Capouch, formerly an 
official in the Chicago territory. 
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This is big news to all 
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co «pit story BOM, Sg who buy and use wire rope slings 
. . etin, 
302 arized im Gives YOU REC” ; , , 
Tine. po NCE THT dl It means you can now buy with full confidence in the slings you order.) 
tion. \STERED nee - It means you can now use them with full knowledge of their 
than 


working strength. 


This is assured by the warranty certificate of test and registry 
issued with each sling. 


were 


ll of 





ly 
wot This new sling service is the result of months and years of test’ 
con- and research by wire rope and sling engineers. 
ACCO Registered Wire Rope Slings offer many new 
features including: 
Slings that develop full body strength from end toend... 
Preformed Wire Rope of Improved Plow Steel Grade... 
4 Right combination—Design, Efficiency, Safety. 
1€ 
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any’s oo AMERICAN CHAIN & CABLE 
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IF YOU COMPARE THESE FEaTupes 
WITH ANY OTHER HOISTIN THs 



































FIELD, YOULL BUY THIS 
FORD Thi 


@ Listed below are a few of the 
many features of the FORD TRIBLOC 
shown in this cut-away view. 
Many other hoists have some of 
these same features, but no other 
hoist in ForD’s price class has all 
of them. 


Heat 
ay 


1. Precision-made ball bearings run in 
alloy steel races. 


2. Ball-sealed oil ducts permit direct 
lubrication. 


3. Drop-forged, heat-treated hooks of 
special steel slowly open before 
critical overloading of hoist. 


4. Load-wheel pockets accurately 
pitched to chain. 







5. Load-chain coupling drop-forged—easily detached. 
6. Oil-less bronze bushings support driving pinion. 





7. load suspension members have safety factor of 5 to 1. 
8. Automatic load-brake prevents slipping. 
9. Fewer ports than any other hoist in its field. 
10. Hook assemblies allow both rocking and swiveling. 
11. Driving pinion is one-piece alloy-steel forging. 
12. Pawl is drop-forged with file-hard tip. 
13. Load-chain is high-carbon heat-treated steel. 


14, Load-chain guard operates in any position. 





















» Order from Your Distributor 


Philadelphia, Chicago, Denver,Los Angeles, 
Portland, San Francisco, Bridgeport, Conn. 


FORD CHAIN BLOCK DIVISION 
AMERICAN CHAIN & CABLE 


In Business for Your Safety 













MILL SUPPLIES * MAY, 1945 

















H. W. Blackburn (right), new manager of 
the Western Machinery Co. branch in Los 
Angeles, confers with R. J. Schermer, new 
sales engineer. 


Changes Announced 
By Western Machinery 


Hilton W. Blackburn has become the 
new manager of the Western Machinery 
Co., branch in Los Angeles in place of 
Herbert J. Maver, now transferred to 
the home office in San Francisco as gen- 
eral manager of the parent plant and 
of the Western Knapp Engineering Co. 

R. J. Schermer has*been added to the 
sales engineering staff in Los Angeles. 

Mr. Blackburn had been in the Los 
Angeles office nine years prior to his 
present appointment. Before that, he 
had been with the Ingersoll-Rand Co. 
Within recent months, Western Ma- 
chinery has taken on the exclusive dis- 
tribution of Chicago Pneumatic Tool Co. 
products for the contracting and mining 
industries on the Pacific Coast. 


Jet Takeoff Planned 
For Transport Glider 


Jet takeoff is planned to make com- 
mercially practical a 10,000 lb. payload 
transport glider designed by California 
Aero Glider Company of Los Angeles, 
Aviation News announces. 

“Construction of a civilian prototype 
is expected to be completed early in 
1946, and it is estimated that production 
models can be sold for $65,000. 

“Provision has been made, in the de- 
sign, for installation of three jato units 
under each wing to enable a 500-ft. 
takeoff. Contact of the tow plane’s 
snatching hook with the glider tow rope 
will close a switch firing the jato units. 
Plywood construction is proposed by the 
glider’s designer, Volmer Jensen. 

“Preliminary specifications indicate 
that two, and possibly three, fully loaded 
gliders might be ‘snatched’ and towed 
successfully by a two-engine tow plane, 
such as a C-47, C-53, C-46 or Lockheed 
Lodestar, with the gliders launched and 
brought to cruising speed by jet assisted 
takeoff units. Heretofore the utility of 
heavy cargo gliders has been minimized 
by the problem of taking off from rea- 
sonably small fields.” 
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~ nr NEVER HAMMER A SLING HOOK © USE WELDLESS CHAINS 
ngeles, INTO PLACE! That’s the sum total of this Weldless Chain is being substituted suc- 
: cessfully in many applications, for welded 
stoty pe story, except the reasons, which are: You may break chain ond manila rope. We have ot present 
arly in : ‘ 
i he hook immediately. Werse, you may damage hook [ft vent mmc he 
inn oe or link or both internally with little evidence of the injury eng: rg — eee pony 
° ’ ; . D ; 
‘coal visible. That condition may lead to an unexpected break- American pattern, all sizes, steel; Register, 
pete \ wey . all sizes, brass and steel; Safety, some 
vege down in mid-air. Pass on to your workers the simple rules sizes, brass and steel; Sash, all sizes, steel 
» aniee and bronze; Attachments, a full line of ‘‘S’’ 







for chain safety. You'll largely eliminate chain failure and hocks, sxlvel nage, sings and egactal terme. 


Orders should be accompanied by high- 
est possible preference ratings. Write us 
about your chain and rope problems. 


| by the 
n. 
indicate 
- loaded 
1 towed 
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hed and ] 

assisted _ AMERICAN CHAIN DIVISION 


aa AMERICAN CHAIN & CABLE 


‘om rea- 


the consequent casualties, losses and delays. 
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YOUR PROSPECTS ARE 


IN ALL FIELDS ----- 


COFFING 


@ Steady industrial advancement brings out pos- 
sible and profitable markets in many fields for 
COFFING HOISTS. . . . markets that will build 
sales for you as they build for America. The 
battery of COFFING HOISTS shown is a case 
in point — these SAFETY-PULL Ratchet Lever 
Hoists are saving manpower, time, and material 
on a big construction job. This is just one field 
and one type of hoist which we bring to your 
attention. Every type of COFFFING HOIST 
is doing just as important a job in the field for 
which it is best fitted. COFFING HOISTS stand 
lots of abuse and give long service with very little 
maintenance rant Select the type best suited 
for the job your customer has .. . SAFETY-PULL 
.. . SPUR GEAR . . . QUIK-LIFT ELECTRIC 
—whether it's construction, production, or 
maintenance. 


COFFING HOIST COMPANY 


DANVILLE, ILL. 
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look at these 





self-sealing tapes 


Here's tape that does not tangle or “curl back.” It strips 
cleanly, quickly off the roll — seals instantly without water. 
It comes transparent—specially printed—or colored and 
multi-colored — in a wide variety of sizes. It’s FILMONIZE 
— the honest-to-gosh all-purpose tape. 





Right now industry and commerce are going to town with 
it exclusively — but some day all your customers can have 
it. And you'll make more profit by getting better ac- 
quainted with it. How about dropping us a line? 


~ 
* 


 ilmonize 


TRADE-MARK REG 


SELF-SEALING TAPES 


INTERNATIONAL PLASTIC CORPORATION 
MORRISTOWN NEW JERSEY 
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F 0002" CONCENTRICITY 
1S GUARANTEED 


Greater precision, faster producti 

is possible with Spe-D-Cut carbide 
tipped Lathe Centers and Half-Cen- 
ters, whose concentricity is more ac- 
curate—and lasts 10 to 60 times 
longer. Spe-D-Cut Lathe Centers are 
usually in stock with Morse, Browne 
& Sharpe and Jerno tapers, for both 
turning and grinding. 


WILL INCREASE SALES 


The exclusive manufacture of carbide tipped tools enables 
Spe-D-Cut to give you the finer quality and faster service 
that results from specialization. On Spe-D-Cut Lathe Cen- 
ters an entirely different method of manufacture assures the 
highest degree of precision work. Carbide tips reduce friction 
and give a cooler, more perfect bearing with accuracy main- 
tained much longer. Spe-D-Cut manufactures a complete line of 
standard cutting tools. This makes possible the consolidation 
of tool orders which results in Jerger orders... greater profits. 

Keep ahead of competition by offering your customers 
the finer finish, greater precision, and longer tool life of 
Spe-D-Cut Carbide tipped cutting tools. 


SPE-D-CUT TOOL COMPANY, HANNIBAL, MISSOURI 











Send for new Spe-D-Cut catalog for specifications 

and latest prices on these carbide tipped tools: 
TOOL BITS + REAMERS + END MILLS « MILLING CUTTERS 
DRILLS » COUNTERBORES + LATHE CENTERS + BORING TOOLS 
FLY CUTTERS + ROLLER TURNING TOOLS + SPECIAL TOOLS 
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New cutting tool catalog FREE 





J. V. Murph, general manager of the 
Eagle-Picher Co. of Texas, Dallas. The 
company, formerly known as the Southern 
Lead Co., was recently acquired by Eagle- 
Picher Sales Co., Cincinnati. 





Instrument Warns 
Bomber Of Trouble 


A new instrument, small enough to 
fit into a man’s suit coat pocket, is big 
enough to warn of impending engine 
trouble in multi-engine aircraft, Avia- 
tion News, discloses. 

“Consisting of a rectangular metal 
box holding the instruments, it is in- 
stalled adjacent to the carburetor and 
measures the distance right or left to 
which the engine is displaced when the 
propeller is rotating. If the engine is 
functioning normally, the instrument 
actuates a gage in the pilot’s compart- 
ment. This gage shows, with great accu- 
racy, how much horsepower the engine 
is putting out. If the engine begins to 
operate improperly, the gage needle 
oscillates accordingly and a warning 
light flashes on the pilot’s instrument 
board, giving him time to cut the en- 
gine and feather the propeller. 

“William Ehlers and Lawrence Bor- 
delon are flight engineers given credit 
by Consolidated Vultee for the instru- 
ment.” 


Hardware Corporation 
Changes Officers 


George P. Kimball retired on March 
29 as president of the American Hard- 
ware Corp., New Britain, Conn., a post 
which he had held since 1925. Charles 
B. Parsons, first vice president, was ele- 
vated to the office. Mr. Kimball was 
made chairman of the board of direc- 
tors. Isaac Black, vice president, was 
named first vice president. 













gf» ff wees ees OU luv melhlUCtrC el ClUlC Ol elC(<“‘éi SC (i‘i‘i CCC 





Toois such ‘as MILWAUKEE 
INDUSTRIAL BRUSHES, sold 
anytime in the past years, do 





wear out and require replace- 





ment. That’s where consistent 











production enters the picture. 


» Replacement means “exactly 





\ the same” and we as manufac- 





| 
iturers of such important tools as 
‘ 





industrial brushes are diligent 
lin this respect. Regardless of 








: numbers ordered of a previous 
/ type MILWAUKEE INDUSTRIAL 
j BRUSH, the re-order matches 
the quality all the way through. 














igh to 
is big 
engine 
Avia- 
metal T. , 

‘¢ in- HERE are times when betterment of a 
yr and § Certain type brush tool is possible for one 
left to § reason or another. In that case naturally, the 
a re-order is of the advanced quality. 

1 
ssc All during these many months that we have 
mpart- § been cooperating with the national 
Faccu- § war effort we have never varied 


ine : 
a to | {0m consistency in production and 


needle | We have given greatest attention to INDUSTRIAL BRUSHES @ 
arning | Gy opportunity that would mean ‘ give seboos 2; 
rument | betterment. me VIM URSIaTLMN Sere poler g'8tch phe, 
the en- - Dey ces 
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Post war applications of 

e Bor- | MILWAUKEE INDUSTRIAL BRUSHES will 
credit | be the positive assurance to users of highest 
instru- | quality production results. 


THE MILWAUKEE BRUSH MANUFACTURING CO. 


P Wwe, °2 
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MILWAUKEE 
WISCONSIN 
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ea] Ihe Key to Industrial Brush Problems 
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. Fewer mistakes in this drafting room because G-E Fluo- 
rescent lighting reduces shadows to a minimum. 


2. Safety hazards are sharply reduced when G-E Mazda 
Lamps provide high-level illumination for safer seeing. 


3, Extremely fine detail work moves faster, better, more 
accurately with abundant light furnished by G-E Lamps. 


. This inspection operation uses low brightness, high 
footcandle lighting to spot defects in steel ribbon. 


,, High footcandles for close assembly work save rejects 
and reduce spoilage. G-E Mazda Lamps help do it. 


Adequate office lighting with G-E Fluorescent Lamps 
provides better working conditions, raises morale. 


’, Versatile G-E Infra-red Lamps save time —speed pro- 
duction in this oven drying installation. 


&. Soft, diffused fluorescent light from G-E Lamps enables 
supervisors to maintain high standards of efficiency. 


. High precision depends on accurate readings. Abun- 
dant, glare-free lighting with G-E Mazda Fluorescent 
Lamps will make instrument reading easier. 


), With high levels of cool fluorescent light from G-E 
Lamps, this plant maintains gua/ity,promotes cleanliness. 


CONSULT your G-E Lamp supplier. More than 
60 years of technical skill and engineering knowl- 
edge are available to solve your problems. Better 
call him today. 


warn MAKE GE LAMES . 
70 | RIGHTER LONGER 


yé 
STA cpr ain of GE LAMP RESEARCH 
The Con 


GE MAZDA LAMPS 


GENERAL @ ELECTRIC 


Wear the 6-£ radio programs:““The 6-£ All-Girl Orchestra,”” Sunday 10:00 p.m. EWT, NBC: ““The World Today” news, Monday through Friday 6:45 p.m. EWT, CBS:“"The G-E Nowseparty,” Monday through Friday 4:00 0. m. EWT. CBS 
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PATTERN FOR 
POST-WAR PIPE PROFITS 


Recommend NAYLOR Pipe for 
dredging, hydraulic sluicing, de- 
watering ventilating exhoust 
and intake, gas-gathering, pulp 
lines, vacuum lines, and other 
high or low pressure lines 
to 30 


lengths up to 40 feet — thick- 


Sizes 
from 4 in diameter - 
ness from 14 to 8 gauge. All 
types of fittings, connections and 


fabrication 








NAYLOR PIPE COMPANY 


General Office , 
1253 EAST 92ND STREET * CHICAGO 19 ILLINOIS 
New York Office 
350 Madison Avenue 


NAYLOR LOCKSEAM 
SPIRALWELD PIPE 


New York 17, N.Y 
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A. H. Smith Passes, 
Was Hyster Chairman 


AMEDEE H. SMITH 


Amedee H. Smith, seventy-six, pio- 
neer west coast industrialist, died on 
March 25 in Portland, Ore. Chairman 
of the board of the Hyster Co., Port- 
land; president of the Willamette Iron 
& Steel Co.; a director of Portland 
General Electric and president of the 
Oregon Paramount Corp., Mr. Smith 
was well known on the west coast. 

At various intervals, Mr. Smith was 
president of the Oregon Terminals, 
Inc.; president of Masonic Temple As- 
sociation, president of the board of 
trustees of Willamette University; vice 
president of Ochoco Timber Co.; direc- 
tor of Ochoco Lumber Co.; president 
of the Portland Chamber of Commerce; 
treasurer and president of the Red 
Cross, and president of Portland Com- 
munity Chest. He was one of the 
formulators of the Oregon Workmen’s 
Compensation Act. 


$6,000,000 Backlog 
In Gages Reported 


Unfilled order backlogs of all man- 
ufacturers of dial pressure gages at 
the end of February 1945, valued at 
nearly $6,000,000, were equivalent to 
3% months’ production at the com- 
bined February rate, members of the 
Dial Pressure Gage Industry Advisory 
Committee were told by WPB officials 
at a recent meeting. This figure is 
exclusive of aircraft gages and repre- 
sents an average condition. 

Naval officers reported their require- 
ments for dial pressure gages were 
down slightly but that no immediate 
change in requirements was antici- 
pated as a result of VE-Day. 

The committee indicated that exist- 
ing requirements for gages could be 
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One Thing in Common 
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WELL-ROUNDED LINES 
FOR VARYING PRODUCTION NEEDS 


The Millers Falls line of production tools is complete. Electric tools, 
hack saw blades, precision tools and hand tools of all kinds meet your 
customers’ every need. All have won wide industry acceptance for 
quality, ruggedness and dependability. Write today for complete catalog 


and information on the few available territories. 


MILLERS FALLS CO. + GREENFIELD, MASS. 
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DVERTISED in leading 
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NEW PLASTIC CORPORATION 
O17 N. Sycamore - Los Angeles 38, Calif. 


MIGHTY PLASTIC 
ce HAMMERS 


J 





5's A MONEY-MAKER 








met provided materials continued to 
be available and they were able to 
retain key personnel. It was particu- 
larly concerned over the loss of ex- 
perienced personnel. Qualified replace- 
ments have been and will continue 
to be unavailable, they pointed out. 

The continuance of simplification 
and standardization provided by Sched- 
ules IV and VIII of L-272 was urged 
and that tight policies be adopted on 
the processing of appeals. An official 
of the Copper Division advised the 
committee that the brass mill situation 
was such that copper-brass alloys 
could not be authorized for use in 
gage cases at this time. Representa- 
tives of other WPB industry divisions 
explained that the same stringency ex- 
isted in chromium and nickel for use 
as plating materials. The committee. 
therefore, recommended that the plat- 
ing provisions of Schedule IV of 
L-272 be clarified in its application 
to gage cases as well as rings and as to 
plating materials permitted. 


Link-Belt News 
Wins Certificate 


A certificate of award was given to 
the Link-Belt News in the category of 
external newspaper style house maga- 
zines by the Industrial Editors Associa- 
tion in Chicago “in recognition of out- 
standing excellence in the industrial 
publications field.” 


Transparent tenite tubing is used as 
storage containers for aviation tool blue- 
prints, keeping them dust-free, preventing 
their becoming frayed and torn in storage, 
and providing compact and orderly means 
of filing. The tubing is continuously ex- 
truded in several diameters, cut to de- 
sired length, and sealed at one end. The 
other end is plugged with a wooden stop- 
per which bears identifying label. Prints 
are visible through the plastic walls of 
the tubes. 
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Fig. 1793—Iron Body Bronze Mounted 
Gate Valve for 125 pounds W. S. P. 
Has flanged ends, outside screw rising 
stem, bolted flanged yoke and taper 
wedge solid disc. Also available with 
taper wedge double disc—Fig. 1444. 


Fig. 559—Iron Body Bronze Mounted 
Swing Check Valve for 125 pounds W. 
S. P. Has flanged ends, bolted flanged 
cap and regrindable, renewable bronze 
seat and disc. Disc has ample lift to 
provide full, unobstructed flow through 
the valve body when wide open. 


The Wm. Powell Co. 


Dependable Valves Since 1846 
Cincinnati 22, Ohio 
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Fig. 241—Iron Body Bronze Mounted 
Globe Valve for 125 pounds W. S. P. 
Has flanged ends, outside screw rising 
stem, bolted flanged yoke and regrind- 
able, renewable bronze seat and disc. 








AGAIN AVAILABLE 
















































Whittaker Metal-Workers’ 


WRITES WHITE 
STICKS TIGHT 
The heavy demand for metal-working crayons can now be met 
with WHITTAKER STEELRITE and CLOVER crayons. New and 
increased production of both natural and composition crayons 
account for large stocks on hand which are available without 
priority for distribution. 
STEELRITE crayons are made of powdered soapstone, contain- 
ing no wax binder and are free of grit. They are uniform in 
strength, will not flake and actually wear twenty percent longer 
than natural crayons. STEELRITE can be used on dry, grimy, hot 
or cold métals producing a clear, sharp, easily discernible mark. 
CLOVER, a clear white talc crayon is cut with the grain from 
selected soapstone. It is free from hard spots, or other impurities, 
and takes a fine, long-wearing edge that 
will not feather or flake in use. 

Both grades are made in standard five 
TABLE OF SIZES inch lengths in square, wide flat, thin flat 
and round shapes. 





SxVxe ... square 


SxtaxnVig.... fot Write today for additional information 
yt Peer ere round on this urgently needed product. Samples 
Sx 1% x Vis . wide flat of STEELRITE and CLOVER crayons are 
Sx 4x V2 large square available upon request. 


Sx Vax iy. . thin fet 















































: . 260 West Broadway, New York 13, N.Y 
aniels, we. 7" 


South Kearney, New Jersey 
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German Left-Overs 
Used To Build Port 


What the Germans left behind in 
Cherbourg, the Allies used to go for- 
ward, says Construction Methods. 

“For filling in the huge quay face 
where a great number of cargo vessels 
could be berthed, the Engineers utilized 
broken up, concrete German tank ob- 
stacles. To this was added debris from 
blown-up buildings and over it all was 
poured concrete mixed in captured con- 
crete mixers and hauled in captured 
German trucks. 

“The unloading platform was built 
with concrete containing cement stored 
by the Nazis for use on a rocket launch- 
ing platform. This project was also the 
source of concrete for roadways, form 
lumber for reconstruction of docks and 
other port facilities, and piling. 

“Hardly an Engineer regiment in the 
Cherbourg area used less than three 
German power shovels, a crane or two 
and a whole fleet of captured trucks. 

“Explosives were supplied by Nazi 
mines dug out of roads from in front of 
German fortifications. German pipe, 
valves and fittings were used to repair 
the water system and in petroleum in- 
stallations. German railroad ties and 
rails were used to augment the existing 
rail lines about the port.” 











ECONOMY 
PRODUCTS 





- «+ for lower 
production cost 


Savings in operating costs follow as a 
direct result of the use of ECONOMY 
PRODUCTS. They help to increase 
production and to speed up manufac- 
turing while holding down costs. Your 
customers will profit by using one or 
more of the fo! a Economy Prod- 
ucts— HOLLOW SET SCREWS— 
SOCKET HEAD CAP SCREWS—HEAD- 
LESS SET SCREWS— 


ECONOMY MACHINE PRODUCTS CO. 


5217 LAWRENCE AVE. CHICAGO 30 



























Duthine Precision Bronze Bars, long noted for highest 
quality, are further improved today. Uniformity of 
analysis and physical structure are assured by exact 
production foundry control. All surfaces are finished, 
eliminating time and tonnage waste, and allowing 
you to see what you are buying. Every bar is stamped 
with the Bunting name and size every inch of its length. 
Available from leading distributors in all localities. 
Write for catalog. The Bunting Brass & Bronze Com- 


pany, Toledo 9, Ohio. Warehouses in principal cities. 


isting 





Buntin 


BRONZE BEARINGS x BUSHINGS x PRECISION BRONZE BARS 
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Industrial Designer 
Opens Coast Offices 


YOU GET 


yah \ 


* Satisfied Customers 
* Repeat Orders 
x Bigger MOLE 

with 


WALTER D. TEAGUE 


Walter Dorwin Teague, industrial de- 
signer, has extended his organization 
to the West Coast with the opening of 

| new offices in the Title Guarantee Bldg., 
| Los Angeles. 

“The present expansion of the West 
Coast industry,” Mr. Teague said, “not 

| only can be made permanent, but can 
serve in addition as the basis for more 
intensive industrialization of this area 
| and for all of the countries facing the 
| Pacific Ocean.” 


| Small Plants Fear 
Materials Freeze-Out 


Maury Maverick, chairman and gen- 

eral manager of the Smaller War 

Plants Corp., said that there are grave 

S A dangers small plants may be frozen 

The Star “Moly” High-Speed Steel blade is out in a mad scramble for materials 
unbeatable for fast cutting when a clean, smooth A after VE-Day. SWPC proposed to 
finish is desired. Congress a preference rating for ma- 
The Star Unbreakable Special Flexible blade ~- : 4 terials for small business, second only 
is the ideal tool, for maintenance and general . ee: to military orders; a special reserve 
utility work. It’s tough, sturdy—and just the _ I= 6 ip. of materials be set aside for exclusive 
tool, even for awkward positions. anne use of small plants in programming 


civilian items; strict inventory control 
IT TELLS HOW-—This handy pocket-size booklet “Metal # A to prevent hoarding, and allotment of 
Cutting” is © useful instruction manual on the selection, materials to small plants through the 
use, and care of Hack Saw Blades. Send é = : existing spot authorization plan while 
tere ope. the CMP still is in effect. 
WPB’s “after VE-Day” program pre- 
vides as a policy that small business 
have access to materials but Mr. Mav- 


erick said that “the corporation is 
concerned lest the operating details 
of this broad program fail to protect 


little business.” The most important 
CLEMSON BROS., Inc, Middletown immediate problem of reconversion is 
Wokhers of hand and power hock s 


the distribution of materials that will 

be released by cutbacks in war pro 
grams following defeat of Germany, 
| the SWPC chairman stated. 
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Double-Barreled Selling Point 
For Grinding Wheels 


Each of these Bay State abrasive products has, in 
common with the rest of the line, a feature which, 
experience has demonstrated, does a double sell- 
ing job. 

Bay State provides three degrees of hardness 
within each of the grades offered by other manu- 
facturers. This means that the salesman can 
match — just that much more closely — the cus- 
tomer’s grinding requirements . . . also that he 
ean give greater assurance that specifications 
will be exactly duplicated on repeat orders. 


Fractional grading is only one of several rea- 
sons why Bay State distributors are finding eager 
acceptance for Bay State products. In the com- 
plete Bay State line are other selling features 
which prospects are quick to grasp. These features 
are being promoted constantly in Bay State ad- 
vertising appearing in leading metal-working 
publications and in direct mail for distributors’ 
use. 

BAY STATE ABRASIVE PRODUCTS CO. 
12 Union Street, Westboro, Mass. 


HONING AND SUPERFINISHING STONES ( ) PORTABLE SNAGGING WHEELS 


fae 
( CUT-OFF WHEELS INSERTED-NUT DISCS 6y, MA) ANO CYLINDERS QO 
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FROM MACHINE 
_,|, TO FRONT OFFICE 


q + | IN METAL WORKING PLANTS 
ig THROUGHOUT THE COUNTRY 


BY LEADING MILL 
SUPPLY DISTRIBUTORS 


PUTNAM 4-Séeed END MILLS 


Preference for Putnam End Mills starts in the plants, where those who 
work with and buy these cutting tools know and appreciate their ability 
to cut faster, last longer, and take the-really tough jobs in stride. 


There are many reasons for Distributors’ preference for Putnam End Mills, 
chief among them: (1) the customer-preference which insures a steady 
flow of orders and profitable sales volume; (2) the completeness of the 
standard Putnam line; and (3) Putnam’s immediate delivery which per- 
mits distributors to maintain stocks of Putnam End Mills at all times, and 
enables customers to get the tools they need on a moment's notice. Write 
for new 92-page Putnam catalog today. 


As a Putnam Distributor you offer your 


customers selection from the country’s 
- largest and most complete line of end mills. 


OLA PUTN AM TOOL COMPANY 


2981 Charlevoix Ave. Detroit 7. Michigan 
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‘Runaway’ Boom 
Warning Is Issued 


Assumption of more responsibility by 
business in preventing a “runaway” 
boom in the post war period after transi- 
tion to peacetime production was advo- 
cated by Paul B. Coffman, president of 
the Standard Research Consultants, 
Inc., at a meeting of the American 
Marketing Association in New York 
City. 

Another depression would spell the 
doom of our competitive and profit-mak- 
ing system, according to Mr. Coffman. 
Government controls then would make 
those experienced in the last 13 years 
seem mild by comparison, he added. To 
stretch the post war boom, he urged 
that business devote as much time to 
working out acceptable voluntary con- 
trols as it has to planning post war 
products. 


Automatic Machine 
Changes Address 


The New York sales office address 
of the Cleveland Automatic Machine 
Co., Cleveland, Ohio, has been changed 
to Room 1806, Singer Building, 149 
Broadway, New York 6. The office, 
formerly in Newark, N. J., is under 
the management of R. T. Carroll. 











GALDOR 
s sinc GRINDERS 


BUILT FOR heavy 
PRODUCTION SERVICE 


BALDOR builds a Complete Line of bench 
and pedestal ty of grinders. Above, 
Baldor Grinder No. 800; % hp., ball-bear- 
ing motor; 1700 rpm., 110-volt, 1 phase, 
60 cy.; 8” x 1” Aloxite wheels; 


enclosed guards and ust- 
able tool rests. = $5400 
ASK FOR BULLETIN 319-A 


BALDOR ELECTRIC COMPANY 
4364 Duncan Ave. St. Louis, 10, Mo. 





BALDOR GRINDERS 











FORMULA FOR 


LONGER SHEET METAL 


Toncan iron is an ALLOY 


that has the Highest Rust-Resistance of all Ferrous Materials in its Price Class 


The outstanding performance of 
mechanized implements of war has 
further demonstrated the greater 
advantages obtainable through the 
alloying of various metals. That’s 
why Toncan Iron—known for its 
rust-resistance for some 35 years— 
should be more popular in the 
future than ever before. 


Toncan Iron is an alloy—with the 
highest rust-resistance of any fer- 
rous material in its price class. It 


This advertisement appears in the following | 
publications: American Artisan, Architectural — 
Forum, Architectura Record, Engineering | 
News-Record, Iron Age, Sheet Metal Worker, +| 
ond Steel, ] 


is made from highly-refined open- 
hearth iron (Fe) with which cop- 
per and molybdenum have been 
alloyed in correct proportion. It 
has twice as much rust-resisting cop- 
per as found in copper-bearing steel 
—along with molybdenum to make 
the copper more effective. 


Toncan Iron is one of the easiest 
materials to fabricate, too—because 
it is commercially-pure iron, proc- 
essed for high ductility. And no 


NCAN 


Reg. U. 8. Pat. of 


¢ MAY, 1945 


matter how you work Toncan Iron, 
you can’t weaken its rust-resistance 
—for it goes all through the metal. 


When you need a material to fight 
rust, you'll find the high-resistance 
you need, together with easy fabri- 
cating qualities, in Toncan Copper- 
Molybdenum Iron. 


REPUBLIC STEEL CORPORATION 


GENERAL OFFICES @ CLEVELAND 1, OHIO 
Export Department: Chrysler Bldg., New York 17, N.Y. 


oe 
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... . MILL SUPPLY DISTRIBUTORS 
find this radically different blade easy 
to sell—and customers stay sold. 


Broach Saw hand and power hacksaw blades are 
especially designed for faster, easier and cleaner 
metal cutting. There is no chattering or sticking in 
cut. 


Each tooth, from the starting to finishing end of the 
blade, is progressively larger in pitch and height, 
thereby producing a generating cutting action. 


“Broach Saw” blades are patented 
and produced exclusively under 
the Super-Sterling name. 


Inquire about Sterling and Super-Sterling, the faster, 
easier selling line of hacksaws and metal-cutting 
band saws. 


“The Complete Line . . . PLUS” 





BUFFALO 2, NEW YORK 


DIAMOND SAW WORKS, inc. 

















Destroyed By Fire, 
Stearns Plans Rebirth 


Stating that “It is our intention to 
resume operations as quickly as possi- 
ble”, the management of E. C. Stearns 
& Co., Syracuse manufacturers, ad- 
vised customers that the firm’s foundry, 
machine shop and general office build- 
ings had been gutted by fire on Apr. 6. 
The fire was so great that fire equip- 
ment from outside communities had to 
be called into Syracuse to fight the 
flames. 


R. H. Pritzlaff Dies, 
Milwaukee Buyer 


Rudolph H. Pritzlaff, John Pritzlaff 
Hardware Co., Milwaukee. died at a 
Milwaukee hospital recently after a 
short illness. He had been connected 
with company for 53 years, having acted 
as a buyer for a long period. Mr. 
Pritzlaff is survived by his widow and a 
daughter. 





Packing: A Springboard 
For Other Orders 


(Continued from page 123) 





was simple: Id see the chief engineer, 
get to know him and talk packings, 
packings and more packings. I'd 
make suggestions. Some of them 
were improvements. Maybe my sales 
weren't big, but I was building. I'd 
pull the same trick elsewhere. | 
called on breweries, chemical plants, 
railroads, steel mills, paper mills, city 
water and sewage works, oil plants, 
asphaltic and tar works, plants using 
ammonia, power houses—in fact 
everywhere there was a smoking chim- 
ney. 

“After a while things picked up. | 
not only sold packing, but everything 
else that the chief engineer could use: 
gage glasses, gage glass rubber, pack- 
ing hooks (to pull out packing), valve 
discs, bibb washers, leather cups, friec- 
tion tape, rubber tape, iron cement, 
graphite, scoops and shovels, wheel 
barrows, ash cans, hose and nozzles, 


hose clamps, solder, gloves, V-belts, 


drills, bolts and nuts, pipe and fittings, 
hand tools, sand paper, buckets and 
brooms—I could go on indefinitely,” 
he said. 
“Of course a lot of it was strictly 
(Continued on page 288) 
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DEPENDABILITY 


ACCURACY 


Ordnance and service equipment thread- 
ing jobs call for precision tapping, with taps 
that stand up under the roughest, toughest use. 
At all points of the compass, today, WINTER 
Tap dependability and accuracy are known by 
the men who make our fighting equipment 
and who keep that equipment up to fighting 
performance. 


Heat-treated to a hardness proven by test 
to be right for a given size and style of tap; 
gauged for thread accuracy in special measur- 
ing devices; and microscopically checked for 
thread form and lead — that’s the WINTER 
precision method. 


WINTER inspectors make no compromise. 
Unless the tap meets every WINTER require- 
ment for dependability, accuracy and precision 
it cannot bear the WINTER name. 


Talk with WINTER engineers about YOUR tapping 
requirements. 


A Division of the National Twist Drill G Tool Co., Rochester, Michigan 


ment, 
wheel 


inter Srothers 


COM PANY >>} Wrentham, Massachusetts, U.S.A. 


SAN FRANCISCO CALIFORNIA: CHICAGO ILLINOIS: DETROIT MICHIGAN 
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Tec 
CHAINS 


We welcome your questicns 
about the Taylor-Chain Plan 
for Distributors and Jobbers. 
and we want to tell you why 
we believe the Taylor-Made 
Chain line has what it takes to 
get business for distributors 
and their salesmen. 


TM Chain types, 
weights and sizes cover 
your customers’ pref- 
erence and require- 
ments. You will be able 
to supply their com- 
plete chain needs be- 
cause there is a de- 
pendable chain pro- 
vided for every kind of 
duty, under all operat- 
ing conditions. 























































SUCCESSFUL 
» RESULTS 


HELP SMOOTH-ON 
SALES TODAY 


For half a century engineers, mainte- 
nance and repair men in_ industrial 
plants, process and power plants, mills, 
factories and shops have been depend- 
ing on Smooth-On No. | Iron Repair 
Cement to stop leaks, seal cracks, 
tighten loose parts . . . a standby for 
both emergency and routine repairs. 


Today the demand for Smooth-On No. 
| is greater than ever. Machine and 
tool replacements are next to impos- 
sible to get. Production MUST be kept 
up. Industry MUST keep their pres- 
ent equipment in repair. 





Sales helps are avail- 
able now—new and 
better sales aids are 
being planned. Specifi- 
cation sheets such as 
illustrated here are for 
salesmen’s use when 
taking orders for sling 
chains, are to be had upon re- 
quest. This is an example of 
sales helps supplied by Taylor 
Chain that salesmen like to 
use. 


The Taylor Chain Sales Plan is 
sound merchandising backed 
by a quality line, a definite 
policy, sales support and ad- 
vertising. You will find that it 
will give you exceptional ad- 
vantages for handling ihe 
needs of industries in your ter- 
ritory. 


Take advantage of the possibilities of 
this famous repair staple. See that you 
are stocked for emergency demands. 
Remind your men to check with 
Smooth-On customers. For when 
Smooth-On No. | is needed, it's needed 
quick. And there's no substitute for the 
economy, speed and durability of 
Smooth-On repairs. 


Write or use coupon below. How's your supply of Smooth-On Repair 
Handbooks? They're popular with plant engi- 
neers and maintenance men—over 1,000,000 
now in circulation. Write us for more copies 


if you're running low. 


SMOOTH-ON MFG. CO.., Dept. 25 
570 Communipaw Ave., Jersey City 4, N. J. 








§.C. TAYLOR CHAIN CO. {||| 


S. G. TAYLOR CHAIN CO., Box 509 MS, HAMMOND, INDIANA. 
Send Taylor Chain plan ior distributors and jobbers ( ) 
Samples of Salesmen’s Specification Sheets ( ) 


Say to Your 
Customers: 


Do it wilh 


~ SMOOTH-ON 
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ATCHING the superior qual- 

ities of OIC Bronze and Iron 

Valves that have been out- 
standing for more than 60 years, OIC 
Cast Steel Valves are in pace with 
today’s emergency demands . . . filling 
a definite need wherever steel valves 
are required. 


Combining time-proved features with 
tested modern refinements, they equal 
and exceed the quality and perform- 
ance standards set by the principal 
users’ and manufacturers’ specifica- 
tions. 


OIC Cast Steel O.S. & Y. Gate Valves 
are built to control fluid flow depend- 
ably and absolutely. They are con- 
tributing vitally to the efficient opera- 
tion of: 

Petroleum Refineries 

Oil & Gas Pipe Lines 

Central Power Generating Plants 

Industrial Power Units 

General Industrial Processes 


OIC Steel Gate Valves* are regularly 
available in trims suitable for oil, oil 
vapor, steam, water, gas or air service 
over a broad range of pressures and 
temperatures. Valves with trims for 
other services available on special order. 


*Also available are companion OIC Steel Globe, Angle and Swing Check Valves. 


In our National Advertising, 
we are telling Valve Users 
Everywhere:— 


“There is an OIC Distributor 
near you ready to demonstrate 
the many features of OIC 
Steel Valves to you. Call him, 
or write to us for complete 
details.” 


THE OHIO INJECTOR COMPANY 
WADSWORTH- OHIO 


n Valve 
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DISTRIBUTORS 








Gncrease Joday's Profits 
Gnsure Jomorrow's Goodwill 


Recommend 
BUFFALO BELTING 


Get extra belting sales now by being able to meet your 
customers’ most severe wartime belting requirements—with Buf- 
falo Belting products. Buffalo quality means long, dependable 
service that makes friends for you and builds future repeat business, 
too. Join the hundreds of progressive distributors who recom- 
mend Buffalo Beltings. 


















































* PlasTex Food Conveyor Belting 

* Buffalo Solid Woven Belting 

¢ Asphalt-Treated Belting 

* Paraffine Treated Belting 

° Sifter Brushes & Belting for Millers 


Write Dept. B for Complete Information 

























BUFFALO WEAVING & BELTING COMPANY 


Chicago Buffalo 7,-N. Y New York 





Serving Industry 









































Foot Control Leaves 
Both Hands Free To Work 


Fast Action! Fast Selling! Immediate Delivery! | 


Every production or assembly job where there is a repetition of operation, needs this 

, fast-action SPEEDY AIR VISE! Operated by air and controlled by foot, it leaves both 
hands free for more rapid insertion and removal of work. Speeds up drilling, tapping, 
illing and bly. Reduces costs, lost motion and fatigue. Husky, compact, 












































precision-built; exerts a grip of 15 tires air line pressure! Tried once—re- $ 
ordered in quantity. With Foot Control Valve, Air Hose and Fittings, only.... 24 


Territories Open for Distributors and Factory Representatives 
W. R. BROWN CORP. 5727 W. ARMITAGE AVE. CHICAGO, ILL. 
SPEEDY AIR VISES + AIR REGULATORS AIR FILTERS » PORTABLE COMPRESSORS + PAINT SPRAYERS 
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nickle-and-dime stuff,” he said, “but 
somebody had to sell them and it 
meant bread-and-butter to me.” 

With that kind of a base, however, 
it did not take long for a little caviar 
to come Bareliam’s way. Larger ac- 
counts where other distributor lines 
formed the bulk of the dollar volume 
were developed. Others came in over 
the transom as dividends from earlier 
spade work. For instance, just before 
the rubber scare, some three years 
ago, Bareham had been making 
call after call on a_ potentially 
large account but with little success. 
One day, however, he met the buyer 
in the hallway of the plant’s main 
office. The p. a. recognized him in- 
mediately and said: “Rusty, you've 
saved me a three cent stamp. Come in 
a minute.” To make a long story short, 
the p. a. ordered three rolls of red 
sheet packing and $1,500 worth of 
hose. It was his knowledge of pack- 
ing—something that other salesmen 
making the same call did not have— 
that created the in for Bareham.: That 
is the important point: his specialty 
got him in and once in he got sales 
not only for packing, but for other 
lines. 


Extra Sales 


Bareham is the first to admit that it 
would be difficult, if not impossible, 


| for him to make a decent living sell- 
| ing nothing but packing. But, over 


a period of time, the extra sales from 
packing alone add up to a comfort- 
able sum. On the average Rusty es- 
timates that each plant called on 


might take about $100 of packing a 


_ year. Some plants—especially large 


chemical planis—need $5,000 worth 


|} Or more, 


Besides being a good springboard 
for other orders, and profitable in 
itself, there is another dividend from 
this speci»|\.u.ion that the distributor 
might consider: it is a psychological 
dividend based on the premise that 
if a man is an expert in one field he 
will take a greater pride in his work 
and do a better all-around job. The 
salesman knowing that he knows 
more about packing, for example, is 
more confident in other things. He is 
consulted by others and this adds to 
his prestige in the trade and also to 
his own self-esteem. 





An Introduction to the Improved 


New ge Fitting! 


This new, thoroughly tested and improved fitting makes 
that it : 
i it possible to connect metal tubes quickly and effectively. 
yssible, 
g sell- It is available in all sizes and types and can be furnished in 


s from (OM Oeratiolererastelitiers pipe sizes from lg inchto 2inchO.D. 


Ermeto fittings.for special installations are also available 
ed on ea : 
3 for a wide variety Of uses. If your work involves installa- 
king a ; S 
large 


‘ tions on hydraulic, oil; water, gas or fuel lines, write or 
wort 


phone any Weatherhead office for descriptive litera- 
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tble in % ture about the remarkably smproved Ermeto fittings. 
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Typical Silent 
Chain Drive 





MORSE ® 


MORSE CHAIN COMPANY « 


goller 


ond sile 


ITHACA, N.Y 


Any time, under any atmospheric 
conditions, on minute or mighty 
installations, Morse Silent and 
Roller Chain Drives deliver u 
99.4% efficiency. Teeth, not 

sion, turn the wheels. . . 
slippage! That’s why Morse Drives 
help offset labor shortages—they 
permit each machine to work 
smoothly and positively, for maxi- 
mum machine production. 


Consult the Morse engineer near 
you, or write direct to Morse, 
Ithaca or Detroit. 


DETROIT. MICH 


there’s no 





A BORG 


WARNER 


nt CHAINS 


INDUSTRY 
































taste of potable liquids. 


KEY-TITE 


will make every call 
more profitable 








MILL SUPPLIES 


Fr one of your customers is a prospect for Key-Tite pipe joint 
compound. Key-Tite provides a permanent leak-proof pipe joint 
seal on all lines carrying water, gas, compressed air, low pressure 
steam, etc. It will not settle in the can and is economical to use because 
it goes so much farther than ordinary pipe joint compounds. Key-Tite 
positively will not freeze the joint and does not affect the color or 


Once tried, Key-Tite will repeat and repeat. Our liberal sam- 
pling program enables 
your customers to try Key- 
Tite at our expense. Send 
for sample and jobbing 
proposition. 


MAY, 1945 


Industrial Merchants 
Emphasize Sales 


(Continued from page 121) 





As the years passed, the firm, still 
placing service above all else, devel- 
oped, I believe, a sales force second to 
none. At least in part, the explana- 
tion of this may be that our sales- 
men are very fairly paid, have a large 
influence in what and how much of 
many items are stocked and, last but 
not least, the management has no se- 
crets from our salesmen. Currently, 
nine men represent us in our Cleve- 
land area. They are Bill Brown, 
John Boutton, Cal Counts, Robert 
Gordon, Tom Mallett, Harry Miller, 
George Sehrauf, Jack Tiedt and Em- 
ery Wilcox. In out of town areas, we 
have Homer Whiting, covering Ak- 
ron, Youngstown, and Warren; Stan- 
ley Wallace, covering Erie and Penn- 
sylvania; Walter Horn, covering San- 
dusky and vicinity, and Charles 
Shively, covering Canton and vicinity. 
These 13 men will be augmented by 
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DEPENDABLE 


CHICAGO 


ANCHORING UNITS 


HOLD! 


Here's the dependable anchor- 
ing unit for use with machine 
bolts. Each 2-unit set consists 
of 4 pieces—two of malle- 
able iron and two of lead—to 
insure maximum holding power. 
Furnished plain and threaded 
in 6 sizes for 3" to 1" bolts. 
With Chicago Anchoring Units, 
holding power equal to the 
tensile strength of the bolt be- 
ing anchored can be obtained 
by using additional units. 


IMMEDIATE DELIVERIES 


on these and other Chicago An- 
choring devices. Write for Cata- 
log and wholesaler's discounts. 





CHICAGO 


CHICAGO EXPANSION 
BOLT COMPANY 


7 Ch CAC 








“GREENFIELD'S” 


Show-How Literature 
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"Greenfield" Distributors have access to the finest catalogues and 

fact books published in the industry—literature that is simply writ- 

ten, well illustrated, that shows how to select, use and maintain 

taps of all kinds for all types of operation. This is literature 

any Distributor will be proud of, any customer glad to receive. 

It is another integral part of the "Greenfield" Show-How pro- 

oan =~" gram and another reason why we are constantly reminding users 


R that for help on threading problems, they should contact the 
XG EENFIELD R "Greenfield Man" through theip "Greenfield" Distributor. 


GREENFIELD TAP and DIE CORPORATION 


Greenfield, Massachusett 
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For all the babbitt-lined 
bearings in any plant 


THIS BUSINESS 
‘Is YOURS FOR THE ASKING 


Stonewall is a coppered babbitt—unlike any other babbitt 
and therefore non-competitive. It is moderately priced— 
the ideal babbitt for machine-shops. Stonewall is a powerful 
babbitt. Proof? It is now in the bearings of 21 of the most important 
steel rolling-mills; it is in the bearings of hundreds of crushers in quar- 
ries and mines; in lumber-mills: in cement-mills; transit lines: power- 
houses etc. Requires no priority rating. 


ply repeat—Stonewall coppered babbitt is is apnermanttinn, 


© OUR NEAREST PLANT FOR PRICES, ALSO FOR O Re BOOK WHICH 
CONTAINS A LONG LIST OF EQUIPMENT IN WHICH STONEWALL LINES THE BEARINGS. 


United American Metals Corp’n 


204 Diamond Street, ee 22, N. Y. 4101 Curtis Avenue, Baltimore 26, Md. 
2248 W. Hubbard Street, Chicago 12, Ill. 
785 Bryant Street, San Francisco 7, Calif. 2448 E. 25th Street, Los Angeles 11, Calif. 


the return of our boys in the army 
resulting in a sales force of 18 men, 
who will intensively scour our terri- 


tory. This will insure the volume of ~ 


business we desire and post-war com- 
petition will require. 

Generally speaking, I believe it 
pays to be an “outside sales-manager”’, 
spending about two-thirds of my time 
making customer contacts and work- 
ing with our men in solving their 
problems. This eliminates the need of 
paper reports and frees my time and 
the time of our salesmen for more ac- 
tual selling work. 


Sales Training 


Some of our plans for keeping our 
salesmen abreast of the times involves 
the sending of all of our men to fac- 
tory training schools. Further supple- 
menting their trips, factory men -at- 
tend our weekly sales meeting, keep- 
ing our men informed and up-to-date 
on the different lines we carry. In 
addition, periodic visits are made by 
myself and our management<to our 
sources of supply so that we may sit 
down and work out mytual /problepis 














Sell Equipment for 


= lite, ’ 


Thousands of Worn-out TURRET LATHES! 


Right in your own territory there must be hundreds of these “‘war casual- 
ties” —once good turret lathes worn out by continuous, overtime war effort 

. becoming less accurate, less productive every day. LYNN turret equip- 
mont ‘puts ’em back on their feet” —COMPLETELY RECONDITIONS, to 
give owners service equivalent to that of NEW TURRET LATHES—over- 
night, at low cost. 








Shown at left, Model BT 
3—Bed Turret with 91." 
hex head, 6 positions, 10" 
turret travel, automatic 
index, pilot wheel. Turret 
bases machined at factory 
to fit perfectly the partic- 
ular makes of lathes upon 
which they are to be 
mounted. 





A complete line of Bed Turrets, Tool Post Turrets, Cut-off Cross slides, and other 
equipment for every standard make and size of lathe. Immediate shipment. 


KELLY HOSE COUPLINGS 


TROJON AIR HOSE COUPLINGS 
Malleable lron—Rust-Proofed 





UNIVERSAL TYPE—Locking heads of 
all styles and sizes interchangeable 
from %4" to 1”. 


QUICK-ACTION—Instantly connected or 
disconnected with one quarter turn. 


TIME TESTED—DEPENDABLE—Manu- 
facturer of these couplings since 1921. 


Write for Catalogue No. 114 
Prices and Discounts 











Write for catalog. 


LYNN MFG. CO. + 222Elroy St., Minneapolis 8 , Minn. 




















| Ca RAS 


MACHINERY COMPANY 


HOSE COUPLING DIVISION 
2524 W MADISON ST CHICAGO Ii2 
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"JUST ANOTHER REASON ee 
WHY IT'S GOOD BUSINESS TO BE A 


PARKER-KALON DISTRIBUTOR” . Quy 


The introduction of the revolutionary new Ground Thread Socket Set Serew 





was a big surprise to industry... but it was no surprise that it was pioneered 
by Parker-Kalon. 


Moving in where there’s ‘ 


‘no room for improvement” has become a habit with 
P-K. When the Socket Screw line was first announced, in 1936, $250,000 was 
invested in laboratory facilities to insure a Quality Control that has never been 
equalled in the industry. 

Now, Parker-Kalon enterprise has scored again, with a sales-boosting improve- 
ment that puts the P-K Socket Set Serew* way out in front! 

This progressive approach to fastenings design and manufacture, followed up 
by equally progressive advertising and merchandising, is the reason why any 
distributor will tell you it’s good business to stock the P-K line. 


* Send for samples ... see the radical difference between the new P-K Ground Thread Set Screw 


and cut thread products! Parker-Kalon Corp., 200 Varick St., New York 14, N. Y. 












MT ondantized 


setup appliances 


For Every T-Slot Work Table 


Machine Shop men are forced to waste time on Machine Tool Set-ups. 
CAD Standardized Appliances will convert this non-productive time 
into productive labor. 










All sizes—to suit the little bench machine 
to the brute of a planer. 


Sold only through selected distributors. 


WRITE FOR CAD FOLDER A72 
AND DISTRIBUTORS’ PLAN 


STANDARD SHOP EQUIPMENT CO. 
8153 Tinicum Ave., Phila. 42, Pa. 








WRAPLOCK HOSE CLAMPS 


eee 


CG "OK. OK on any job = 


WRAPLOCK 
“NEVER LEAK” 
HOSE CLAMP 














Why have manufacturers in every 
line used millions of WrapLock 
Hose Clamps. 





They're practical. A simple, inte- 
grated assembly~no pieces to drop. 
One clamp will fit any size hose, or 
anything that can be bound by a 
metal band— round, oval, square. 
You save installation time. They are 
the “fastest’’ clamps made. Inventory 
investment and inventory space are 
small. They are extremely flexible 
and easy to install—after assembly of 
your job. WrapLock Hose Clamps 
are quick, versatile, dependable. 










Tie Thor 


te PATENTED ‘Mele 








PRODUCED BY AMERICA’S FOREMOST CLAMP MANUFACTURER 


ACTUS PRODUCTS CO. 


MOUNT VERNON:- NEW YORK 
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—with the aim in mind of staying 
ahead of the field in selling methods. 


Advertising Campaign 


Since last June, part of my time has 
been spent with other executives of 7 
our company in developing in the | 
Midwest Purchasing Agent magazine, 
a campaign of institutional advertis- ” 
ing designed to acquaint present and 
potential customers with the history 
of our company; its capacity to serve 
industry well, and the personnel that 
has been responsible for our success. 
One point that was particularly 
stressed in our advertising, clearly 
showed the economic function of the 
distributor, pointing out that if man- 
ufacturers sold direct, the cost to the 
industrial buyer would be substan- 
tially higher for there is no one other 
than the distributor salesman who can 
supply necessary information, costs, 
and goods so readily! 

Mr. Williams, Sr., actively directed 
the business as president and control- 
ling principal until Aug. 15, 1942. 
He was so sales-minded, he insisted on 

(Continued on page 298) 














BUFFALO 
WHEELS 





Molded-on Resilient 
Rubber Tired Truck Wheels 


Easy rolling tires—resilient tread 
Prevent fioor damage 

Molded-on type—iong life 

Strong one-piece wheel casting 
Guaranteed adhesion of tire to core 
Grease retaining dirt proof thrust 
washers 


These wheels roll quietly and easily 
over all kinds of floors, saving time and 
effort, reduci breakage and avoiding 
floor damage. " Available now. 


BUFFALO CASTER 
& WHEEL CORP. 


187 Breckenridge Buffalo, N. Y. 























ADVANTAGES 


1. Increases flexibility at splice. 


2. Can be operated over smaller pulleys. 


3. Can be operated at higher speeds and 
heavier loads. 


4. Prolongs splice life 3 to 10 times. 





5. Reduces belt and maintenance costs. 


an important MANHATTAN development 
that steps up belt life and performance 


A belt made endless in the conventional manner hag 





i, 


all flexing strain concentrated in a line at the ends 






ected 


ntrol- ae of top and bottom plies. This concentration o 


1942. => A 6 strain soon ruptures the bond between the ends o 
ed on ' the outer plies and the rest of the belt and unneces 
All warp threads in outer plies are cut by suitably spaced perfora- sarily shortens service life. 

tions filled with “‘live’’ FLEXLASTICS, which are then vulcanized to 

become “elastic rivets.” These stretch and relax progressively (see illus- MANHATTAN’S EXTENSIBLE-TIP 
tration) as they pass over the arc of contact, providing stress relief for 


every warp thread, permitting use of smaller pulleys on short-center sive. patented Strength Member development- 
drives and higher speeds. 


an exclu 


provides multiple stress relief, uniformly dis 
tributed over an area of the belt where the due 
ends. In addition, the end is welded to the ad 
jacent ply by “elastic rivets” made from specia 


FLEXLASTICS. 


It is this extended area of stress relief that makes 
the Extensible-Tip last as long as the belt, lets you 
Above: Ordinary type of splice which failed when ply end gave way. run the. belt at higher speeds, over smaller pulleys, 
Below: A splice with EXTENSIBLE-TIP, still unbroken after running 10 


times as long under identical conditions. This increased life is due to 


on short-center drives, and increases its service life 
extended-area stress relief. from three to ten times over ordinary methods of 


making the same belt endless. 


You protect the continuity of your production 
when you use MANHATTAN Endless Belts, all of 
which are made with the extended-area stress re- 
lief provided by the MANHATTAN EXTEN. 
SIBLE-TIP. 


The term FLEXLASTICS is an exclusive MANHATTAN 
trade mark. Only MANHATTAN can make FLEXLASTICS. 
Condor Belts are now made in the dark, war-time color. 


THE MANHATTAN RUBBER MFG. DIVISION 


OF RAYBESTOS-MANHATTAN, INC. 
EXECUTIVE OFFICES AND FACTORIES PASSAIC, NEW JERSEY 





A BETTER JOINT SEAL FOR HIGH PRESSURE LINES 


All Industry may benefit from the Petroleum In- 
dustry’s solution to one of the most difficult gas- 
keting problems. 


The Ring-Type Joint, providing-an all-solid-metal 
joint assembly, is fast finding favor in high pres- 
sure and temperature steam and chemical proc- 
essing services. 


Goetze V-Tite Gaskets, used almost exclusively 
by the Petroleum Industry for sealing ring-type 
joints, are the product of years of mechanical, 
metallurgical and chemical research. 


They are available in Armco Ingot Iron or low 
carbon steel, 4-6 Chrome Alloy Steel, or any of 
the several other desirable metals or alloys; in 
sizes ranging from one to 80 inches in diameter 
and of standard oval or octagonal shape. 


Every step in the fabrication of V-Tite Gaskets, 
from metal analysis to final inspection, is rigidly 


controlled to guarantee strict adherence to every 
detail of specifications. Extremely close toler- 
ances are maintained to secure perfect fit. 


Brinell hardness of 80-90 for Armco Ingot Iron and 
below 130 for 4-6 Chrome Alloy Steel, is carefully 
maintained by heat-treating. This assures proper 
flow of gasket material without damage to flange 
surfaces and undue stress on bolting. 


Consider this better sealing method for your post- 
war plant requirements. 


For other gasket data, interesting to engineers, 
write for a series of technical bulletins, based on 
original gasket research from the Goetze Labora- 
tory. Please use company letterhead and mention 
position. 


GOETZE GASKET & PACKING CO., INC. 
26 ALLEN AVENUE, NEW BRUNSWICK, NEW JERSEY 


LOWELL THOMAS Speaks on New Gasket Film 
Now available to employee groups, technical societies, engineering schools and other 
organizations throughout the country, this new 35-minute Kodachrome film, “Only a Gasket,” 
tells why these are the “Biggest little things” in modern Industry. Write for full information. 


& ie 


GASKETS 


“America’s Oldest and Largest Industrial Gasket Manufacturer” 
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PLOMB Yad 
HINGE HANDLE 








NOW IMPROVED TO CREATE 
MORE FUTURE DEMAND 
FOR YOU 


Rugged — yet flexible as your wrist—the im- 
proved Plomb Hinge Handle is forged to save 
weight and increase strength. Supplied in varied 
lengths in all standard drives, it is typical of im- 
provements being made continuously through- 
out the Plomb Line. Plomb is not waiting until 
“after the war” to provide tools that are new and 
modern in design to give you more exclusive 
sales features and bring you greater volume and 
profits... Write today for complete information. 
—Plomb Tool Company, 2215 Santa Fe Avenue, 
Los Angeles 54, California. 
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ESTABLISHED 
1905 


4 
FORTIETH YEAR 


Slran ad 


QUALITY 


FLEXIBLE SHAFTS and MACHINES 


ONE HUNDRED TWENTY-FIVE TYPES AND SIZES 















































MACHINES ROTARY FILES Se 
v.10 1, 1. ROTARY CUTTERS MACHINES 





TYPE M6é—1/, H.P. 


®) : 


ILLUSTRATING THE LARGEST LINE OF FLEXIBLE SHAFTS AND 
MACHINES IN THE WORLD—HIGH QUALITY ONLY 


MANUFACTURED BY 


N. A. STRAND and COMPANY, CHICAGO 





















TWO GOOD LINES 


ty WILLEY’S 
oLLEVE 


DIAMOND TOOLS 


Complete lines of diamond cutting tools 
and diamond and mechanical wheel 
dressers. Ask for catalog 41. 



























WILLEY’S CARBIDE TOOL CO. 
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the firm being called Mau-Sherwood ~ 
after Mr. Mau, vice-president, and 
Charles F. Sherwood, also a salesman. 
Of the original officers, only H. B. 
Castle, secretary, is still active in the 
company, lending a stability to oper- 
ations that is most essential. Replac- 
ing Mr. Williams, Sr., and Mr. Mau 
are Ellis Busse as president, and How- 
ard S. Williams, Jr., as vice president. 
Norman J. Osterland, treasurer, and 
George A. Hirth, manager of pur- 
chases, round out the management 
group, each having more than 25 
years of service with the organiza- 
tion. 

In this well-balanced organization, 
which in the past 37 years has sunk 
its roots deep into Cleveland industry, 
we are all pulling together to drive 
our selling program ahead at top 
speed. As long as we sell, Mau-Sher- 
wood will continue to grow, capitaliz- 
ing on its past and emerging in the 
post war period as one of the leaders 
in the distribution field. 





New Products 


(Continued from page 129) 





warning signal. Made of pressed steel 
in the smaller sizes and cast bronze in 
the larger, the latch is riveted at the 
neck of the hook to a cam which is an 
integral part of the hook forging. Safety 
hooks with these latches are modifica- 
tions of standard eye, straight shank 
and swivel types with safe working 
load capacities from 4% to 15-tons.— 
Thomas Laughlin Co., Portland, Maine. 
—MI Suppiies, May, 1945. 


Electric Shear 
Blades Easily Removed 


Light in weight and easy to operate, the 
No. 214 portable electric shear cuts 14 
gauge hot rolled steel and other sheet 
materials in proportion. It was first in 


(Continued on page 301) 
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SLENDER SINEWS BUILD GIANT POWER 


Under the eyes of David Dietz, famous 
Science Editor of Scripps-Howard... 


“An elephant struggles against the 
power that tethers him—a coast- 
wise barge is towed through the 
raging gale—a great silvery haul 
of fish is hoisted to a trawler’s 





deck from the ocean depths. These 
are jobs for good rope to take in its stride and its 
strength. 

“Plymouth Rope’s tremendous strength comes 
from the tiny fibers of certain plant stems and 
leaves—and from what 
Plymouth Rope-engineer- 
ing does with them. In 
the photograph above, 
you see these fibers 
streaming into batteries 
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of spinning machines that swallow thousands of feet 
of fiber a minute and twist them into strong yarns. 

“At Plymouth, research and scientific control 
make sure that each foot of yarn carries the cor- 
rect number and quality of fibers needed—has the 
proper number of twists. Each yarn and strand in 
every Plymouth Rope is thus built to bear its 
full burden. 

“In this, and many other ways, Plymouth re- 
search is constantly at work to give Plymouth 
Rope greater strength, longer life, more useful 
performance in a multitude of tasks where human 


life and valuable property are often at stake.” 







Plymouth Cordage Company, Plymouth, Massachusetts. 
District Offices: New York, Chicago, Houston, San 
Francisco. Warehouse Stocks: New York, Boston, Phila- 





delphia, Baltimore, Houston, Chicago, San Francisco. 


PLYMOUTH 


CORDAGE PRODUCTS 


ROPE + TYING TWINK + BINDER TWINE + BALER TWINE 













ROPE YOU CAN TRUST 
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rte2-Seal 
y 


WORM 
DRIVE 


HOSE 
CLAMPS 


“Tey this 
FOR YOURSELF. 


Get a FREE sample ‘‘Aero-Seal” Hose 
Clamp and see for yourself how much 
better it is than ordinary clamps. See 
how it pulls up tight and leakproof 
with only moderate effort. See how the 
WORM DRIVE works—how compact 
it is—how much greater take-up it af- 
fords. See the quality features: no-slip 
cup, hardened screw, spring steel band, 
rustproofing. See how quick and easy 
“Aero-Seal” is to put on, take off, 
tighten up. Let “Aero-Seal” prove its 
own worth, 


FREE! Use this coupon. 


~ 


* 

' AIRCRAFT STANDARD PARTS CO. 

5 1777 19th AVE., ROCKFORD, ILL. 

1 Please send me one sample ''AERO-SEAL"’ 

’ Hose Clamp. Size preferred 

g NAME____ 

8 comPpany___ 

; ADDRESS__ 

1 i ee lO 


300 
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BELT HOOKS AND LACERS 







ag Keep vital 
eos —i/ war machines 


cam on the job! 


WA. 


Industry's vital need for unin- 
terrupted belt-service demands 
belt lacers and hooks that will 
hold . . . and SAFETY: ‘Belt 
Lacers and Hooks are guaran- 
teed to hold! Each lacer has 
a full 6" capacity . . . jaws are 
ribbed, not flat and each rib 
contacts one hook only. This means that the hooks 
are easily sunk below the surface of the belt. 
The combination of a Portable Lacer and numerous 
size Belt Hooks is universally accepted . . . is serving 
so well today, it's building preference for years to 
come. This means business for youl Why not get 
the complete SAFETY SYSTEM story? Write, and 
we'll send it to you today! 


SAFETY BELT-LACER CO. 
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Rett 





Safer Jacks Since 1899 


MAY, 1945 
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troduced for use in aircraft production, 
but has proved its usefulness in many 
plants and metalworking shops. The 
“Unishear” has an improved blade mo- 
tion that feeds in the work so that little 
effort is required to cut straight lines, 
curves, angles and notches without dis- 
tortion of material. Duplex handle per- 
mits operator to grip at position most 
convenient for use. Full ball and roller 
bearing construction. Universal type 
motor operates on either DC or AC. 
Available in 115, 220, 230 or 250 volts. 
—Stanley Electric Tools, Div. of Stan- 
ley Works, New Britain, Conn.—Mi. 
Suprpiies, May 1945. 


Pumps 


Several Models 





A new line of “Superflo” centrifugal 
pumps has been introduced. The heavy 
duty motors are mounted integrally to 
the pumps for compactness. Pump mo- 
tors range in various sizes, 1/25, 1%, 
4 and % hp., with volumes of 9 to 75 
gph. There are 13 basic models avail- 
able with various voltage character- 
istics. There are types for horizontal- 
external mounting; for vertical-external 
mounting; and other pumps with float- 
ing impellers are made for submerging 
in the coolant system reservoir. The 
latter may be used for fluids having 
abrasive content.—Gray-Mills Co., Ev- 
anston, Ill—Mu.t Supprirs, May 1945. 


Welder Helmet 
Is Air-Fed 


To give welders complete relief from 
obnoxious fumes, a new air-fed welding 
helmet has been designed by a group 
of doctors and safety engineers. Clean, 


(Continued on page 305) 
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fresh air is scientifically fed into the | 
helmet, through a supply tube encircl- | 
ing the lens holder. Air flows gently | 





HIGH-QUALITY 


MILL SUPPLIES 


soldering ! 


ia FR nema cs eI oN 


SOA © Slee 
Where precision soldering must be ac- 
complished on a production basis, HEXA- 
CON Irons satisfy critical requirements. 
Their use at Douglas Aircraft is adequate 
testimony to outstanding performance 
even under severe schedules. 


All HEXACON Irons have replaceable ele- 
ments of highest grade nickel-chromium 
wire, scale-resistant alloy cores. Heat- 
ing eb t is h d in damage-proot 
barrel which protects it from all danger 
of mechanical injury. “Balanced Heat’ 
design provides ample reserve heat for 
continuous soldering without excessive 
temperature during standby. 


LITERATURE ON REQUEST — Descriptive 
bulletin, describing the complete HEXA- 
CON line of screw tip, plug tip irons— 
with tip diameters ranging from %4" to 
1%", from 40 to 700 watts —will be 
sent promptly on request. 





HEXACON ELECTRIC CO. 


138 WEST CLAY AVE., ROSELLE PARK, N. J. 


1 : , oi pst Che coeestaamcataa 
Day? ih de a ,. AB BN: BS‘ Sle 


HEXACON 


* mez: 


LONG-LASTING SOLDERING IRONS 


~ 

































































































































Glass Body 
cod Ol} Cup 





“Pitot” 
Sight F 


POSSIBILI 


ested in an 





LUBRICATING 
DEVICES 


ELIMINATE THE 


TY OF SHUTDOWNS 


* A well-oiled piece of machinery is worth its weight in 
gold in a busy shop and plant managers are always inter- 

nin that makes for better performance and 
production. ESSEX units keep those machines in good 
condition—running constantly at high speeds and under 
heavy pressure. There's over 30 years of good practical 
engineering experience to back them up. Give this valu- 
able aid to your customers—get complete details now. 





AIR PISTOL 




































Can be used 
profitably by 
every indus- 
trial plant 
equipped for 


Sight Feed 
Lubricators 
Plain Lubricators 
Hand Oil Pumps 
Piural Oilers 
Grease Cups 








Oil Gauges 

Water Gauges 

Oiling Devices “Automatic” Spring 
Air Cocks, etc. arene _ 









ESSEX 


3000 FRANKLIN STREET 





BRASS CORPORATION 


Est. 1901 DETROIT, MICH. 








GRIP - TIGHT 


Hose Bands and Menders 


% 
“The Best for All Hose 
Connections”’ 





e ECONOMICAL 
e EASY TO APPLY 
e EFFECTIVE 


for Air, Water, 

Steam and all 

other kinds of 
hose 

















@ Made for all sizes of hose 
from % inch to 6 inch. 


@ Write for circular and prices 


ERCO 


MANUFACTURING CO. 
4010 W. Montrose Ave. 
CHICAGO 41, ILLINOIS 



























ey 
Leather 








NOTHING TAKES THE 
PLACE OF Leather! 


EXCELSIOR LEATHER 
ROCKFORD, 


WASHER MFG. CO. 


ILLINOIS 
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Every one of your 
customers is a pros- 
pect for a Manco 
Cutter, for these 
powerful, portable 
cutting tools will save 


and maintenance jobs 
in any plant. 


Precision-bullt to close 
tolerances, and designed 
with a large safety factor. 
Manco Cutters will give 
years of satisfactory effi- 
cient service. 


Today our armed 
forces have first call 
on Manco Production. 
Only limited quanti- 
ties are available for 
essential industries on 
priorities through job- 
99 Write for cata- 
og. 


Awarded for 

Outstanding 

Production 
of the 


tools of War 


(eon \zchae! 


BRADLEY, ILLINOIS 


M 








Ores 2 | aan) 


METAL ae £088 







Cia 
CONTINUOUS 

































ater, Y mms 
] all Unique . . . ¥nequalled; be 
or equal. ‘ 43 
o $ HIGH SPEED 
led performace On Any Metal 
equalle riormang ; 
Chain Blocks whe And All Shapes 
se load to bé lifted Step-up PRODUCTION in cutting off bars, rods, angles, tubes, etc., to lengths with 
this accurate, low cost, metal cutting coolant equipped band saw. 
_ Why use large, high priced equipment on jobs more easily handled by this NEW, 


modern method? 


Quick setup—automatic operation—plugs in anywhere. Saves time and labor, Cuts 
investment and maintenance. 












quickly lifts Two sizes—8” x 16” and 8” x 24”. Four speeds. Available without coolant attach- 
-O. a 2-ton | t means one ment for intermittent cutting. 
man can } /Budgit’ from Write for Bulletin or Ask your Dealer 
o's place to pk i 





the load and | KALAMAZOO TANK & SILO COMPANY, Kalamazoo, Michigan 


IN CANADA — BRIDGE MACHINERY COMPANY, MONTREAL 









the fast, easy 
udgit’ Chain 


with anti-fric- 


tion bearings c oughout and INSURANCE 
having all ; ing parts — in- 


















| 
luding the tic load brake 
E esentialin in ppatic a aied | —for POST-WAR BUSINESS 
housing, ‘B Chain Blocks | 
naturally are | * 


Remember these unique fea- 
tures of ‘Budgit’ Chain Blocks 
next time a manufacturer, 


The future of your 


trucker, steel fabricator, or business can be 

others with loads to be lifted by 

hand ask you to solve their prob- strengthened by the 

lems for them. You'll do so and r 

make repeat sales, too. investment of your 
‘Budgit’ Chain Blocks are built present profits ma 





to lift up to 4%, %, 1, and 2 

tons. Prices start at $59.50 list. catalog packed 
Send for Bulletin No. 357 for . eS 

more detailed information. with selling power. 





ma ‘BUDGIT 
* Chain Blocks |} THIs TIME MAKE IT A- (A 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 
Build we x ¢ i d 
‘Loed Lifter’ Botts a othes lifting toatolives. CATALOG DIVISION 
kers of Ashcroft Gauges, Hancock Valves. 


Satin see tyisivaver 3 | | THE CUNEO PRESS, INC, CHICAGO 16, ILLINOIS 
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Saws Dull in 2 Hours— DAYTON LADDER 


URAL LCEE| ft any standard 


Here’s T h ° 
celine ia ladder rails! 
FAST FILING! nA 


AAT SPIKE TOE 

{| IN POSITION 
FOR OUT. 

DOOR USE 















The FOLEY 
AUTOMATIC SAW FILER ia this case is saving a 
saw filing cost of $1.00 per saw every two hours of use. Its 
accuracy and speed in filing and automatically jointing a saw 
in one operation cannot be duplicated by hand. 
Solves Tough Sawing and Filing 
Problems for Your Customers 30 DAY TRIAL 


5 — FFE 
With Foley filed saws every tooth is of equal size, height OFFER 
and spacing—saws cut much faster, truer and smoother— to your customers 


do 25% to 40% more work. Foley-filed when sold through 
saws stay sharp longer—filing time is re- you. 

duced and saw breakage prevented. The Write for litera- 
Foley Saw Filer sharpens band saws, cross- 


b ture and dealer 
cut circular saws, hand saws. proposition. 


2 FO LEY MFG. co. 63 Second Street N. E., Minneapolis 13, Minnesota 








y, 
















This Ad and others are 
appearing regularly in 
leading trade journals— 


UI 


RUBBER TREAD 
IN POSITION FOR 
INDOOR USE 








Am. Machinist, 
Aviation, Tool 

















& Die Journal, 





Tool Engineer, etc. 


Are you prepared to 
supply your custom- 
ers’ needs in TUBU- 
LAR MICROMETERS 
and SNAP GAGES? 









"Listed By Underwriters Laberatories, Inc." 


Shoe or base is made of #16 
gauge and the side plates are 





INSIDE MICROMETER SETS of +13 gauge steel. Suction 
‘ ; -MI- ; ico , 
Write for Discounts strong ight, ary to enero and handle grip pr s are que nang Lock 
and Sales Helps ened and lapped for long, trouble-free eer. nuts and spring wemers lsure 
vice. Sets complete with mandrels, wrenches, pro P er adjustment. Easy to 
instructions—in strong wood cases. q 









tal 
T U 4 Uj L A n sr oamus” ee ae nv for Bulletin No. 4 today. 


MICROMETER CO. 


St. James, Minn., U. S. A. 


Our Safety Department has a complete li 
of safety equipment for your every 
requirement. 


DAYTON SAFETY LADDER ¢ 


2337 Gilbert Ave. Cincinnati, 
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PYREX GAUGE GLASSES 


30,000 Dozens 


A complete stock for immed: 
ate delivery of CORNING 
STANDARD PYREX HIGH 
PRESSURE PYREX RED LINE 
and PYREX BROAD RED 
LINE GAUGE GLASSES 





Machine facilities vvailable 
f/f for special lengths. Also Glas: 
__ f WY T Cylinders Oil Cup Glasses 


Lubricator Glasses etc 
along the shell and travels to every 


outer edge. Air constantly circulates . fe: Witte 
within the helmet, yet uncomfortable, / 

cold-encouraging drafts are eliminated. 

The directional flow of the fresh air 

prevents stale or fume-laden air from 

entering. Heat is cut down. Welders 


work in comfort under all conditions.— 4 e . L U b ri cato r C a l nc. 
Chicago Eye Shield Co., Chicago ll, Ill. y 330 JAMES BLDG 
—Mutt Suppties, May 1945. FLMIRA N Y 


Wal daemelan elalelale 


Packing 


Water Service 


To meet the need for a genera! utility 
lubricated centrifugal pump packing, 
the “Palmetto Plaited Packing” has 
been developed. In this new packing, 
long-fibre asbestos yarn is used instead 
of cotton, with the advantage that the 
packing can be used for hot water as 
well as cold water. The lubricant is 
“Palmetto” graphite grease. The pack- 
ing is plaited in square form, and is 
made in a wide range of sizes. Equip- 
ment for which this packing is recom- 
mended includes centrifugal pump 
shafts, reciprocating pump rods and 
plungers, valves, fire hydrants, and 
other apparatus handling hot or cold 
water.—Greene, Tweed & Co., New 
York 66, N. Y—Mut Suppiies, May 
1945. 











Better Welded 

Wrench are better chains for any purpose and Chains 
Sone hash Wesco Chains are doing a double duty 
job with our armed forces and in the 
A versatile all-purpose tool, the “BMC” maintenance, repair and operation of 
puane San een See © Genes the nations essential industries at home 


power adjustable from light pressure to 
over a ton. It features a calibrated because they are better welded. 


scale with indicator, for gaging jaw 
opening; high carbon steel jaws, heat 
treated to resist wear; conveniently lo- WESTERN CHAIN PRODUCTS co. 
cated adjusting nut permits easy, one- DIVISION OF CENTRAL SAFETY DEPOSIT COMPANY 
hand operation; rounded lever for com- 1819 BELMONT AVENUE 


Proof Coil Chain 
B B B Coil Chain 
LOG CHAINS 
SLING CHAINS 
Railroad Chains 


CHICAGO 13, U.S.A. 


MILL SUPPLIES * MAY, 1945 











FOOT POWERED 
SHEAR CUTS 





RATE gy 
Cross Head Reinforced 


EFF, 
Y With panes OPERA TION 
erage 








Offer your customers the popular 
Foot Powered Squaring 
Shear that cuts up to 18 gauge mild 


Famco 


steel with ease. Made in five sizes . . . 
22”, 30”, 36”, 42” and 52” cutting 
widths (three largest have “hold 
down” attachment). Knives of all 
models have tool steel cutting edges. 
Ruggedly built with compression 
springs encased against breakage. 
Furnished with front, side and back 
gauges. Investigate the sales advan- 
tages of Famco machines today. Write 
for catalog and distributor franchise. 


FAMCO MACHINES 


qr’ 


NEED NO 
POWER 

Famco Foot Powered Famco Arbor Presses, in 

Presses, available in 10 32 models (for bench and 

models (for bench or floor floor mounting) deliver 

mounting), speed up light up to 15 tons pressure 

forming jobs without electric power. 


FAMCO MACHINE CO. 
1321 18TH ST. © RACINE, WISCONSIN 


~ famco 


ARBOR PRESSES 
FOOT PRESSES 
SQUARING SHEARS 





Here’s your best bet among 
today’s machining-carburizing 
steels for an Open Hearth 
Screw Stock that will boost 
production on your automatics 
and insure fine quality parts 
that give good results in heat 
treating. Ask your local dis- 
tributor for his list of grades 
and sizes available. 





ooo FREE-MACHINING 
OPEN HEARTH 



























COLLET EQUIPMENT 
Sleeves \ teh 
- »« « Stes 
Standard and Use-Em-UpTypes 








yp LATHE CENTERS 


Carbon Steel Hardened and High 
Speed Steel inserted Point 








® COLLIS Tools fill all drilling, reaming, 
and tapping needs. They are made by 
men with many years of experience in 
making taper products. You can get 
these time and equipment saving tools 
into your customers’ hands right now be- 
cause we can give our immediate atten- 
tion to regular or special requirements 
without delay. 


MAGIC TYPE 


CHUCKS and COLLETS 
DRILL CHUCK ARBORS 


THE COLLIS COMPANY 


CLINTON, IOWA 











Important 
Shop and Garage 
Equipment--- 
AMERICAN 

AIR GUNS 







ALSO 
IN LEVER 
HAND TYPE 


@ Every factory, foundry, garage 
—and other spots as well—are 
prospects for this efficient, depend- 
able Air Gun. It is made of heavy 
duty bronze, rugged and strong. 
It has a cast-on hook which en- 
ables the gun and hose to be hung 
up out of the way when not in use. 
We can supply your wn 
promptly and will be glad to send 
you all facts. 


AMERICAN 


INJECTOR COMPANY 
DETROIT, MICHIGAN 
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tortable grasp; hard drawn steel wire 
spring, for longer life. The wrench is 
71g-in. long, and width when jaws are 
opened to half way mark is 24-in.— 
Botnick Motor Corp., Binghamton, N. 
Y.—Muiutt Suppties, May 1945. 


Steel Desks 


Highly Adaptable 





A sturdy portable desk with a multi- 
plicity of industrial uses, especially 
adaptable for shop foremen, shipping 
clerks, inspectors, dispatchers and 
others. The portable model No. 2131-15 
shown here, stands on 3-in. swivel cast- 
ers and has a positive brake attach- 
ment. The desk hood provides adequate 
space for the storage of working papers 
and has a smooth 30-in. desk top with 
a 3-in. overall slope. This mobile desk 
has sundry uses in shop offices, ship- 
ping and receiving departments and is 
particularly useful for time study and 
inventory work.—Lyon Metal Products, 
Inc., Aurora, Ill—Mr. Suppties. 
May 1945. 


Expansive Bit 


Two Cutting Blades 


Created specifically for use in hand 
braces to cut holes in wood, this new 
expansive bit is of unique and sturdy 
construction. The center lip which cuts 
, away the core at the center of the hole 
extends back to form a clamp which 
firmly holds the adjustable blade at the 
diameter set. The clamp is locked 
tight by means of a screw. Once locked 


in the positive wedge lock V-groove the | 


An | 


cutter remains securely in place. 











Let our engineers advise on your 
customers’ unusual or complicated 





problems... . 








BALL BEARING 
LOOSE PULLEYS 


Jor 


e machines © centers © idlers 
© mules ¢ clutches © counter- 
shafts © belt tighteners ° 




















© We maintain a staff of engi- 
neers with years of experience in 
solving operating problems pre- 
sented by loose pulley users. They 
will take your customers’ difficult 
problems and show them how 
DAGGETT PULLEYS will help 
them to keep production at the 
peak, by cutting replacement 
costs, by saving on oiling time, 
and on cost of lubricant because 
lubricant needs changing only 4 
or 5 times a year. DAGGETT 
PULLEYS will carry a belt at any 
speed indefinitely without heat- 
ing and seldom if ever get out of 
order. Send for complete facts 
now. 





CHICAGO PULLEY & SHAFTING CO. 


21 N. DESPLAINES ST. 





CHICAGO 6, ILL. 











oie 


eee 


BULLDOZER... 
HAND SIZE 


Magor Shovels, like bulldozers, dig 
in and deliver the goods on the 
toughest construction and material, 
handling jobs. 

Magor Shovel blades are made of 
heat-treated steel which gives them 
both strength and flexibility and a 
special normalizing process which 
gives the cutting edge maximum 
resistance to splitting and turning. 

When you recommend Magor 
Shovels you know your customers 
will recommend you. 


~ 






























CAR CORPORATION 


SHOVEL DIVISION 
= 50 CHURCH ST.,N.Y. 7 





@ iis 
aad 





SHOVELS: 


scoops 
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HEAVY DUTY 
Welded Steel 


INDUSTRIAL OILERS 


All GEM Oilers feature Welded Steel construction 
throughout—thus there can be no doubt of their 
ability to “take it’. For graphic proof of their 
superiority, check these six points. 





@ Heavy gauge welded steel spout. 











© Solid bushing—Machine cut oo improved diamond shaped screw point 
oe 6 a gives longer life. The bits are equip- 
© Drawn seamless ste! body—heavy ped with two cutting blades, long and 
gauge, polished and lacquered. 
o ie mide teneeted exten ent short. A graduated scale on the blade 
bottom. ; . 
makes adjustment easy. Two models 
®@ Bottom and body electrically welded . 
—triple thickness. are available, No. 200-B cuts holes 
3/3 3/3 os 
The GEM Oiler shown at the top of this ad features from a in. to 1% =. and is 7-in. long. Diff 
a flexible spout—invaluable in reaching those “blind No. 201-B cuts all diameters from d 
spots’. The spout, seated in a solid bushing with 114-in. 14.in i 1/4.in. > end: 
machine cut threads, is brazed to a cold rolled steel os te oe "B _ _ 8% - long 
tip. The entire assembly, as in all GEM Oilers, is runo Too 5, everly Hills, Calif.- to « 
leakproof. Another important advantage—the flex- Mitt Suppties, May 1945. up 
ible spout and rigid spout are interchangeable on all 
GEM Oilers. con 
Write for price lists and distributor plan now. Small Reamers beit 
GEM also manufactures Supply Cans, Tallow Pots, sche 
Torches and Heavy Welded Industrial Oilers. Tungsten Carbide 90 : 








GEM Manufacturing Co. | ie 


1229-1243 Goebel St., North Side Sta. The 
Pittsburgh Pa pro! 


i me: em 








* These rugged, easy-handling 
hoists help solve many problems 
presented by women workers. 
And they bear a name associated 
for 25 years with quality cranes, 
hoists and trolleys. Secure com- 
plete information on this equip- 
ment, then recommend it with 
confidence. Solid tungsten carbide reamers in sizes 
as small as .125-in. are available from 
stock and now can be shipped upon re- 
ceipt of order, Super Tool announced. 
Because of new manufacturing tech- 


niques the manufacturer is able to pro- 

duce these clean-cutting and long wear- 

ing reamers in sizes as small as You 
.09375-in. Sizes below .125-in., how- we 
ever, will be produced only on special 
order.—Super Tool Co., Detroit 13, 
Mich.—Mut Suppties, May 1945. 

: Gage 


Torpedo Electric Hoist. Differential Hoist. Ca- 1-Beam Trolley. In four Spur Gedr Hoist, High 









Capacities 250-, 500- pacities ‘4, 2, |, I's models, plain or speed, high quality in Bearing Diameters 

and 1000-ibs.; hook, and 2 tons. A fast- geared types in ca- capacities rangi “2 : : 
bolt or trolley suspen- selling, low-cost hoist pacities from '4 from % through 2 \ unique and speedy method of gaging 
sion through 10 tons. tons. 


the inside diameter of a large bearing 


housi 7 | ] is il- 
CONCO EN ETT a Cem ed LS | strated by the application of the 


Division of H. D. Conkey & Co., DIVISION ST., MENDOTA. ILL “Hole Checker.” A special sizing plug 








308 MILL SUPPLIES * MAY, 1945 


UMI 





Rann Ss 


ing 
‘ing 
| ib 
the 
jug 








How a DISSTONEER i 


solved the case of 
the steel gas bottles 


J 


Difficulty in cutting off the forged 
ends of steel, gas bottles, preliminary 
to drilling and tapping, was slowing 
up production on an important war 
contract. Two cut-off machines were 
being used, but the production 
schedule, which called for a cut every 
90 seconds, was not being met. Saw 
breakage, averaging a saw a day, was 
a contributing factor. 


caused by a combination of three fac- 
tors: incorrect saw, wrong saw speed, 


Section Saw (PATENT NO. 2,285,315) 
and the proper rate of feed were 
recommended and adopted, with this 
result: One cut-off machine was able 
to do more work than the two 
machines previously used .. . And the 
cutting schedule was kept well ahead 
of the operation which followed. A 
serious bottleneck was eliminated, and 
the problem solved. 


*DISSTONEER —a man who combines 
the experience of Disston leadership and 
sound engineering knowledge, to find 
the right tool for you—to cut metal, to cut 
wood and other materials—and TO CUT 
YOUR COST OF PRODUCTION— 
not only on special work, but on ordinary 
jobs as well, 


. e 
Dission leadership ! 
Your cutting problem may be different. Instead of saws it may have to do with 


knives. In that case you will be interested in — DISSTON MACHINE KNIVES 


The Disstoneer* who tackled the 
| problem found that the trouble was 
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and improper refitting. An “Inserted- 





































DISSTON ADVERTISING 
AND DISSTONEERS 
ARE HELPING TO BUILD 
UP BUSINESS FOR YOU 


This advertisement, with adap- 
tations, will be seen: by your 
customers in the May 14th is- 
sue of Newsweek, the May 
12th issue of Business Week, 
the May 15th issue of Modern 
Industry, the May 10th issue 
of American Machinist, and 
the May issue of Mill and 
Factory. 


HENRY DISSTON & SONS, INC. 


523 Tacony, Philadelphia 35, Pa., 
U. S. A. 


Branches: Boston, Chicago, Detroit, 
Memphis, New Orleans, Seattle, 
Portland, Ore., San Francisco, 
Vancouver, B. C. Canadian 
Factory: Toronto. Australian Factory: 
Sydney, N. S. W. 





genuine KANT-LINK 


SPRING WASHERS 


KEEP BOLTED ASSEMBLIES permanently TIGHT 


BEALL Spring Washers compensate for wear, bolt- 
stretch, corrosion and break-down of finish. They 
meet rigid Army, Navy and Air Corps specifications. 
Available in Carbon Steel, Stainless Steel, Phosphor 
Bronze, Everdur and Monel Metal. Finished in Cad- 
mium Plate, Galvanized, Silver and Parkerized. 
IMMEDIATE SHIPMENT of all standard sizes. 


WIRE US your 





requirements 


BEALL sgele) i co. (Div. Hubbard & Company) 
EAST ALTON, ILLINOIS 





A= with tools for drilling, cutting or spading. 
Will do light duty work or any heavy duty work. 
The Master Hammer runs without striking a blow 
until pressure is applied, enabling operator to control 
blow as job requires. Easy and economical to operate. 
Built for light weight and long service. Used through- 
out the world. Power blow hammers operate on 115 
volt AC or DC, 25, 50, or 60 cycle. If no electricity is 
available use Master Portable Generator Plant Model 
650 (illustrated above). 


Write for Bulletin 500 for complete details. 





FOR DRILLING 14” up to 2” di- 
ameter holes in concrete and 
other hard materials. 


FOR CUTTING concrete and other 
materials. For vibrating, tamp- 
ing, chipping steel, cast iron 
and wood...scaling and caulk- 
ing...peening welds and other 
heavy work. 


POR SPADING, cutting clay and 
similar materials. 


MASTER VIBRATOR COMPANY 


Products Include 
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was developed, with the upper part of 
the plug finished to the exact radius 
of the inside of the bearing housing. 
The lower part carries the gaging head, 
which is calibrated for high and low 
limits of accuracy. The contact point is 
highly polished norbide which is wear 
resisting. The manufacturer claims 
that by using this type sizing plug work 
can be checked easily for size, taper 
and out-of-round condition on large 
diameters. The “Hole Checker” unit is 
air-operated and is set with high and 
low limit master ring gages. The toler- 
ance is .0005-in.— American Gauge Co., 
Dayton 1, Ohio.—Mu.is Suppties, May 
1945. 


Sanding Wheel 
With Brush Back 


Known as the “Sand-O-Flex” a new 
brush-backed sanding wheel sands, de- 
burrs, finishes woods, metals, plastics, 
rubber products and many types of 
special materials. The device consists 
of a central magazine which houses the 
strip abrasive. Eight of these strips ex- 
tend through the housing and are held 











It proves conclusively 
that Rubberlike . . . the modern 
low-cost floor runner . . - stands 
up under the hardest wear 


We KNEW Rubberlike was good ..« 
that it was taking the toughest sort of 
punishment on just about every kind of 
heavy traffic floor. But we wanted proof 
— conclusive proof. 

So the independent United States Test 
ing Company, Inc., tested Rubberlike 
under a special walk-machine ia their 
laboratory, to simulate months of grind- 
ing wear. And even after 100,000 pound- 
ing abrasive revolutions of this machine 
a ae equivalent of more than 100,000 
foot-treads” . -- this laboratory nOW 
reports “ Rubberlike . . - was not worn 
through.” 

And no wonder. Because Rubberlike 
was scientifically produced to provide 
better modern protection for any heavy 
traffic floor. 

No installation is necessary; 9° special 
care. Just roll down this slip-proof, skid- 
proof and water-proof runner anywhere 
...and you'll make dangerously worn 
floors safe and easy to walk on, provide 
sure-footing on wet, slippery floors — 
and increase the life as well as lower the 
maintenance costs on any type floor. 

Best of all you can order Rubberlike 
jn the 36” width today from your local 
supplier. No priority needed. Or write 
Bird & Son, inc., East Walpole, Mass., for 
a free sample. 


rt 
tor Bird & oe 
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Low COST - HEAVY 0 . 
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DISTRIBUTORS 
dlone sell these 


Polished precision-ground pins for accurate locating and retention 
of work: tolerance limit .0002” over basic size (with allowable tolerance 
of .0001”). Metallurgically in the class of ALLEN Hollow Screws; — made 
of the same special-analysis ALLENOY steel and heat-treated with the 
same scientific controls... Tensile strength measures from 240,000 to 
250,000 Ibs. per sq. inch. Pins won’t mushroom when driven into a 
tight hole, — the outer surface being extremely hard, with a core of the 
right hardness to prevent distortion.” Here’s HOLDING-POWER for 
tool and die assemblies under severest stresses. 


You Allen Distributors are getting the 
benefit of ai] of our war-time production; 
all orders are billed through you, even 
from Government Agencies. We urge 
upon every Purchasing Official to back 
you up as Procurement Agent with the 
weight of ALL his orders for mill supplies. 





"THE ALLEN MANUFACTURING COMPANY 
HARTFORD 1, 


CONNECTICUT, 


U.S.A 





312 MILL SUPPLIES * MAY, 1945 


* %-in. and 5-iu. motor shafts, station- 


easy-to-use stock form. All that is nec 





against the work by tough bristles. The 
bristles cushian the abrasive, making 
it possible to get in and around corners, 
hollow and fluted surfaces, and smal] 
openings. Overall diameter, including 
brushes, is approximately 8-in. A wide 
range of abrasives of various grits and 
grades are supplied for use with the 
sander. The wheel fits all standard 


ary or flexible. A 14 hp. electric motor 
will handle all normal operations as 
will most portable electric tools. Light 
in weight, the sander is particularly 
suitable for use on a flexible shaft.— 
Exactone Tool & Die Co., Hollywood 
27, Calif—Mm. Suppries, May 1945, 


Pipe Joint Compound 


In Stick Form 





A pipe joint compound in handy, clean, 


essary is to rub 3 or 4 strokes of stick 
across pipe threads. It spreads and fills 
threads when turned. Encased in a card 
board holder, the stick may be carried 
around in a pocket or tool kit. The 
“Pipetite-Stik” is unaffected by air, 
water, steam, acid, gas, brine, etc. Lu 
bricates and completely seals pipe joint 
threads, nuts, bolts, gaskets, etc. Pre 
vents rusting. Withstands vibration, 
temperature changes, deflection, pres 
sure. It increases thread life, and it 
contracts or expands with the pipe— 
Lake Chemical Co., Chicago, 12, Ill 
—Miuu. Suppuies, May, 1945. 


Wire Rope 


Colored Lubricant 

















Wire rope that is entirely covered with 
a green-colored lubricant has been an 
nounced by the American Chain & 
Cable Co., for their two wire rope dive 
sions, The American Cable Division and 
the Hazard Wire Rope Division. Only 
their highest grade rope (performed of 
improved plow steel) will be so lubré 
cated. Their non-preformed ropes made 
of improved plow steel will continue t 
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ELECTRIC TOOLS 


drills ¢ grinders © sanders 





THIS BEARING BRONZE 
‘has real sales points... 


Magnolia Isotropic Bronze is 
cast by an exclusive method 
which controls the growth 
of the crystals. The result is 
a bearing stock that will 
stand much greater strain 
than a bronze whose crystal 
growth is haphazard and un- 
directed. 

























3 FULLY MACHINED 
— Bars that are fully ma- 
chined save from 25% to 
50% of the weight usu- 
ally purchased in rough- 
cast-foundry-bars, and an 
equal percentage of ma- 
chining time. Finished in- 
side, outside, and on the 
ends, Magnolia Isotropic 
Bronze requires only a 
finish cut to bring to size. 





Write for folder which ex- 
plains these “talking points” 
in detail. 


MAGNOLIA METAL COMPANY 
18 West Jersey Street 
Elizabeth 4, N. J. 


1 CRYSTAL CONTROL — 










2 DIE CASTING — 
When bearing stock is 
die cast there is no dan- 
ger of bars being shot 
full of tiny diamond- 
hard points of sand that 
ruin valuable cutting 
tools and wear shafts 
like sandpaper. 

















MAGNOLIA 
ISOTROPIC DIE-CAST 


BRONZE 


by the makers of 
MAGNOLIA 
ANTI-FRICTION 


MAGNOLIA BEARING METALS 


ie 




















be identified by a single green strand. 
The “Green-Lube” has high viscosity 
and remarkable capacity for adhesion 
to the surfaces of the wires. It has a 
grease-like consistency at normal tem- 
peratures and is applied hot and in a 
molten state by the pressure method 
which not only assures complete cover- 
age of every wire, but the filling or stuff- 
ing of the voids between wires. Thus 
it better protects the wires, enables them 
to adjust themselves more easily, ad- 
heres to the wires longer and thereby 
develops longer rope wear.—American 
Chain & Cable Co., Bridgeport, Conn, 
—Miit Suppuits, May, 1945. 


Tool Blanks 


Rectangular Shape 


ANI 
AN UU 


These “Universal” tool blanks, Style 
S-000, are rectangular in shape, with 
12° clearance angle formed on one long 
edge. They can be used to make many 
different types of tools, by setting them 
into open-end recesses, as illustrated. 
They are available in all recognized 
standard sizes, having thicknesses of 
fs-in. or more.—Kennametal Inc., La- 
trobe, Pa.—Mi.t Supp.ies, May 1945. 














Tool Holder 


Boring and Cutting 













Announcement has been made of @ 
new type boring and cutting tool holder 
for use with the “Shearcutter” boring 
and turning tools. The tool holder is 
made in five sizes to accommodate 
lathes and screw machines from 10-in. 
swing to 26-in. swing. Each tool holder 
is furnished with three boring bars, one 
of which is arranged for turning in the 
smaller sizes. In the larger sizes two 
bars are arranged for turning as well as 
boring. The tool holder is made to the 
finest toolmakers precision, tolerances 
and finish. The circular “Shearcutter” 
boring and turning tool gives from 2 
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of a 
holder 
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to 50 new cutting edges simply by ro- 
tating to a new position on its holder 
until re-sharpening is mnecessary.— 




















INVESTIGATE THE SEVEN REASONS WHY SONNEBORN’S 
STORMTIGHT FRANCHISE MEANS MORE AND QUICKER SALES 


1. Favorable Price Structure. New low list 
prices made possible by advancing production 
techniques. STORMTIGHT—the roof coating 
with the extra long-life ingredient—now costs 
little more than standard roof coatings. 


2. Profitable Discount Policy. A graduated dis- 
count schedule—based on unit purchases— 
—_ the distributor to make money by 
uyin ORMTIGHT directly in accordance 
with 2 territory's sales potential. 


3. Thirty Years of Leadership. The extra quality 
and better performance of Sonneborn products 
are well illustrated by STORMTIGHT with 
its special stabilizing, life-profonging ingre- 
dient developed by Coansbton Research. 


4. A Planned System of Roof Protection. Three 
profit opportunities on every roof coating 
sale: (a) pte aay Liquid for new 
and old roof surfaces. . . (b) SEORMTIGHT 


Plastic for patching and reinforcing . . . (c) 
STORMTIGHT Primer for restoring * dry, 
flaky and porous roof surfaces before re- 
coating. 


5. Advertising Support. New advertising cam- 
aigns in such books as BETTER HOMES & 
,ARDENS, NEWSWEEK, FACTORY, EN- 

GINEERING NEWS RECORD, ARCHITEC- 

TURAL FORUM, AMERICAN BUILDER, 

INSTITUTIONS, as well as cooperative ad- 

vertising in your territory. 


6. Point-of-Sale Help. Displays, blotters, de- 
scriptive folders — plus regular, continuous 
cooperation of experienced representatives in 
your territory. 


7. A Reliable Source of Supply. A steady sup- 

ly of STORMTIGHT and other Sonneborn 
Building Savers is assured by the 40-year-old 
Sonneborn organization’s extensive research, 
testing, manufacturing and service facilities. 


Write Dept. MS today for details of the STORMTIGHT Franchise 


Shearcut Tool Co., 


Grease Pump 
Manually Operated 























CASH IN ON THIS READY-MADE MARKET 
FOR SONNEBORN BUILDING SAVERS 


Sonneborn Building Savers are regularly specified by architects and used 
extensively by builders in construction of every type—commercial, educa- 
tional, industrial, residential, transportation, public utilities, churches, hos- 
pitals and others—and are recognized for their outstanding performance 
in the protection and maintenance of floors, walls, roofs and other exposed 
surfaces in existing buildings as well. This acceptance means a ready-made 
market for profitable distribution of Sonneborn Building Savers in your 


territory. 


SONNEBOR 


FLOOR TREATMENTS 


CONCRETE AN 


CAULK 


~ WAXES * P 
D MORTAR ADM! 


ING COMPOUNDS 





4 BUILDING SAVERS 


S 
ROTECTIVE COATING 


KXTURES 


Roor COATINGS 


BUILDING PRODUCTS DIVISION 


L. SONNEBORN SONS, INC, 


88 Lexington Avenue, New York 16, N. Y 
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South Bellingham, 
Wash.—Mut Suppuies, May 1945. 











The “Handi-Luber” makes it possible to 
convert an ordinary original grease con- 
tainer into a 25-lb. high pressure grease 
gun. This unit is ideally suited for use 
in shops, mills, mines or factories, and 
for lubricating contractors’ equipment. 
Model 1266 is a compact, sturdily built 
high pressure grease pump equipped 
with a 5-ft. hose assembly with hydrau- 
lic coupler for contacting all “Kleen- 
seal” and hydraulic fittings. Manually 
operated, dispenses either light cup 
grease or viscous types; easily develops 
5000 p.s.i. pressure.—Lincoln Engineer- 
ing Co., St. Louis 20, Mo—Mu. Sup- 
PLIES, May 1945. 


Battery Plug 


Heavy Duty Service 


Designed for heavy duty service re- 
quirements, the type GB-3-21CFS bat- 
tery plug is adaptable to many applica- 
tions wherever engine starting requires 
600-ampere circuits. The new plug has 
(Continued on page 323) 











UNISHEAR 


“Mig Midget” 
Unishear 
Capacity to 18 Gauge 
Hot Rolled Steel 


Unishear No. 16A 
Capacity to 16 Gauge 
Hot Rolled Steel 


ible to 
se con- 
grease 


Unishear No. 214 
Capacity to 14 Gauge 
Hot Rolled Steel 


Unishear No. 144A 
Capacity to 12 Gauge 
Hot Rolled Steel 


Unishear No. 208 
Capacity to 8 Gauge 
Hot Rolled Steel 


DRILLS 


PORTABLE GRINDERS 


A Choice 
of Five Portable Models 


Speed and more speed — that’s the order of the day in sheet metal 
work. Unishears put new speed into production —and do it with 
precision, too! 

Stanley Unishears are compact, powerful tools that zip through hot 
or cold rolled steel or galvanized iron at 15 to 20 feet a minute as fed. 
Follow straight lines, curves, angles and cut notches with hairline 
accuracy. Can be used for inside cuts by simply cutting an entry hole 
inside the sheet. 

Point out to your industrial customers the advantages of Unishears 
and other sturdy, powerful and easily handled electric tools of the 
Stanley line. Send for illustrated Catalog No. 67 — today. Stanley 
Electric Tools, Division of The Stanley Works, 146 Elm Street, New 
Britain, Connecticut. 











MAGNIFIERS SAFETY SAWS BENCH GRINDERS 
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HAMMERS 


Grip on Profit” 


- - say Parker Distributors 


It is no accident that Parker Distributors 
everywhere have “the smile that won't 
come off”. They not only handle America’s 
oldest, most popular line of vises —there- 
fore, one of the most profitable —they also 
do business with a manufacturer whose 
policies protect their profits every step of 
the way! 
These distributors know there are no 
“detours” on the Parker highway to indus- 
trial and retail markets. This is because 
Parker follows a policy of selective distribu- 
tion and considers the Parker distributor an 
integral, vital part of its sales-service organ- 
ization. The soundness of this policy is, we 
think, proved by the steady, repeat demand u“ 
Parker Vises enjoy from distributors and e WH 
consumers alike. The Charles Parker Co., 


Meriden, Connecticut. MACH!’ 3 VISE 


PARKER VISES €@) “orsscs 





... another sure door-opener for your salesmen 


Again . . . Laughlin gives the distributor 
a real sales leader . . . something of inter- 
est to every safety engineer and superin- 
tendent of any plant, airport, shipyard 
or wherever hoisting is done . . . some- 
thing you can sell now with assurance of 
making reasonable delivery. 


The improved latch and spring for 
safety hooks with greatly enlarged 
throat opening. 


That’s the approach that will make 
prospects sit up and take notice. And 
when your salesmen follow up by ex- 
plaining how the 80% full throat opening 


LAUGHLIN 


results from the channel-shaped latch 
straddling the hook’s neck . . . how the 
hook is easily snapped onto the load... 
but the latch won’t snap back into posi- 
tion if the hook is overloaded at the point 
. . - how the latch locks the load so that it 
can only be released by the operator’s 
fingers . . . how the latch pops up if the 
hook starts to spread — it should help 
you win many a customer who previously 
bought wire rope, chain and fittings 
from another supplier. 


CONSTRUCTION DETAILS 


Here’s the rest of the story. The latch 
is made of pressed steel up to No. 28 and 
cast bronze No. 29 and larger. Riveted 


to the cam which is a part of the hook 
forging. An improved design of stainless 
steel wire spring coils around the hubs 
of the cam on each side and extends down 
the inside of the latch. Corrosion-resist- 
ing. Positive in action, yet easy to 
operate with fingers. Available in the 
common design Eye, Straight Shank and 
Swivel Hooks No. 2 and 22.to 15 and 
35, 4% to 15 tons safe working loads. , 
Start your salesmen making friends 
with this unusual door opener. 
The Thomas Laughlin Company, 
Dept. 22, Portland 6, Maine. 


Laughlin Proteets the Distributor 


mS 


\_4 


THE MOST COMPLETE LINE OF DROP-FORGED WIRE ROPE AND CHAIN FITTINGS 
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ATHOL VISES | 


THEIR GRIP, STRENGTH AND POWER HAVE 
HELPED AMERICAN INDUSTRY DO THE JOB 


HITLER is about done, the JAPS on their way out, ATHOL VISES with our 
distributors help have done their part and will continue. 


rHE ATHOL POLICY 


We will continue to furnish vises that have built satisfied customers and sell 

them—— 100°, THROUGH DISTRIBUTORS WITH FULL 
PROTECTION TO STOCKING DISTRIBUTORS, 
WE SELL NO OTHER WAY. 





ATHOL FEATURES A COMPLETE LINE 
1. Castings from our own foundry. Machinists 
2. Buttress Thread on screw—50% stronger Toolmakers 
than square thread. with ratchet handle 
3. Extra Metal that prevents breakage at this Combination Pipe 
point. Hinge Pipe 


4. Swivel Base locks in any position. Two Sheet Metal Workers 
fingers will tighten it—two men can’t move it. Steamfitters 

5. That long. heavy Horn gives the front jaw Drill Press 
the necessary support and added rigidity. Milling Machine 

6. Spring Screw Fasteners give jaws instant re- Utility 
lease with no slack in handle, 





Athol Machine & Foundry Co., Athol, Mass., U.S.A. 
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decarburization. 


Gel the Fival 


—by insisting on “Ingersoll” Brand. These shovels, spades 
and scoops yield extra dividends on the job by their good 
cutting quality and clean scouring performance. They give 
extra years of service, too, because blade edges are guaran- 
teed not to split. 

All Blade Finishes now Black except Molders’ Shovels 
and Grain Scoops which may be furnished with Polished 
Face and Brushed Back. 

Distributors: Apply on Form WPB-547 with the Hardware 
and Small Tools Section of the War Production Board, Wash- 
ington, D. C., for the necessary Priority Ratings. 


IGer the Second 


WHEN YOU ORDER HACK SAW BLADES 


This special steel for Hack Saw Blades was produced first 
by Ingersoll nearly 6 years ago. On tough war-time jobs in 
plants all over America, Ingersoll D-B-L Steel has won high 
favor. To get Hack Saw Blades made of D-B-L that has a 
6-year record of satisfactory performance, be sure to specify 
by name... Ingersoll D-B-L. This superior steel is available 
to all leading makers of Hack Saw Blades. 


INGERSOLL STEEL & DISC DIVISION 


BORG-WARNER CORPORATION ° NEW CASTLE, INDIANA 


Plants: New Castle, Ind.; Chicago, Ill.; Kalamazoo, Mich. 


‘00 Glecle-/ 


SHOVELS OR HACK SAW BLADES 


A special cross-rolled, heat-treated tillage steel for shovels, 
spades and scoops. It holds a keen edge, scours freely in use 
and is guaranteed not to split at the blade edges. 


*(Tungsten ..:.. 5.00-6.00 Molybdenum ; : 4.00-5.00) 


A special steel for Hack Saw Blades that has tough cutting 
qualities, high impact resistance and is relatively free from 
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A product that has been 

65 years on the market and 

sells in increasing volume 

year after year must be. good. Griffin was one of 

the earliest American manufacturers to specialize 

in the making of hack saw blades. Today Griffin 
Blades are known and used the world over. 


dee Ne eoabe 


Griffin users are satisfied because Griffin Blades 
never let them down. The Griffin line is complete 
—a right blade for every metal-sawing problem. 
Griffin quality is scrupulously maintained — and 
improved with every new blade-making discovery. 


Griffin distributors are satisfied because Griffin 
Blades meet all competition — Griffin sales repeat — 
Griffin service is prompt — Griffin profits are right. 


General Sales Agent 


JOHN H. GRAHAM & CO. INC. 


105 Duane St., New York 8, N. Y. 
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a streamlined design and uses spring 
clips on its phenolic shell. The push 
button feature makes it possible to 
switch on power whenever operator 
wishes. eliminating arcing when plug- 
ging in or out. Overall length is 7-in., 
width at engaging end 21s-in. The 600- 
ampere contacts are leaded copper with 
phosphor bronze spring; terminals 
adaptable for soldering or crimping.— 
Cannon Elec. Development Co., Los 
Angeles 31, Calif—Mtut Suppuies, 
May 1945. 


Bar Feed 


Seven Sizes 





a 


Made in seven sizes to take bar stock 
from 6-ft. to 11-ft. lengths, the new bar 
feed is a complete unit ready for use, 
including stands, seamless tube, pres- 
sure regulator and piston. The airline 
connects to the pressure regulator, 
which delivers the desired pressure to 
the far end of the stock tube and ac- 
tuates the piston, which pushes the 
stock into the lathe and against the 
stock stop under uniform pressure. 
Stock loading is facilitated by the bar 
feed. It is only necessary for the op- 
erator to release the tube lock by a turn 
of the hand knob, swing the tube over 
on the slide bracket, insert the bar 
stock, return the tube to position and 
lock it—Newton Manufacturing Co., 
Los Angeles 14, Calif—Mut. Sup- 
PLIES, May 1945. 


Vacuum Gage 
Easily Attached 


A vacuum indicator which operates di- 
rectly from any 110-120 volt AC line is 
applicable to a wide variety of prod- 
ucts which require continuous or oc- 
casional vacuum readings in their 
processing. Known as the “Tru-Vac” 
model 18, it is scaled to read pressures 
of a vacuum system from .25 to 250 
microns and is accurate to plus or 
minus 2% throughout the scale, with 
constant voltage input. The gage is un- 
affected by changes in barometric pres- 
sure. Adjustment may be made to pro- 
vide the line voltage fluctuations. In- 
strument has been engineered so that 
it is extremely convenient to attach to 
(Continued on page 356) 
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DIENER CANS 


.--MAKE SURE YOUR 
CUSTOMERS HAVE THE 
RIGHT TYPES 


All types of DIENER CANS are low-cost 
insurance against fires from carelessness 
in manufacturing plants, public buildings, 
warehouses, etc. 


Each type of 
DIENER CAN 
has a specif- 
ic function in 
storing ma- 
terials, such 
as oily 
waste, wrap- 
pings, vola- 
tile liquids, 
etc. : 









DIENER CANS are approved by National Board of 
Underwriters and the Associated Factory Mutual Fire 
Insurance Co. Help your customers to have the right 
kind and type of safety equipment where it will do 
the most good. 


GEO. W. DIENER MFG. CO. 
400-420 N. Monticello Ave. 
CHICAGO 24 





ILLINOIS 





Top **PROTECTION"™ 

SAFETY CAN 

Center ‘‘PERFECTION'' 

EXCELSIOR CAN 
Bottom’* QUICK-SERVICE 


OILY WASTE CAN 














USERS SAY— 
"50%-400% 
LONGER 
BELT-LIFE” 











with Sprout-Waldron 


Belt-Saver 
PULLEYS 


Sell them to your customers and help 
them to have conveyor and elevator 
belts which will outlast "the duration." 


Write 








SPROUT W 


M. 
539 WALDRON STREET 


E 
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for Bulletin PP345 





Sell Satisfaction with 
Sprout-Waldron 

@ Bearings @ Belt 
Tighteners @ Collars 
@ Couplings @ Hang- 
ers @ Idlers @ Piliow 
Blocks @ Pulleys @ 
@Sole Plates © Sprock- 
oe © Take-Ups. 











COMPANY 


1866 
MUNCY, PENNSYLVANIA 


323 
























Builds Top Sales 
for Distributors Thru 
Service to Tap Users 


“Make the right tap easy to buy” is the basic 
principle of Besly’s “5-Step” sales promotion 
plan. Selection of the correct tap for every job 
is aided by the “Handbook” pictured above, a 
practical tap manual that distributors find inval- 


Rr ae uable to their customers as a reference source 
; SREY Tes he Second Edition i 7 1 














a and a lasting builder of good-will and sales. 
: # for copies of the Besly Tap Besly service includes industry-trained men 
_ Manual were so many that a second to assist distributors’ salesmen in matching the 

. printing. was necessary within ninety taps to the needs of the job. The complete plan 
_ days. after the first edition was pub- includes aggressive trade paper advertising; 
ers an important item nation-wide acceptance of Besly taps and an 
: » in Besly sales promotion plan, is organization of authorized distributors. 
an _ of how Besly helps the . 
| epelirean, Ae With an eye to the postwar tap sales let us 


tell you all the facts. Write today for full details! } 





i ke ° BESLY TITAN ABRASIVE WHEELS 
Sewer SBRINDERS AND ACCESSORIES 


CHARLES H. BESLY AND COMPANY, 118-124 N. Clinton St., Chicago 6, Ill. . Factory: Beloit, Wis. 
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One reason why American Reduction Drives are so widely 
popular—and so easy to sell—is the saving of time, labor 
and expense of installation. Here’s all your customers Amesiotn Qaduation Sxtyas Sad wide use in con- 
veyor applications as shown above as well as on 
need to do: feeders, agitators, mixers, processing and canning 
; / equipment and many other types of slow-speed 
1. Mount the speed-reduction unit on the shaft of the driven machinery. 
machine. 
2. Locate the driven pulley on the input hub of the unit. 
American Reduction Drives open up a big market 
: 3. Attach the torque arm to prevent rotation of the unit. for you in slow-speed drives. Send for a copy of 
asic the American Reduction Drives Handbook. It 
>tion That's all there is to it. No engineering skill is needed. No shows how to solve — customers’ ne 
. a . P , drive problems with this easily installed, easily 
aye special or expensive drive supports or foundations to build. solid, Walle aitineill cant sabi 
saan! It's as easy as that—and by,selecting the proper ratio 
urce American Flat-belt or V-belt drive, the machine can be 
ales. operated at any speed between 11 and 154 rpm. 
men 
Pe The Cimerican [4lley Company 
plan 
. 4218 WISSAHICKON AVE., PHILADELPHIA 29, PA. 
sing; 
d an 
of ws WEDGBELT SHEAVES 
‘ails! American Wedgbelt Sheaves are 


made to highest precision stand- 
ards of sound, strong materials. 
Accurately machined, carefully 
balanced, they assure true-run- 
ning performance. 
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| Gain Wbithiinujlon ieeu fora 
-, . THIS TIME WITH A GREAT NEW 
MARKET PENETRATION PLAN... . 





Worthington has been planning a big 
forward step for distributors that will soon 
be ready for announcement! It is a plan 
that will help you make a deeper pene- 
tration in your market .”. . a well-thought- 


out merchandising program based on the 


belief that the fullest possible develop- 


ment of your territory is a joint responsi- 
bility — yours and ours. 

Worthington’s forth-coming MARKET 
PENETRATION PLAN will give you abun- 
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dant new means of building up product 
acceptance and your own distributor 
identification. The plan is complete from 
start to finish . . . and it will start a lot 
of business your way. 

Watch for details of this Worthington 
MARKET PENETRATION PLAN. You'll 
learn again that there is more worth in 
Worthington. Worthington Pump and 
Machinery Corporation, Standard Prod- 
ucts Division, Harrison, N. J. 
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including complete lines of standard: 
1. Centrifugal and Turbine Pumps 
2. Steam Pumps 
3. Power Pumps 
4. Rotary Pumps 
5. Vertical Air Compressors 


6. Horizontal Air Compressors 


8. Other Miscellaneous related items 





LA) 


WORTHINGTON PUP AND MACHINERY CORPORATION 











ry 
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INDUSTRIAL MACHINERY FRANCHISE, 


7. Industrial Meters for oil, hot and cold water 
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WORTHINGTON PUMP _AND MACHINERY CORPORATION 


























2. POWER TRANSMISSION FRANCHISE 
including: 


1. Worthington standard line of sheaves, single and 
multiple groove, plus the Worthington QD Sheave 


2. Worthington Goodyear V-Belts 
3. WORTHINGTON ALL SPEED DRIVES 


ats, ——— 


SSS ee 
SSA /IINIIIN 44, WS RSS 


You Profit 3 Ways 
1. Protected Franchise 
2. Product Acceptance 
3. Merchandising Cooperation 





B-S-2 
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STAR SELLERS 





SOME TERRITORY STILL OPEN FOR THESE POPULAR LINES * 








KNURLED 


4 Knurling of Socket | 





Fig. 732 
Screws originated 
with the “Unbrako”’ 
years ago. 





















Pat’d. & Pats. Pend. 








“UNBRAKO" “UNBRAKO" 
“"HALLOWELL" WORK-BENCHES of STEEL 
KNURLED POINT KNURLED SOCKET 
HOLLOW SET SCREW HEAD CAP SCREW Noted for their sturdy construction, 
Two very popular screws, the unique feature of which is the neat appearance and enduring qual- 
KNURLING. The knurled cup-point of the "“Unbrako" Socket Set ity. Available in over 1300 inter- | 
Screw makes it an absolutely dependable Self-Locker—it defies a ana 
vibration. The knurled head of the “Unbrako” Socket Cap Screw chengesble, ready mode combine 
affords a non-skid grip for oily fingers, enabling the screw to be tions. There is a suitable style for 
screwed-in farther and faster, before a wrench is needed. Sizes almost any requirement. And each 
in both screws: No. 4 to I!/2" diameter—fulk range of lengths. bench stands firm and steady without 


costly bolting to the floor. 
F L ak) ¢ STOP and LOCK NUTS The “Hallowell” Line includes Tool 


Stands, Foremen's Desks, Stools and 
A one-piece, all metal lock-nut. Chairs, Trucks and the “Hallowell” 
DeLuxe Work-Benches. 





its slitted, flexible top locks, though screw 
threads vary. 








Fig. 1249 
Positively—every thread shares the load. *Write to us for our attractive “HALLOWELL" 
Can be used repeatedly and still lock. dealers’ proposition. Repeat 
Practically unaffected by heat, cold, liquids. orders for “Unbrako" and “Hal- STEEL STOOL 
‘ Thin nuts made thus, especially superior. lowell" Products testify to their 
Pat'd. & Pats. Pend Millions in use. Write for Bulletin #582. popularity. 


OVER 40 YEARS IN BUSINESS 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA., BOX 519. BRANCHES: BOSTON © DETROIT © INDIANAPOLIS © CHICAGO ¢ ST. LOUIS © SAN FRANCISCO 
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Write today for your 
kit of promotional ma- 
terial available with 
your imprint. 


THE DUFF-NORTON MANUFACTURING COMPANY 


Canadian Plant: PITTSBURGH. PENNSYLVANIA 
loloy- Wal eele) @umelti 4-116 


Representatives in 
Principal Cities 
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Speed! And simplicity, too. This fast, power-driven file 


grinds and smooths, does any of a thousand cutting and 


burring jobs—in a matter of seconds! 

Because of their filing action they will cut and remove 
metal without creating a burr. 

Delta Rotary Files are made of high speed steel for 
use in electric or air-driven portable tools, or flexible or 
stationary shaft machines. There's a Delta Rotary File 
in every shape and size. 
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— 


Detta Files cut your customers’ costs two 
ways—they remove metal faster, they last 
longer. 

Yes, actual scientific tests prove that Delta 
Files do on the average 25% more work— 
in the same amount of time, with the same 
effort. 

Delta Files will keep cutting longer, too, 
for the same tests showed that this “fighting 
file” was still biting deep and clean—long 
after the life period of other files. 

Tell your customers about Delta’s plus 
production capacity. 


DELTA FILE WORKS, PHILADELPHIA 37, PENNA. 
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Los Angeles County Hospital, equipped 
with Hoffman Steam Traps 


dom 


frane. 





EEE TERE 





You can stretch precious fuel the hard way .. . b 
ficing comfort and production. Or you can do it 
painless way ... by modernizing your steam plant 
out with Hoffman Traps. 
Case histories of such remodeled systems 
satisfactory steam production can be maintained ¢ ive 
reduced fuel supplies. Therefore, modernization 
steam plant cannot be considered an expense, bu 
investment paying substantial dividends in ' 
Hoffman Traps provide for full utilization of ever 
BTU ... because they are designed that way. 
constructed that all parts subject to wear can he 
inexpensively reversed or renewed. Inste 
time-worn unit, the reversing or replacem 
single part will restore a Hoffman Trap to 
Quality has real meaning when applied to He 
Traps. They are a rare combination of sound @ is 
excellent material, put together with genuine pride in good aero 
workmanship. Why else would you find them in so ‘mat Mae OF? 
of the finest installations? Yet with all their merits eS iis 
Hoffman Steam Specialties cost no more! : 
Hoffman engineers are available at all times for con. 
sultation. 






ik sag 4 
SAVES 6000 LBS. OF STEAM PER HOUR 
The fuel-saving value of steam system modernization wit 
Hoffman Specialties is well illustrated in the Burlingto 






plant of the J. I. Case Company, internationally famou 
makers of farm implements. After installing Hoffman Tra 
on the radiators—a job requiring 700 units—steam con 
sumption for heating dropped 35%, with correspondin 
fuel savings. In addition, the modernizing process resulted 
in salvaging 22,000 feet of pipe. 


HOFFMAN Cratiolled ¥ 


HOFFMAN SPECIALTY CO., 1001 YORK ST., DEPT.MS-5, INDIANAPOLIS 7, INDIANA. MAKERS OF 
STEAM HOT WATER 


VALVES, TRAPS, VACUUM AND CONDENSATION PUMPS, FORCED HOT WATER HEATING SYSTEMS 
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Crystolon Grinding 
Wheels and Three 
Types of Diamond 


























FINISHING 
SINGLE-POINT TOOLS 


Outstandingly successful for finish- 
inging single-point carbide tools is 
the new Norton Vitrified Bonded 
Diamond Wheel with its -combina- 
tion of a fast cutting action plus 
exceptional resistance to wear and 
grooving. It is stocked in size 
6x Ya x Ya" (3/4" rim) to fit all 6” 
carbide tool grinders in specifica- 
tions D120-N100V 1/16 and D-150- 
PIOOV 1/16. 

Also available are the 

Norton fast cutting 

Resinoid Bonded Dia- 

mond Wheel and the 

durable Metal Bonded. 















































GRINDING CARBIDE TOOLS 


HONING 


For to ° 
Uching u 
Pec : 
on the lathe } Orbide tools 
time 



































































NORTON COMPANY, WORCESTER 6, MASS. 
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Johns-Manville 


22 East 40th Street, New York 16, N. Y. 
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4 Million Listeners heard this radio 
announcement, another in the series 
about Johns-Manville Packing and} 

J-M Packing Distributors 


ROM the Atlantic to the Pacific, 4 mil- 

lion people listen five times a week to 
Bill Henry’s review of the news. The pro- 
gram is carried by 63 stations on the CBS 
network at 8:55 P.M. (E.W.T.) 


A short time ago announcer Tony 
Marvin discussed Johns-Manville Packing, 
and the important service given by J-M 
Packing Distributors to keep industrial 
production moving at top speed. The an- 
nouncement, reproduced here, is one of a 
series broadcast from time to time on this, 
the most popular news program on the air. 











By these radio messages on behalf of its 
Packing Distributors, Johns-Manville puts 
additional support behind a promotional 
program which, over the years, has built 
real value into the J-M Packing 

















| Franchise. 
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Gauge Line 
Is Eastest to Sell ! 








E MEN who buy gauges in all industries accept 
U.S. Gauges as tops in quality and performance. 
Proof—over 6 out of 10 pieces of original 
equipment using pressure and vacuum gauges are 
equipped with U. S. Gauges. 


Here’s a ready-made replacement market . . . and 
it’s hardly been tapped ! Get in on it now. 
You'll find easy sales with the 

prestige and promotion behind U. S. Gauges. 


An intensive campaign of full page advertisements 
is now in full swing in leading industrial 
magazines. It will grow and you can 

grow with it. Line up with U. S. G. for 
immediate replacement sales and a 

promising postwar future. 


UNITED STATES GAUGE COMPANY, SELLERSVILLE, PA. 
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U.S.A. 


ATLAS PRESS CO. 
KALAMAZOO, MICH 


TO HELP YOU SELL... 







YOU CAN BUILD POST WAR SALES 



















































































































Converts from Miniature 
Models to War Production 





Small shops should increase in the 
busy postwar years now that large 
firms respect their ability. And the 
Spencer Machine Co., Detroit, will 
probably continue to grow. 

E. A. Spencer made miniature mo- 
tors and models before the war. After 
6 years of experience with Atlas he 
writes, “The dependability and accu- 
racy of Atlas lathes helps me handle 
jobs that couldn’t be made on larger 
machines.” 


Wilas, 


| 


Print 
Tet | | 


















































**Automatic’”’ Atlas Lathes 





Typical of the engineering ingenuity 
that makes Atlas bench machines into 
high speed “automatics” is this special 
adaptation developed by the Western 
Die Casting Co., Emeryville, Calif. 

The inset photo shows the unique 
jig to hold varying size pulleys for 
boring the center hole — within .0005. 
Hydraulic controls and feeds make 
operation entirely automatic except 
for inserting the work. Diamond bor- 
ing tools are used. 

These lathes are run continuously 
day and night, working on pulleys 
for B-17s, B-24s, and B-29s. The only 
servicing has been to replace the bear- 
ings on the original lathe after three 
years of continuous use, 








RIGHT NOW IN YOUR DAILY CONTACTS 


Atlas Adaptability 
To Be Important 
Conversion Factor 


Salesmen who have an opportunity 
to discuss postwar production plans 
with superintendents and production 
managers have a real chance during 
reconversion to make many future 
Atlas sales.. 

First, of course, will be the new 
production jobs under preparation 
that can be handled with the standard 
tool operations. As war needs end 
deliveries of Atlas tools should be 
much faster than larger, or special 
design, equipment. 


Emphasize Flexibility 

Second—and this holds great future 
promise—are the many ways that 
Atlas tools can be adapted and built 
into special high speed production 
machines for repetitive operations. 
Jigs, levers, air chucks, hydraulic valves, 
and micro-switches can transform stan- 
dard Atlas tools for work never before 
considered possible on inexpensive 
equipment. The Atlas News contains 
many ideas along these lines to pass 
along to your production friends. 


For Tool Room 
and Maintenance 

Third, and increasing fast, are the 
many ways that Atlas tools can be put 
to profitable use in tool rooms and 
maintenance departments. 

Plant the “seeds” of these uses now, 
as you make your calls, to be ready for 
your postwar harvest. 





Keep a fresh supply of clean, up- 
to-the-minute Atlas literature in your 
kit for delivery to your good pros- 
pects — latest copies of The Atlas 
Equipment News, new folders, cata- 





SEND FOR LITERATURE, CATALOGS TODAY 


logs. If your supply is running low 
or getting dog-eared ask your house 
to send for new material today. Atlas 
Press Co., 510 North Pitcher Street, 
Kalamazoo 13D, Michigan. 








TOOL TEAM 


FOR 
SMALL-PARTS MACHINING 


MALLING MACHINES 


MILL SUPPLIES ¢ MAY, 1945 









SHAPERS 























P * 
ies 


@ Vibration, shock and tube movement are 
mighty tough on any joint. Yet the Imperial Flex 
Fitting makes a joint that gives excellent service 
under such conditions. Under the most rigorous 
tests it has withstood over 20,000,000 cycles of 
vibration without any sign of failure. 


Extensive service in the field under a wide 
range of conditions has proved the remarkable 
performance of Imperial Flex Fittings. They are 
now serving as standard equipment in such severe 
applications as Diesel engines, trucks, oil filter 
connections, heavy power equipment, and 
machinery. 


Imperial Flex Fittings eliminate need for costly 
flexible hose lines in many instances. Can be used 
with all kinds of metal tubing—seamless or 
seamed. Easy and speedy to install. Can be recon- 
nected repeatedly without danger of leakage. 


Imperial Offers a Broad Line — 


Flex Fittings are jast one of many types of 
tube fittings offered by Imperial. Industrial dis- 
tributors who handle Imperial Fittings have 
behind them one of the world’s broadest tube 
fitting lines—containing over 1500 sizes, styles 
and types. Helpful basic information on various 
types of tube fittings, their applications and 
advantages is given in Bulletin No. 345 — you 
and your customers will find it convenient for 
ready reference. Copies gladly sent on request. 





THE TUBE FITTING THAT 
WITHSTANDS... 








EMBLEM O . QUALITY 








@ EXCESSIVE VIBRATION 

@ MINOR TUBE MOVEMENT 

@ CONSIDERABLE MECHANICAL SHOCK 
@ HIGH ENGINE SPEEDS 


BECAUSE IT HAS THE VIBRATION AND 
SHOCK ABSORBING FLEX SLEEVE 








Catalog No. 344 gives complete 
engineering data on Fiex Fit- 
tings including types, sizes, 
dimensions, specifications and 
application information. Write 
for your copy. 





eaeeiiear FOR TUBE FITTINGS 
AND TUBE WORKING TOOLS 





THE IMPERIAL BRASS MANUFACTURING COMPANY, 5S!1 SOUTH RACINE AVENUE, CHICAGO 7, ILLINOIS 
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Wherever - parts must Aofd/ tight 


HARGRAVE Compe are 


In construction of combat vehicles for land, 

sea and air, Hargrave Individually Tested 

Clamps are used extensively to support 

operations of vital importance. 

Illustration at top shows Hargrave Body 

Clamps holding a plywood side piece firmly 

against the frame of the boat until a suffi- 

cient number of screws are in place. Hargrave Clamps 
are used in various operations throughout the boat— 
in fact, are considered a necessity in building boats at 
Chris-Craft. 

Lower photo shows Hargrave Clamps applying heavy pres- 
sure to a glue joint on wood center section of the plywood 
Beechcraft AT-10 Advanced Pilot Trainer. This was an 
experimental set-up, later adapted for production pur- 


at BEECH Aircraft Corp. 


poses. Heat ray lamps (in box at right of clamps) accelerate 
glue joint drying. 


These diversified uses are typical of Hargrave Clamp 
adaptability. Because of their wide range of patterns and 
sizes and their unusual durability, these fine Clamps 
are the skilled mechanic's choice. The only clamps INDI- 
VIDUALLY TESTED for strength and freedom from flaws. 


WRITE FOR CATALOG showing compiete line of Hargrave Clamps, Chisels, Punches, File Cleaners, Brace Wrenches and Washer Cutters. 


SEE YOUR SUPPLIER 


THE CINCINNATI TOOL COMPANY 


4032 Montgomery Road 
CINCINNATI 12, OHIO 


MILL SUPPLIES 


¢ MAY, 1945 








rate 


mp 
and 


mps 
DI- 


ws. 











jor your Broadest Markets 


—as the outstanding small toolroom lathe 
with big lathe features and accuracy. 
—as a small-parts and tg 
lathe (1” collet, 11}” swing an rigidly 
built to hold cloge accuracy under round- 

the-clock operation). 

— as a maintenance lathe (selected by the 
Navy and Maritime Commission for es- 
cort carriers and many other craft). 

— as an automotive repfir lathe (selected by 
the Army and Marine Corps for mecha- 
nized machine shops and instrument re- 
pair shops). ; 

— as a school lathe (with a 5 drawer steel 
cabinet, completely enclosed underneath 
motor driven and full bowl headstock). 
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If you need a line of 10”, 11” and 
12” swing lathes for resale, write 
and ask for Catalog G-44 


SHELDON MACHINE CO., INC., 4232 N. Knox Ave., Chicago 41, U.S.A. 


Builders of Good Lathes since 1919. 
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Every PLANT ath aw AIR-LINE 


¢ 





AIR-OPERATED EQUIP 
The Lincoln Powerluber is an outstanding grease gun that will LINZOUL N) 


speed up the lubrication of all types of industrial machinery and 

equipment. It is equipped with the famous Lincoln single-cylinder, MODEL . 7 
full-automatic, compressed air-operated lubricant pump and dispenses G 
lubricants direct from an original 25 or 50-lb. refinery package 

placed in the container, or from the container itself which will hold 

60-Ibs. in bulk. Container and lid are made of heavy steel. Gasket 

fits snugly into lid and four screw-type clamps hold lid tightly in 

position. The unit is dust-proof and spill-proof. Carrying handles 

give it easy portability, or a sturdy two-wheel truck can be furnished. 


4 14a ad ’ | The Lincoln Powerluber will save 
“~ 


{ >” manpower and speed up plant 
qi NZOLN ees > eT lubrication service. Investigate 
fe j today. Write us for complete 

information. 


FLEX-O-MATIC 
es ak A cS a ee 


Automatic Coupling—push on... pull off. De- 

signed to allow greater air flow, they give high 

efficiency. Lincoln Flex-O-Matic Volume Couplers 

are available in two sizes as illustrated—No. 815 Standard Type for 
small pneumatic tools and all operations requiring the coupling and 
uncoupling of an air hose, and the No. 818 Heavy- Duty Type for services 
that require larger volumes of compressed air. Get com- 

plete information on Lincoln Flex-O-Matic 

Air-Couplers and Nipples today. 


¥ ee ‘ 
: LINCOLN Heavy- 
Duty Air-Couplers 
and Nipples 


LINCOLN Standard ail 


SSak  GF 
“The Finest That Money Can Buy” 


CINCULN 
Pioneer Builders of Engineered Lubricating Equipment 


BIS6 
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Jeadership 


DEVELOPS THE TOOLS OF VICTORY © 


When Pacific strategy called for super long- 
range bombers... aircraft engineers solved the problem 
with the Superfortress! Industry, too, has needed many spe- 
cialized tools for its part in the war. For pipe threading, highly 
advanced tools developed by TOLEDO were ready at the earliest call 
of defense. Through its program of constantly thinking ahead in re- 
search, engineering and manufacturing for nearly half a century... 
TOLEDO has pioneered many basic improvements in pipe tools. In the 


future as in the past, TOLEDO Leadership will continue delivering better 
Pipe Tools for every job! 


x Ww 


TOLEDO Proncered 
THIS EASY THREADING WAY! 


Unbeatable performance results from the TOLEDO receding die 
principle—which produces the smoothest, most perfect threads 
with the least effort! The die segments lie loose in their slots, the 
rear ends resting against the tapering surface of hardened steel 
taper pins or tapered steps. As the thread is cut the dies recede, 
producing a smooth, full tapered thread that assures tight, leak- 
proof joints. Another reason for better performance 
with Toledo Tools! The Toledo Pipe Threading 
Machine Co., Toledo, Ohio. New York Office, 
No. 2 Rector St. Bldg. 


"TOLEDO" 


Boeing B-29 Superfortress 


Ne. 1A Ratchet 
1°to2" Threader 


T DO 


PRECISION PIPE TOOLS 
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‘ ABRASI With thousands of small hand motor grinders and flexible shaft assemblies in 
constant use, Utility Kit No. MP21 supplies a real demand. Every one of the 20 Borolon 
(aluminum oxide) points has been selected for size, shape, grain and grade to meet 
the everyday requirements of craftsmen in the metal working and plastics industry. 
MP2] is a versatile assortment and the big 5” Electrolon Dressing Stick makes it easy to 
dress and alter shapes for any application. These points are mounted on stainless steel 
mandrels 11/2" long and ¥s" in diameter. They may be used on all air, electric or 


flexible shaft high speed tools. 


For details of No. MP21 Utility Kit and the complete Abrasive Company line of Grinding 
Wheels; Segments; Mounted Wheels and Points, Grains, Bricks and Sticks, write today. 


Division of Simonds Saw and Steel Co. 


ABRASIVE COMPANY * 5512 TACONY STREET * PHILADELPHIA 37, PA. 
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Steels with Added 
Sales Appeals 


OU who deal in steel have long known that U-S-S Steels 

include all of the most-wanted types. Many of you know, 
too, that years of adherence to high standards of quality have 
won a degree of preference for U-S-S Steels among many im- 
portant users of steel. 

Now—a unique promotion and development policy brings 
added sales aids to distributors who stock U-S-S Steels. 

Promotion activities include continuous advertising year 
after year. The publications used—and there are 150 of them— 
are read by key men in all sorts of plants, many of them your 
best prospects for increased sales. They are being reminded 
constantly that the familiar U-S-S Symbol is the hallmark of 
steel quality. 

Then too, we recognize the essential part played in our indus- 
try by you distributors who serve warehouse buyers. So our 
merchandising policy includes features which are designed to 
help you sell more steel and make more money. 

It is not too early to plan for active postwar competition. 
When you go back to selling, you'll need these added sales helps. 
Write today and we shall be glad to explain all the advantages 
available to the distributor who concentrates on U-S-S Steels. 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 
CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
COLUMBIA STEEL COMPANY, San Francisco 
TENNESSEE COAL, IRON & RAILROAD COMPANY, Birmingham 
United States Steel Export Company, New York 


UNITED SPATES STEEL 
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Here’s a fast-selling, cial spe 
cialty item—with quick turn-over— - ; 
that adds wp ss tanned ‘ 
ume on a small investment, Stock is: 
available for immediate delivery.  - ' 
( 
A midwestern jobber, who recently ~- 
added Thor Screw Driver bits to his « 
achieved and the fact that bit sales - 2 
developed sales and inquiries for 
‘profitable THOR tools. Send for in- TO HELP YOU SELL... 
formation about new quantity dis- Powerful trade publication ads, like that pictured above, are aimed at 
counts. building user acceptance. In addition, THOR backs its distributors 
4 and dealers with a complete program of sales information, display 
3 material and plentiful direct mail advertising material. THOR also 
ss provides an expertly-trained field force to work with distributors and 
Sere, their salesmen. 
PORTABLE ELECTRIC TOOLS... Sell fast... because 
‘ we w. 
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New Proper 


) BUILT-IN “Experience 


















HERE ARE JUST 5 
OF THE 52 BASIC 
THOR SCREW 
DRIVER MODELS 


Up to No. 12 Screw 
























No one group of industrial tools 
> offers a greater immediate high sales 
potential—or. postwar future—than 
THOR Electric Screw Drivers and Nut Setters. The market 
is large—the volume of profits proportionately high. Thousands 
of industries and millions of workers have learned through 
fast-moving assembly work that nothing equals power 
tools for efficiency and economy—when there’s a screw to 
be driven or a nut set. 


You can always sell the right tool for the job—when you 
have the THOR line. More than 10,000 possible combi- 
nations of basic tools, models and attachments are avail- 
able. THOR invented the electric screwdriver—THOR has 
consistently led in developing this and other portable elec- 
tric tools—THOR tools are the production tools of a 
“million uses.” 


NEW WORKERS MATCH SKILL OF OLDTIMERS 


THOR Screw Drivers and Nut Setters take guesswork out 
of production operations. Every screw or nut can be set to 
a precise, pre-determined torque-tension—/t’s impossible to 
strip threads or overdrive. THOR makes all workmen equal 
to the best in their capacity to do top-notch work with pre- 
cision and uniformity. 


PLAN FOR THE FUTURE WITH THOR 


Today, THOR tools speed mass production for Victory . . 

Tomorrow they will serve the peacetime needs of the na- 
tion. Make THOR your “blue ribbon” portable too] line 
now—and postwar. Through its nation-wide sales organiza- 
tion, THOR offers you a sound, constructive plan of prod- 
uct, advertising and sales assistance. Write on your business 


med at letterhead for full information. 
butors 


Up to No. 16 Screw 













prt INDEPENDENT PNEUMATIC TOOL COMPANY PORTABLE 
a cell : 600 West Jackson Bivd., Chicago 6, Illinois 


New York eon: igains 26 
#0015 


Branches in Principal Cities 





se they’re Built and known to LAST! 


Wa 
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It’s real stock CONTROL 


... it “pictures” action-needs 


Current supply in bins (8) is 
| “‘newsreeled”’ by the charting 


signals on (2) Kardex Stock 





Record. Margins of cards show 
weeks’ supply on hand (38), 
price and other data (4) with 
code index and description 


of item (2). 
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KARDEX ‘“‘picture’’ of item-by-item status eases war- 
time service problems; turnover increases too for 
SPENCER AUTO ELECTRIC INC., TAMPA, FLA. 


A major reason why Spencer Auto 
Electric’s large and active list of 
customers are getting real service 
under war conditions is this Kardex 
Visible Stock Control. 

Speaking recently, E. W. Spencer, 
General Manager, said— 

“It has helped us on recording pri- 
orities, keeping up with back orders 
and all other details necessary in these 
difficult times. 

“I am sure we could not have oper- 
ated so efficiently without the warnings 
on long and short stock conditions that 
Kardex gives us.” 






It’s easy to see why. With data 
concentrated on visible margins, 
reference and review of any item or 
group are instantaneous. The “‘chart- 
ing” Graph-A-Matic signal control 
calls attention to items needing ac- 


“STOCK CONTROL FOR THE WHOLESALER” reports helpfully on a 
survey of effective systems in use today. Ask our nearest 
Branch Office for it...on loan from our Research Data File. 


a 


+ to 12 14 18 te 


ded 


t 
a 








AG > 
K . -¢ ( ‘oD 
io Le \ 
X nC 
' 
iiere 
is 18 i 18 121620 














12 14 16 16 4 


1b 121620 24 | 
1012162024 


o 








tion and the kind of action needed. 
Slow movers are indicated for dis- 
position, while out-of-stock condi- 
tions and the danger of lost sales are 
held at a minimum. 

Consolidated in Spencer’s stock 
control are a purchase and delivery 
record, a 14-year monthly sales re- 
cap and a “perpetual” inventory. 
A complete set-up in 
one place for speedy, 
vital control ! 
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SYSTEMS DIVISION 


REMINGTON RAND 


Buffalo 5, New York 


COPYRIGHT 1945 REMINGTON RAND INC, 
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NO, NO, BILL! TH' BOSS 
DIDN'T SAY."USE MORE 
TAYLOR SPIRAL PIPE!” 
HE SAID"USE TAYLOR. 
SPIRAL PIPE 


MORE! 


SS 


Anyhow, the more you properly use, the more you save— 


In the interest of conserving steel and man-hours (to 
say nothing of money) no one can afford in times like 
these to use heavier pipe than is needed for the job at 
hand. Or to put it another way, it will pay you, when- 
ever a piping job comes up, to make sure that your 
customer is not using heavier and costlier pipe than is 
needed. Too often industry does use heavier pipe than 
needed, and here’s why: 


The pipe ordinarily used in most plants for every-day 
moderate and low pressure services is Standard Thick- 
ness pipe. Since much heavier pipe is available, most 
people probably consider this Standard Thickness pipe 
light rather than heavy. But the fact remains that it is 
heavier than needed for a large percentage of run-of- 
plant uses—uses like those listed below. 


In such services it is heavier than needed for the sim- 





—d 


ple reason that light-but-strong Taylor Spiral Pipe has 
fully proved its ability to handle these every-day require- 
ments with strength and service life to spare. Reinforced 
from end to end by the sound, spiral welded seam, 
Taylor Spiral Pipe gives you greater strength in pro- 
portion to wall thickness than any other type of pipe 
made. And this light weight, with ample strength, cuts 
the installed cost of Taylor Spiral way down—in many 
cases to half that of Standard Thickness pipe. 


Changing over to Taylor Spiral Pipe for services like 
those listed is made easy by the complete range of sizes 
and fittings. Thicknesses range from 18 to 6 gauge; sizes 
from 6” to 42”; joint lengths up to 40 ft. All types of 
end joints and couplings, all kinds of fittings and spe- 
cials or fabricated assemblies, are produced by Taylor 

“Forge, assuring a complete service and undivided re- 
sponsibility. 


TAYLOR FORGE & PIPE WORKS 


General Offices & Works: Chicago, P. O. Box 485 



















MILL SUPPLIES 


* New York Office: 50 Church Se. . 


Philadelphia Office: Broad Street Station Bidg. 





SELL TAYLOR 
SPIRAL PIPE FOR: 


@ High and Low Pressure Water Lines 
@ Low Pressure Steam and Air Lines 
@ Steam and Diesel Exhaust Lines 

@ Vacuum and Suction Lines 

@ Blower Piping 

@ Sand and Gravel Lines 

@ Industrial Gas Lines 

@ Oil and Gas Gathering Lines 

@ Swing Pipe 

@ Spray Pond Piping 

@ Hydraulic Mining 

@ Dredge Lines 
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HOME 
PRODUCTS 


Belting . . . 


TRANSMISSION 
CONVEYOR 
ELEVATOR 


Hose... 


STEAM @ SUCTION @ OIL HOSE 
SPRAY @ FIRE HOSE @ AIR e 
CHEMICAL @ BREWERS @ SAND 
BLAST @ WATER 


Packing .. . 


SHEET AND ROD STEAM 
HOT AND COLD WATER 
AIR AND ACIDS 


HOME RUBBER COMPANY 


FACTORY, TRENTON, NEW JERSEY 








sal 
HOME RUBBER 
POLICY 


Home Rubber Company operates on the theory that what is 
good for the user is good for the distributor—that what saves 
money for one helps make money for the other. 


To realize such a mutually advantageous objective, the manufac- 
turer has important obligations—to keep pace with the daily 
requirements of industry by producing products which can be 
depended on for finest performance and to gear his production 
so that these products are available when and as needed. The 
manufacturer's further obligation is to establish a merchandising 
policy which is as attractive profitwise to his distributors as the 
economical performance of his product is in the plants of users. 


In spite of the difficulties that have been involved in raw material 
shortages, Home Rubber has endeavored to fulfill its obligations 
to distributors and users alike. We are confident in our belief 
that the good will which has been building up for HOME RUBBER 
PRODUCTS over the past sixty-three years is stronger today 
than ever before. We are convinced that product and policy 
are right. 





Offices: 80-82 Reade Street, New York, N. Y. 168 No. Clinton Street, Chicago, Ill. 
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“The Oue Sate 
That Makes 


































































































PATENT 
APPLIED 
FOR 
b Regardl f fi i i high here is a Bird-Whi 
{Thee Models Avaliable )  Put-O-fer to solve your purification problem, Volumes of over 100 
Model A-1 furnished with cubic feet are assured positive purification with Bird-White multiple 
avin tte mea | Bek, inpelletiony, Seastia pe wslock, the, pos.ceationing, perteal 
= opment volumes makes it the only standard unit t0 operate efficiently with both regular F L EX! B L E S H A F T 
rom | to 8 cubic fost. and intermittent pressures. 
en 2s - _ Every Cpmocesoed air or gas system is subject to coataminstion by Mobile Power Unit 
Scunedet scien tow | olsture, oll snd other ‘orsign matter being passed slong the dit; | — Develops @ large accessory ond 
0 to 35 cubic feet. and controls. Wherever purified air or gas is required you can be sure supply business for each unit! 
Model A-4 has a 4 inch with Bird- White Pur-O-fiers, Write today for Bird. White ulletin No. 10. There's scarcely a shop in terri- 
turbo-roto? and can ac- P you Sn 
s conmodete volumes from BIRD-WHITE COMPANY ~~ yt ag Re! — Re of 
to 100 cubic feet. Dept MS, 3119 W. Loke $ j these exible Shaft Machines— 
s - - - = = ae that can't profitably and ':efficieatly 
sg enim . : — eee o- carry the tool to the job! “‘Yaur-egs- 
tomers will thank you for selling: them 
“HAN 1) i their first STOW unit—and you'll be 
t grateful, too. For the sale of the unit 
7 eee iS THE WORD FOR IT ° is followed by a large, repeat business 
in accessories and supplies. 
y This outfit is built to last—and it will 
2 represent you well on the job. But it's 
na a : — a one item that is not a one-time sale. 
n It's so versatile, it will handle such : 
variety of tools, that new uses will 
° S- constantly occur to 
g ; the shop where 
e you've placed it! 
HANDL-LIFT sieitinnd And that new busi- 
$. : ness will be all yours 
—for you're the man 
who introduced them 
| to this new, meaere 
a ~ method of speeding 
‘ ALL-PURPOSE ELECTRIC HOIST up the output, ler. 
f Here is the handy, easy to install, simple to operate elec- pee bpe on ~ 
R tric hoist. They do all kinds of lifting jobs up to 500 lbs. “hard - to - get - at" 
i They free workers from handling tiring loads, allowing 
Y them to work better. They save manpower, speed produc- 
y tion, cut costs. 
Low in price, P&H Handi-Lifts are available for three 
types of mountings—bolt, hook or trolley. Operate on 3- 
phase 60 cycle, 220 or 440 volts. They are sturdily built 
for years and years of service—compact and lightweight. 
Use them anywhere—they're dust, Send for 
weather and acid-proof. Have flexi- = 
ble chain lifting, safety limit stop he complete 
Obi ate deiiais for smooth, safe operation. story! 
pn ar General Offices: 4538 W. National Ave., Milwaukee 14, Wis. 
tric hoists—capa- ‘ r 
die ine @ MARR : ; STOW manuracturine Co., 
tons, “fae fC ORPORBATION =| 
jo, il. (otc ci wi il 5 \Shear St., Binghamton, N. Y 
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THE SHOVEL WITH 
A BACKBONE THAT STANDS BENDING 
AS WELL AS WEAR 


Because it is of 13 gauge thickness 
in the center, the RAZOR-BACK 
Shovel has always had a longer- 
wearing cutting edge, a stronger 
frog and socket. By tapering the 
sides to 17 gauge. we've kept it 
light in weight. Now. by “Surface 
Peening”. we have toughened the 
steel itself. made it actually 2% 
to 5 times more resistant to the 
constant bending that causes ordi- 
nary shovels to break. Send for 
Catalog and prices. 








THE UNION FORK & HOE CO. 





685 Hocking. Street, Columbus 15, Ohio 











4 % Pes 





AL CUTTING ™ 


~ and HACK SAW BLADES 
OF PROVEN LOOK to Barnes for saws that set the | 
high production cutting jobs... | 

QUALITY ae aeuaal line Sibel hack | 
ead saws for every type of cutting . . . for a 


=» 
= 
eer 
PERFORMANCE _ "2! Distributor policy offering great E=} 
=» 
= 
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The Soldering Iron That’s 





















| 
| HOTIN 90 SECONDS! 
| : 


Only Kwikheat 
has a 


BUILT-IN 
THERMOSTAT 


No more waiting for your 
soldering iron to heat up 
—the Kwikheat Iron is hot, 
ready to use only 90 sec- 
onds after plugging inl A 
built-in thermostat main- 
tains proper temperature. 
Can't overheat — saves 
tips and retinning time. 
Powerful, 225 watts: yet 
exceptionally light, 14 
oz. Cool, safety handle. 
Six interchangeable tip 
styles are available to 
adapt one iron to most 
any job .... $11.00 





opportunities for volume and profits, 
a with maximum Distributor protection. 


tory - trained 





And look to Barnes, too, for a continuing pro- 





; rmnten me gram of aggressive advertising in the leading 
t ? 
aes my Px we papers of the field—des’ jned to sell more Barnes 


tomers having special saws and blades for you and to make your | 





problems in metal selling job easier. Write for full information | ve 8 E88 OF oy, 
| to wwe-’” ‘, 





sa wing. on the Barnes line today. 


ESTABLISHED 1919 


—W. O. BARNES CO.. INC. 


on eulaai 


THERMOSTATIC SOLDERIN 


G IRON 
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AMPCO TWIST DRILL CO. 
JACKSON, MICHIGAN U.S.A. 


CHICAGO . DETROIT . CLEVELAND . PHILADELPHIA 
Distributors in All Principal Cities 
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ANOTHER MEMBER 
OF THE LARGE 










The fast-selling belt of many 






applications 






This sturdy, serviceable belt is suit- 
able for so many applications, that 
most of the names on your customer 
list represent prospective buyers. It 
is extensively used on highspeed 
hammers, tappers, saws, valve refacers, 
light wood-working machinery, etc. 


























V-belts—_¢ 
HP. ond 
ssortme ; 7 multiple 
of V-moulds in in standard ond “VSP. 
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~ © Kord Fiat End 5 er has the tar 
Mission. Its *» less Belts. The Gu gest 
tive selling poke tion i a first-line belt for 9 
; "n (contactor ond na ye Power trans 
er) offer; ane ™ 
fFec. 
















Gilmer Round Belts are built in a 

continuous no-splice structure, 

which maintains effective tension 

and eliminates vibration. Each cord 
is embedded in rubber compound 
and held firmly in position after belt 
is vulcanized. Tough jackets protect 
inner structure. Being bias cut, the 
belts are extremely flexible, making 
them suitable for quarter-turn, mule, 
serpentine, and cross drives. Sup- 
plied in all standard sizes. 


Kable Kor 
d Non 
Kable rEndless Figs 
Kord Endless Belts. wom Sam. 
Standard c wn rolls, 
ut 
first quality. 7, Edge Fiat Belting. 4 
* 'OUGh structure provide ely pri 
High Spe. so 
fabric Hered from 7,400 ¢ p 
ifferent types io, ¥P to 10,000 t.p 
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Light Dur “™ and over 
y P *++ fot, « 
Cotton Belts Solid Vronsmission Belts. 4 wwinomend extreme Rexibinne 
to special : ©ven Endj 7 complete |; . My. 
ia requirements, and Glimer ha Special Cotten ¢ D ny Spliced Endi 
light Cony, “ALP. V-Bely “ek Belts spticeg _ 
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bakery, Poperbox ate ee range of app; Pm 
. Y. frui¢ sortin Plicotions ; " 
i] stablishme includin, 
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You will find Gilmer Round Endless 
Belts a fast-selling, highly profitable 
item to add to your line. 
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For Substantial Growth In The 
Sale of HOISTING EQUIPMENT 


Sound business dealings and manufacturing methods have charac- 
terized David Round operations for more than three-quarters of a 
century. This record of stability is an important asset to keep in 
mind when planning your Hoisting Equipment business for the 
future. War orders still govern David Round production but reason- 
able delivery on satisfactory priorities may be had on the items 
shown below. 


CHAIN HOISTS TROLLEYS CRANES 


SELF-ALIGNING TROLLEY 


Capacity 1/4 to 40 tons. 
Ball bearing or Timken roller bearing 
equipped. 
Plain and geared types. 


WINCHES 


: | No. 99 SIMPLEX PORTABLE 











CRANE & HOIST 
Capacity 144 to 214 tons. 
SAFETY TYPE 
SUPERIOR SPUR-GEARED With friction load brake 


CHAIN HOIST (as illustrated). 


5-Ton Capacity All-Steel Winch 
Capeitiy Vote 490m. Two Speeds. Wt. 135 Ibs. STANDARD TYPE 


Ball bearing equipped. No. 99 Jr. With ratchet and pawl. 


2-Ton Capacity All-Steel Winch 


Two Speeds. Wot. 61 Ibs. 
(Identical in L. - to No. 99 but of 


er size.) 
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UF KIN 


INSIDE 
vi etve) ins? | 
CALIPERS _— : ' 


the vacuum system. The gage is ideal 
for use in a wide range of industries 
making products such as refrigerating 
devices, tubes of all kinds, vacuum jugs, 
neon signs, etc.—Continental Electric 
Co., Geneva, Ill—Mi.t Supriies, May 
1945. 








Lathe 


Improved Design 








Known as No. 601 “Rapiduction” the 


Lufkin Inside Micrometers are machine is developed to meet a wider 
precisely manufactured with range of conditions than formerly. New 
many outstanding features. The l-speed motor permits four speed 

changes without change of sheaves. 


micrometer head measures dis- 
tances as small as 142”. Light- 
weight measuring rods are ad- 
justable for length and can be 
fitted into one or both ends of 
micrometer head, thus centering 
the head for easy réading and i 


| | Also furnished with 2-speed motor. 
| | Coolant pump has its own 14 hp. motor 
to provide uniform lubrication inde- 
pendent of spindle speeds. Longer base 
of heavier construction insures greater 
rigidity of machine. Automatically in- 
dexed, 6-position turret is optional with 
better balance and feel. ~ plain saddle. Capacity is 144-in. round 

These advantages, combined || bar. Swing over bed 14-in.; over cross 
with Lufkin accuracy and dura- slide 644-in. Various optional features 
bitty, mole tefkia fadde Méicrom- make machine adaptable to individual 
ility, make 

2 : requirements.—Oster Mig. Co., Cleve- 

eter Calipers the outstanding tool {| jung 3 Ohio—Mut. SUPPLIES, May 
of its type on the market. Avail- { | j945. 
able in sets to measure inside 
dimensions from 114” to 40”. It 
will pay you to include them on 
your next order. 


Locking Pin 
Self-Anchoring 


Announcement has been made of a com- 
plete line of standard and special self- 
anchoring, vibration-proof pins. These 
pins, which are pressed or driven into 
standard drilled holes, have four flutes 
on the surface parallel to the axis. The 
length and position of the flute can be 
controlled accurately, so that fully or 
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@ Many of your customers will see it, 
for it’s going to more than 143,000 
readers of a long list of business pub- 
lications. 


This advertisement is one of a series 
covering the factors that make Marsh 
instruments “The Standard of Accu- 
racy.” 

Write for a reprint of the series. It will 
give you a new conception of the care, 
design, precision, workmanship and 
stamina built into Marsh instruments. 


JAS. P. MARSH CORPORATION 
2079 Southport Ave., Chicago 14, IIlinois 


Export Dept.: 155 E. 44th St., New York 17 


GAUGES @ VALVES @ TRAPS 
DIAL THERMOMETERS 
HEATING SPECIALTIES 











ee it, 
3,000 
pub- 


series 
Aarsh 
Accu- 


t will 
care, 
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ork 17 
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THE TAPERED | 
SEAT ASSURES 
ACCURACY OF 
+ .0001 
Pat. 
Pend. 


Empire Toolmaker's 
Set available in 
wooden case— 
each tool in 
its own re- 
cess. 


Points for 
Various Operations 


A. Very large, for pipe or 
tubing work 

B. Extra long point used in 
facing operations 

Cc. Extra wide point 
large diameter work 

D. Standard point 

E. Blank made of soft tool 





for 


} 
steel for nests 

F. Female for work nothav- | 
ing centers | 

| 


Send for Literature 


IIIS 


Manufactured in all tapers, straight shanks, 
and specials. 


PreQoucrs 





74 SPRING STREET o@ NEW YORK 12, N. Y. 


UMI 





partially grooved pins are available. 
Fully grooved pins have a pilot at one 
end so that the pin can be easily in- 
serted. When the pin is inserted in a 
drilled hole, the raised edges are com- 
pressed inwardly, providing a resilient, 
self-locking element which, it is claimed, 
will hold indefinitely. They are avail- 
able in sizes from ¢x-in. to %-in. dia- 
meter, from *s-in. to 44-in. in length, in 
any material, and in a wide variety of 
types.—Driv-Lok Pin Co., Chicago 6, 
[ll.—Muiu Suppuies, May 1945. 


Cleaning Tank 


For Mechanical Parts 








The new model “Kleer-Flo 30” will 
handle large or small parts, small elec- 
tric motors or other small assemblies 
up to 300-lbs. Deep shelf eliminates 
splashing. Tank requires maximum of 
20-gal. of cleaning compound and has 
a soaking tank with 10-gal. additional 
capacity. The electrically operated 
meachanical parts cleaner has a 110- 
volt 60 cycle AC standard motor. It 
is absolutely sparkless. The cabinet 
is rigid, all steel, electrically welded 
gusseted construction.—Practical Pro- 
ducts Co., Minneapolis, Minn—Mmn. 
Suppries, May 1945. 
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The best “soft ham- 
mers and mallets are 
rawhide—tough, resil- 
ient, long-lasting C/R 
mechanical rawhide. 
They strike effective blows 
without battering or marring 
. without fatiguing re-coil. 
They hold their true striking 
surfaces. Sizes and weights 
for every need. Hammers are 
malleable iron with replace- 
able C/R Rawhide insert faces. 


Write for Catalog Sheets. 
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\C; Rawhide siz: CY 
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1290 ELSTON AVE CHICAGO ILLINOIS 
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tomers will 
Woven Beltin 
vy the service 

“tough going’: 


just a few 


' For | those tough Belting jobs — 


sure that your cus: 
re-order i 








GLO 


it gives, — 
Listed b 
of the thee 


ia are Woven Belting we ca" 


types of 
supply- 


BELT 


Write for 
catalog and 


oven coTTON BELTING 
$s Woven BELTS 
Gs 


BELTING 
yng SPECIALTIES 


our complete 
jobbers sheets. 





GLOBE WOVEN BELTING CO., INC. 


1400 Clinton St., Buffalo, N. Y. 





Aprime favorite with mechanics 


4 U OT DRILL 


INDEX 


@A drill stand and indexed container 
with tap information and decimal equiva- 
lents in six sizes. Takes up very little 
room—just the thing for a man called to 
do a job away from the shop. Drills 
will not fall out even though shortened 
by breakage, gn 5 or long time 
use. Every one you sell leads to another 
sale. Let us send you all details now. 

. 13 for drills 1/16 to Ve 

. 20 for drilis 61 to 80 

. 21 for drills 1/16 to ¥% 

- 26 for letter Is 

‘Eo oe hey Va 

No. 60 for drills 1 to 

. 72 for drills No. 1 to 60 also 

. i for Taper Drills 93,64 He 
o 4 


y 64ths 
No. 16-B for Morse Taper Drills 49/64 In. 
fo 1 in. by 64ths. 








CARBON 


BRUSHES 
ring up extra 


nrofits 


FOR YOU 





Every motor user is a pros- 

pect for Speer brushes. 
Repeat sales on these easy-to- 
handle shelf items keep the cash 
register ringing. 

The famous Speer trademark 
assures Customer satisfaction be- 
cause there’s a Speer brush just 
right for every need—from ap- 
pliance motors to big generators. 






tones * CLEVELAND * DETROIT 
MILWAUKEE * NEW YORK ° PITTSBURGH 


Speer has been known 50 years, 
wherever brushes are used. For 
new, profitable business, cash in 
on their reputation. Write for 
details. 


CARBON COMPANY 


ST. MARY'S, PA. 








HUOT MFG. CO. 


128 E. 10th St. St. Paul 1, Minn. 

















THERMOMETERS 


© © 


No. Al2402% No. M81110 
Industrial Dial 





No. M82115 
Recording 





TEMPERATURE CONTROLLERS 


8 OQ 


No. — No. V85002 No. M87000 
f- Air-Operated Air-Operated 
Gnas Non-Indicating Type Recording 





PRESSURE GAUGES 


© 0 @ 


No. 800 
Steel Case ttpdrewie 
Write for Catalog 101-G 


H. O.TRERICE Co. 


tacturers of Temperature Instruments 
1420 W. LAFAYETTE BLVD. 
DETROIT 16, MICHIGAN 





No. 600 
Iron Case 
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ABRASIVES—“How  Carborundum 
Serves Industry” is an interesting ac- 
count of -the history and development 
of the Carborundum Co. The products 
manufactured and the variety of their 
uses are highlighted by application 
photographs.—Carborundum Co., Niag- 
ara Falls, N. Y. 


TAPS—An impressive, spiral-bound 
brochure outlines the special features of 
Greenfield’s “Show-How” program for 
1945. The motivating idea behind the 
program is to help distributors in 
selling their accounts and in keeping 


You sell safety aud durability 
when You offer 


IRON HORSE 


BRAND 


y 
OILY WASTE CANS f 


Constructed in accordance with Un- 
derwriters Laboratory Specifications. 
Approved by Associated Factory 
Mutual Fire |: e Ci i 


re 








Reinforced top—extra strength to 
stand up under rough treat- 
ment. Gravity closing for safe- 





ty—can’t stay open. 

oe 

| Opening mechanism hugs can ex- 
| terior—no place for clothing to 
catch. 


Man-size handles—securely rivet- 


ed, make moving and handling 
much easier. 


Full apron body amply ventilated for 
air circulation. Firm foundation 
eliminates tipping. Constructed 
of galvanized steel. 


ROCHESTER CAN COMPANY 


84 GREENLEAF STREET, ROCHESTER 9, N. Y. 




















Immediate Delivery! 


TRUCKS 


eo Rubber Tired Wheels 
e Roller Bearings 


sg 


LOTS 
OF 12 












Lots of 3—$11.95 
Single—$12.95 


Order one. 
See how you 
lke them — 
order 11 more 
at 12 truck 
price. 


HANDEE ANDY tubular steel trucks can 
be shipped NOW. Cap. 600 Ibs. 5 x 2” 
tubber wheels. Curved steel cross straps. 
Ht. 44”. Nose width 14”. Wt. 28 Ibs. 
This is a fine, first quality truck—the only 
one we sell—our specialty—so you can 
bet it’s a good one. For all purposes. 
Not a “novelty”. Return immediately ex- 
Press collect if not better buy than you 
expected. Terms 1% 10 days. Unrated 
firm, cash with order. f.0.b. Bloomington. 


HANDEES CO., Dept. B 16, Bloomington, III. 
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Your Privilege — 


# still is your privilege to buy cutters anywhere 
you can. Our boys overseas saw to that. 

But, they need cutters! — in life-saving, battle- 
winning quality and quantity. It is imperative that 
somebody should continue to supply them. 

Because we are the largest and most experi- 
enced manufacturers of these tools, we accept that 
responsibility to the limit 
of our capacity regard- 
less of opportunity, or 
momentary temptation, 
to do otherwise. 

We believe that, when 
the needs of our fighting 
















will receive us back into 
the “marts of trade.” 


H. K. PORTER, INC. 
EVERETT 49, MASS. 


forces are satisfied, you 


<a 





—— A NE 










W IDEA 





THE “ACCEPTED” STANDARD 





has continued to grow! 


excelled! 


tough, high quality steel. 


F for full details and prices. 





Buy More War Bonds ... 


MILL SUPPLIES ¢ 


SCREWDRIVERS 


When XceLite Screwdrivers with transparent plastic 
(shock-proof) handles appeared on the 
a few years ago they were hailed by tool experts as a truly 
significant advance in screwdriver design. 


“tool horizon” 


Their acceptance by men who know, use and buy tools 
Today XceLite Screwdrivers are 
the standard of comparison—often imitated but never 


In addition to their special plastic handles, XceLite 
Screwdrivers are precision manufactured with blades of 
Here are the ideal tools for 
all electrical, mechanical and general use. 
and styles, square and round blades, standard and phil- 
lips. Priorities required—sales restricted. Write Dept. 


Over 50 sizes 


PARK METALWARE CO.., INC. 
ORCHARD PARK, NEW YORK 


Keep the Ones You own 


MAY, 1945 
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Problem’s end... 


F some manufacturer challenges 
you with a tough, clock-round 
lifting problem in his plant; if 
the loads range from 500 to 40,000 
Ibs.; or, if there are other difficul- 
ties that worry him, your answer 
is ‘Load-Lifter’ Electric Hoists. 


Besides its rugged strength, the 
‘Load-Lifter’ possesses other struc- 
tural features which insure maxi- 
mum efficiency at all times; safe, 
dependable performance; low cost 
operation. Here they are: 


..one-place to oil 
. two-gear reduction drive 
ball-bearing 


. self-contained, 
motor 


.improved mechanical load: 
brakes 


. fool-proof upper stop 


Added to these features is the 
fact that ‘Load-Lifters’ come in 
every combination to meet every 
load-handling problem in industry. 
These are the facts that will solve 
many a manufacturer’s difficulties 


If he wants to think over the 
answers you’ve given him, hand 
him a copy of Catalog No. 215. 
We'll supply you with as many as 
you need. Write us. 


LOAD LIFTER 


Hoists 


MANNING,MAXWELL & MOORE, INC 
MUSKEGON, MICHIGAN 
Builders of ‘Shaw-Box' Cranes, ‘Budgit’ and 
"Load Lifter’ Hoists and other lifting specialties 
Makers of Ashcroft Gauges, Hancock Valves 
Consolidated Safety and Relief Vaives 
‘American’ industrial instruments. 


MAXWELL 
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their accounts sold. The special facili- 
ties, services and advantages offered to “Se 
distributors are highlighted in the book- ey 
let—Greenfield Tap & Die Corp., d Aw tei: 
Greenfield, Mass. ~ ie 





** . 
. 


BEARINGS—A new size list on lubri- . 

cant-retaining bearings. Engineering 
flexibility in the selection of bearing 
sizes in standard shapes, and in various 
powder metal materials is set forth in 
the list. Tabulations on graduated di- 
mensions, other data on self-aligning 
bearings, thrust washers, bar stock and 
special shapes are included.—Bound 


Brook Oil-Less Bearing Co., Bound You are Sure of the Best When You 











Brook, N. J. Model 53-A 
Select from the WYCO Catalog BL Selective Speeds 400 340 
, ‘. P . idk or 6000 RPM. I'/ 3- 
ADHESIVES—A booklet on natural There is a right machine for every job—WYCO <4 phase motor and 7 ft. 
- : : Flexible Shaft Equipment includes a complete ee 
d synthet bber adhes tl P : Shaft. Note low center of 
d Doe sepecthe-yercedneg- gia berreet range of machines to meet every production [ie indietis dena ft 
the differences between the vulcanizing requirement ... with mountings to suit every gi oe , 
Sonal and non-vulcanizing types of rubber ce- working condition. @ aa alii al ia 
ieoall ment, ond contains a table giving data WYCO Flexible Shaft Machines have won 2! have tile Pelented Nee-Matel- 
.;f on cement weights, colors, and base ma- national recognition for successful performance last leneer fon emecthet 
woe terials used. Synthetic rubber cements os the toughest -_ Pe ~ gp og a Li? . .. Transmit more power. 
WN, designed to meet bonding requirements ne SS ee ew ae ae ae 
difficul§ for synthetic rubber products are also greater production per unit of power! WYCO 
answer§ described and instructions for their use Send for our Catalog today. FLEXIBLE SHAFT 
ists. given.—B. F. Goodrich Co., Akron, WYZENBEEK & STAFF, INC. EQUIPMENT and 
Ohio. PROFIT 
sth, the 844 West Hubbard Street Chicago 22, lilinois 
rT struc: PRODUCING 
e maxi-§ DIESEL ENGINES—Facts about the TOOLS 














s; safe} industry are pointed out in “The Story 
ow costh. of the Diesel”. In concise, non-technical 
style it discusses the Diesel’s post war 
future, its present fields of application, 
as well as the beginning and develop- 
ment of the industry. Also included is 
a section describing opportunities for 
bearing§ young men in the Diesel engine industry. 
—Diesel Engine Manufacturers Assoc., 
Chicago 2, Ill. 








| load: 
VALVES—To determine the trends 
in the selection of flush valves 
ea for various types of post war buildings, 
5 1S Mh an extensive poll among architects was 
‘ome if 


recently completed by the manufac- 
*t everyi turers of “Watrous” flush valves. The 
ndustry.f results of this poll covering hospitals, 
‘ill solve schools, industrial plants, airports, etc., 
ficulties§ are included in Bulletin No. 477.— 


wer —— Brass Mfg. Co., Chicago 7, 












THERE are literally billions of Stronghold fasteners—in a broad range 
of sizes and types—IN STOCK FOR IMMEDIATE DELIVERY. The 


n, hand Stronghold "In Stock" Record is issued at regular intervals. If you are 
Jo. 215 not receiving it, drop us a line and we'll add your name to our mail- 
See ing list. 
nany a HOW ADVERTISING IS WRITTEN For "Specials", use our extensive manufacturing facilities. Send us 
AND WHY —Aesop Glim (McGraw- your descriptions, sketches or blueprints. Quotations, plus technical 
Hill Book Co., $1.75). A sound, prac- and engineering data, promptly furnished. 


writer. It is a collection and codification bp K- SC Rd) 
of fundamentals and principles, labor- 
NEW, multi-use, multi-drive fastener with countless practical appli- 
cations and adaptability for all methods of hand or power driving. 
Ask for samples, plus technical and engineering date. Learn how 
HEX-SCRU will speed, strengthen and streamline your assemblies. 


MANUFACTURERS SCREW PRODUCTS 


232 W. Hubbard St. Chicago 10, Ill. 
it’s Faster to Telephone © Call WHITEHALL 4680 


TER tical manual for every advertising 
t 
A) 


: iously discovered by successfully ad- 
JRE,INCE vertising men and women. The book 
: + ag deals in detail with the things that are 
udgit’ a , ° 

specialtis{ fundamental, rather than with passing 
se eet fads and techniques. It shows clearly 
nts. and plainly how to put punch and 


effectiveness into all selling elements of 
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@ That's right. The distributor of VALpura Heavy Duty Paints can 
see his market, his source of profit. Thousands of skylines form this 


visible market —- skylines of tanks and towers, buildings and factories. 


And it’s a receptive market, especially now after months and years of 
unavoidable wartime maintenance neglect. It’s a VALpURA market, 
awaiting the supplier with the goods — tough paints for tough jobs — 


VavpurA Heavy Duty Paints for industry. 


As a VALpuRA distributer, you can show the prospect his need, point to 
the visible evidence on metal or wood, stone, plaster, concrete. And you 
hold a nationally advertised line backed by the prestige of the American- 


Marietta Company, one of the great names in paint making. 


= S| 








Profits from VaLpura’s visible market 
can be yours. Write for our marketing 
plan, entirely free to prospective dis- 
tributors. 


A GOOD NAME IS WORTH REPEATING 


AMERICAN-MARIETTA COMPANY 


Execut +4 e« 


STREET « € CAGO 11 Lt 


NOIS 
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| 1543 Oliver Bldg. 
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Smart dealers stock BOTH 
Tasgon and Lubri-Tasgon 
b their unique princi- 
ple of colloidal penetration 
makes them the most effective pene- 
trants and lubricants, pleases customers, 
and brings repeat sales! Tasgon loosens 
rusty pipes, frozen nuts, painted bolts in 
a matter of seconds! Lubri-Tasgon car- 
ries a lasting, effective lubricant to every 
moving part—gets into the tight spots 
other oils don’t reach. WRITE TODAY 
for information about prices, discounts, 
and display materials. 





Samuel Cabot, Ine. 


Boston 9, Mass. 











UNIVERSAL 


SPANNER WRENCHES 


ELIMINATES UN 
NECESSARY TOOLS 


IN YOUR CLIENT'S 


SERVICE KIT I 


This self-com t- 
ing Spanner Wrench, 
with its wide range 
of adjustments, i- 
tive action, uniform 
pressures, and abso- 
lute holding action, 
eliminates distortion 
or crushing. 


This versatile tool does the work of a multitude 
of solid type Spanner Wrenches — and saves space, 
weight and costs in service kits for assembly 
stations or maintenance shops. 





With its handle of forged steel, seating jaw of 
hardened alloy steel, and a chrome molybdenum 
hook for extra toughness, this wrench will with- 
stand high leverage factors and give years of 


service. Manufactured in these sizes: 4” to 114"; 


1%” to 3”; 3” to 5”. 


Distributors wanted. Sold through 
Distributors only. 









The Universal ® 4 Exgineering 
Mat 


223 





Cs 
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ve v SAN DIEGO 2 ' 


UMI 





~ 2. © = = @& © © = aff 


ie) a a 


the advertisement, including layout and 


illustrations, as well as headlines and GES ELECTRIC rt AND Si ra ARS 
copy. 








TERMINAL BLOCKS — Available BROAD 

now is a new booklet describing 10 MARKET 
styles of “Controlead” terminal blocks 
originally developed for central station 

and sub-station control cable connec- INCREASING 
tions and now widely used as junction DEMAND 
point in any control wiring installation, * 

complete with styles cross section views, Model GES-9 Nibbler Type weighs 6 Ibs. Cuts 14 

dimensions and seiees —Burke Electric gauge hot rolled sheet steel or 16 gauge stainless steel. GOOD PROFIT 


‘ Price complete with cable and plug, $125. 
Co., Erie, Pa. MARGIN 





a 
4 “ . . 
yt GRINDING—“101 Grinding Ques- 
tions Answered” is the title of a new pec eggs esc 
OTH portfolio available to those having | ch temahes of tollnies 
rinci- These Hand Shears were 


sgon grinding problems. This has been in- 
dexed so it may be used for quick 


ation : brought out specifically to 
Bb and ready reference——Dayton Grind- fill the need for a light 
sania: ing Wheel Div., Simonds Worden weight, powerful, fast-cut- 
dubiedl White Co., Dayton 7, Ohio. ting tool capable of cut- 
Its in 


ting accurately to the line 
along straight lines or 
along small curves. No ex- 


heres OPEN HEATERS—Publication 4091 


ss is an interesting bulletin treating on 














spots feed h ait pensive repair or mainte- 
DAY open eed water heaters 0 Various types. nance because of simple 
unts, It my erel and — a ~ctny ~ il ti tee aan design and elimination of 
o e . ibbler Type weighs s. ap. range 
types.0 scar J ROpees Spr Verses Oe a boiler plate—l4 gauge stainless steel. Price complete intricate parts. Send for 
tions, the jet heater, V-notch metering with cable and plug, $19. descriptive circular for 
C heater, also the convertible tray type of complete details. 
° heater.—Cochrane Corp., Philadelphia 
Mase, | 32 Pa: JEFFERSON ENGR. & MFG. COMPANY 
my 269 WALKER STREET DETROIT 7, MICHIGAN 


| 


FASTENING DEVICES—A catalog 


on stainless steel fastening devices has 


been designed to assist engineers, de- ys oe, ie ee: ee Oe M AND FOR THESE 


signers and other plant executives to 


1 he right si d f . y 
costes kesiaiie Uitten in eat ann theo ft ~ DRILLING ano TAPPING 
icul job.— All, 1S Prod 
S tov PRODUCTION BOOSTERS 














COMMUNICATION — Form 766 
gives detailed description and illustra- 
tion of the Kellogg simplified private 
automatic exchange telephone systems. 
The bulletin describes and illustrates 


ENTS : 
“yd ee FOOT 3 OPERATED | 
tappe! ott wher! | TAPPING MACHINE | 


: _ 7 sizes f ir-tAgger sem 
ag ya taps. quitt are al friction clutch, | 
°. 


TAPPI 

















the “Pax” system, its operation and CLAMPS available to assure automatic sone 
variety of organizational uses.—Kellogg absolute rigidity. sensitively ry opera- 
Switchboard & Supply Co., Chicago, 38, For full detalles, | foot pede co is feed the | 
i ant for BULLETIN NO: PT te Og aon 
pedal. Unstille oP juction | 
GERM KILLING—Folder No. 800-45 KEYLESS DRILL CHUCKS »\ mantels 00 holes 
is profusely illustrated and answers the Elimination of key + on pon hour. 
ulticude most frequently asked questions on the up deilling. ag for For full ae .\™ 
senatl subject of air-disinfection for personal makes <pparetort- Also ask for BULLETIN No. 
protection. Special fixtures are listed oe lip ping and at 
jaw of for wall, ceiling and floor mounting.— tightening: Wee Shen TAP CHUCKS 
pdeaum | = Edwin F. Guth Co., St. Louis 3, Mo. ity precision con’ 


vice. gg etait ble, assuring 
ears of assures long, hard sores Grip ” sasortlon of taps 











’ 0 to in 
0 14"; 5 sizes tor No. { proper izes, 10F 
‘a HEATING—A 16-page booklet, “The drills, Also. available tor olen timo, S sit 
: ie +. ortable drills. No Oto! 
ABC of Electronic Heating” gives the P full details For full details 
gh essential facts on the subject of elec- ‘ _ BULLETIN No. * ask for BULLETIN No. 
tronic heating in a language stripped “ 
of confusing terminologies. Many illus- Write for the Bulletins and 
trations are used to make all important details of the Dealer set-up 
2, parts of the text easily understood.— kiyn 6, N.Y, 
Scientific Electric, Garfield, N. J. ETTCO TOOL CO. 600 Jehnson Ave., Brooklyn 
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by carrying the complete | 


CLOVER LINE | 









Se 


CLOVER COATED ABRASIVES ,— in all grains, 


grades, backings, coatings, sizes and shapes. 


CLOVER LAPPING AND GRINDING 
COMPOUNDS, —Famous since 1903. 









aq ne OY 





ey 


CLOVER GRINDING WHEELS, —technical, 


general purpose and hardware. 


When you concentrate on the com- 
plete CLOVER Abrasives Line in a 
téfritory that is all yours, you buy at 
Idwest prices and sell at maximum 
profit. 

Abrasives’ selling is stable business. 
Sales are obtainable throughout in- 
dustry. Repeat business is enormous. 
Write for full information. 


CLOVER MFG. CO., Norwalk, Conn. 


CLOVER 


Pb iidiitd. 
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ADVERTISING 
LIKE THIS 


Powerful 
CLEMENTS 


CADILLAC 


portable electric 


CLEANING TOOLS jy 54 DESIGNED TO 
af STIMULATE 
BUYING INTEREST 
IN THIS NEEDED 
AND MUCH-IN-DEMAND 


CLEANING TOOL 





As You Eye 
the Future... 


Don't overlook those deep- 
down places in your ma- 
chinery, where dust and 
dirt accumulate and begin their 
destructive operation. To keep 
going, to save equipment, use 
CLEMENTS-CADILLAC CLEAN- 
ING TOOLS, regularly. It's our 
guess you'll say “it's easier to 
remove dirt and dust the Cadil- 
lac way”. 


CLEMENTS MFG. CO. 


6624 S. NARRAGANSETT AVE. 
CHICAGO 38, ILL. 


APPEARS MONTHLY 
IN LEADING 
INDUSTRIAL 
MAGAZINES 


IF YOU 
WANT A 


Profitable 
SELLER 


WRITE US 
FOR DETAILS 


_ 














Right Angle Model KRC-1 
Heod Right Angle 
Chuck 





MILL SUPPLY 
JOBBERS! 


@ Kett Fited Angle Drilling At- 
tachments are designed and engi- 
neered to provide sturdy, accurate 

ry fixed angle drilling tools for 

, cramped space areas, Precision 
made throughout. Can be used with 
any standard 1%” electric or pneu- 
matic drill, 


Model KRC-1 is cqsinned with Kett 
Three-jaw Chuck, which has grip- 
ping power and concentricity equal 
to chucks many times its size. Han- 
dies all drill sizes from 1/32” to %4” 
without changes of any kind. Model 





Now is the oppor- 
tune time to select 
the profit-making 
lines of tomorrow. 
You will find the Kett 
tool line a decidedly 
popular profit maker, 
particularly in the 

















oe ok gs 
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he ~*~ ae for eee * es post-war buyers’ mar- 
its, xtremely valuable where ; ; 
space is so limited tMat the chuck ket. Your inquiry 


will receive our most 


type angle head cannot be used. 
tandar cooperative attention. 


thread size is %”—28. 
Other threads supplied on order. 











THE KEIT too, comMPANY 


ENTRAL BUILDING CINCINNATI 2 


OHIO 


UMI 




















UMI 


MIGIT 


SMALL TOOL 
SET 





A Little Giant 
For Business! 


Saves carrying a lot 
of tools ..... 


4 Single Hex, 4 Double Hex, 
3 Double Square Sockets. 
Range 3/16 to 7/16. Uni- 
versal Drive with Sliding Bar 
a Spintite Straight Drive all 
in a pocket size nicely fin- 
. ished metal box. Ask for. . 


WALDEN WORCESTER 
_ Set 3100A ’ 
PPS) ond 3100 AES 








Send for 

Catalog 141 

picturing a full 

line of Automo- 

tive, Aircraft and 

Radio wrenches — 
tools and boxes. 


y WALDEN 


WORCESTER 


See it at 

Your Jobber 
Two 

Combinations / 


ee WRENCHES Se 





STEVENS WALDEN, INC. 
468 SHREWSBURY STREET 











WORCESTER, MASSACHUSETTS 


INDEX TO ADVERTISERS 


This advertisers’ index is included as a con- 
venience and is in no way a part of the adver- 
tising contract. Although every care has been 
taken to index accurately, some errors may 
have occurred and no allowance will be 
made for them. 


Page 
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Abrasive Products, Inc................0005 254 
Actus Products Company ................. 294 
Advance Car Mover Company............ 201 
Ahlberg Bearing Compan 72 





Aircraft Standard Parts Co.. .. 300 
Air - sogh Division of Railway Express. . -— 


Albertson & Company, Inc............... 
| Oe Ee Pore 232 
Allen Manufacturing fg VEN sncncewes<s 312 
Allis-Chalmers Manufacturing Gaurcecs il, 7 
Alloy Steel Products Company, Inc....... 54 
American Chain Cable Co., Inc. 


26, 265, 266, 267, Back Cover 
American Chain Div. of American Chain 
eT . . ks vienacune 
—— Cable Div. of American Chain 


i. 2) St SR Rete 265 
American Chain Ladder Co., inc.......... 230 
American Hoist & Derrick “hy boskbweeeelen 184 
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American-Marietta Company .... 
American Pulley Company, The 
American Saw & Mfg. Co 

American Screw Co = 
American Steel & Wire Company......... 345 





American Swiss File & Tool Co.......... 145 
Ampco Twist Drill Co..............cccesee 353 
Apco Mossberg Company................ 262 
Appleton-Atias Car Mover Co............ 239 
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Armstrong-Blum Mfg. Co................ 22-23 
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Armstrong Bros. Tool Co................ 6.7 
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Athol Machine & Foundry Wbckancecaakes 230 
Atkins & Company, E. C.............00008 207 
Atlas Press Company................-es00- 36 


Automotive Maintenance & Machinery Co. 18! 


Baldor Electric Company ................ 282 
Barnes Co., Inc., W. O 

Bassick Compan ny, Mbwwiteunsvecuswesede 
Bay State Abrasive Products Company.... 281! 
Bay State Tap & Die Co. 

Beall Tool Campems 
Beaver Pipe Tools 
Belmont og GY & apd Co., The 





Benchmaster _, ROE Rae a 

Besly & Co., Charles H 

Bethlehem Steel Co............... - 
oe & Spencer Co., The............... 42 
Bird Dds dbhesdeestuthwutesess 311 
Bird-White Company .................0+- 351 


Black & Decker Mfg. Co............... 160-161 


Blackhawk Manufacturing Co.............. 203 
EE WE GD ck duc cvcnaedesicsns 238 
Bliss & Laughlin, Inc..............ceeeeees 306 
Bond Foundry & Machine Co.............. 200 
Bonney Forge & Tool Works....... . 152-153 
Boston Woven Hose & Rubber Co....... 

Bristol Company, The...................- 70 
Brown & Sharpe —e- TIRE He 20 
EE ee 288 


Buda Company 
Buffalo Bolt Company . 
Buffalo Caster & Wheel Corp. 
Buffalo Weaving & Belting 
Bunting Brass & Bronze Co... 





Cabot, Inc., Samuel.......... 
Calder Manufacturing Co.. 
Cantol Wax ae | ans 
Capewell Manufactur “ So. 





Capitol Mfg. & — 

Carboloy Company, inc 

Carborundum Company, The 

Carey ~s fT 34 
Carnegie- linois: en Corporation eeecese 345 
| re 156 
Champion Lamp Works............sse000- 12 
Chicago Drillet Corp..............csseeeee 370 
Chicago Expansion Bolt Co................ 290 


Chicago Pulley & Shafting Co.......-..... 307 





Chicago Rawhide Mfg. Co.............+. 357 
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FLEXIBLE 
COUPLING 





FAST TURNOVER 
ADEQUATE MARGIN 


The FABCO line of flexible 
couplings of the type shown 
above covers the size range 
which produces the largest 


volume of business. Nine 
sizes, from '/2 to 100 H.P. 
They are noiseless, simple to 
install, require no servicing. 


Many dealers who work this 
line turn their stock 4 times a 
year. The margin is 35%, 
which means 140% return on 
your investment. 


Dealers Wanted 


FABCO Couplings have long en- 
byes an enviable reputation in the 

estern States and we are now 
seeking complete national distribu- 
tion for a proven product. Write 
us for our Coupling Catalog, Dis- 
tributors Proposition, and territor- 
ies still open. Tell us of your facili- 
ties for distribution. 


F. A. B. 


MANUFACTURING CO. 
1249 SIXTY-SEVENTH STREET 
OAKLAND 8, CALIFORNIA 


365 













































Precision-Machined Bob Float Valve 


Robert's new, brass bob float valve is precision-made for longer wear. It won't 
chatter, leak or drip. The actuating lever is adjustable to any water level. Remov- 
able plunger permits replacement of soft-rubber disk and leather cup-leather. 
Threaded outlet shank simplifies spray and splash control. Sizes—",%" and 1”- 
Immediate delivery! Jobber opportunities now open! 


ROBERT Manufacturing Company 


3417 Crenshaw Boulevard, Los Angeles 16, California 





nited Airlines removes dirt and grease 

from engine parts by dipping into a vat 
of cleaning fluid on a grated floor tray. The 
raising and lowering operation is controlled 
by a CURTIS Air Hoist, as illustrated. The 
use of such cleaning trays has resulted in 
man-hour savings of as much as 30%. 


Here is another example of the savings in 
time and labor that you, too, can achieve 
through using Curtis Air Hoists or Cylinders 
for practically any push, pull, or lifting problem. 


Curtis Air Powered Hoists provide faster, 
more accurate lifting, and can be operated 
by men or women, skilled or unskilled. They 
are immune to damage from overloads and 
are available in capacities up to 10 tons — 
pendant or bracketed types. 


For information as to how Curtis air-oper- 
ated equipment can speed production, lower 
costs in your plant, write for Bulletin A-4-B. 


CURTIS PNEUMATIC MACHINERY DIVISION 


yp =e of Curtis Manufacturing Company 
SAN FRANCISCO 1919 Kienlen Avenue, St. Louis 20, Missouri « 


1-438 
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in demand... 


because they are economical 
and really hold nuts, bolts 
and screws tightly in place — 
Hobb’s Tangle-proof Lock 
Washers build the distribu- 
tor’s profits! 


HOBBS 


Tangle-proof 


LOCK WASHERS 


do not tangle — are easy to 
handle — build repeat sales 
through satisfied users. 


HOBBS 


LOCK WASHERS 


are made in over 130 stand- 
ard sizes of special analysis 
steel and phosphor bronze. 
Write regarding special re- 
quirements to Dept. 5. 





Made Since 1905 by 


HOBBS MFG. CO. 


WORCESTER 5, MASS. 
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DARTS 





ARE LONG-LIVED 















RIC DRILLS 
1’’ DRILL 


2 with 
Jacobs Chuck 







THE WAY TO 
SPEED PROFITS IN 1945 
STOCK THE SPEEDWAY 89-J 
Y2" DRILL 


The way to build up profits this year is to stock the SpeedWay 89-J '/," 
Drill that retails for $32.50. It's a light weight, handy, hig wered general 
utility drill for close quartes, drilling in tight places, for maintenance, instal- 
lation and general repair work. 

The sales possibilities with this drill—the favorabie discounts, plus the 
enormous demand built up through our general advertising make this the 
one drill to stock for 1945 above all others, Remember, the Blue Line is 
not competitive with other tool lines. i 





SPEEDWAY MANUFACTURING CO., 1832 S. 52nd Ave., Cicero 50, Ill. 
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Long Life Assured 
by Two Bronze Seats 
Ground to a 
True Ball Joint 





Dart Unions live longer because their 
two bronze seats meet in a true 
ball ground joint—effect a leak-proof 
connection without ruinous wrench- 
ing. They may be uncoupled instantly 
for use wherever else they may be 
needed. 


Body and nut—made of high-test 
air-refined malleable iron—are prac- 
tically unbreakable. Longer lasting, 
Darts cost less in the long run. Make 
a Dart sale, and you make a Dart 
customer—for keeps. Send for copy 
of the Dart Jobber Policy today. 


DART UNIONS LIVE LONGER 


RT 


OWN $ 


uN it 
E. M. DART MFG. CO., Providence, R. |. 


Sales Agents 
The Fairbanks Company, New York 
and all branches. 
Canadian Factory 
Dart Union Company, Ltd 
Toronto. Canatia 
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‘DISTRIBUTORS! 


We have a very special, most timely 


message FOR YOU. WRITE! 


THERE IS NOT ROOM TO TELL IT HERE— 


BUT IT CONCERNS 


FLEXIBLE 


COUPLINGS 





In Constant DEMAND 


L-R Flexible Couplings are a foremost essential for war pro- 


duction speedup. To 
life—avert shutdowns. 


protect present equipment—prolong its 
L-R correction of misalignment and whip, 


absorption of vibration and shock, are more important than 
ever! No lubrication—minimum servicing. Known everywhere. 


L-R superiorities plus 


National Advertising and Sales Helps 


make distribution easy! 


PROFIT-MAKING DISTRIBUTOR’S PLAN. Catalog, 


Selector 


Charts, Prices, etc., come with answer to your inquiry. 


L-R Couplings are made to every requirement—standard or 
special—1/6 to 2,500 H.P. Cover the field with L-R! Engineer- 
ing service for distributors on regular and special application 
help you sell more. Write at once for complete details. 


“More L-R Flexible Couplings used by industry than any other" 


LOVEJOY FLEXIBLE COUPLING C 


» CHICAGO, 












Pat. 4 Pats. 
pending 






.-R Type ‘wr’ 
for Diesels and se- 
vere services, 1% to 


1634" bores. 11 to 
2500 H.P. at 100 
R.P.M. 














5067 WEST LAKE ST. 
ILLINOIS 
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THE NEW Qu ADRILL 


SES! 
TURRET ATTACHMENT FOR DRILL PRES 





MILL SUPPLY 
DISTRIBUTORS 


who have not already started taking 
orders for the new QUADRILL, are 
urged to get our descriptive litera- 
ture and photos together with dis- 
count information. 


In but a few weeks since oe new 
Suabaitt was announced to industry. 
ousands of industrial plants, large and 
small, have asked for details and prices 
of this amazing device. Many orders too 
have been placed for this item sight-wnseen. 
Now that. we have created the demand, 
alert Mill Supply Distributors will waste 
no time in getting this fast-selling, profit- 





4 z - item. paneens | is x _ pape 
, there is a quick, easy sale. we be- 
OR nearly two Increases Drill Press Capacity Four Times lieve you'll agree, 7 only from observ- 
decades, ESICO | | we Se oe oe ee ing the illustration shown here, that the 
—, has stood for superb verts the capacity of a single drill press into that QUADRILL is one of the best items offered 
ESICO quality and over-all of four. to Mill Supply Distributors in years. 
economy in solder- 
a ing equipment. The ACT AT ONCE — WRITE FOR COMPLETE DETAILS — DO IT TODAY! 
name on 
Designed for your soldering tools 


tough, long- 


is definite assurance 
lasting factory 


of sense uninter- [ 4 | [ cE G 0. | L L E T 
city ESICO the Oy ii 


name that assures 


service. Widely 
used in indus- 
trial plants 
everywhere. 








ESICO you of satisfaction. ee: ee Ce ee 
SPOT SOLDERING Write Today for 
MA Complete 
CHINE Information 





On the Esico Line 





CHANGED YOUR ADDRESS? 


Copies of MILL SUPPLIES, to have their full value, should 
reach you promptly and with no inconvenience. This we 
constantly strive to do. 

BUT, if you have moved lately and haven't notified us 
it means a delay in your copy reaching you. 


A real time-saver. 
Treadie-operated. Au- 
tomatically advances 
iron and solder, 
leaves operator's 
hands free for work, 


oui men If you are planning to move, why not tell us so we can 
CONTROLS change your stencil to coincide with your change of 
address? 
Positive TIP control pre- 
vents over-heating — tip 
cannot fall below solder- 


ing temperature. The only 
practical method of con- 
trolling heat in the tip—an 
exclusive ESICO feature! 


do the rest in getting your copies to you promptly. 








ESICO 
SOLDER POTS 


: Just Fill-in this form and mail it to us. We'll 
| 

| 

| 

| 

| City & State 





Rugged construction 
































Variety of sizes. Designed RT IN. So ries nt Fees! sn eee ewntaskeathaedarawonen 
for continuous non-stop 
Law*a MIRA, . 5, ccctlaca at tin ek paaositinsaiey sucutomane eevee 
quickly, 
+ ten ¥S ee ae Ee Pee) erp re rg eo 
tira Reet hn kn c ve tthe etasetdevabuenmediudes 
suecrric soLpeRING IRON co. Inc. || -MILL SUPPLIES + 330 West 42nd St, New York, N. Y. 
2745 West Elm Street, Deep River, Conn. 
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backfires 


The Manager's Page 


pressed are his own. If you disagree—start shooting... 


SALESMANSHIP—WHAT IS IT? 


“So often accused of being just an order taker, we find 
the distributors’ salesmen highly efficient in the art of con- 
structing large and accessible transoms.” 

In several talks before manufacturer groups, this last 
year, I had occasion to make the above remark. It was 
my contention that the salesmen of industrial distributors 
had more than order taking habits when the records show 
that distributors handle an average of more than one 
million orders per week and have done so over a period 
of years. 

Now we have the study, made among industrial buy- 
ers, showing that the distributor salesman stacks up as a 
better overall salesman than the manufacturer’s own man. 
Just where does this leave some suppliers who have 
blamed their own inefficiencies upon distributors and 
more particularly upon the salesmen? 

That part of the study dealing with salesmanship (see 
page 99 this issue), is worth particular attention. It 
doesn’t give distributors’ salesmen a clean bill of health 
by any means. It points up a known weakness, one that 
can be corrected to a large extent by salesmen them- 
selves, one that manufacturer and distributor executives 
can do a lot about by proper education. Some manufactur- 
ers, in cooperation with their distributors, have already 
inaugurated a program of intensive product education. 

One point made clear in this study is that the dis- 
tributors’ salesmen represent salesmanship of a high 
order. It proves that salesmanship is a relative sort of 
thing where the don’ts are fully as important as the 
do’s. The difference is that the don’ts apply to all sales- 
men while the do’s, the things that make salesmen sparkle, 
vary with the individual. In comparing distributors’ 
and manufacturers’ salesmen the buyer made this per- 
fectly clear. 

The value of this study to you, Mr. Distributor Sales- 
man, is not in “tasting the nice fruit thrown your way,” 
but, in doing something about the worm hole that buyers 
note in the apple of your salesmanship, namely, knowl- 
edge of the products you sell. 


HEADS I WIN, TAILS YOU LOSE 


You can’t shoot a man for wondering and after read- 
ing some of the, so called, manufacturer-distributor 


where the views ex- 


agreements, I wonder if I’m nuts or is it just a case of 
misunderstanding English. 

Agreements are supposed to be written with the mutual ~ 
interest of both parties as the basis of understanding. 
I’ve just run across one where the manufacturer gives 
the distributor a “charter to lose money” which is a new © 
twist to the question of why you’re in business. 

This manufacturer appoints a distributor and tells him 
the products and the minimum dollar value of inventory 
he must carry. That inventory isn’t peanuts. Then he 
states that the distributor—‘will handle and sell exclu- 
sively the products manufactured by Manu- 
facturing Company.” He goes on to say that “all sales 
made by the distributor will be billed, shipped and 
handled direct”—however, “all sales billed, shipped and 
handled by Manufacturing Company will 
be considered a company account.” 

Now comes the pay off. “From time to time the Com- 
pany will issue a list of accounts to be called upon by 
their salesmen. At no time will there be any conflict 
between Company representatives and Supply Company 
brought about by both calling on the same account— 
Should this arise it is and shall be the exclusive power of 
the Manufacturing Company to assign the account to 
whom they see fit.” Continuing it says: “The said list © 
of accounts can be changed by Manufacturing Company 
at whatever time they see fit to do so.” “The Manu- 
facturing Company reserves the right to cancel all deliv- 
eries and orders at any time they see fit.” 

Could this mean that the distributor might make a sale, 
once, if he is lucky? He could if a Company representa- 
tive didn’t spot the smoke-stack first. And, you better 
not have any good account and let the Company find it | 
out or they will change the list on you. When this 
manufacturer stated—and he did—‘*‘few distributors have 
men qualified as product engineers and are by no means — 
able to deal with product problems—as a result, our 
distributors’ field is not protected but we do protect the 
accounts of our industrial engineers;” he wasn’t fooling, — 
He says plainly he guarantees nothing and protects me © 
and only me—take it or leave it and believe it or not, 
there are some takers. 

Maybe this is a good time to review manufacturer-dis- 
tributor agreements. That’s what I thought when I saw 
this profitable franchise. What do you think? 


A. M. MORRIS | 
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o Buy Through Their STA R R E TT Distributor 


Every year five million Starrett advertising messages like this are 
going out to tool users... In the years to come you'll find it will 
pay to sell Starrett Tools—just as it has for many years past. 


Colorful messages like this American Machinist 

are being delivered to every Machinery 

user and prospective user of Mill & Factory 

Starrett Tools and Starrett Modern Machine Shop 

Hacksaws and Band Saws Machine Tool Blue Book Industry 

month in and month out by: Purchasing Technology Review 

Aviation Science & Mechanics 

aa Production Engineering & Popular Homecraft 


Management Thomas’ Register 
Wx Industrial Equipment News Plant Production Directory 
THE L. S. STARRETT CO. - ATHOL - MASSACHUSETTS - U.S.A. 
Now, with 


3 Service Stars World's Greatest Toolmakers 


Industrial Arts & Vocational 
Education 
New Equipment News 
Supervision 





This is what we are 

saying in current industrial 
publications on behalf of 

Wright Distributors: 


“In handling materials, a lot of 
money can be wasted—or saved. 
‘The WRIGHT way saves. 

“In the Wright line there is a 
hoist for every job. Wright Im- 
proved High Speed Hoist, Wright 
Serew Hoist, Wright Differential 
Hoist, Wright Speedway Electric, 
Wright Trolleys, Wright Jib and 
Traveling Cranes—every one of 
them designed and built to do 
your specific job, safely, rapidly, 
economically. Safety is the first 
in-built quality of any machine 
that bears the name wriGuT. They 
are designed for speed and effi- 
ciency; built for rugged durability. 
“See your WRIGHT distributor. 
You'll find him listed in your 
metropolitan classified telephone 
book. If your problem is special, 
ask your distributor to call a 
WRIGHT engineer, who has had years 
of experience in solving material- 


handling problems.” 
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York, Pa., Chicago, Denver, Los Angeles, San Francisco, Portland, New York, Bridgeport, Conn. 


‘ae. WRIGHT MANUFACTURING DIVISION 
— AMERICAN CHAIN & CABLE 


In Business for Your Safety 









